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l

Cover phota | Ina Seibel and Claudia Wilm in Darmstadt are
memhers of 2 global Merck team in preclinical oncology
research that develops targeted active substances with fewer
side :Ffects.
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» Merck Group 1% quarter results show
steady growth, driven by Chemicals with an
outstanding performance by Liquid Crystals

Sales: +2.5% to EUR 1,803 million

» Results:

Operating result up 3.0% to EUR 191 milkion

Earnings before interest and tax (EBIT) rise 2.0%
to EUR 189 million

Profit before tax increases 9.4% to EUR 163 million

Profit after tax jumps 20% to EUR 102 millien

» Expectations for the full year?»

Merck continues to expect high double-digit growth
in full-year profit after tax with a higher operating
result for Chemicals and a lower operating result
for Pharmaceuticals than in the previous year.
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The Merck Share

The Merck share price rose 14.9% during the 1% quarter
to EUR 37.94 on March 31, 2004, from EUR 33.03 on
December 30, 2003, Germany's DAX Index declined 2.7%
during the same quarter and the MDAX Index, which
includes Merck, rose 6.3%. The low for the quarter of
EUR 32.00 was recorded on January 21 while the high
of EUR 38.82 was reached on March 10. The share price
remained near the EUR 38.00 level for the remainder of
the quarter, aided by the fantasy created from the sale
of VWR International and positive news from the liquid
crystal display industry.

The Merck Share Compared to DAX/MDAX

TB0% 180%
—— \_
1600 160%
Ta0% T40%
7% IMpax | 120%
BDAxX —_
100% 1 Merck 100%
80% ppr2003  lm 10et, Jan. 2004 Mar, 80%
Share Data'l 11t Quarter 2004 Year 2003
Earnings per share after tax ¥ g
and mingsity interest in EUR & .52% 1.15
Price-earnings ratio LIMEC31)77088 _ (Dec. 30) 28.72
High share price in EUR ?(-MhaF-‘IOTf@E‘Z{! {Dec. 3) 34.06
Low share price in EUR %(Jﬁ’?ﬁ?(‘foi [Mar. 12) 20.01
End share price in EUR Eﬁiﬁ??%l]ﬁf’én {Dec. 30) 33.03
Market capitalization in millions of EUR E(M}Tsﬂﬁ‘l‘?ﬂ {Dec. 30) 6,249
Theorsetical number of shares in millions? {1‘;*'5-:":332_' ’1’5"55 189.2
Actuzal number of shares in millions Fﬂk”'?,‘-" :5',3.'.‘55?5' 43.5

1) Al figures relate to the closing price in XETRA trading on the Frankfurt Stock
Exchange.

2) The calculation of the theoretical number of shares is based on the fact
that the general partner's equity capltal is not represented by shares. Because the
share capital of EUR 128.7 million is divided into 49.5 million shares, the corre-
sponding calculation for the general partner’s capital of EUR 363.2 million leads to
139.7 miilion theoretical shares.
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'Merck Group

Merck Group sales in the 1st quarter increased 2.5% to
EUR 1,803 million. An organic growth rate of 8.4% was
hampered by negative currency effects of 5.8%, mainly
due to the U.S. dollar which was even weaker than in the

. previous year. The operating result increased slightly to

EUR 191 million (+3.0%). Return on sales (ROS: operating
result/sales) rose to 10.6% from 10.5%.

Components of Growth - Merck Group

Sales growth compared to last year in %

19 Quarter 2 Quarter 3% Quarter  Jan-Mar.
Organic growth 84 - - - B4
Currency cffects -58 - - -58
Acquisitions/ :
divestitures 00 - - 0.0
Total 2.5 - - 2.5

Business sectors” shares of 13t quarter sales
totaling EUR 1.8 billion

EUR midtion

D Laboratory Distribution
1 Chemicals
¥ Pharmaceuticals

*including intragroup sales
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Merck announced the sale of its business sector laboratory
distribution, VWR International, Inc., for USD 1.68 billion
to the private equity firm Clayton, Dubilier & Rice Inc. on
February 16. The sale was completed April 7 and proceeds
of the sale will be booked in the 20 quarter. A pro forma’
calculation excluding this business sector would result in
the following ﬁg‘ures for the 1st quarter:

Key Figures of the Merck Group without VWR

14 Qusrter 1# Quarter Change
EUR million 2004 2003 in o
Sales ¥¥iZedE] 12085 6.4
Operating result E14169.4 168.7 0.4
Profit after tax ey AR 80.0 19.8

Likewise, the estimated EUR 47 million profit from the
sale of Merck's stake in the Biomet-Merck joint venture
(BioMer) will be booked in the 2™ quarter.

Business sectors’ contributions® to 19 quarter
operating result totaling EUR 191 million

Loe
EUR millian

N

8 Laboratory Distribution
I Chemicals :
1 Pharmaceuticals

*without sector Corporate,
Ceonsolidation and Other
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.

The operating result: for the 1t quarter increased 3.0%
to EUR 191 million, boosted by excellent results from
Chemicals. Pharmaceuticals was hampered by lower
royalty payments from the U.S. sales of Glucophage®
products and omeprazole, '

Earnings before interest and tax (EBIT) rose 2.0% to
EUR 189 million from EUR 185 million in the year-ago
quarter.

I .

" Sales by Qﬁarter )

o
¥
i * —
I .-
I EUR miltion®
I 2003
3 5 R E 2004
CooQu Qv
Operating Result by Quarter
250
200 o
b L] ~ 4
150 - i
.- . 100 : i
EUR million
50 . - - 12003

4 2004 -
QI Qn Qm QIv :
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There were minimal exceptional items in the 15t quarter
of 2004 and none in the corresponding quarter of 2003.

Profit before tax rose 9.4% to EUR 163 million in the 1%
quarter from EUR 149 million the year before as Merck

. improved its financial results by 28%.

Profit after tax jumped 20% to EUR 102 miliion,

as I\?lerck

lowered its tax rate to 38% from 43% in the year-ago

quarter.

Effects of Exceptional Items

1% Quarter 1= (luarter Change
EUR million 2004 2003 in
Operating result B 186.1 3.0
Exceptiona! items -
Profit before tax
before exceptional items 149.0 10.6
Income tax before exceptional items -64.6 ° -4.1
Profit after tax
before exceptional items 84.4 219
Tax rate before exceptional items 43.4%

bitlion

278 GuR mitiion

1 Asia, Africa, Australasia
¥ Latin America

1 North America

1 Europe
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Preparing-for the Future

With the February 16 announcement that Merck was sell-
ing its business seéctor laboratory distribution, the com-
pany continues on the course it set to focus on Pharma-
ceuticals and Chemicals. The sale of VWR for USD 1.68
billion leaves Merck virtually free of financial debt. In
addition, measures taken last year, such as the capital
increase and obtaining investment-grade ratings from the
two leading international financial rating agencies,
already had resulted in truly outstanding key financial
indicators. Net debt continued to decrease in the 1t quar-
ter and gearing {ratio of net debt to net equity) improved
to 0.516 compared to 0.621 at the end of 2003. These fig-
ures will improve even more dramatically in the 2 quar-
ter with the inclusion of the proceeds from the VWR sale.
Free cash flow in the 1%t quarter quadrupled to EUR 299
million from EUR 73 million in the year-ago quarter. This

_includes the advance payments totaling EUR 238 million

from the sale of Merck's interest in BioMer.

General and administrative costs and other expenses have
been reined in and the tax rate has been reduced and is
expected to remain stable at just under 400,

This solid financial footing will allow Merck to invest
more in expanding and developing its remaining busi-
nesses. Research and development costs in the 1 quarter
rose 7.8% to EUR 165 million as Merck prepares for the
European launch of its first cancer drug, Erbitux™. Merck
is confident that Erbitux™ will be approved for the treat-
ment of colorectal cancer patients in the European Union
by mid-year following a successful launch last December
in Switzerland. Likewise, the rollout of the lipid disorder
treatment Niaspan™ is underway in Continental Europe
following its launch late last year in the United Kingdom.
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Merck also has applied for approval of Erbitux™ for the
treatment of colorectal cancer in Mexico and Chile, is
pursuing clinical trials in Japan, and is investigating the
use of Erbitux™ for other types of cancer. Thirteen
abstracts based on clinical trials for Erbitux™ and other
cancer treatments in Merck’s pipeline - EMD 72000,
Theratope® vaccine and L-BLP-25 liposomal vaccine -
were accepted for presentation at the prestigious Ameri-
can Society of Clinical Oncology (ASCO) conference to
be held in June. Preliminary results of a Phase IIb clinical
trial of L-BLP-25 announced on April 2 indicate that
overall median surviva) of patients on the vaccine was
4.4 months longer than patients in the contrel group.
While not statistically significant, these results are
encouraging and may lead to a larger international
Phase HI trial.
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As in 2003, the weak U.S. dollar exerted a negative
impact on Merck’s sales with all divisions reporting that
‘1% quarter sales were affected by negative currency
exchange rates. The Liquid Crystals division was espe-
cially hard hit, reporting a negative currency effect of

more than 110%.

Components of Growth in the 19 Quarter
Change in sales compared to last year in %

Laboratony
. Distribution
,Pharma- Chemicals  {discontinuing Merek
[ ceuticals  © . operatians) Group
Qrganic growth 43 21.2 53 © B4
Currency effects . -1 -89 -9.8 -5.8
Acquisitionsf .
divestitures 02 -0.1 - 0.0
14,2 -4.5 25

Total 24

Sales Analysis for the '15t Quarter

25 in%
20

15,

-10  Pharma-  Chemicals  Loboratory  Merck ~

ceuticals i Distribution

Group

R Organic growth
1 Currency effects
1 Acquisitions/divestitures
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Pharmaceuticals

The Pharmaceuticals business sector contributed 45% to
sales and 29% to the operating result in the 1t quarter.

Sales rose organically by 4.3% but a negative currency
effect of 2.1% reduced the nominal sales growth to 2.4%,
or EUR 809 million, in the 13t quarter from EUR 790 mil-
lion in the year-ago period. Generics and Consumer
Health Care both reported double-digit growth in sales.

The operating result fell 40% to EUR 59 million in the

1#t quarter from EUR 99 million in the year-ago quarter
as payments declined from both Bristel-Myers Squibb for
Glucophage® diabetes products and Schwarz Pharma on
sales of omeprazole in the United States. Consequently,
return on sales (ROS) for Pharmaceuticals dropped to
7.3% in the 1% quarter of this year from 12.5% in the
comparable quarter of 2003.

Sales of Ethicals declined 6.6% to EUR 348 million in the
1st quarter from an adjusted EUR 373 million in the year-
ago quarter as generic competition gradually erodes U.S,
sales of the Glucophage® franchise. (Last year’s sales fig-
ure has been adjusted downward for comparison purposes
as the [LS. subsidiary Dey, Inc. was transferred to the
Generics division effective January 1, 2004.) The Ethicals
division now makes up 43% of Pharmaceuticals sales and
19% of total Merck Group sales. Without the sales from
Dey, 76% of Ethicals sales now originate in Europe.

For the first time in its history, Merck is recording sales
from an oncology drug. After having received marketing
approval in Switzerland late in 2003, the cancer treat-
ment Erbitux™ is developing ahead of expectations with
Ist quarter sales generated in Switzerland amounting to
EUR 4.9 million, Sales in the European Unicn are’
expected to commence in the 37 quarter.

After nearly two years of generic competition in the-
United States, sales by Merck's licensee Bristol-Myers
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_ Squibb for the Glucophage® family of oral anti-diabetic

products decreased 350 in the 1%t quarter of 2004 com-
pared to the year-ago quarter, However, sales generated
directly by Merck outside the Unitéd States for the Glu-
cophage® 1000 mg tablets and Glucovance®, which com-
bines metformin and glibenclamide in one taBlet.
increased 50% and 100%, respectively, in the 1 quarter.
Thus, sales for Merck's overall diabetes franchise have
declined 25% compared to the year-ago qua.rter.

Merck’s bisoprolol business, the Concor® family of beta-
blockers, continued’ to grow with sales up 4.9% to ~
EUR 73 million. Again, this growth is largely due to sales

_of the line extension products - the low-dose combina-

tion product Lodoz® and Concor®COR for the treatment
of chronic heart failure. The lipid disorder treatment Nia-
span™ was launched in the United Kingdom in late 2003

and the next launch is scheduled for May in Germany.

Sales of Merck’s thyroid medicines rose 8.0%, again led
by Euthyrox® with a sales growth rate of 14%. The growth
trend is mainly driven by newly diagnosed patients with
thyroid disorders, especiaily hypothyroidism. Merck is
number one in Europe and Latin America for thyroid
treatments and number three worldwide.

Generics sales remained robust, rising 10% in the 1%t
quarter to EUR 373 million from EUR 338 million a year
ago. (This latter amount has been adjusted to include
results from Dey, Inc.) In Europe, the growth was driven
by a strong performance in France {+379%), where Merck
was first to market with generic versions of the two widely
prescribed antidepressants paroxetine {Paxil™) and citalo-
pram [Celexa™). In Spain, Merck reacted ahead of com-
petifors in taking advantage of new legislation. Belgium
and Italy again reported strong double-digit growth. On -
the negative side, despite rising volumes, sales declined
22% in the United Kingdom due to intense price pressure.
Government policies in Germany-and the Netherlands
also had a negative impact on sales. ‘
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Joining Merck Generics this year, Dey, Inc. increased sales
by 27% in local currency to USD 90 million. DuoNebh®,
Dey's‘_ux}it-d.ose inhalation solution for the relief of
chronic obstructive pulmonary disease (COPD), now
accounts for half of Dey's sales thanks to a 33% jump.
Sales of EpiPen®, an zuto-injectar device for emergency -
rescue from anaphylactic allergic reactions, jumped 86%
and now make up one fourth of Dey's sales.

Generics sales in Canada also showed strong growth fol-
lowing the recent launches of citalopram (Celexa™) and
simvastatin (Zocor™). However, there was a significant
decline in license revenues related to omeprazole in the
United States due to increased competition. The emerging
markets of Latin America continue to generate encourag-
ing growth and there was another robust performance
from the region Asia, Africa, and Australasia, particularly
Australia.

Consumer Health Care sales rose 129 to EUR 88 million.
This figure included a 5.8% boost from acquisitions,
mainly the purchase last August of the direct-to~con-
sumer U.K. business Lamberts Healthcare Ltd. The UK.
Seven Seas business also showed a strong 9.8% organic
growth rate due to the good development of Bion®3, the
world’s first multivitamin preparation with probiotic cul-
tures, and the Omega 3 family of products. France did
well with its vitamins, minerals and supplements sales as
well as cough and cold products. Germany maintained its
year-ago sales level despite the negative impact of health
care reforms. Latin America had strong growth driven by
Mexico and Venezuela. :

Pharmaceuticals

14 Quarter 14 Quarter Change
EUR million 2003 In %
Sales 790.2 T 24
Operating result

981 -40.3

Exceptional items -

EBIT 99, ~42.1
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Chemicals

The Chemicals business sector contributed 23% to sales

and 61% to the operating result in the 1st quarter.

Chemicals sales jumped‘ 14% to an all-time quarterly high
of EUR 474 million despite a~6 9% negative currency
effects. Except for the newly created Life Science & Ana-
lyties division, .all other divisions produced double-digit
increases in organic sales compared to the 1% quarter of

- 2003.

The Chemicals operating result soared 52% in the 1=
quarter to EUR 124 million, boosted by strong perform-
ances from all divisions. Reflecting this large increase, the
return on sales {ROS) jumped to 26.1% in the 1% quarter
from 19.6% in the year-ago quarter.

I:iquid Crystals continued its phenomenal sales growth,
surging 1% to EUR 136 million compared to EUR 84
million in the year-ago quarter despite an 11% negative
currency effect. Merck's customers are at full throttle to
keep up with consumer demand for notebook computers,
flat-screen computer monitors, and flat LCD televisions.
The new generations of these products rely on Merck’s
new thin-film-transistor (TFT) liquid crystals for the Ver-
tical Alignment (VA) technelogy to produce bright, clear
images. For small- and medjum-size LCD panels, the
demand for color displays, particularly for mobile tele-
phones, continues unabated. Likewise, the color filter pro-
duction lines at Merck Display Technologles in Taiwan
are fully booked.

Electronic Chemicals sales are rel_)ounding, with an
increase of 14% to EUR 50 million in the 15t quarter.
Organic growth was 21%. The division's core activity,
Process Chemicals (chemicals used in the production
process but not contained in the final product), continued
to do well with an overall growth rate of 16% (organic
growth: 24%), partially influenced by strong sales in new
application fields {flat-panel displays) in Asia. The other
business fields of Services and Functional Materials per-
formed at last year's levels.
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Pigments sales rose 3.9% to EUR 87 -million, with an
organic growth rate of 10%. Double-digit organic sales _ -
growth in North America, Latin America and Asia coun-
tered a strong negative currency impact. Effect pigment
sales increased 5.1%, driven by the cosmetics and coat-
ings businesses. For example, Xirallic® high-luster crystal
pigments achieved record sales to the automotive indus-
try while RonaStar® pigments, a new generation of high-

* luster sparkling pigments, were very well received by

cosmetics makers.

Life Science & Analytics, which was formed effective
January 1 from the former divisions of Life Science Prod-
ucts and‘Analytics & Reagents, now is Merck's largest
Chemicals division. Its 15t quarter sales fell 0.9% to

EUR 201 million from EUR 203 million in the year-ago
quarter. The organic sales growth rate was a positive
4.5%. All core areas of the Reagents business, as well as °

. Food and Environmental Analytics and in particular the

business field of Processing, recorded double-digit
organic sales growth rates. Geographically, sales in-.
creased in all regions except Furope, with North America,
Latin America and Asia being the major growth drivers.

Chemicals .. o

1% Quarter . I"Qu:rt'}er Change
EUR million 2003 in %
Sales ' ‘4153 14.2
Operating result 81.4 52.1
Exceptional items " oo ’
EBIT 81.4 521 -
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Laboratory Distribution

The Laboratory Distribution business sector, VWR Interna-
tional, Inc., was sold on April 7, 2004, and’its results are °
being recorded in this report as Discontinuing Operations.
This business sector contributed 32% to group sales in the
1 quarter arid 10% to the operating result. VWR Interna-
tional reported a 4.5% decline in 15t quarter sales to EUR
582 million, hampered by the weak U.S, dollar. The operat-
ing result rose 30% to EUR 21.3 million. Sales in U.S. dol-
lars showed a strong increase of 7.8% in North America.

The Merck Group appreciates the contributions VWR and
its dedicated employees have made over the years and
wishes them well in their future endeavors.

Laboratory Distribution

1 Quarter 18 Quarter Change
EUR miltion 2004 2003 in %
Sales ' S 6095 -45
Operating result 16.4 29.6
Exceptional items -
EBIT 16.4 29.6

Sector Corporate,
Consolidation and Other

Corporéte. Consolidation and Other is a new reporting
segment established January 1, 2004, to more accurately
report corporate overhead costs incurred at group holding
companies, taxes, exceptional items and so on that are
not yet allocated to specific divisions. The sales reported
for this segment are intragroup sales between the busi-
ness sectors.

Corparate, Consclidation and Other

14 Quarter 14 Quarter Lhange

EUR million 2004 2003 in %

Sales e -56.2 no

] Operating result ~-11.9 154
Exceptional items -

EBIT -11.9 15.4
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Outlook

Merck is on course for a good year. It has divested its
business sector laboratory distribution, VWR International,
and will book a significant gain on the sale in the 2nd
quarter. Profit from the sale of Merck’s half of the Biomet-
Merck joint venture also will be recorded in the 2n¢ quar-
ter. In addition, Merck has made excellent strides in
reducing overhead costs and its income tax rate,

Sales from Merck's first cancer drug, Erbitux™, are com-
ing in from Switzerland and the volume should increase
"in the second half of this year with the expected approval
of Erbitux™ in the European Union, A pipeline of promis-
ing oncology drugs and the European-wide launch of a
major new cancer treatment mean higher research, devel- "
opment and marketing costs. In addition, royalties from
the Glucophage® franchise and omeprazole continue to
decline as competition increases. For all these reasons,
the Pharmaceuticals operating result is expected to be -
lower in 2004 than in the previous year. '

The Chemicals business sector is now reaping the rewards
of restructuring and’also of its research and development
efforts. Sales of Liguid.Crystals shot up 61% in the 1t
quarter and are expected to remain strong throughout the
year as the popularity of flat-screen televisions and FC
monitors grows. Electronic Chemicals sales were up '14%
in the quarter and should continue to do well as the semi-
conductor industry rebounds. In fact, Merck's Chemicals
business sector is in-general developing nicely and its

. operating result for the full year should be higher than
last year.

" These various factors mean that Merck can repeat with

confidence the guidénce given last month - profit after
tax for 2004 is expected to increase by a high double-
digit rate compared to the previous year.

Darmstadt; April 29, 2004
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. Interim Financial Statements

as of March 31, 2004

Balance Sheet
A Mar. 31, 2004 Dec. 31,2003 Change
EUR million EUR millien in 9%

-

ASSETS‘
Fixed assets

'$325; 16411 -05

Intangible assets ai::-
Property, plant and equipment ' @3’%'2?&)—3?\3{ 2,020.4 0.7
Long-term investments RN 436! 2043 193
hin3,91178 3,865.8 1.2
Current assets %ﬂ %’h AT '
Inventories 315 1,166.7 42
Trade accounts receivable PR Ia8.0 1,133.6 9.9
Other recelvables and other assets Bt 268.0) 3390 -14.8
Cash and cash equivalents R R3719 2978 249
2,9371 6.3
Deferred tax assets 179.3 2,7

ity

oy

f% EREToek! Bileeazng #3%

EQUITY AND LIABILITIES &
Net equity

Equity capital 491.9 0.0

Reserves 1,841.7 4.3

Minority interest 29.2 9.3
2,362.8 34

Provisions

Pravisions for pensions and other

post-employment benefits 931.3 1.1

QOther provisions 784.1 5.8

. 1,7115.4 -3.2
Liabilities

Financial bligations W 17642 -75

Trade accounts payable 468.3 140
Other liabilities 5728 284

i 01374 2,8052 3.4
Deferred tax liabilities PR &;ﬁ 98.7 .35

R T R TR iy 2107 BateserT] Bk
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. 1%t Quarter 1R Quarter  Change
EUR million 2004 | 2003 in %
Sales 4 17589 2.5
Soles of discontinuing -608.5 -4.5
eperations {Lob. Dist.) )
fntragroup sgles fLab. Dist.} 56.2 .o
Sales of continuing operations 1,2055 6.4
Cost of sates -487.1 9.2
Gross margin 718.4 4.6
Marketing and selling expenses -297.5 6.3
Administration expenses -85.6 ~6.8
Other operating income and expenses -434 =318
Research and development ~152.7 1.8
Patent and license revenues 442 ~-51.9
Investment result 25 -4.7
Amortization of goodwill -17.2 —'_:;T
Operating result {continuing operations) 168.7 0.4
Exceptional items 0.0
Earnings before interest and tax (EBIT) 168.7 -0.6
continuing operations
Earnings before interest and tax (EBIT) 16.4 29.6
discontinuing operations
Earnings before interest and tax (EBIT) 185.1 2.0
Financial result -36. -28.4
Profit before tax 14%.0 9.4
Incame tax ~64.6 ~8.1

PibfitTafier, tax

oy

B4y RS

Minority interest 30t
Net profit sfter. minority interest 20.0
Earnings per share  EUR 9.1
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Cash Flow Statement

EUR milllon 004 2003

Cash and cash equivalents as of Jan, 1 E&Z@Z'zﬂj 3394

Net cash flows from opel:ating activities %i g_‘gj 129.0

Net cash flows from investing activities %ﬁiﬁ} -56.0

Free cash flow ! ooy 730

thereof discontinuing operations {Lab. Dist ) ’ m 24.0

Net cash flows from financing activities g,._,-z._ 3138 -32.8

Exchange rate movements/changes ) 3

in companies consolidated -10.0

Statement of Changes in Net Equity

- including minority interest -

EUR millipn 2004 2003
T Tt

Balance as of January 1 :2,362.8% 2,053.6

Profit after tax 84.4

Dividends to shareholders of Merck KGaA W -45.0

Profits transferred by b3 %L 3

Merck £t Cie o E. Merck RaLos]  -19.

Profits transferred by %‘%ﬁéﬁ

Merck KGaA to E. Merck &é{’: KH LS 42

Profits transferred by ' E B

E Merck to Merck KGaA S 22

Dividend payments e ‘-g’"v

to other minority shareholders SEABAL -2.8

Currency transiation difference - @3‘5‘?"3 -322

Fair market valuation ace. to IAS 39 ;@;?é‘?"ﬂ -086

Changes in companies consolidated/other

e
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1t Quarter 13 Quarter Change

EUR millign 2004 000 inth
TR

Pharmaceuticals i,fﬁ’%ﬁz%“%
SISl

JSales ﬁaoa} 7902 24

(perating result 981 =403
Exceptional items -

EBIT 951 -42.1
ROS 12.59%

ROCE 13.5%
Chemicals

Sales 4153 14.2
Qperating result 81.4 52.1
Exceptional items 0.0

EBIT 2.4 521
ROS 19.6%

ROCE 16.1%
Corporate, Consoli-

dation and Other

Sales 4 -582° 1o
Operating result i , -11.9 154

Exceptional items

EBIT

Discontinuing Operations
(Laboratory Bistribution)
Sales

~-11.9 15.4

6095 45

Operating result

Exceptional items

i 16.4 296

EBIT 16.4 29.6
ROS - ) 2.7% ’
ROCE 5.0%

o
Merck Group (incl. Lab. Dist.) %ﬁ;@&; .
Sales {80325 17589 25
Operating result ' : 1851  ° 30
Exceptional items 0.0
EBIT 185.1 20
ROS 10.5%
ROCE

Bemat vsw
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Other Key Figures of the Merck Group

10 Quarter 1% Quarter Change

EUR mitlion ) 2004 2003 in %
B T
Free cash flow BT 7a0 3005
Investments in praperty, plant, and equipment wgni 56.7 -133
il .
No. of employees {as of March 31) ,‘;&fsh.a‘m 34,321 0.1

Notes to the Interim Financial Statements

Accounting and Valuation Methods

Like the annual financial statements, the interim financial statements
of the Merck Group were prepared in accordance with the rules of the
Interhational Accounting Standards Board (1ASB), London. The same
accounting and valuation policies apply as for the 2003 annual finan-
cial statements. The notes contained in the annex of the annual finan-
cial statements thus apply accordingly. The present interim financial
statements of the Merck Group are prepared in accordance with the
interim financial reporting rules of the |AS 34,

Companies Consolidated

The consolidated financial statements of the Merck Group are prepared
with Merck KGaA as parent company. As of the balance sheet date,
200 companies are fully consplidated in the financial statements of
the Merck Group. .

Discontinuing Operations

With effect from April 7, 2004, Merck divested of its interest in

VWR International, Inc., USA, for USD 1.68 billion. VWR is therefore still
included in the present interim financial statements as of March 31,
2004. As this divestiture separates Merck from its Laboratory Distribu-
tion business sector, this segment is reported in the present interim
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financial statements under Discontinuing Operations in accordance with
IAS 35. The previous presentation of the Income Statement has been
adjusted accordingly. The following assets and liabilities in the Bafance
Sheet are attributable to this segment, which is to be discontinued:

EUR million Mar. 31, 2004 Dec. 31, 2003
Noncurrent assets 6941 739
Current assets Toas12 3664
Provisions 100.0 98.2
Liabilities 252.6 213.8

Segment Reporting

We have expanded our Segment Reporting to Include, as of 2004, the
segment “Corporate, Consolidation and Other” This will primarily
include group administration expenses incurred at group holding com-
panies that are not directly attributable to operating activities. Taxes
and certain exceptional items will also be allocated to this segment. it
will also include intragroup relations between the reporting segments.
The figures for the previous year have been adjusted according to this
new reporting structure, ‘

Notes to the Financial Position and Results of Operations

The total assets of the Merck Group amount to EUR 7,218 million as
of March 31, 2004, corresponding to an increase of EUR 236 million
or 3.4% on the figure as of December 31, 2003. The net equity ratio

_ 15 33.99%. Gearing (ratia of net debt to net equity} showed further

improvement, amounting to 0.516 after 0.621 as of December 31, 2003.
The present interim financial statements include the net cash flow of
EUR 238 million arising from the sale of our interest in BioMer to the
joint venture partner, Biomet. As this divestiture is not expected to be
executed until the second quarter for antitrust reasons, this net cash
flow is carried as an advance payment,

* Sales in the 1% quarter of 2004 amount to EUR 1,803 million and are

thus up 2.5% on the year-ago quarter. The increase in organic growth
by 8.4% is mainly attributable to the solid sales in the Generics and
Liquid Crystals divisians. The operating result is EUR 18% million, corre-
sponding to an increase of 3.0%. This is all the more remarkable since
there was a year-on-year decrease in ficense revenues from the sale
of the active substance omeprazole and in sales of products from the
Glucephage® product family.. ’

Free cash flow amounts to EUR 299 million in the period under review
(previous year: EUR 73 million). This includes the advance payments
totaling EUR 238 million for the sale of our interest in BioMer,
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General Information on Subscription Rights
of Executive Body Members and Employees

Within the scope of the stock option program resolved by Merck KGaA's
Annual Genéral Meeting in 2000, members of the Exccutive Board and
senior executives hold a total of 1,923,000 Merck KGaA stock optiens
as of the balance sheet date, Additional information on this stock option
program can be found in our Annual Report 2003,

Related P{:\rty Disclosures

As of March 31, 2004, there were liabilities by Merck KGaA and
Merck & Cie, Altdorf, to E. Merck OHG in the amount of EUR 63.1
miltion. The balances result mainly from the profit transfers by

Merck & Cie to E. Merck OHG on the one hand, and the reciprocal
profit transfers between Merck KGaA and E Merck OHG on the other.
Merck KGaA was owed receivables in the amount of EUR 4.8 million
by E. Merck Vermdgens KG. The net amounts are subject to standard
market interest rates.
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July 27, 2004 Interim Report 2% Quarter 2004
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Cover Photo | Merck received EU marketing approval in June 2004
for its first oncology product Erbitux® (cetuximab), a new treatment
for metastatic colorectal cancer. Merck continues to focus its research
on targeted cancer treatments: Melanie Kithnl and Detlev Gissow
from Preclinical Oncology Research compare diseased tumor tissue
with healthy tissue. ‘
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2nd Quarter 2004

» Merck Group 2nd quarter results
rose on the continued success
of the Liquid Crystals division

Sales: +9.0% to EUR 1,365 million*

» Results:

Operating result rises 2.1% to'EUR 177 million*

Earnings before interest and tax (EBIT) nearly
triples to EUR 513 million

Profit before tax more than triples to EUR 494 miltion
from EUR 148 million

Profit after tax quadruples to EUR 364 million
from EUR 84 million

» Expectations for the full year:

Merck expects sales” in the 27 half of 2004 to grow at
approximately the same rate as the 1st half; full-year
operating result” should increase by a single-digit rate;
full-year profit after tax, including already stated and-
potential exceptionals, is expected to increase by at
least 1500%.

* Figures for 2003 and 2004 sales and operating résults shown on
pages 3 through 19 of this report reflect Merck results excluding
the Laboratory Distribution business sector, VWR International Inc.,,
which was divested in the 2 quarter. All other figures reflect the
company's actual results, including VWR.
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The Merck Share

The Merck share price increased 30% during the 2rd quarter
to EUR 49.50 on June 30, 2004, from EUR 37.94 on March
31, 2004. Germany's DAX Index rose 5.1% during the same
quarter and the MDAX Index, which includes Merck,
increased 7.6%. The low for the quarter of EUR 38.79 was
recorded on April 2. The high for the quarter and a record
high for the share, EUR 51.19, was reached on June 8.

The share price was aided by market expectations for grow-
ing sales of liquid crystals and the anticipated launch of the
cancer drug Erbitux®, which received EU marketing
approval on June 29. During the year ending June 30, 2004,
the share price rose 96%.

The Merck Share Compared to DAX/MDAX

240% ' o 240%

220%

I DAX e

2000 g Merck 200%
180% 180%
160% 160%
140% 140%
120% 120%
100% A 100%
80% ju1y 2003 10ct. | tan. 2004 | April June 80%

1)
Share Data 2 Quarter 2004 1% Quarter 2004

Earnings per share after tax _ BT

and minority interest in EUR ' s ; 0,52
Price-earnings ratio f{]u ?30)*25 923 (Mar. 31) 72.96
High share price in EUR B iR 0B):51519Y (Mar. 10) 38.82
Low share price in EUR %_Z’__;_(Apr._OZLIiB."lQ {Jan. 21) 32.00
End share price in EUR fﬁungﬁ’jﬁm (Mar. 31) 37.94
Market capitalization in millions of EUR %’t‘uun’f‘ D)sa"ms'é‘l (Mar. 31) 7,178
Theoretical number of shares in millions? 189.2
Actual number of shares in millions 49.5

1} All figures relate to the closing price in XETRA tradmg on the Frankfurt Stock
Exchange.

2} The calculation of the theoretical number of shares is based on the fact
that the general partner's equity capital is not represented by shares. Because the
share capital of EUR 128.7 million is divided into 49.5 million shares, the corre-
sponding calculation for the general partner's capital of EUR 363.2 million leads to
139.7 million theoretical shares,
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Merck Group

Merck Group sales in the 2nd quarter increased 9.0% to
EUR 1,365 million. Merck sales growth rate was damped
by negative currency effects for more than a year but the
euro exchange rates against the weaker U.S. dollar and the
Japanese yen stabilized in the 2nd quarter, Sales. in the 2nd
quarter of 2004 compared to the same quarter in the previ-
ous year grew organically by 11% and were reduced 1.7%
by negative currency effects. The operating result rose 2.,1%
to EUR 177 million. Return .on sales {ROS: operating result/
sales) decreased to 12.9% from 13.8%.

Components of Growth - Merck Group
(without VWR)

Sales growth compared to last year in %

1% Quarter 2™ Quarter 37 Quarter Jan.~June
Organic growth 10.3 10.6 - 10.4
Currency effects -3.8 -1.7 - -2.7
Acquisitions/
divestitures -0.1 0.1 - 0.0

Total 6.4 © 9.0 - 7.7

Business sectors’ shares of 2nd quarter sales
totaling EUR 1.4 billion .

EUR mitlion

[ § Chemicals
I Pharmaceuticals

A
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The operating result in the 274 quarter rose 2.1% to EUR
177 million; aided by a stellar performance from Chemi-
cals and especially from the Liquid Crystals division. Phar-
macenticals suffered as royalty payments from U.S. sales
of Glucophage® products and omeprazole have nearly
ended,

Merck completed the Sale of its laboratory distribution
business, VWR International, Inc., to the private equity
firm Clayton, Dubilier & Rice Inc. in the 2nd quarter. The |
capital gain on the disposal of this major asset was EUR
293 million. A capital gain of EUR 47 million from the
sale of Merck’s stake in the Biomet-Merck joint venture
also was booked in the 2nd quarter.

Business sectors’ shares* of 2rd guarter
operating result totaling EUR 177 million

EUR millior&

1 Chemicals
I Pharmaceuticals °

*‘without sector Corporate,
Consolidation and Other
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These capital gains, as well as EUR -2.4 million for adjust-
ments to existing exceptionals, were recorded as excep-
tional items-in the 2nd quarter of 2004. The year-ago quar-
ter had exceptional items totaling EUR -17 million.

Earnings before interest and tax (EBIT) nearly tripled to
EUR 513 million from EUR 175 million in the year-ago
quarter, mainly due to the capital gains mentioned above.

Sales by Quarter (without VWR)

2,000

1,500

1,000
EUR miliion

" - 12003
1 2004

500

QI on  qm Qv

Operating Result by Quarter (without VWR) -

250 '

164

"™ EUR million

- l7200_3
I 2004

Q Qu Qm -~ Qv
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Profit before tax more than tripled to EUR 494 million in
the 2nd quarter from EUR 148 million the year before as
Merck continued to improve its financial results, this quarter
by 29%, because of a lower debt service.

Profit after tax rose more than four-fold to EUR 364 million
from EU_R 84 million, as Merck continued to maintain a lower
underlying tax rate, 38.8%:-in the 24 quarter compared to
42.4% in the year-ago quarter.

Effects of Exceptional Items

27 Quarter 27 Quarter Change
EUR miltion 2003 in %
Operating result 1731 29
Exceptional items -16.8 -
Exceptional items (gain from
divestiture Laboratory Distribution) - -
Profit before tax
before exceptional items 164.5 -4.3
Income tax before exceptional items ; -69.8 -125
Profit after tax
before exceptional items 94.8 1.8
Tax rate befare exceptional items 42.4%

2nd Quarter sales by region
totaling EUR 1.4 billion

EUR million

1 Asia, Africa, Australasia
B Latin America, '
§ North America

1 Europe
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Preparing for the Future

The 2nd quarter of 2004 was a decisive period for Merck,
setting the course for its future development as a leading,
financially stable pharmaceuticals-chemicals compariy.

On June 29, just as the quarter was ending, Merck’s first
cancer treatment Erbitux® won marketing approval in all
25 member states of the European Union plus Iceland and
Norway. It already was approved for use in Switzerland,
Chile, Mexico and Argentina.

The lipid-disorder treatment Niaspan™ was successfully
launched in Germany on May 3 and as many as nine
European countries are expected to see Niaspan™ intro-
duced this year.

Also in the 2nd quarter, Merck broke ground on a new
facility in Taiwan for the production of liquid crystal mix-
tures. The plant is scheduled to begin production before
the end of 2005 and will join two other mixture plants in
Korea and Japan to meet the growing demand from the *

LCD industry. Feeding these mixture plants will be the new -

highrising liquid crystals production building scheduled to
go on line later this summer in Darmstadt. As the world’s
leading manufacturer of liquid crystals, Merck remains
very confident it can meet the demands of its customers.

Proceeds from the divestments of VWR International and
the Biomat-Merck joint venture - both completed in the
2nd quarter - leave Merck free of net financial debt. Free
cash flow in the 2nd quarter jumped to EUR 1,472 million
from EUR 74 million in the year-ago quarter. General and
administrative costs and other expenses remain in check
and the underlying tax rate is stable at just under 40%.

" As a result of these improvements in Merck’s financial

picture, Standard & Poor's raised Merck’s long-term credit
rating to "BBB+" from “BBB.” Moody's raised its rating to -
“Baal” from “Baa2.” Both rating services said Merck has

a “stable” outlook. These improved ratings increase

Merck's financial flexibility and access to the debt-capital
markets.
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Business Sectors

\
Both busiriess sectors ~ Pharmaceuticals and Chemicals -
increased their sales in the 2rd quarter as did all divisions
except Ethicals, The increases were mainly due to organic
growth while currency effects caused only a minor negative
reduction. :

g

Components of Growth in the 2rd Quarter

Change in sales compared to last year in %

3 - Pharmaceuticals Chemicals Merck Group
Organic growth 3.3 25.6 10.6
Currency effects - -13 -25 -1.7
Acquisitions/
divestitures 0.2 -0.2 0.1
} ’ .Total 2.1 23.0 9.0

ot

Sales Analysis for the 2md Quarter

30 in%

25

20

L

15

10

8 Organic growth

* Pharma- Chemicals Merek B Currency effects
-5 - geuticals Group 1 Acquisitions/ .
: divestitures
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Pharmaceutlcals

The Pharmaceutlcals business sector contributed 63% to
sales and 34%" to the operating result in the 27 quarter.

Sales rose 2.1% to EUR 861 million in the 20 quarter from

EUR 843 million in the year-ago period boosted by excellent

results from Generics and Consumer Health Care.

The operating result dropped 41% to EUR 64 million in the
2rd quarter from EUR 108 million in the year-ago quarter as

. payments basically ended from both Bristol-Myers Squibb

for Glucophage® diabetes products and from Schwarz
Pharma on sales of omeprazole in the United States. Phar-
maceuticals recorded a total of EUR 44.2 million in excep-
tional gains, EUR 46.7 million on the divestment of the Bio-
met-Merck joint venture and an exceptional charge of EUR
2.4 million for adjustments to existing exceptionals. Return
ont sales (ROS) for the Pharmaceuticals business sector fell .
to 7.4% in the 2n¢ quarter of this year from 12.8% in the
year—ago quarter.

Sales of Ethicals declined 4.3% to EUR 369 million.in the
2nd quarter from an adjusted EUR 386 million in the year-
ago quarter-as generic competition continued to erode U.S.

. sales of the Glucophage® franchise. As the U.S. subsidiary
_Dey, Inc. moved to the Generics division on January 1,

2004, the Ethicals division now makes up 43% of Pharma-
ceuticals sales and 27% of total Merck Group sales.

On June 29, the cancer drug Erbitux® received marketing
approval in all 25 member states of the Eurbp_ean Union as
well as Iceland and Norway. Earlier in the 2% quarter,
Erbitux® won marketing authorization in Mexico, Argentina
and Chile. The first approval and launch for Erbitux® came
late last year in Switzerland. Merck's sales of Erbitux® con-
tinue to develop at the upper end of expectations and
reached EUR 11.5 million for the 27 quarter and EUR i6:4
million in the first half of 2004. %

* without sector Corporate, Consolidation and Other

.
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The lipid disorder treatment Niaspan™ went on sale in
Germany on May 3 and initial sales indicate a successful
launch. Niaspan™'s first Eiiropean launch was late last year
in the iUnited Kingdom and is expected to be introduced in
nine other European countries by the end of this year.

~ Sales of the Concor® bisoprolol product line of beta-block-

ers, mainly Lodoz® and Concor®COR, increased 8.9% to

EUR 72 million in the 2vd quarter. Merck's thyroid medicines
such as Euthyrox® lnereased sales by 5.3% to EUR 25 mil-
lion durlng the 2nd quarter Merck is number one in Europe
and Latin America for thyroid treatments and number three _
worldwide. 7 .

Sales by Merck's U.S. licensee Bristol-Myers Squibb for the
Glucophage® family of oral anti-diabetic products has
declined significantly as generic competition increases. The
first generic form of Glucovance® went on sale in the U.S.
in May. Still, Merck sales of Glucophage® products outside
of North America continue to rise.

Generics sales increased 5.9% in the 2»d quarter to EUR 402
million from EUR 380 million a year ago, including résults
from Dey, Inc. in Napa, California since January 1, 2004.
The ‘overall 4.0% sales growth rate in Europe masks signifi-
cant movements in specific markets. For example, sales in
France jumped‘ 43% mainly due to the success of the antide-
pressants paroxetine (Paxil™) and citalopram (Celexa™),
which were launched in late 2003, and the ulcer treatment
drug omeprazole, launched in April 2004. The 27% growth
in Spain was driven by several new launches. Good omepra-
zole sales were the driver behind Belgium's double-digit
growth. Sales in Portugal, Austria and Israel also were up.
However, intense price pressure has driven down sales in
the U. K '

‘In the United States, ljey, Inc. sales were up 16% in local

currency. Sales of DuoNeb®, the unit-dose nebulization drug
for the relief of chronic obstructive pulmonary disease
(COPD), rose 32% compared to the year-ago quarter while
sales of EpiPen®, an auto-injector device to treat anaphylac-
tic.allérgic reactions, increased 14%. Also in the U.S,, the
third generic version of paroxetine was launched. In Canada,
double-digit sales growth in local currency was mainly
driven by recent launches of paroxetine and citalopram.
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In the Asia/Pacific Region, the 6.0% sales growth is attribut-
able to an improved market share, with Merck Generics

"holding the No. 1 p051t10n in Australia and developmg well
in New Zealand. Generics sales in Latin America, espeually '

in Brazil, remained strong with a 23% growth rate in the
quarter. '

Consumer Health Care sales increased 16% to EUR 90 mil-
lion. Even excluding the acquisition last August of UK.-

~ based Lamberts Healthcare Ltd., the Seven Seas business in

the UK. showed a strong sales increase mainly due to good
development of the cod liver oil business. The 6.4% increase
in French sales was generally due to dermatological prod-
ucts such as Apaisyl® and Exfoliac®. Bion®3 and Médiflor®
were also contributors. The 16% organic sales growth in
Latin America was almost complgtely eroded ‘by strong
negative currency effects. '

Pharmaceuticals ) .

2+ Quarter . 2 Quarter Change -
EUR million 2004 003 in %
Sales ' ' 842.8 2.1,
Operating result ) 1076 . -40.7
Exceptional items -16.8 -
- EBIT 90.9 19.0
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Chemlicals

The Chemicals business sector contributed 37% to sales '
and 66%" to the operating result in the 2nd quarter.

Chemicals sales soared 23% to EUR 504 million, the first
time this business sector surpassed the half-billion-euro
mark in one quarter. All four divisions reported excellent
growth, with Liquid Crystals sales up an amazing 71%
compared to the year-ago quarter. o

The Chemicals operating result jumped 60% in the 2nd
quarter to EUR 124 million, again boosted by excellent
performances mainly from Liquid Crystals, but also from
the three other divisions. This considerable rise in the
operating result translates into a robust return on sales |
{ROS) 24.7% in the 20 quarter from 19.0% in the year-ago
quarter. : '

Liquid Crystals again recorded an outstanding sales
growth, swelling 71% to EUR 166 million from EUR 97
million in the year-ago quarter. Sales were driven by a
brisk demand for patented VA (Vertically-Aligned) and IPS
(In-Plane Switching) liquid crystal materials for flat LCD-

TVs. TFT {Thin Film Transistor) liquid crystal materials |

sales for use in flat PC monitors and notebooks remained -
stable at a high level. Sales of color filters and ITO
(indium tin oxide) glass coatings made by Merck Display

Technologies in Taiwan also improved nicely due to lively

demand for small- and medium-sized displays.

Electronic Chemicals continued its rebound in the 2nd
quartef with sales up 25% to EUR 51 million. In the core
business, process chemicals, Merck maintained its good
position in the market with an over-all growth rate of
26%. This favorable development is reflected in all major

_units of this business field - cleaning and etching chemi-

cals as well as photo ancillaries - and can be largely
attributed to strong sales in Asia, especially for new appli-
cation}ﬁelds in the flat-panel-display industry.

* without sector Corporate, Consolidation and Other
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Pigments sales increased 10% to EUR 85 million in the 2nd
quarter, with double-digit organic sales growth in North
America, Latin America and Asia. Effeét pigments sales
grew organically by 12%. Pigments used in printing and
plastics applications had a 24% increase in sales. Demand
from the auto-paint industry remained high for Merck’s .
-color-intensive, crystal-luster Xirallic® pigments. The new
generation of high-luster glistening Ronastar® cosmetic

" pigments also is selling well. . .. -

Life Science & Analytics, formed January 1 from the former
_qi\}isions of Life Science Products and Analytics & Reagents,
increased sales by 3.3% to EUR 202 million from EUR 195
million in the year-ago quarter. Except for Custom Synthe-
sis, all business fields in the division grew organically.

The Formulation and Reagents business contributed strongly
to the increased sales figures. All regions except Europe '
showed sound growth with North America and South Amer-
ica performing notably well.

'

Chemicals
. . 2rd Quarter 2 Quarter Change
EUR million 2004 2003 in %
Sales {Eein0styl 4097 230
Operating result a7l 77.8 60.0

Exceptional items e N N

By PO 5 778 60.0
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Sector Corporate, Consolidation and Other

Corporate, Consolidation & Other - the new reporting seg- .
ment established January 1, 2004, to more accurately report
Group activities - posted a capital gain of EUR 293 million
on the sale of VWR. This sector also includes corporate over-
head costs incurred at group holding companies, taxes, and
other items that are not allocated to specific divisions. The
sales are intragroup sales between the business sectors.

Corporate, Consolidation ahd Other

2% Quarter 2% Quarter Change

EUR million 2004 2003 in %

Sales g i - -

. Operating result -12.3 -55

Exceptional items - -
Gain from divestiture

Laboratory Distribution - -

EBIT ' -123 -
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Qutlook

The Merck stars of 2004 are, without a doubt, Liquid i
Crystals and Erbitux® - Liquid Crystals for what it already
is c'on,tributing this year and its potential in coming years
and Erbitux® for its fast takeoff and future potential.

Both products are expected to reach “Blockbuster” status
in the not-too-distant future. S

The Liquid Crystals success story is already well known
and the trend is expected to continue as consumers
demand space-saving flat-screen televisions and monltors
quuld Crystals sales in the first half of 2004 already
exceeded EUR 300 million and it won't be long before
total annual sales exceed EUR 1 billion.

As U.S. sales of the Glucophage® family of products fade,
away, Erbitux® joined Merck’s list of top Ethicals products.
With only marketing authorization in Switzerland, Merck
sales of this unique cancer treatment still totaled EUR 16.4
million in the first half of 2004. Marketing authorization .

_ for the 25 European Union countnes plus Iceland and Nor-

way came on June 29,

With these two top products and solid performances
expected to continue at the other divisions, Merck expects
second-half sales, excluding VWR, will grow at approxi-
mately the same rate as the first half, '

The operating result for ‘2004, also excluding VWR, is
expected to increase by a single-digit rate. This is possible
because excellent results from Chemicals will more than
compensate for the anticipated decline at Pharmaceuticals,
where'payments on U.S. sales of Glucophage® products
and omeprazole are coming to an end.
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Based on this anticipated operating result and due to capital
gains on the divestments of VWR and the Biomet-Merck
Jjoint venture, better financial results and a better underlying
tax rate, Merck is further improving its earlier guidance that
full-year profit after tax would increase by a high double-
digit rate. Merck is now confident that profit after tax for
2004 could increase by at least 150%. This guidance takes
into consideration the possibility of exceptional charges in
the 4th quarter.

Darmstadt, July 27, 2004
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Interim Financial Statements

as of June 30, 2004

Balance Sheet

. June‘.'m 2004 Bec 31,2003  Change
EUR million EUR million in %
ASSETS R s
Fixed assets
Intangible assets e 962, 1,641.1 -41.3
Property, plant and equipment ﬁ?"ﬁ"a’m Fi? 20204  -59
Long-term investments ﬁf’%&*ﬁfﬁ?‘éﬁ' -~ 2043 -26.7
‘ 3,865.8 -22.0
Current assets
Inventories 1,166.7 -124
Trade accounts receivable 1,133.6  -9.7
Other receivables and other assets %f”} 3390 -139
Cash and cash equivalents fsg}ﬂ 360.8% 2978 211
®E97:94  2,937.1  -B.2
~% T
Deferred tax assets 1793 -1.6

;-.,.u-

R e

EEE982:1y L5

E"” ’5 887 4J

EQUITY AND LIABILITIES "

Net equity
Equity icapital 491.9 0.2
Reserves 1,841.7 188
Minority interest 29.2 1.7
2,362.8 14.7
Provisions
Provisions for pensions and other
post-employment henefits 9313 07
Other provisions IR 886.4] 7841 130
' Zasina 17154 56
Liabilities Ao
Financial obligations 1,7642 -83.1
Trade accounts payable 4683 -21.3
Other liabilities 5728 127
' 2,805.2 -53.2
Deferred tax liabilities s 98.7 -46.7
: TS Wetkis T e
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2n¢ Quarter 2™ Quarter

2nd Quarter 2004 | 21

Change Jan~-June lan-June  Change

EUR million 2004 2003 in % 2004 2003 in %

Sales . u~3s4‘“} 1.800.4 -24.2 30 6757] 3,559.3  -11.0

Soles of discontinuing B8 aas % i . :

operations -k \582 3, -1,216.4 -52.1

intragroup sales :

{Laboratory

Distribution) 115.2 -45.7
- Sales of continuing A

operations )} 2,458.1 7.7

Cost of sales -997.5 10.5

Gross margin , 1,460.6 5.8

Marketing and selling ¢ i

expenses 7.5 ?’“'553 2; -611.0 6.9

Administration vaged .

expenses -170.1 -5.5

Other operating '

income and expenses -85.7 -7.7

Research and

development -311.8 1.7

Patent and license
revenues

-53.4 &..,;fﬂ:g 88.4 -52.7

Investment result

913 EaT, 57 -513

Amortization
of goodwill

Y
-5.2 ﬁ%’&% -34.4 -1.0

Operating result
{continuing
operations)

A '~g
FLoATy
e-.:u”

Exceptional items

- ‘.‘
2.1 51’34(:;1 ) 341.7 1.3
2428 168 -

Earnings before
interest and tax
{EBIT) {continuing,
operations) )

325.0 19.5

Operating resuft’
{discontinuing  ~
operations)

348. -390

Exceptional items
(gain from divesti-
ture Laboratory
Distribution)

Earnings before
interest and tax

{EBIT)

193.8 Eﬁo 2; 359.8 95.2

Financial result

289 £57450) -630  -286

Profit before tax fHa0a2l 1478

234.4 B65721 2968 1215

income tax E5788)  -64.1

1026 BEIGI] 1287 485

ProNCa R ax ity Lobhd] bineay) $5935:4) acet] Buiooi} Ka71s

Minority interest BRI 226,

BT

=300 B -4.6 0.3

Net profit after B

R
minority interest =362.6! _ 81.1

s *_.m 3 L.
3470 g 163.5 182.3 .

T

37,
3

Earnings

per share EUR %19 0.47

@mwﬂ J

3050 EX2as o085 1567
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Cash Fiow Statemerit ;

EUR million ' 12003
j . i‘*‘“’“&% '
Cash and cash equivalents as of January 1 129748 339.4
Net caéh flows from opcratihg activities %f;.fffzg ng 279.3
Net cash flows from infvesting activitiés 7 gjfge? 2!.,i - -1324,
Free cash flow. .. . "Jjﬂp Bﬁ 1_46,9;
thereof dfscpm_‘muing opergtions fincl. revenue B
from disposal Laborotory Distribution) 63.9
; Net cash flows from financing activities : an 4 -1757
’ Exchange rate movements/changes -
in companies consolidated -11.8
iCiai? wnd*cashﬁh%ﬂ?ﬁ@ﬁ%%{ o] J_ugg‘;aag;; § %??s’bm E&;@BB 8
3
Statement of Changes in Net Equity
5 ~ including minority interést -
EUR million 2004 2003
: v."m', «iﬁ
, Balance as of January 1 {2;362; 8% 2, 053.6
3 i :
/ Profit after tax 168.1
Dividends to shareholders of Merck KGaA -45.0
Profits transferred by Merck & Cie to E. Merck -42.0
Profits transferred b\} Merck KGaA to E.Merck -26.6
5 e
’ Profits transferred by E. Merck to Merck KGaA 99
Dividend payments to other minority A
" shareholders of Merck Group -7.5
Stock based compensation -
. : Currency transfation difference -48.4
Fair market valuation acc. to IAS 39 9.8
‘ Changes in companies consolidated/Other 0.6
Eﬁ?fﬁgﬁ?omunég%% iy 3% K30075°5



L)

Ay

s

20 Quarter 2004 | 23

Segment Reporting

20t Quarter 20 Quarter  Change Jam~June Jan-Jume  Change

EUR million 2004 2003 in% 2004 2003 in %

Pharmaceuticals ’

Sales 1,633.0 2.3

Operating result 206.7 -40.5

Exeptional items -16.8 -

EBIT 190.0 -129

ROS 12.7%

ROCE 13.9%

Chemicals

Sales 825.0 18.6
 Operating result 1592 560

Exeptional items -

EBIT 159.2 56.0

ROS 19.3%

ROCE 15.9%

Corporate, Consoli-

dation and Other

Sales : i -115.2 -45.7

Operating result L -12.3 -5.5 (Jf-25’4f’; ~24.2 48

Exeptional items

Gain from g
divestiture Lab. Dis.  §%3292:5% - -

EBIT . o809 -123 -

Discontinuing
Operations -
(Laboratory
Distribution)

Sales
Operating result
Exeptional items

1,216.4 -52.1
34.8 -390

EBIT 34.8 -39.0

ROS 2.9%

ROCE 5.4%

Merck Group

AT oy
Sales {3645] 18004  -242 77] 35593  -110
Sales {continuing g@%ﬁﬁ ' i :
opcrations] 11536454 1,2625 9.0 22j64_7‘._93 2,458.1 7.7
Operating result 191.5 -7.8 H(3673F 3766 -25
Operating result © o BNER :
(continuin '&% =
opcrations? 173.1 21 B 3417 M 13
Exeptional items “-16.8 - -16.8 -
Gain from :
divestiture Lab. Dis. -
EBIT 174.7 193.8 5.2
ROS {cont, operat.) 13.8%

ROCE (cont. operat) E2i45%; 13.8%
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Other Key Figures of the Merck Group

2¢ Quarter 2% Quarter  Change Jan.~June Jan-lune  Change
EUR million 2004 2003 in % 2004 2003 in %

738 - 7706 1469 -

Free cash fliow

thereof discontinuing £
operations fincl, By
revenue from
disposal Laboratory
Distribution}

Investments in
property, plant,
and equipment
{without VWR}

g
o T

3.9 -

‘63.6 -216 136  -149

No. of employees
as of June 30
(without VWR}

0P
g;:;‘ ehis .
128.665! 28,373 1.0

Notes to the Interim Financial Statements

Accounting and Valuation Methods

Like the annual financial statements, the interim financial statements
of the Merck Group were prepared in accordance with the rules of the
International Accounting Standards Board (IASB), London. The same
accounting and valuation policies apply as for the 2003 annual finan-
cial statements. The notes contained in the annex of the annual finan-
cial statements thus apply accordingly. The present interim financial
staterments of the Merck Group are prepared in accordance with the
interim financial reporting rules of the |AS 34.

Companies Consolidated

The consolidated financial statements of the Merck Group are prepared
with Merck KGaA as parent company. As of the balance sheet date,
167 companies are fully consolidated and 4 associates are included
using the equity method. At the beginning of the 2nd quarter of 2004,
Merck divested its interest in VWR International, [nc., USA, for USD
1.68 billion; 32 companies were thus deconsolidated. Merck also
parted with its joint venture BioMer in the 2nd quarter, previously
included using the equity method. The proceeds from this divestiture,
which were already booked in the 1st quarter, amount to EUR 238
millian.
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Discontinuing Operations

By selling off VWR in the 2nd quarter Merck parted with its Laboratory
Distribution business sector. This segment is reported in.the present
financial statements under Dlscontmumg Operations in accordance
with IAS 35, The previous presentation of the Income Statemen; has
been adjusted accordingly: Sales, costs and earnings before interest
and tax (EBIT) are presented for continuing operations, VWR's contri-
bution to the operating result and the capital gain from the divestiture
of VWR are reported separately in order to show the calculation of
total EBIT and profit before and after tax for the Merck Group.

The profit before tax gained on this divestiture amounts to EUR 292. 5
million.

As of the date of VWR's deconsolidation, the following assets and lia-
bilities were attributable to this segment: |

_ Mio EUR
Noncurrent assets 694.1
Current assets . - 451.2
Provisions : 100.0

Liabilities ) 2526

Segment Reporting

We have expanded our Segment Reporting to include, as of 2004,
the segment "Corporate, Consolidation and Other". This will primarily

include group administration expenses jncurred at group holding com-

panies that are not directly attributable to operating activities. Taxes
and certain exceptional items, as well as intragroup relations between
the reporting segments, will also be aliocated to this segment.

Notes to the Financial Position and Results of Operations

The total assets of the Merck Grouplamount to EUR 5.88? million as of
June 30, 2004. The substantial decline by EUR 1,095 million (15.7%) is
primarily attributable to the sale of VWR and BioMer. Financial obliga-

tions decreased significantly-due to the proceeds of these divestitures.

As a result, the balance sheet ratios have improved considerablyz'The
net equity ratio is 46.1% as of the balance sheet date, compared with
33.8% as of December 31, 2003. Net debt is positive as of the balance
sheet date due to the existing cash and cash equivalents and the sub-
stantial reduction in financial liabilities. Gearing including provisions for
pensions {ratio of net debt and provisions for pensions to net equity)
improved from 1.01 at the end of 2003 to the current 0.32.
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Sales in the 20 quarter amount to EUR 1,365 million. Sales based on
continuing operations in the previous year amounted to EUR 1,253 mil-
lion. This corresponds to a growth rate of 9.0%. The increase in organic
growth by 10.6% is mainly attributable to the solid sales in the Liquid
Crystals and Generics divisions. The operating result is EUR 177 million,
corresponding to a year-on-year increase of 2.1%. When making a
comparison with the previous year, it should be noted that the figures
for the 2nd quarter of 2003 still included high license revenues from the
sale of the active substance omcprazole and ‘sales of products from the
Glucophage® frarichise. Exceptional iteims include the profit gained on
the divestiture of BioMer, amounting to EUR 46.7 million, as well as

.minor adjustments of existing exceptional items. The profit of EUR

292.5 million gained on the sale of VWR is reported separately in the
Income Statement.

Free cash flow amounts to EUR 1,472 million in the period under
review and to EUR 1,771 million when accumulated for-the first six
months. Net cash flows from investing activities in the 2rd quarter
include the proceeds from the sale of VWR of EUR 1,365 million. The
cumulative presentation must also take into account the proceeds from
the sale of BioMer, amounting te EUR 238 million, which were booked
in the 13t quarter.

General Information on Subscription Rights

" of Executive Body Members and Employees

Within the scope of the stock option program resolved by Merck's
Annual General Meeting in 2000, members of the Executive Board and
senior executives hold a total of 1,450,943 Merck KGaA stock options
as of the balance sheet date. Additional information on this stock
option program can be found in our Annual Report.

Related Party Dlsclosures

As of June 30, 2004, there were Ilabnlltles by Merck KGaA and

Merck & Cie, Altdorf, to E. Merck OHG in the amount of EUR 238.1
million. The balances result mainly from the profit transfers by
Merck & Cie'to E. Merck OHG on the one hand and the rempmcal
profit transfers between Merck KGaA and E Merck OHG on the other.
Merck has liabilities of EUR 0.5 million to E. Merck Vermdgens KG.
The net amounts are subject to standard market interest rates.
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Further Reporting Dates

October 27, 2004 Interim Report 3 Quarter 2004
February 17, 2005 Annual Report 2004
March 31, 2005 Annual General Meeting 2005
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Further Reporting Dates

February 17, 2005 Annual Report 2004

March 31, 2005 Annual General Meeting 2005

April 26, 2005 Interim Report 1% Quarter 2005

July 21, 2005 Interim Report 2 Quarter 2005

October 25, 2005 Interim Report 3 Quarter 2005
ol e R TR

Cover photo:

Gyonggi-do, Korea | In the research center in Poseung Industrial
Park, Min-0k Jin and Hee-Kyu Lee measure the electro-optical prop-
erties of test cells containing innovative liquid crystal mixtures.
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3rd Quarter 2004

» Merck Group 3t quarter sales
_rise on positive performances by all divisions

. .

Sales: +7.2% to EUR 1,353 million®

» Results:

Operating result increases 42% to EUR 214 million*

Earnings before interest and tax (EBIT) rise 20%
to EUR 212 million

-. Profit before tax increases 31% to EUR 195 million

Profit after tax jumps 43% to EUR 121 million

» Expectations for the full year:

Merck expects sales* for the full year to increase

by a solid single-digit percentage; the company

now expects the full-year operating result* will rise_

by a high single-digit percentage; growth in full-year
_ profit after tax, including already stated potential

exceptional items, may exceed 150%.

* Figures for 2003 and 2004 sales and operating results shown en
pages 3 through 19 of this report reflect Merck results excluding
the Laboratory Distribution business sector, VWR International, Inc.,
which was divested in the 20 quarter. All other figures reflect the
company's results including VWR.  °
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The Merck Share

The Merck share price declined 7.0% during the 3™ quarter
te EUR 46.04 on Septemb’er' 30, 2004, from a near all-time
high of EUR 49.50 on June 30, 2004. Germany's DAX Index
fell 3.9% curing the same quarter and the MDAX Index,
which includes Merck, declined 1.9%. The low for the quar-
ter of EUR 42.06 was recorded on August 24. The high for
the quarter, EUR 48.64, was reached on July 1. The share
price rose 39% during the first three quarters of 2004,

The Merck Share Compared to DAX{MDAX

|

150% 190%
TB0% B MDAX 180%
Trooe  BDax 170%
160% 1 Merck Te0%
T50% 150%
T40% T40%
T30% 130%
120% T20%
T10% w 110%
T00% 100%
Oct. 2003 |Jan. 2004 | Aprit {uty Sept.

1
Share Data 34 Quarter 2004 2% Quarter 2004

Earnings per share after tax E{; K%’&t%%

and minarity interest in EUR Srthaaricois 0-673 1.91
High share price in EUR B (0iF01)a8'54® (un. 08) 51.19
Low share price in EUR ZiAug: 24)742.06, _(Apr. 02) 38.79
End share price in EUR FISERt 301 46.08] [Jun. 30 49.50
Market capitalization in millions of EUR  F(Septis0fB.ad: (un. 30) 9,365
Theoretical number of shares in millions? mﬁﬁa 188.2
Actual pumber of shares in millions R 495

1} All figures r:late to the closing price in XETRA trading on the Frankfurt Stock
Exchange.

2] The calculation of the theoretical number of shares is based on the fact
that the general partner's equity capital is not represented by shares. Because the
share capital of EUR 130.4 milficn Is divided into 50.2 miltion shares, the corre-
spanding calculation for the general partner's capital of EUR 363.2 million leads to
139.7 million theoretical shares. The number of shares increased due to stock
options exercised in the 3* quarter fsce page 26),
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Merck Group

* Merck Group sales in the 31 quarter increased 7.2% to

EUR 1,353 million, The organic growth rate of sales

was 9.8%. The Chemicals business sector, and ‘especially
the Liquid Crystals division, continued to be hampered by
negative currency effects, '

The operating result rose a strong 42% to EUR 214 million.
Return on sales {ROS: operating result/sales} increased to
15.8% from 11.9%, exceeding Merck's mid-term goal of an
ROS of 15%. ' .

“Components of Growth - Merck Group

(without VWR)

Sales growth compared 1o fast year in %

19 Quarter 2 Quarter 3" Quarter Jan.-Sept.
Organic growth 10.3 106 9.8 0.2
Currency : -38 =17 -2.8 -2.7
Acquisitions/
Divestitures - -0.1 01 0.2 0.3
Total 6.4 9.0 7.2 7.5

Business Sectors' Shares of 31 Quarter Sales
Totaling EUR 1.4 Billion

EUR million -

¥ Chemicals
1 Pharmaceuticals
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The operating result in the 31 quarter jumped 42% to

EUR 214 million, aided by a strong resurgence from the
Pharmaceuticals business sector, Included in the operating
result was a EUR 27 million milestone payment from Forest
Laboratories, Inc. for the approval of Campral® by the U.S.
Food and Drug Administration (FDA). Merck licensed the
U.5. rights to the alcohol dependence treatment to Forest. ’

Merck purchased NM Pharma, the generics business of Pfizer
in Scandinavia, for EUR 53.8 million during the 3™ quarter.
In the 3™ quarter, Merck granted the exclusive worldwide
license for its antidepressant vilazodone to Genaissance
Pharmacenticals, Inc. In return, Merck received 84,159 shares
in Genaissance by the end of the 3™ quarter. On October 1,

a further 285,121 shares were received. Merck booked EUR
2.1 million in exceptional expenses in the 3™ guarter for
legal costs. The year-ago quarter had a negligible amount of
exceptional items.

Business Sectors’ Shares® of 3™ Quarter
Operating Result Totaling EUR 214 Million

EUR miliion

B Chemicals~
B Pharmaceuticals |

. "without segment Corporate,
Consolidation and Other

-
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Eamings before interest and tax (EBIT) rose 20% to EUR 212
million from EUR 176 miilion in the year-ago quarter that
included results from VWR International.

Profit before tax rose 31% to EUR 195 million from EUR 149
million last year as Merck further improved its financial
result, this quarter by 40% with the retirement of more debt.

Sales by Quarter (without VWR)

2,000

EUR millicn

¥ 2003
1 2004

Ql Qn QI Qv

"EUR millien
12003
" 2004

Ql Qn Qm Qv
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Profit after tax increased 43% to EUR 121 million from
] EUR 84 million as Merck continued to maintain a. lower

~ . nominal tax rate, 38,1% in the 3™ quarter compared to
' 43.3% in the year-ago quarter.

4 . P

2 Effects of Exceptional Items
3 Quarter 3 Quarter Change
EUR million 2003 in %
~ Operating result 150.5 422
Exceptional items 0.1 -
Profit before tax
N before exceptional items y 148.4 329
7 Income tax before exceptional items £ -64.4 16.6
Profit after tax ' )
before exceptional items’ 84.0 45.4
Tax rate before exceptional items 43.4%
S
4
b
3rd Quarter Sales by Region
Totaling EUR 1.4 Billion
B e e
o~
" EUR million K
1 Asia, Africa, Australasia U

Y

1 latin America St
1 North America
1 Europe

%
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Preparing for the Future

In the pharmaceuticals business, success always seems

to be a long way off. So, it was with great pleasure and
much effort that Merck launched its first cancer treatment,
Erbitux®, in the European Union in July 2004 - only six
years after the 1998 purchase of developing and marketing
rights outside of North America. Normally, it takes at least
ten years and as much as EUR 800 million to bring a drug
from the laboratory bench to the pharmacy shelf,

Merck spent EUR 148 million, or 11% of total sales, on
research and development in the 3@ quarter. The Ethicals
division alone spent EUR 93 million, or 24% of its sales,
on R&D while the comparable global industry average for :
RED spénding is about '15% to 209% of sales. As an inno-
vation-driven company, Merck considers R&D expenses -
an investment in the future. '

Sales of Erbitux® are exceeding early expectations but -
peak annual sales are still years away. In the meantime,
expensive clinical trials involving thousands of patients
will continue in order to qualify Erbitux® as a treatment
for other types of cancer besides colorectal cancer for .
which it was initially approved. For example, Merck
recently initiated a Phase III trial for Erbitux® in Europe,
Latin America and Asia involving 1,100 patients with
non-smali-cell Jung cancer.

.

Results from a Phase TIb clinical trial for the liposomal
cancer vaccine L-BLP25, which Merck licensed from
Biomira, Inc., will be highlighted at the European Society
for Medical Oncology (ESMO) Congress in Vienna on
November 1. Largely on the basis of this trial, the U.S.
Food and Drug Administration granted fast-track desig-
nation to L-BLP25. )

5

Two other Merck cancer treatment candidates, matuzumab
(formerly EMD 72000} and cilengitide, also are in the clini--
cal development stage (both in Phase II).




L

.t

./

L

10 | Merck Group INTERIM REPORT

Merck also invests in its Chemicals business sector. For
example, a state-of-the-art, multi-purpose chemical manu-
facturing building is being brought on line in Darmstadt
on October 1. Constituing the major part of Merck’s single
biggest investment at EUR~250 million, it will be used to
meet the growing demand for liquid crystals. Merck spent
EUR 51.4 million on property, plant, and equipment
investments in the 3« quarter, a 30% decrease from the
year-ago quarter. For the full year, Merck expects to spend
less on these items than in 2003,

While expensive, Merck will be able to shoulder such
investments in the future. The divestments of VWR Inter-
national and the stake in the Biomet-Merck-joint venture
- both completed in the 20 guarter - have left Merck free
of net financizal debt. Free cash flow for the year to date is
at an amazing EUR 1.9 billion compared to EUR 392 mil-
lion in the same period last year. Administrative costs
declined 2.7% in the 3" quarter and the financial result
improved 40%. Likewise, the underlying tax rate is now
down to around 38%.

The increase in employees of 2.4% (excluding VWR] to
28,942 on September 30 is a result of new production
facilities in Asia and full use of production and logistics
capacities in Europe.

Number of Employees
as of September 30, 2004

1 Asia, Africa, Australasia
Kk Latin America

, I North America

I Europe
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Business Sectors

Sales for both the Pharmaceuticdls and Chemicals business
sectors as well as sales for all seven divisions increased in
the 3" quarter. The increases were mainly due to organic
growth while negative currency effects, which had a greater
influence on Chemicals, reduced total sales by 2.80,

Components of Growth in the 3™ Quarter
Change in sales compared to last year in %

Pharmaceuticals Chemicals Merck Group
Organic 8.4 12.5 . 9.8
Currency -19 -4.4 -28
Acquisitionsf
Divestitures . 0.2 0.0 0.2
Total . 6.7 8.1 ‘ 7.2
Sales Analysis for the 3+ Quarter .
15 inth
T - .
_5 _— T
: 0 # Organic growth
. ¥ Currency effects
-5 Pharma- Chemicals Merck I Acquisitions/
ceuticals Group Divestitures

Pharmaceutical$ , '

The Pharmaceuticals business sector contributed 66% to
sales and 61%" to the operating result in the 37 quarter.

Sales increased 6.7% to EUR 889 million in the 31 quarter
from EUR 833 million in the same quarter of 2003, aided by
a resurgence in the Ethicals division and a solid perform-
ance from Consumer Health Care. In comparison, global
sales of pharmaceuticals are expected to increase by about
8 this year, according to IMS Health,

*withour segment Corporate, Consotidation and Other
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The operating result jumped 72% to EUR 140 million in the
3% guarter from EUR 82 million in the year-ago quarter as
sales of Merck's first cancer treatment, Erbitux®, exceeded
expectations and as Merck received a milestone payment of
EUR 27 million frem its U.S. licensee Forest Laboratories for
the FDA approval of the alcohol dependence treatment Cam-
pral®. Return on sales (ROS} for the Pharmaceuticals busi-
ness sector rose to 15.8% in the 3™ quarter of this year from
9.8% in the year-ago quarter.

Sales of Ethicals rose 13% to EUR 393 million in the 3™
quarter from an adjusted EUR 347 million in the year-ago
quarter. The division's organic growth rate was 16%. The
Ethicals division now makes up 44% of Pharmaceuticals
sales and 29% of total Merck Group sales.

More than half the 3 quarter sales increase of EUR 46 mil-
lion for Ethicals can be aftributed to Erbitux®. Following its
June 29 marketing approval in the European Union as well
as Iceland and Norway, Erbitux® has been launched in all
EU countries that do not require specific reimbursement
negotiations prior to launch. Erbitux® sales in the 3™ quar-
ter reached EUR 25 million. For the first nine months of
2004, sales totaled EUR 41 million ~ far exceeding expecta-
tions, especially in the two biggest markets of Germany and
France. In Switzerland, where Erbitux® was first approved
and launched late last year, the cancer treatment has rapidly
achieved a strong market position for its indicated use and
sales continue to steadily increase. Development of Erbitux®
export sales for individual patients in the Asia/Pacific
region.also is encouraging.

The Concor® (bisoprolol) product line of beta-blockers,
mainty Lodoz® and Concor®COR, increased sales by 16% to
EUR 72 miillion in the 3™ quarter. Sales of thyroid medicines
such as Futhyrox® increased 10% to EUR 25 millien in the
30 quarter. Merck continues to hold the number-one posi-
tion in Europe and Latin America for thyroid treatments and
is number three worldwide,

Sales of the Glucophage® (metformin) family of oral anti-
diabetic products increased 15% to EUR 80 million in the
3n quarter on solid growth in Europe.

Niaspan®, the lipid-disorder treatment, now has marketing
authorization in 13 European Unicn countries. The sales
uptake in Germany and the United Kingdom, where it was
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first launched, is steadily increasing. Conferences and con-
gresses aimed at European physicians to explain the advan-
tages of Niaspan® as an aid for.improving a patient’s overall
lipid profile have been well received.

Generics sales rose 0.9% in the 3 quarter to EUR 410 mil-
lion compared to EUR 406 million in the very strong year-
ago quarter. .Sales figures have been adjusted to include
results from Merck’s U1.S. affiliate, Dey, Inc.

Overall growth in Europe improved only slightly because of
three key markets - intense price pressure continued in the
United Kingdom with sales values declining despite volume
increases, government policies lowered sales in Germany,
and sales in Scandinavia suffered due to high stock levels at
Merck's major customer. Still, there were notable perform-
ances in other European markets. Sales in France were up
219%, continuing to show the {mpact of the ulcer treatment
omeprazole launch in the 2 quarter. Growth in Spain shot
up 38% thanks to improved distribution. Growth.in Bel-
gium, the Netherlands, Italy and Ireland remained strong.

Merck completed the acquisition of NM Pharma, Pfizer's
generics business in Scandinavia, on September 24. The
acquisition solidifies Merck Generics’ leading position and
makes it the number one player in the Nordic generics mar-
ket. Consolidation of sales from the newly renamed Merck
NM began in October.

In the United States, Dey, Inc. sales in local currency
remained at last year's level. Sales of DuoNeb®, the unit-
dose nebulization treatment for chronic ebstructive pul-
monary disease (COPD), rose 43% compared to the year-ago
quarter, while sales of EpiPen®, the epinephrine auto-injec-
tor to counteract anaphylactic allergic reactions, were down
18% from record sales in 2003. In Canada, where Merck's
affiliate Genpharm is solidifying its number-two market
position, sales rose 7.8%,

In the AsiafPacific region, the 2% increase in Generics
sales is attributed to growth in New Zealand as well as

in Australia, where our affiliate Alphapharm is the market
leader. The generics market remains under pressure in
Japan. )
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Consumer Health Care sales increased 7.6% to EUR 86 mil-
lion. Gains from the acquisition of Lamberts Healthcare
{United Kingdom} in August 2003 were partially eroded by
negative currency effects, especially in Latin America. The
Seven Seas brand maintained its momentum, with sales up
15% mainly due to Bion®3 and the Seven Seas JointCare
products based on cod liver oil. Results in France were
mixed, with government cost-containment measures and a
downturn in demand for skin-care products offsetting the
growing demand for vitamins, minerals and supplements,
especially Bion®3. Sales in Poland jumped 34% and sales in
Latin America grew 17%.

Pharmaceuticals

3 Quarter Change
EUR million 003 © in%
Sales 8333 6.7
Operating result 81.5 e
Exceptianal items 01 -
EBIT B81.6 69.0
Chemicals

“The Chemicals business sector contributed 34% to sales

and 39%" to the operating result in the 37 quarter.

Chemicals sales rose 8.1% to EUR 464 million in the 3w
quarter, damped by negative currency effects of 4.4%. All
four divisions reported sales growth, with Liquid Crystals
and Electronic Chemicals producing double-digit rate
increases. In contrast, the Geyman Chemical Industry
Association (VCI} has said it expects German chemical
sales, on average, to increase by about 1.5% in 2004.

The Chemicals operating result rose 7.8% in the 3" quarter
to EUR 89 millicn, again_bb_osted by strong performances
from Liguid Crystals. The return on sales (ROS} of 19.3%
matched the year-ago quarter's level. Unlike many chemi-
cal companies, Merck has minimal dependence on petro-
leum-based raw materials, As a consequence, higher oil
prices have not had a major effect on profit margins.

Liquid Crystéls sales rose to EUR 142 million, exceeding
last year's strong 3 quarter by 18%. Currency effects
impacted sales by -6%. High-end liquid crystals sales

*without segment Corporate, Consolidation and Other
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showed some softenmg dunng the quarter, mainly stemming
from the Taiwanese market. After demand growth for large
LCD panels stabilized, Merck noticed-a similar trend for its .

" liquid crystals for monitors, notebooks and TVs. Continued

demnénd for colored hobile:phidne displays contributed to
excellent 31 quarter sales of color filters and ITQ {mdlum
tin omde] coahngs

Electronic Chemicals contmued its positive development with
a 12% increase in 3t quarter sales to EUR 52 million. Process
Chemicals and Functional Materials both performed well

above last year’s levels with increases of 17% and 6%, respec-

tively. The Services business field posted an 11% decrease

(EUR 0.5 million) compared to the year-ago quarter partly due
to the loss of a contract in France. The acquisition of Quali-
tech Materials Corporation in Taiwan has led to Merck’s first
sales regarding Chemical Mechanical Polishing (CMP) sturries.

Pigmenfs sales Tose 5.7% to EUR 81 million in the 3« quor-
ter. Effect pigments sales grew organically by 10%. The

-high-luster- glmer—effect Ronastar° pigments are finding
- aready’ market in the cosmetics industry. As demand from

the auto-paint industry remains strong for the color-inten-
sive, crystal-luster Xirallic® pigments, Merck plans further
expansion of production’ capacity in 2005. Merck is also
expanding’in the increasingly important market of China.
In September, it inaugurated the newly enlarged Shanghai
Technital Applications Laboratory, which will provide top-
quality technical support to local customers.

Life Science & Analytics sales rose 1.3% to EUR 189 mil-
lion, hindered by negative cun'ency effects of 3.4%. With
the exception of Actives Life Science, all core areas showed
organic sales growths. The Custom Synthesis & Services and
Processing Life Science business fields in pamcular con-
‘tributed strongly to the dwmon s sales total. All reglons
except Europe showed- orgamc sales growth with North
America and Latin America being the major growth drivers.

Chemicals . ’

’ 3 Quarter I Quarter Change
EUR million 001 in%h
Sales *428.7 8.1
Operating result g28 ' 78

Exteptional items W@iﬁﬂ " - -

" EBIT ~ Faawe “’“ﬁ‘a 828 7.8
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. Corporate, Consolidation ‘

and Other

Corporate, Consolidation and Other is a new reporting seg-
ment established January 1, 2004, to more accurately report
Group-wide activities. This sector includes corperate over-
head costs incurred at group helding companies, taxes, and
other items that are not allocated to specific divisions. Sales
are intragroup sates between business sectors.

Corporate, Consolidation and Other

. 30 Quarter 3" Quarter Change
EUR million ) ‘ 2004 2003 in %
Sales T o - -
Operating result -13.8 1o
Exceptional items - -
EBIT -138 1.0

- i
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Outlook

Merck's sirategy of maintaining a diversified but focused
pertfolio of core businesses continues to pay off as evi-
denced by the strong role Pharmaceuticals played in this
quarter’s sales and oi)eraﬁﬁg result. s

The revitalization of Ethicals sales, in particular, is largely
due to the success of Merck’s first cancer treatment,
Erbitux®, which received marketing approval in the Euro-
pean Union on June 29. With sales of EUR 41 million in
the first three quarters of this year, including EUR 25 mil-
lion in the 3™ gquarter alone, it is clear that Erbitux® will
easily exceed Merck’s initial expectation of EUR 40 million
to EUR 50 million in full-year sales.

The 3 quarter operating result for Pharmaceuticals also
was boosted by the EUR 27 million milestone payment from
Forest Laboratories for the U.S. FDA approval of Campral®.
Forest is Merck's 1.5, licensee for this alcoholism treatment.

The Liquid Crystals division, although producing an '18%
increase in sales in the 3 quarter, is considered to be in

a “cyclical growth slowdown.” Merck Liquid Crystals sales
are expected to be, on average, in line with current industry
forecasts of at least 30% annual growth rates of display sur-
face area.

With all divisions reporting sales gains in the 37 gquarter,
Merck is confident in forecasting that full-year sales,
excluding VWR International, should increase by a selid
single-digit Tate.

Merck is pleased to upgrade its guidance for the full-year
operating result. The campany now expects the operating
result for 2004, excluding VWR, will rise by a high single-
digit rate’ with good overall performances expected from
both the Pharmaceuticals and Chemicals business sectors.
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- With the expected-high single-digit growth rate for the

operating result and due to capital gains on the divestments
of VWR and the Biomet-Merck joint venture, a better finan-
cial result, a better underlying tax rate, and the licensing
milestone mentioned above, Merck expects that growth in
profit after tax for 2004 may exceed 150%. This guidance
takes inte consideration the possibility of exceptional
charges in the 4% quarter,

Merck's outstanding free cash flow of EUR 1.9 billion in

the first three quarters and lack of debt underscore the com-

pany’s excellent health and financial strength.

Darmstadt, October 27, 2004
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Intgrim Financial Statements

as of September 30, 2004

Balance Sheet

Sept, 30, 2004

Dec. 31,2003 Change
EUR million EUR million in %
ASSETS '
Fixed assets -
Intangible assets 1,641.1 -428
Property, plant, and equipment Jf§¥f~g1'.883.3§ 2,020.4 -68
Long-term investments Frifsiad 2043 -137
3,865.8 -224
Current assets
Inventories 1,166.7 =106
Trade accounts receivable i"’v“%‘kgm 33 1,133.6 -14.4
Other receivables and other assets  1R8¢ 27069 339.0 -20.2
Cash and cash equivalents EiTuiiaan’al 297.8 509
gisz 733 ”_% 2,937.1 -89
¥
Deferred tax asscts SR173.9 179.3 _=3.0
G BT 5 900 41 ¥¥e6,082111 L1534
EQUITY AND LIABILITIES '1'!
Net equity
Equity capital 491.9 0.4
Reserves 1,841.7 227
Minority interest 29.2 383
2,362.8 182
Provisions
Provisions for pensions and other
post-employment benefits 931.3 0.1
Other provisions 7841 135
1,715.4 6.3
Liabilities
Financial obligations 1,764.2 -86.1
Trade accounts payable 4683 -23.6
Qther liabilities 572.8 122
2,805.2 -55.6
Deferred tax liabilities e 98.7 =541
B Rrn Nt TEE Besvost keldenint Lind
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Change Jan~-Sept. Jan.-Sept.  Change

EUR miltion 2004 2003
Sales 53

in 9 2004 2003 in %

'8} 1,830.5
Sales of discontinuing ‘

-26.1 5 53898 _-16.1

operations -625.4 i -1,841.8  -68.4
Intragroup sales

(taboratory

Distribution) 56.9 172.1 -63.7
Sales of continuing  § 3] L

operations 133528 1,262.0 3,720 7.5
Cost of sales ¥E5E9.8] -534.4 720, -1.531.9 9.1
Gross margin B7687%8] _727.6 2,188.2 6.4
Marketing and selling %r ffﬁ

expenses 32 -298.9 -9(9.9 7.7
Administration . .
expenses -82.8 -252.8 -4.6
Other operating .
income and expenses -57.4 -143.1 -15.3
Research and

development -146.6 -458.4 1.5
Patent and license ’

revenues 26.8 1153  -24.7
lavestment result -1.0 4.7 -41.3
Amgrtization .

of goodwill -17.2 -51.7 -2.5
Operating result

(continuin

operations? 150.5 492,.3 - 138
Exceptional items 0.1 -16.8 C-
Earnings before

interest and tax - .

(EBET) (continuing i
operations} 150.7 4756 ~ 26.2
Operating result

{discontinuing

operations) . 25.6 604 -684.8
Exceptional items

{gain from divesti-

ture Laboratory

Distribution) - - -
Earnings before

interest and tax :
(EBIT) 176.3" 536.1 70.5
Financial result -27.8 -90.8  -32.0
Profit before tax 148.5 4453 914
Income tax B 3] -643 156 F22655 -1930 - 376

Protitaftintar eraa Kni20.8] FE47] 2434 iE5deie] 5231 B32E

Minarity interest EEES -aa

53.4 Wasl -3,0 23.0

Net profit after, %

t profi el
minority interest L1156 80.8 244.3 . 136.2
Earnings ' % i : i
per share EUR %0 0.43 04] 137 1218
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Cash Flow Statement

EUR milllen 2004 2003
Cash and cash equivalents as of lanuary 1 @2_97:% 3394
Net cash flows from operating activities &iona 618.0
. N C e . WEERRY o B
Net cash flows from investing activities §-J.';405.~3 -226.2
Free cash flow {roes 391.8
thereof discohtipuirig optrations"(incl: revenue :
from disposal of Laboratory Distribution} 133331 107.9
Net cash flows from ﬁnancing activities 82 -385.2
Exchange rate movements/changes 4]
in companies consolidated i, =825§ -19.9
Cash and cash equwalents as OEE%S 30;%’3}'} Es,,, %ﬁkﬁﬁ
Statement of Changes in Net Equity
- including minority interest -
EUR million 2003
Balance as of January 1 2, 2,053.6
- T R
Profit after tax fZseea] 2523
Capital increase 'ﬁ;‘éﬁé}’ﬁ 404.2
Dividend payments to shareholders of Merck KGaA -45.0
Profits transfer by Merck & Cie to-E. Merck 93 -41.7
Profits transfer by Merck KGaA to E Merck -39’
Profits transfer by E, Merck to Merck KGaA 10.2
Dividend payments to other minority
shareholders of Merck Group =17
Stock based compensation -
Cui’rency translation difference - =727
Fair market valuation acc. to |AS 39 7.8
Changes in comgpanies consolidated/Other -H.6

Balance as,0f Septa 30 bt i e s 12,797 __:41 76395
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Change Jan-Sept Jan.-Sepl Change

EUR million 2003 in % 2003 in %
Pharmaceuticals %:' '% ? %;3

Sales 8892 833.3 6.7 2 559,0; * 2,466.1 38
Operating result 14’0'13 81,5 7.8 §2630% 2883 -87
Exceptional items 0.1 - EED3 -1e6 -
E8IT PRidstl  se  eo0 FS303E  ams 1.7

ROS 5‘15 g%l  9.8% Hio3w! 1.7

ROCE i203%; _10.9% &‘Ji'z’ét‘ﬁ‘:‘% 13.1%
Chemicals : ..

Sales 428.7 1,251.8 15.0
Operating result 828 2421 39.5
Exceptional items - CRRE S - -
EBIT 82.8 78 #9336l 2420 395
ROS 19.3% £234%; 19.3%

ROCE 16.7% 16.0%

522,706

Corporate, Consoli-
dation and Qther

Sales

-63.7

Operating result

19

Exceptional items

Gain from
divestiture Lab, Dist,

EBIT

Discontinuing
Operations
(Laboratory
Distribution}

Sales

-68.4

Operating result

-64.8

Exceptional items

EBIT

~64.8

ROS

ROCE

6.3%

Merck Group
Sales

$1352.87 1,8305

-26.1 53898 _ -181

Sales (continuing
operations)

E,k‘;@“ 21
173523 12620

12 4000?4 3,720.1 7.5

Dperating result

1761

.5 Esm 3 . 5527 52

Operating result
[continuin
upclatmns?

150.5

492.3 138

Exceptional items

0.1

-168 -

Gain from
divestiture Lab. Dist.

e FE

- 52925' - -

EBIT

176.3

ROS (cont. operat)

#1560  11.9%

202 F91s%F 53641 70.5
T E40% 13.2%

ROCE (cont. operat.)

780 12.1%

Pis798  13.9%
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Other Key Figures of the Merck Group

* 3™ Quarter 3"Quarter  Change Jan-Sept. Jan-Sept.  Change
EUR million . 2004 2003 in % 2004 2003 in %

2450 -404 FI9iEE] 3m8 3892

Free cash flow

thereof discontinuing
operations {incl.
revenue from -
disposal Laboratory

Distribution) 44,0 - 107.9 -
Investments in
property, plant,
and equipment
[without VWR} 131 -298 K 1867 -20.7
IRETN
A
No. of employees 435‘:}’
as of Sept. 30 Heesl
$28,942, 28,255 2.4

(without VWR)

Notes to the Interim Financial Statements

Accounting and Valuation Methods

Like the annual financial statements, the quarterly financial statements
of the Merck Group were prepared in accordance with the rules of the
International Accounting Standards Board (1ASB), London, The same
accounting and valuation policies apply as for the 2003 annual finan-
cial statements, The notes contained in the annex of the annual finan-
cial statements thus apply accordingly. The present interim financiat
statements of the Merck Group are prepared in accordance with the

interim financial reporting rules of 1AS 34.

Companies Consolidated

The consotidated financial statements of the Merck Group are prepared
with Merck KGaA as parent company. As of the balance sheet date,

169 companies are fully consolidated and 4 associates are included
using the equity method. At the end of September 2004, Merck
acquired a 100% interest in NM Pharma AB, Stockholm, for a purchase
price of EUR 53.8 million. The company will be renamed Merck NM,

This acquisition makes Merck Generics market leader in the Scandina-
vian generics market. The investment is disclosed as an investment as of
September 30, 2004, and will be consolidated from the 4" quarter.
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Discontinuing Operations

By selling off VWR in the 20 quarter Merck parted with its Laboratory
Distribution business sector, This segment is reported in the present
financial statements under Discontinuing Qperations in accordance with
[AS 35. The previous presentation of the Income Statement has been
adjusted accordingly: Sales, expenses and earnings before interest and
tax (EBIT} are presented for continuing operations. VWR's contribution
to the operating result and the capital gain from the divestiture of VWR
are reported separately in order to show the caleulation- of total EBIT
and profit before and after tax for the Merck Group.

Segment Reporting

We have expanded our Segment Reporting to include, as of 2004, the
segment "Corporate, Consolidation and Other”. This primarily includes
group administration expenses incurred at group holding companies
that are not directly attributable to operating activities. Taxes and cer-
tain exceptional items, as well as consolidation between the reporting
segments, will also be allocated to this segment.

Notes to the Financial Position and Results of Operations

The total assets of the Merck Group amount to EUR 5,905 million as of
the balance sheet date, September 30, 2004. The substantial decline of
EUR 1,077 million (-15.4%) since December 31, 2003, is primarily
attributable to the sale of VWR and BioMer in the 20 quarter. Financial
obligations decreased significantly due to the proceeds of these divesti-
tures. As a result, the balance sheet ratios have improved considerably:
The net equity ratio is 47.3% as of the balance sheet date, compared
with 33.8% as of December 31, 2003. Net debt is positive as of the bal-
ance sheet date due to cash and cash eguivalents and the substantial
reduction in financial liabilities. Gearing {ratio of net debt and provi-
sions for pensions to net equity} improved to 0.26, compared with 1.01

at the end of 2003.

Sales in the 3™ quarter amount to EUR 1,353 million, Sales based on
continuing operations increased by 7.2%. The increase in organic
growth of 9.8% is malinly attributable to the development of sales in
the Ethicals and Liquid Crystals divisions. License revenues in the cur-
rent quarter include EUR 27 million for the out-licensing of Campral®
for the U.S. market. The operating result is EUR 214 millian, correspon-
ding to an increase of 42.2%,

Free cash flow amounts to EUR 146 million in the quarter under review
and EUR 1,917 million for the first nin¢ months, including the proceeds
from the divestiture of VWR and BioMer in the 2% quarter.
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General Information on Subscription Rights
of Executive Body Members and Employees

Within the scope of the stock option program reselved by Merck KGaA's
Annual General Meeting in 2000, members of the Executive Board and
senior executives hold a total of 1,232,077 Merck KGaA stock options
as of the balance sheet date. Additional information on this stock
option program can be found in our Annuat Report.

Related Party Disclosures

As of September 30, 2004, there were liabilities by Merck KGaA

and Merck & Cie, Altdorf, to E Merck OHG in the amount of

EUR 241.8 miilion. The balances result mainly from the profit transfers
by Merck & Cie to E Merck OHG on the one hand, and the reciprocal
profit transfers between Merck KGaA and E. Merck OHG on the other.
Merck KGaA has liabilities of EUR 0.4 million to E Merck Vermdgens XG.
The net ameunts are subject to standard market interest rates.
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Business Sectors and Divisions

Pharmaceuticals Business Sector

Ethicals

CardioMetabolic Care | Cardiovascular: Concor® product
family; Type 2 diabetes: Glucophage® product family; Lipid diserders:
Niaspan® and Advicor™; Thyroid preparations: Euthyrox® ...

Qncology | Products and developing substances
for treating cancer: Erbitux® (colorectal cancer), matuzumab ...

QOther Indication Areas | Products, e.9. Campral® falcohalism), and
developing substances, e.g. Sarizotan (Parkinson's disease) ..

Women's Health | Hormone replacement therapy: Luteny®, Fem?® ...

Generics
Off-patent, low-price drugs
Respiratory Diseases and Allergies | EpiP.cn@, DuoNeb® -

‘Consumer Health Care
* Vitamins, minerals, supplements | Multibionta® Cebion® Bion®™3 ...
Cold remedies | Nasivin® . '
< Natural remedies | Seven Seas® ..

Chemicals Business Sector

Liquid Crystals
© Components (LCs, 70 glass ...} for liquid ¢rystat displays {LCDs)
in moniters, nc'x__tcbooks, mobile phones ...
Electronic Chemicals
Pracess and functional chemicals for chiy, satar cell and
glass fiver manufacture
" Pigments
Effect pigments (Irlodin®, Colarstream®, Xirallic® ..),
raw materials for cosmetics, vapor-deposition chemicals {Patinal® ...)
-Life Science & Analytics

Products and services for the entire pracess chain of drug development
and manufacture, e.g. for chromatography {Chromolith®..), reagents and
test kits for industry, the research laboratory and environmental analysis

Executive Board of Merck KGaA

Prof. Dr. Bernhard Scheuble, Chairman

Dr. Michael Rdmer, Vice Chairman

Dr. Michael Becker '
Praf. Dr. Dr. h.c. Thomas Schreckenbach

Br. Jan Sombroek
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Niaspan Successfully Completes European Mutual Recognition
Procedure ' : ‘ -

Niaspan brings effective HDL-cholesterol therapy option to Europe

Merck KGaA and Kos 'Pharmaceuticals Inc. announced today that Niaspan™
(prolonged-release 'nicotinic acid) has successfully completed the European Mutual
Recognition Procedure (MRP) for the treatment of cholesterol disorders.

Niaspan is indicated in combination with statins and as an adjunct to diet to increase
HDL-C (*good” cholesterol) and to decrease total and LDL-C ("bad” cholesterol),‘ApoB
and triglyceride levels. This combination is very useful when statins alone are
insufficient to lower LDL-C and triglyceride levels. A low HDL-C level is a major °
independent risk factor for cardiovascular disease as are high LDL-C, triglyceride and-
total cholesterol levels. Up to now there was no prolong'ed released nicotinic acid
available that raises HDl-cholesterol as'well’as Niaspan. Niaspan can be used as a
monotherapy in patients who do not tolerate statins. * ' '

Merck KGaA launched Niaspan on November 5, 2003, in the Unitec_i Kingdom, which .-

acted as the reference member state in the Mutual Recognition Procedure. The UK.
launch marked the first introduction of this potent and broad dyslpidemic agent to
patients outside the United States. The other 13-European countries involved in the

an

MRP are expected to issue marketirig authorizations in the near future.

At completion of the MRP, the following European countries endorsed the mutually -
agreed summary of product characteristics (SmPC): Austria, Belgium, Denmark,

Page 1 of 3
Merck KGaA - Germany _ : ‘ .
Investor Relations Partoership limited by shares ~  © . Executive Board and General Partners:
Frankfurter Strafie 250 Commercial Register AG Darmstadt HRB 6164  Bernhard Scheuble (Chairman),
64293 Darmstadt Registered Office Darmstadt . Michael Rémer (Vice Chairman),
www.investors.merck.de  Chairman of the Supervisory Board: Michael Becker, Thomas Schreckenbach,

Heinrich Homef Jan Sombrock
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Finland, France, Germany, ireland, ltaly, Luxembourg, Netherlands, Norway, Portugal,
Sweden and the U.K. ' —_— Coo

fn Europe, it is estimated that more than 84 million patients — more than twice as many
as in the United States — are living with dyslipidemia and only 12 million are receiving
therapy. The European market for cholesterol products exceeded USD 3.5 billion in
2001 and is expected to grow to approximately USD 10 billion by 2007.

-Merck KGaA entered .into an agreement in 2002 with Kos of Miami, Florida, for

worldwide marketing rights to both Niaspan and Advicor™ (nicotinic acid prolonged-
release/lovastatin), excluding North America and Japan. Niaspan, the first and only
once-daily nicofinic acid product ever approved by the U.S. Food and Drug
Administration (FDA) for treatment of multiple lipid disorders, was introduced to the
U.S. market in 1997 by Kos. Niaspan's U.S. sales for the 12-month pericd ending
September 30, 2003, were USD 139 million.

Niaspan and Advicor. are considered key elements in Merck KGaA's recently
established CardioMetabolic Care business unit, which focuses on treatment of the
inter-related illnesses of cardiovascular disease, diabetes and other metabolic
disorders. Low HDL-C can be an important element of the metabolic syndrome (also
known as Syndrome X). Metabolic syndrome is strongly associated with an increased
risk of cardiovascular disease and the likelihood of progression to type 2 diabetes. In
addition to low HDL-C, this syndrome is often characterized by increased serum
triglycerides. . : ‘
. A

About Niaspan: - . ~ .- S

Available in the U.S. since 1997, Niaspan will be the only FDA-approved and
European-approved, once-daily prolonged-release formulation of nicotinic acid for
treating abnormal cholesterol levels. Nicotfnic acid, also known as niacin, is a B-vitamin
that for decades has been known to be an effective cholesterol medication at high
doses but was: limited by significant side effects. Kos's solid-dose drug delivery
technology transformed nicotinic acid, the most powerful agent available for increasing
HDIL-C (High—Density Lipoprotein), into a highly effective, patient friendly therapy used
by thousands of patients. Niaspan is indicated for the .treatment of dyslipidemia,
particularly in patients with combined mixed hyperipidemia, characterized by elevated

Page 2 of 3
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levels of LDL-cholesterol (LDL-C) and triglycerides and low HDL-cholesterol (HDL-C),
and in patients with primary hypercholesterolemia, Niaspan should be used in
combination with statins, when the cholesterol lowering effect of statin monotherapy is
inadequate. Niaspan can be used as monotherapy only in patients who do not tolerate
statins. Diet and other non-phammacological treatments (e.g. exercise, weight
reduction) should be continued during therapy with Niaspan.

About Kos Pharmaceuticals:

Kos Pharmaceuticals, Inc. (www.kospharm.com) is a fully integrated pharmaceutical

company that specializes in developing, commercializing, manufacturing and marketing’
prescription drugs for the treatment of chronic diseases. The Company’s principal

product development strategy is to reformulate existing phammaceutical products with

large market potential to improve safety, efficacy, or patient compliance. The Company
currently markets Niaspan and Advicor for the treatment of cholesterol disorders. Kos
is developing additional products and has proprietary drug delivery technologies in

solid-dose and aerosol metered-dose inhalation administration.

Best Regards

Merck KGaA

Your Investor Relations Team:

Dr. Monika Buttkereit Tel.: +49 (0) 61 51/72 25 84
Dr. Christian Raabe Tel.: +49(0}6151/7262 95
Susanne Zeichner Tel.: +49(0)6151/72 3315

LN

With more than 34,000 employees [n 55 countries, the Merck Group generated sales of EUR 7.5 billion In
2002. Founded in 1668 in Darmstadt, Germany, the company alms to be a world leader in its core
businesses of pharmaceuticals and chemicals. The Merck Group strongly believes the key to its long-term
business success is innovative products created by entrepreneurial and lalented employees. Merck groups
its operating activities under Merck KGaA, in which the Merck family holds 74% and the remaining 26% is
publicly traded. The former U.S, subsidiary, Merck & Co., has been a completely independent company
since 1917. )
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Merck KGaA and Jerlm Announce Collaboratlon to Develop Small
Molecule Cancer Drugs

Merck KGaA and Jerini AG today announcéd,a collaboration agreement to jointly
develop small molecule inhibitors against an undisclosed target for oncology.

% . ' ¥ | '

’ Prior to the agreement, Jerini identified novel proprietary small molecule lead series by
applying its Peptides-to-Drugs (P2D) approach. Merck and Jerini are joining forces to
further develop Jennl s compounds Initiation of pre-cllnlcal development is planned for

\ 2005. ' ' S

AN

L

Under terms of the agreement, Jerini will receive an upfront' payment, personnel
funding, milestone payments, and royalties. Merck obtains worldwide rights for all
indications in cancer, cardiovascular diseases, diabetes and thyroid disorders. Jerini
could receive in excess of EUR 50 million if the product is approved. Further financial
details were not disc!os:.ed. '

“In line with our goal to become a major player in oncology, we have identified Jerini as
an attractive partner whose expertisé and apprgiaches nicely complement our in-house
d activities,” said Dr. Inge Lues, Vice President, Global Preclinical R&D, Merck KGaA.

"

"We are extremely pleased to enter into this agreement with Merck, which is a major
‘ milestone for Jerini,” said Jens Schneider-Mergener, PhD, Chief Executive Officer,
B Jerini AG. “It validates our novel Peptides-to-Drugs approach and demonstrates that it
‘ can create valuable collaboration opportunities with attractive partners.”
\

i _ . _. ’ . . . Page 1 of 2
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Frankfurter Strafle 250 Commercial Register AG Darmstadt HRB 6164 Bemhard Scheuble (Chairman),
64293 Darmstadt Registered Office Darmstadt Michael Romer (Vice Chairman),
‘www.investors.merck.de  Chairman of the Supervisory Boa.rd Michael Becker, Thomas Schreckenbach,

Heinrich Hornef Jan Sombroek
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The market for new cancer therapeutics is large and growing. Current annual global
spending on cancer therapeutics, estimated to be USD 25 billion, is expected to grow
about 3.5 percent a year over the next several years. '

About Jerini AG: L ' .

Jerini AG (www.ierini.com) is a drug discovery and development company based. in
Berlin, Germany. The company has built a pipeline of several préclinical and two
clinical projects (phase IlI) with its proprietary Peptides-To-Drugs (P2D) discovery
platform. P2D addresses exira- and intra-cellular targets and was developed to
overcome the limitations of conventional HTS or protein-based discovery approaches.
P2D includes massive parallel syntheses and screening of peptide leads,
pharmacophore identification and transformation into peptidomimetic and/or small
molecule drugs. The pepfide lead to a small molecule conversion step is a direct
process that does not include any intermediate modifications of the peptide lead. It is
supported by medicinal chemistry and cheminformatics and guided by matching the

- pharmacophore derived from massive peptide SAR data information against a virtual

small molecule library. Jerni's platform allows the rapid identification andfor
optimization of agonists and antagonists for (difficult) target proteins. The technology
has been successfully demonstrated in in-house and parinered programs for highly
valuable but difficult targets where conventional methods have failed. Jerini's approach
creates value by reducing time and costs and by decreasing attrition rates.

Best Regards

Merck KGaA

Your Investor Relations Team:

Dr. Monika Buttkereit Tel.: +49 (0) 61 51 /72 25 84

Dr. Christian Raabe Tel.: +49(0) 61 51/7262 95
Susanne Zeichner Tel.: +49(0)6151/7233 15

With more than 34,000 employees in 55 countries, the Merck Group generated sales of EUR 7.5 billion in
2002. Founded in 1668 In Darmstadt, Germany, the company aims to be a world leader in its core
businesses of pharmaceuticals and chemicals. The Merck Group strongly believes the key to its long-term
business success is innovative products created by entrepreneurial and talented employees. Merck groups
its operating activities under Merck KGaaA, in which the Merck family holds 74% and the remaining 26% is
publicly traded. The former U.S. subsidiary, Merck & Co., has been a completely independent company
since 1917.
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Merck KGaA Considers Potential Divestment of Electronic
Chemicals Business

Darmstadt, Germany - Merck KGaA today announced that it is considering the option to
divest its global Electronic Chemicals business. Merck is already in talks with potential

partners to evaluate the different options.
Merck Electronic Chemicals represents one of four divisions of the Chemicals business of

Merck KGaA. With a total of around 550 employees at major sites in Europe and Asia, Merck
Electronic Chemicals achieved sales of EUR 153 million in the first nine months of 2004.

Darmstadt, 02.11.2004
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February 16,2004
Merck KGaA's Annual Operating Result Rises 19% to EUR 736 Million

¢ 2003 Sales Fall 2.7% as Predicted to EUR 7.2 Billion, Organic Sales Rise 7.3%
+ Profit After Tax Increases 1.1% to EUR 218 million

« Phamma Sales Rise 4.8% Aided by Generics; Liquid Crystals Sales Jump 16%
« Dividend of EUR 0.80 per Share Proposed for 2003 . :

The Merck Group booked Profit After Tax for 2003 of EUR 218 million, an
increase of 1.1% despite exceptional items -of EUR 198 million. Sales rose
organically by 7.3% but negative currency effects resulted in a nominal decline
of 2.7% to EUR 7.2 billion, Again, the Generics and Liquid Crystals divisions
produced outstanding results.

The Merck Group reported that its- 2003 Operating Result jumped 19% 1o EUR 736
million, boosted by strong performances from Liquid Crystals and Generics, higher
payments from U.S. sales of the Glucophage® fam'in of diabetes treatments, and
payments from Schwarz Pharma on U.S. sales of ‘omeprazole. '

Full-year Net Profit After Minority Interest increased 2.6% to EUR 208 miillion or EUR
1.15 per share compared to EUR 203 million or EUR 1.18 per share for 2002. EPS
declined fnainly because Merck issued new shares in July. Sales for the year declined
on a nominal basis by 2.7% to EUR 7,202 million, diminished by a 9.7% negative

currency effect. The organic sales growth rate was 7.3%.

ROS (return on sales) for 2003 rose to 10.2% compared to 8.3% in the previous year.
ROCE (return on capital émployed) in 2003 was 12.1% compared to 9.6% the year
before. Fourth-quarter operating result rose 23% to EUR 183 miillion. For the fourth
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quarter, ROS was 10.1% compared to 82% the year-ago quarter, while ROCE
increased to 12.2% from 9.3% in the year-ago period.

Earnings Before interest and Tax (EBIT) for the full year amounted to EUR 538 million,
down just 3.8% despite exceptional charges totaling EUR 198 million compared to EUR
57 million in ekcep’tiona! charges in.2002, These exceptional items, first mentioned by
Merck in May 2003, included a provision for planned restructuring of production and
research facilifies in France (EUR 71 milion), a special goodwill write-down- of
Théramex (EUR 50 million), compensation payments and losses from the disposal of
assets due to the termination of a contract manufacturing agreement with
GlaxoSmithKline (EUR 51 million), and the remainder related to Dey Inc. (EUR 26
million}.

Although Merck booked most of the year's exceptional items, —EUR 181 million, in the
fourth quarter, EBIT in the quarter remained on the positive side at EUR 1.9 million
compared to EUR 147 million in the year-ago quarter.

Merck’s tax rate for 2003 of 48.5% resulted in taxes of EUR 205 million compared to a
tax rate of 47.7% and taxes of EUR 196 million in the previous year. The underlying tax
rate (i.e. before exceptional items) was 39.9% compared to 42.3% in 2002.

Free Cash Flow at the end of 2003 was at the previous year's level of EUR 442 million.
However, the high level in 2002 was primarily due to proceeds from the disposal of
Bracco in Italy while cash flow in 2003 came almost entirely from operating activities.”
Higher Operating Results and lower investments in property, plant and equipment were
the main reasons for this development.

Annual research and development costs were nearly unchanged at EUR 605 million.
This strong commitment to R&D bore exceptional fruit in 2003. Merck’s first oncology
product,- the monoclonal antibody Erbitux™, was approved in December by Swiss
authorities. Sales commenced within days. In November, a team of Merck scientists
won Germany's prestigious Future Prize for developing a new generation of liquid
crystals that make large, flat-panel LCD televisions possible. These slim and bright TVs
are expected to quickly replace the bulky cathode-ray-tube televisions currently found
in homes around the world.
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Merck’s annual sales in North America declined 11% to EUR 2,358 million, or 33% of
the total, mainly due to the weak U.S. dollar. Sales in Europe rose 2% to EUR 3,017
million or 42% of the total. Sales in Latin America fell 8% to EUR 365 m||||on and sales
in Asia, Africa and Australia rose 5% to EUR 1,462 million.

Business Sectors -

Pharmaceuticals fuil-year sales rose 4.8% to EUR 3,303 million with all three divisions
~ Ethicals, Generics and Consumer Health Care — contributing to the increase. The
organic sales growth rate of 11% was reduced by a 6.9% currency effect. For the fourth
quarter, sales for Pharmaceuticals rose 3.6% to EUR 837 million.

The Pharmaceuticals' Operating Result rose 30% to EUR 354 miillion for the full year
and an impressive 43% to EUR 92 million in the fourth quarter. The increase was the
result of a good underlying business, good cost control efforts and higher licensing
payments. The annual returmn on sales (ROS) rose to 10.7% from 8.6% in 2002. Fourth-
quarter ROS improved to 11.0% from 8.0% in the year-ago quarter. )

Annual sales of Ethicals improved slightly to EUR 1,780 million. An organic growth of
8.1% evaporated with an 8.2% negative currency effect. Fourth-quarter sales declined
nominally by 2.4% to EUR 432 million but rose organically by 4.1%. The oral anti-
diabetic Glucophage® franchise remained Merck's best-selling line of products in 2003

and still holds onto about 41% of total U.S.' new préscriptions for metformin despite -
generic competition that began more than one and a half years ago. - !

Besides the successful December launch of the cancer drug Erbitux in‘SwitzerIand, the N
lipid-disorder treatment Niaspan™ was launched in November in the*United Kingdom. ) '
In December, Niaspan successfully completed the European Mutual Recognition
Procedure, paving the way for rollout of the product in other European countries. The -

next Niaspan launch is expected to be in Germany before mid-year.

Merck’s bisoprolol business, the Concor® family of beta-blockers, raised its fourth-
quarter sales by 17% to EUR 69 million. The key products are the low-dose
combination product Lodoz® and ConcorCOR® for the treatment of chronic’ heart
failure. Fourth-quéner sales of Merck's range of thyroid medicines rose 19% to EUR 26"
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million, led by Euthyrox® with a sales growth of 26%. Merck is number one in Europe

and Latin America for thyroid treatments and number three worldwide.

Especially hard hit by the effects of the weak U.S. dollar was Merck’s Califomia-based
subsidiary Dey, whose fourth-quarter sales growth in dollars was erased by the
conversion into euros. Still, fourth-quarter sales of Dey's DuoNeb® inhaler for the
treatment of chronic obstructive pulmonary disease jumped 64% to EUR 36 million.
DuoNeb now has more than a 10% share of total prescriptions in its core U.S. market.
Fourth-quarter sales for EpiPen®, a life-saving epinephrine auto-injector, fell 33% in
comparison to an exceptional fourth quarter 2002, when wholesalers stocked up in
advance of an announced price increase. For the year, EpiPen sales were up 15%.

Generics sales rose 13% to EUR 1,202 million in 2003 and 12% to EUR 320 million in
the fourth quarter. Continental Europe, especially France, Belgium, Haly and Portugal,
contributed to the sales growth along with Canada, where Genpharm recently launched
generic versions of simvastatin and paroxetine. The Asia/Pacific region, including
Alphapharm in Australia, continued to provide stable growth and a solid contribution to
the division. Again in the fourth quarter, license revenues from Schwarz Pharma for
omeprazole (AstraZeneca's Losec® and Prilosec®) sales in the U.S. declined as
competing generic brands entered the market.

Consumer Health Care sales increased 3.8% to EUR 321 million in the year and 5.7%
to EUR 84 million in the quarter. Acquisitions, such as Lamberts Healthcare Ltd. in the
U.K. contributed 4.7% to the annual sales growth but negative curi'ency effects —
especially in the UK., Venezuela and Mexico — lowered the growth rate by 9.0%. The
Seven Seas products in the U.K. and the newly established vitamins, minerals and
supplements category,' in France were strong. contributors. Sales in Germany declined -
due to»the new health-care reform law. The Kytta range of herbal-based products was
especially hard hit.

Chemicals
Chemicals annual sales rose organically by 8.7% but was reduced 9.9% by currency

effects and a further 3.4% by divestments, resulting in a decline of 4.6% to EUR 1,700
million. For similar reasons, a 14% organic sales increase for the fourth quarter was
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reduced to a 1.2% rise to EUR 446 million. Chemicals’ annual Operating Result
increased 16% to EUR 302 million due to excellent results from Liquid Crystals. The
quarterly Operating Result declined 3.2% as a good show by Liguid Crystals could not -
compensate for declines at Electronic Chemicals and Life Science Products. The
annual return on sales (ROS) rose to 17.8% from 14.6% while the quarterly ROS fell
slightly to 16.1% from 16.9%. o

Liquid Crystals sales improved 16% to EUR 438 million in 2003 and 26% to EUR 137
million in the quarter despite a 14% negative currency effect. Largé-area TET (thin film
transistor) LCDs for computer monitors ‘and notebooks was the major growth driver for
the division. However, by far the fastest growth came from the emerging market for
LCD flat screen TVs. in this application, TFT mixtures from Merck are predominantly
used. Merck's patented Vertical Alignment (VA) and In-Plane Switching (IPS) liquid
crystal mixtures dominate the large siZe and high performance LCD TV segment Wthh
has seen extraordinary growth that is expected to continue for years to come.

Pigments sales declined 3.7% to EUR 315 million in the year and 2.3% to EUR 78
million in the quarter as the result of negative currency effects.” Sales in Eurcpe rose
4.2%, driven by cosmetic pigments such as the optically variable Xirona® for nail polish
and pigments such as the crystal-like Xirallic® for automotive paints. Business in the
United States suffered strongly under currency impacts but showed positive organic
sales development in cosmetic actives and industrial pigments.

Electronic'’Chemicals sales declined 6.0% to EUR 180 million in 2003 but rose 8.2%
to EUR 50 million in the fourth quarter, held back by a negative 11% currency impact.
The division’s core activity, Process Chemicals produced an 18% organic sales growth
rate in the fourth quarter, mainly due to strong sales in new application fields in Asia.
For the year, Process Chemicals sales grew organically by 6%.
-

Analytics and Reagents annual sales decliied 10% to EUR 453 - million while
quarterly sales fell 11% to EUR 113 miillion, with positive organic sales results being
eaten up by currency effects and divestments. The Reagents business maintained its
firm position with strong sales in organic solvents and customized products. Within
Analytics, food and environmental analytics showed double-digit organnc growth

. boosted by the launch of new hand-held photometers.
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Life Science Products sales fell 18% to EUR 313 million in 2003 and 13% to EUR 69
million in the fourth quarter. The division results were heavily influenced by negative
currency effects, the discontinuation of the vitamins business, and. divestments. [n
addition, major customers reduced inventories, cut R&D .spending, and: exerted price
pressures. Still the bulk Custom Synthesis and Services business showed an organic
growth of 7%.

Laboratory Distribution

Full-year sales for VWR Intemational Inc. fell 11% to EUR 2,427 million while fourth-
quarter sales were down 8.2% to EUR 586 million. As two-thirds of its sales ofiginate in
" North America, VWR's positive organic growth rates, both for the quarter and the year,
were erased by a negative 12% currency effect. The business sector's performance in
2003 also was impacted by the spending constraints of customers in the
pharmaceutical, biotech, electronic and science-education fields as well as
consolidations within the phan‘naceuticél industry. The annual Operating Result
declined 6.1% to EUR 79 million.- The quarterly Operating Result nearly doubled to
EUR 19 miltion from EUR 9.9 million as VWR made significant improvements in its
operating structure in the just-ended quarter. Return on sales (ROS) increased to 3.3%
from 3.1% for the year and 3.2% from 1.6% for the fourth quarter.

]

Qutlook

Forecasters are predicting that the globa! economic picture will continue to improve in
2004, with an average 3.0% growth rate for industrial countries, although the euro zane
is expected to t{ave an economic growth rate of just 1.7% and Germany only 1.4%. The
budget deficit in the United States could continue to put pressure on the dollar.

The year 2004 will be a time of change at Merck. As announced in Decembér, Merck is
selling its 50% stake in the orthopedics joint venture BioMer C.V. for USD 300 million.
Completion of the sale is expected in the first quarter of this year, when Merck should
be able to book USD 70 million in exceptional ‘,income.

Wwith the anticipated divestment of Merck's wholly owned subsidiary, VWR
International; Merck would undoubtedly book an even larger amount of exceptional
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income and would be able to focus even more on its core businesses of
Pharmaceuticals and Chemicals.

Pharmaceutical sales in 2004 are énticipated to increase slightly. The Ethicals division
is expected to continue its European rollout of the cancer drug Erbitux and the lipid-
disorder treatment Niaspan. Generics will continue to profit from patent expirations on
many high-priced drugs and aims to be one of the worid's top three generics
companies.

Within the Chemicals business sector, Liquid Crystals is expected to produce a
handsome increase in sales thanks to strong demand for Merck’s specialized LC
mixtures for PC monitors and large television displays. Merck expects modest sales
growth from the other chemical divisions. Electronic Chemicals in particular should see
an upswing due to a recovering semiconductor industry.

The anticipated divestment of VWR will result in profound changes for the Merck
Group. Initially, it will reduce sales by a third and the Operating Profit by about 10%
while substantially improving the profit margin. The lower Operating Profit caused by

the two divestments will be more than compensated for with a higher margin in Profit
After Tax. The cash infusion from the two divestments also will greatly improve Merck's
strategic flexibility. Excluding pension provisions, Merck will be almost free of financial

~debt. In the mid-term, Merck intends to expand its core businesses and continue its

336-year business tradition in the fields of Pharmaceuticals and Chemicals."

Your Investor Relations Team:

Dr. Monika Buitkereit Tel.: +49 (0) 61 51 /72 25 84
Dr. Christian Raabe Tel.: +49 (0)61 51 /7262 95
Susanne Zeichner  Tel.: +49 (0)6151/7233 15
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Merck KGaA to Sell VWR International to Clayton, Dubilier & Rice, Inc.

Merck KGaA and Clayton, Dubilier & Rice, Inc., a leading global private equity firm,
have entered into a stock purchase agreement whereby a fund managed by Clayton, *
Dubilier & Rice will buy 100% of MercK’s iaboratory distribution business, VWR
International, for USD 1.68 billion. The agreement is subject to regulatory approval-and
closing of the transaction will take place as soon as all necessary approvals have been 7
granted. ' '

As part of the agreement, VWR will continue to distribute Merck's laboratory products.
For that purpose, effective April 1, 2004, Merck will combine its Analytics & Reagents
and Life Science Products divisions into'a new Life Science & Analytics division. This
division will enter into a long-term distribution agreement with VWR.

With 5,880 employees’ and annual sales of approximately EUR 2.4 billion, the West
Chester, Pennsylvania-based company is cne of the wbﬁd's leading’ distributors of
laboratory products. VWR's 750,000 products range’ from test tubes to fully equipped
laboratory clean rooms and biologic materials for drug development.

“The sale df VWR will give Merck much better margins and allow it to better focus on its
core businesses of pharmaéemicals and chemicals,” said- Merck CEQ Bernhard:
Scheuble. “This cash infusion will make Merck almost free of financial debt and give it
the fiexibility to expand its core businesses if opportunities should arise. We believe
that selling to a financial investor at this price is the best solution for our shareholders,  °
for Merck, and for the growth prospects of VWR and its employees.”
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“VWR Intemational is a very high quality business and the transaction is precisely the
kind for which we are well known — a large divestiture of a captive distributor froiﬁ a
major multinational corporation,” said Joseph L. Rice, Chairman of Clayton, Dubilier &
Rice. “We believe our operationally focused investment model is particularly well suited
in situations where the parent organization has a strong interest in seeing the unit
.being divested grow and prosper as an independent company.”,

The Laboratory Distribution business accounted for 33% of the Merck Group sales in
© 2003 and 11% of its operating result. VWR's sales in 2003 declined 11% when
calculated in euros but rose 1.4% when adjusted for currency effects. Two-thirds of
VWR sales are generated in North America. VWR's operating result for 2003 declined
6.1% to EUR 79 million resulting in a Retum on Sales {ROS) of 3.3% compared to
3.1% in 2002. VWR's CEO Walter Zywottek and his management team have agreed to
remain. with VWR.

Merck first announced in March 2000 that it intended to sell a minority stake in VWR in
about two years through an initial public offering. However, by 2002 the IPO market
was out of favor with investors and Merck began explorihg other avenues fo unlock its
investment in this non-core distribution business.

The roots of VWR in the United States go back to 1852 when John Taylor founded a
druggist and chemical glassware business in Sacramento, California, to serve assayers
in the California gold rush. Merck purchased an initial 15% stake in what was by then
VWR Scientific Products Corp. in 1995 and acquired the rest of the business by 1989.
In Europe, Merck had been manufacturing laboratory products since 1827 and moved
into the distribution business in 1992 with the purchase of the German firm Bender &
Hobein. Several more European acquisitions followed and led to the 19899
establishment of Merck Eurolab in Zaventem, Belgium. The North.American and
European businesses were officially combined into VWR International in July 2000.

Your Investor Relations Team:
Dr. Monika Buttkereit Tel.: +49{0) 61 51/72 25 84

Dr. Christian Raabe Tel.; +49(0) 61 51 /72 62 95
Susanne Zeichner  Tel.: +49(0) 61 51/7233 156
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Merck KGaA to Sell VWR International to Clayton, Dubilier & Rice,
Inc. , :

Darmstadt, Germany - Merck KGaA and Clayton, Dubilier & Rice, Inc., a leading globa!
private equity firm, have entered into a stock purchase agreement whereby a fund managed
by Clayton, Dubilier & Rice will buy 100% of Merck'é laboratory distribution business, VWR:
International, for USD 1.68 billion. The agreement is subject to regulatory approval.

Darmstadt, 16.02.2004
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Merck KGaA's Glucophage Gains Positive Opinion for Use in Children

World's Most W‘dely Prescribed Oral Antidiabetic Drug Recelves Unique:
European Labellng :

Merck KGaA announced today that G]ucopf'aage@’ (metformin) has become the first oral
anti-diabetic agent in Europe to obtain a positive opinion for use in children over 10
years of age from all 17 European countries involved in the Mutual . Recognition
Procedure. This means that with four weeks.aﬂerthis positive opinion, the long-existing
indication for use of Glucophags in adults will be extended to include children.

Already recognized as the foundation of oral antidiabetic therapy in most adults by
international groups, e.g. the American Diabetes Association and the UK National
Institute for Clinical Excellence (N!CE), Glucophage now is an important addition to the.
management of type 2 diabetes in children. Today, type 2 diabetes is recognized as a
public health problem of potentially epidemic proportions by health authorities in
Europe and the United States. Recent studies show that the prevalence of type 2
diabetes in children has increased as much as 10-fold over the past 2 decades in the
US. Although prevalence of type 2 diabetes is less pronounced in EUrope, it is
predicted to increase’as childhood obesity becomes more common.

Following a review of the efficacy and safety of Glucophage in juvenile patienté, all of
the 17 member states granted a positive opinion for its use as monotherapy or in
combination with insulin. Treatment is initiated at the usual adult doses (500 or 850 mg

daily), which can be increased up to a maximum recommended dose of 2,000 mg daily
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to achieve glycemic control. No additional contra-indications or precautions are -

required compared with adult patients. ' ' -

Approximately 6 million patients are treated with Glucophage worldwide and metformin
has been studied in more than 5,500 published studies.

Your Investor Relations Team:

Dr. Monika Buttkereit Tel.: +49 (0) 61 51/7225 84 .
Dr. Christian Raabe Tel.; +49(0) 61 51/72 62 95
Susanne Zeichner  Tel.: +49(0)6151/7233 15
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Merck KGaA: Imminent EU Approval for Erbitux Prov:des New Hope for
Colorectal Cancer Patients

Merck KGaA announced today that Erbitux™ (cetuximab) was recommended for
approval by the Committee for Proprietary Medicinal Products (CPMP), the scientific
advisory body of the European Agency for the Evaluation of Medicinal Products
(EMEA). This recommendation will be forwarded t6 the European Commission and
marks a positive step towards European approval of Erbitux, which-is anticipated in
mid-2004, ' :

Erbitux is recommended in combination with irinotecan in the treatment of patients with'
epidermal growth factor receptor (EGFR}-expressing metastatic colorectal cancer after
failure of irinotecan-including cytotoxic therapy. The CPMP regards the subnmiitted data
on the efficacy and safety as comprehensive and therefore recommends full approval
of Erbitux. As a consequence, no specific post-approval obligations are *required,

- indicating the strength of the Erbitux data.

The CPMP decision is a key step in providing new hope to the 200,000 Westemn
Europeans diagnosed with colorectal cancer each year — of whom more than half have
metastatic (advanced) disease.’ ' ’

Erbitux was first launched in Switzerland in December 2003 for use in comb'ination with
innotecan. Since February 2004 Erbitux has also been approved for use in the United

- States in combination with irinotecan in the treatment .of patients with EGFR--

expressing, metastatic colorectal cancer who are refractory to irinotecan-based
chemotherapy and additionally'as a single agent in the treatment of patients with
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EGFR-expressing, metastatic colorectal cancer who are intolerant to irinotecan-based
chemotherapy. ‘

The European submission for Erbitux is based on a large multi-center clinical trial
conducted in 11 European countries in 57 hospitals with more than 300 patients
diagnosed with advanced metastatic colorectal cancer. In the so-called BOND (Bowel
Oncology with Cetuximab Antibody) study, Erbituk, when used in combination with
irinotecan chemotherapy, benefited more than half of patients. It shrank tumors by
more than half in 23 percent and stopped tumor growth in an additional 33 percent of
these very difficult to treat patients.? .

“Such response rates usually are associated with a prolongation of life,” said Professor

- David Cunningham, M.D., head of the gastrointestinal and lymphoma units at the Royal

Marsden Hospital in London and Surrey, United Kingdom, and lead investigator for the
BOND study.

“Colorectal cancer is often diagnosed at an advanced stage and can be very difficult to
treat with conventional therapies,” Prof. Cunningham added. “Erbitux, with its highly
targeted mode of action, has shown promising results particularty in the combination
with chemotherapy and is therefore a powerful new option for doctors in the fight
against this increasingly common cancer.”

Erbitux is .an IgG1 monoclonal antibody that specifically targets and blocks the
epidermal growth factor receptor (EGFRY), which is expressed in more than 80 percent
of metastatic colorectal cancers. The presence of EGFR within many different tumors is
associated with more aggressive disease, increased resistance to chemotherapy,
increased metastasis, and poor clinical prognosis.**

Erbitux works by blocking-the EGFR, and thereby reducing both the invasion of nommal
tissues by tumor cells and the spread of tumors (metastasis). By blocking the EGFR,
Erbitux also inhibits the formation of new blood vessels inside the tumors
(angiogenesis) by reducing the production of the Vascular Endothelial Growth Factor
(VEGF).®
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Erbitux is generally well tolerated, both alone and in combination with irinotecan.”
Adverse effects with Erbitux are usually non-treatment limiting and do not appear to
increase the toxicities associated with irinotecan.’

“We hopé that by providing this new treatment, we- can make a reaf difference in
people’s lives,” said Professor Bernhard Scheuble, CEO of Merck KGaA. “And with a
substantial clinical program already underway, we are working to assess the safety and
efficacy of this c‘:omp'ound in other types of cancers to help even more patients.”

“With Erbitux, and a number of anticancer compounds currently being investigated,
Merck is committed with extensive R&D efforts to the long-term development of an
enviable portfolic of treatments that demonstrate the company’s goal to offer patients
innovative products and treatment options,” Professor Scheuble added.

Merck KGaA licensed the right to market Erbitux outside the U.S. and Canada .from
ImClone Systems Incorporated of New York in 1998. In Japan, Merck KGaA has co-
exclusive marketing rights with ImClone Systems.

Nen-Core Project Discontinued

In order to focus more of its resources on the core .areas of Oncology and
CardioMetabolic Care, Merck also announced today that it will discontinue
development of EMR 62203, the PDE V Inhibitor intended to treat male erectile
dysfunction. The compound was in Phase II clnical development.

Your Investor Relations Team:

Dr. Monika Buttkereit Tel.: +49 (0) 61 51/72 25 84
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Susanne Zeichner  Tel.: +49 (0) 61 51/72 33 15
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Merck KGaA Completes Sale of VWR International

Merck KGaA announced Atoday that it has successfully completed the sale of its*
laboratory distribution business, VWR Intemationa!, for USD 1.68 billion. The sale was
accomplished through a stock purchase agreement, whereby "a fund managed by
Clayton, Dubilier & Rice, a leading global private equity firm, bought 100% of VWR,

With 5,880 employees and annual sales of approximately EUR 2.4 billion, the West
Chester, Pennsylvania-based company is one of the world’s leading distributors of
laboratory products. VWR's 750,000 products range from test tubes to fully equipped '
laboratory clean rooms and bioclogic materials for drug development.

Proceeds from the sale-will leave Merck almost free of financial debt and allow it to
focus on its core businesses of pharmaceuticals and chemicals. As part of the
agreement, VWR will continue to distribute Merck’s chemicals and laboratory products.

The Laboratory Distribution business accounted for 33% of the Merck Group sales in
2003 and 11% of its operating result. VWR's sales in 2003 declined 11% when
calculated in euros but rose 1.4% when adjusted for currency effects. Two-thirds of
VWR sales are generated in North America. VWR’s operating result for 2003 declined
6.1% to EUR 79 million resulting in a Return on Sales (ROS) of 3.3% compared to
3.1% in 2002. VWR's CEO Walter Zywottek and his management team have agreed to
remain with VWR, '

Separately, Merck announced that the sale of its 50-percent stake in the European
orthopedics and biomaterials joint venture BioMer C.V. of Dordrecht, the Netherlands,
for USD 300 million was completed in March. The sale to its joint-venture partner,
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Biomet Inc. of Warsaw, Indiana, will result in exceptional income of about USD 70
million in the second quarter. ' o

About Clayton, Dubilier & Rice: .
Clayton, Dubilier & Rice, Inc. (ihtemet: http:/iwww.cdr-inc.com) is a leading private
equity investment firm that has earned consistent, superior investment retumns using an
integrated operational and financial approach to build and grow portfolio businesses.
Half of the fim's partners are seasoned corporate executives from major industrial
enterprises and half come from mergers and acquisitions, financing or investment .
backgrounds. Since its founding in 1878, CD&R has managed the investment of over
$4.5 billion in 36 businesses — mostly subsidiaries or divisions of large multi-business
corporations - representing a broad range of industries with an aggregate transaction
value in excess of $19, billion and revenues of more than $25 billion. The firm has
offices in New York and London.
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April 29, 2004
Q1/2004: Merck KGaA's Profit After Tax Rises 20% to EUR 102 Million

« Profit After Minorities Up 20%; EPS Rises to EUR 0.52 from EUR 0.48

« Sales 'Impro've 3% to EUR 1.8 Billion, Currency Effects Remain
Problematic ) ‘

« Chemicals Sales Increase 14%; Operating Result Jumps 52%

+ Liquid Crystals Sales Soar 61% to EUR 136 million

The Merck Group is beginning 2004 on a sound basis, reporting first-quarter profit after
tax rose 20% to EUR 102 million, aided by strong Chemicals sales, improved financial
results, and a lower tax rate. Group sales rose 2.5% to EUR 1.8 billion, led by Liquid
Crystals, where sales soared 61% in spite of currency effects.

Net profit after minority interests increased 20% to EUR 99 million or EUR 0.52 per
share compared to EUR 82 million or EUR 0.48 per share in the first quarter of 2003, -

During the second quarter, Merck will book about EUR 297 million before taxes from
the April 7 sale of its laboratory distribution business sector VWR International and an
estimated EUR 48 million from the sale of its 50% stake in the’ BioMer joint venture
called Biomet-Merck. s ! - AR :
Earnings before interest and tax (EBIT) for the first quarter rose 2% to EUR 189 million.
There were minimal exceptional items in the first quarter of 2004 and none in the year-
ago quarter.
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Merck improved its financial results by 28% as it retired debt. In addition, the tax rate
dropped to 38%, resulting in taxes of EUR 61 miflion compared to a tax rate of 43%
and taxes of EUR 65 million in the year-ago quarter.

The return on sales {ROS) increased to 10.6% from 10.5% while retum on capital
employed (ROCE) rose to 12.8% from 11.8% in the year-ago period.

Merck sales in North America declined 7.4% to EUR 538 million, or 30% of the total,
due to the weak U.S. dollar. Sales in Europe rose 1.1% to EUR 778 million or 43%_of
the total. Sales in Latin America increase 9.0% to EUR 87 million and sales in Asia,
Africa and Australia grew 22% to EUR 400 million. |

.Research and development costs rose 7.8% in the quarter to EUR 165 million. Of that

amount 84%, or EUR 138 million, was allocated to Pharmaceuticals as Merck's
pipeline of oncology products and Sarizotan for the treatment of Parkinson's disease
move on to later, more expensive development stages.

Business sectors

Pharmaceuticals first-quarter sales rose organically by 4.3% but negative currency
effects of 2.1% brought the nominal sales growth {0 2.4%, or EUR 809 million, aided by
double-digit growth in both Generics and Consumer Heatlth Care.

The Pharmaceuticals Operating Result fell 40% to EUR 52 million in the first quarter of
2004 compared to EUR 99 million in the year-ago quarter as payments declined from
both Bristol-Myers Squibb for Glucophage® diabetes products and Schwarz Pharma
on sales of omeprazole in the United States. Consequently, the retum on sales (ROS) .
fell to 7.3% in the first quarter from 12.5% in the comparable quarter of 2003.

Sales of Ethicals declined 6.6% to EUR 348 million as generic competition continues
to gradually erode U.S. sales of Glucophage products. Sales by Merck’s U.S. licensee
decreased 35% compared to the year-ago quarter. However, direct sales by Merck of
some newer line extensions of Glucophage rose, so that total Glucophage sales

" declined 25%.
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After having received marketing approval in Switzerland late in 2003, the cancer
freatment Erbitux™ is developing ahead of expectations with firstquarter sales
amounting to EUR 4.9 million. Sales in the European Union are expected to commence
in the third quarter.

Merck's bisoprolol business, the Concor® family of beta-blockers,'continues to grow,
with sales up 4.9% to EUR 73 million. Again, this growth is largely due to sales of the
line extension products — the low-dose combination product Lodoz® and ConcorCOR®
for the treatment of chronic heart failure. The lipid-disorder treatment Niaspan™ was
launched in the United Kingdom in late 2003 and the next launch is scheduled for May
in Germany. ’ '

Sales of Merck’s thyroid medicines rose 8.0%, again led by Euthyrox® with a sales
growth of 14%. Merck is number one in Europe and Latin America for thyroid
treatments and number three worldwide.

Generics sales remained robust, rising 10% in the first quarter to EUR 373 million from
EUR 338 million a year ago. Ih Europe, the growth was driven by a strong performance
in France (+37%), where Merck was first to market with generic versions of the two
widely prescribed antidepressants paroxetine (Paxil™) and citalopram (Celexa™).
Spain, Belgium and Italy also had good sales growth while price pressures in the U.K.
had a negative impact on sales. Generic sales in Canada also showed strong growth
following the recent launches of citalopram and simvastatin (Zocor™). However, there
was a significant decline in license revenues related_to omeprazole in the U.S.

Joining Merck Generics this: year, Dey Inc. increased sales by 27% in local currency to P
USD 90 million. DuoNeb®, Dey’s unit-dose nebulization drug for the relief of chronic

obstructive pulmonary disease (COPD), now accounts for half of Dey’s sales thanks to

a 33% increase. Sales of EpiPen®, an auto-injector device for emergency rescue from
anaphylactic allergic reactions, jumped 86% and makes up one-fourth of Dey's sales.

Consumer Health Care sales rose 12% to EUR 88 million. This includes a 5.8% boost
from acquisitions, mainly the purchase last August of the directto-consumer U.K.
business Lamberts Healthcare Ltd. The U.K Seven Seas business showed a 9.8%
0rgaﬁic growth rate due to the good development of Bion®3, which contains vitamins,
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minerals and probiotic cultures, and the Omega 3 family of products. France, Mexico
and Venezuela also had good sales growth.

Chemicals ' S

Chemicals sales rose 14% to EUR 474 million, a record high for a quarter, despite
negative currency effects. Except for the newly created Life Science & Analytics
division, all other- divisions, produced double-digit increases in organic sales growth
compared to the first quarter of 2003. Chemicals' operating result jumped 52% to EUR
124 million, boosted by strong performances from all divisions. Likewise, the retum on
sales (ROS) rose to 26.1% in the first quarter from 19.6% in the year-ago quarter.

Liquid Crystals continued its phenomenal sales growth, surging 61% to EUR 136
million despite an 11% negative currency effect. The growth stemmed from continued
consumer demand for notebook computers, flat-screen computer monitors, and flat
LCD televisions, which all use Merck's new thin-film-transistor (TFT) liquid crystals.
Color-filter production lines at Merck Display Technologies in Taiwan are fully booked.
Pigments.sales rose 3.9% to EUR 87 million, with an organic growth of 10%. Double-
digit organic sales growth in North America, Latin America and Asia countered a strong
negative currency impact. Effect pigment sales increased 5.1%, driven by the
cosmmetics and coatings businesses. These include Xirallic® high-luster crystal
pigments for automobiles and RonaStar® sparkling pigments for cosmetics.

Electronic Chemicals sales are rebounding, with a healthy increase of 14% to EUR
50 million in the first quarter. Organic growth was 21%. The division's core activity,
Process Chemicals, continued to do well with an overall growth rale of 16% and an
organic growth'rate of 24%. This was partially influenced by strong sales in new
applications fields such as flat-panel displays. .

Life Science & Analytics, which was formed effective January 1 from the former
divisions of Life Science Products and Analytics. & Reagents, now is Merck's largest
Chemicals division. Its first-quarter sales fell 0.9% to EUR 201 million from EUR 203
million in the year-ago quarter. The organic sales growth rate was a positive 4.5%. All
core areas of the Reagents business, as well as Food and Environmental Analytics and
in particular the business field of Processing, recorded double-digit organic sales
growth rates. Geographically, sales rose in North America, Latin America and Asia.
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The Laboratory Distribution business sector, U.S.-based VWR International inc., was
sold on April 7, 2004. During the first-quarter, it contributed 32% to group sales and
10% to the operating result. First-quarter sales fell 4.5% to EUR 582 million, hampered
by the weak U.S. dollar. The operating result rose 30% to EUR 21.3 million. Return on
sales (ROS) increased to 3.6% from 2.7% in the year-ago quarter.

Qutlook

Merck is on course for a good year. !t will book exceptional gains in the second quarter
on the sales of VWR Intemational and its stake in the Biomet-Merck joint venture, In
addition, Merck has made excellent strides in reducing overhead costs and its income
tax rate.

Sales from Merck’s cancer drug, Erbitux, are coming in from Switzerland. However, the
European Union launch of Erbitux expected in the third quarter, pipeline R&D
expenses, and lower royaities on Glucophage products and omeprazole, will mean a
decline in the Pharmaceuticals operating result. Chemicals, aided by Liquid Crystals
and Electronic Chemicals, should have a highér operating result.

These various factors mean that Merck expects profit after tax for 2004 to increase by
a high double-digit rate compared to the previous year.

Your Investor Relations Team; .

Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Dr. Christian Raabe Tel.: +49 6151 72-6295
Susanne Zeichner  Tel.: +49 6151 72-3315
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Phase lll Study of Erbitux and High-Dose Radiation in Locally Advanced
Head and Neck Cancer Presented at ASCO

~ Merck KGaA, ImClone Systems Incorporated' (Nasdaqg: IMCL), and Bristol-Myers

Squibb Company (NYSE: BMY) today announced the results of an ihtemational,
randomized Phase Il study of 424 patients with Idcally advanced squamous cell
carcinoma of the head and neck evaluating the addition of Erbitux® (Cetuximab)
Injection, an IgG1 monoclonal antibody, to high-dose radiation. The study met both its
primary endpoint of locoregional control and its secondary endpoint of overall survival.
This study was presented today at a press conference during the American Society of
Clinical Oncology (ASCO) 40" Annual Meeting.

The percentage of patients who achieved locoregional control at one year and at Mo
years following treatment was 69% and 56% in- Erbitux -treated patients compared to -
59% and 48% for those treated with radiotherapy alone. Likewise, the percentage of
patients alive at two and three years post-treatment was 62% and 57% for the Erbitux -
treated patients versus 55% and 44% for those treated with radiotherapy alone. Both
the duration of locoregional control and the duration of survival were statistically
significant (log-rank p-value=0.02 for both endpoints).

With a minimum follow-up of 24 months and a median follow-up of 38 months, the -
median overall survival for the Erbitux treated patients was 54 months (95% CI: 36-58)
compared to 28 months (95% Cl: 21-38) for patients treated with radiotherapy alone.
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The incidence of grade 3/4 mucositis (inflammation of the mucous membrane) a
serious adverse event associated with hagh-dose radiation therapy for head and neck
cancer, was similar in both treatment groups (55 percent in patients receiving radiation
plus Erbitux and 52 percent of those who received radiation alone). Three percent of
patients in the radiation plus Erbitux arm and zero percent of patients in the radiation-
alone arm experienced grade 3/4 infusion reactions, and grade 3/4 skin reaction
occurred in 34 percent of patients receiving radiation plus Erbitux compared to 18
percent of radiation-alone patients.

The Phase Il trial {IMCL-9815) examined the impact of combining Erbitux with high-
dose radiation on locoregional disease control and overall survival in 424 patients with
advanced squamous cell carcinoma of the oropharynx (area of the throat at the back of
the mouth), larynx (voice box) or hypopharynx (cavity at the back of the mouth that
opens into the esophagus) that has spread through the head and neck region. Patients
were randomized to receive radiation plus weekly Erbitux therapy (n=211) or radiation
alone {(n=213) for six to seven weeks.

The companies plan to discuss these findings and other head and neck cancer clinical
data with the Food and Drug Administration (FDA), as well as the European Medicines
Agency (EMEA).

Merck KGaA licensed the right to market Erbitux outside the U).S. and Canada from
ImClone Systems Incorporated of New York in 1998. In Japan, Merck KGaA has co-
exclusive marketing rights with ImClone Systems.

Erbitux Approved Indication

Erbitux is approved by the FDA for use in combination with irinotecan in the treatment
of patients with EGFR-expressing, metastatic colorectal cancer who are refractory to
irinotecan-based chemotherapy and for use as a single agent in the treatment of
patients with EGFR-expressing, metastatic colorectal cancer who are intolerant to
innotecan-based chemotherapy. The effectiveness of Erbitux for the treatment of
colorectal cancer is based on objective response rates. Currently, no data are available

" that demonstrate an improvement in disease-related symptoms or increased survival

with Erbitux.

Page 2 of 4

' MERCK



-

Investor Relations Information

|
" MERCK

Outside the U.S., Merck KGaA gained approval for use of Erbitux in combination with
irinotecan in patients with EGFR-expi’essing metastatic CRC who have failed prior
irinotecan therapy in Switzeriand in December 2003, with EU approval expected in
June 2004.

In May 2004, Merck KGaA also received approval for Erbitux in Argentina and Mexico
for use in combination with irinotecan or as a single agent in patients with EGFR-
expressing metastatic CRC after failure of irinotecan-including cytotoxic therapy.

Erbitux Important Safety Information

Severe infusion reactions, rarely fatal and characterized by rapid onset of airway
obstruction (bronchospasm, stridor, hoarseness), urticaria, and hypotension, have
occurred (3%) with the administration of Erbitux. Most reactions (90%) are associated
with the first infusion of Erbitux despite the use of prophylactic antihistamines.

Severe cases of interstitial lung disease (ILD), which was fatal in one case, occurred in
less than 0.5% of patients receiving Erbitux.

Dermatologic toxicities, including acneform rash (12% grade 34), skin drying and
fissuring, and inflammatory or infectious sequelae (e.g. blepharitis, cheilitis, cellulitis,
cyst) were reported. Sun exposure may exacerbate these effects.

Other serious adverse events associated with Erbitux in clinical trials were fever (5%),
sepsis (3%), kidney failure (2%}, pulmonary embolus (1%), dehydration (5% in patients
receiving Erbitux plus irinotecan, 2% receiving monotherapy) and diarrhea (6% in
patients receiving Erbitux plus irinotecan, 0% with monotherapy).

Additional common adverse events seen in patients receiving Erbitux plus irinotecan
(n=354) or ERBITUX monotherapy (n=279) were acneform rash (88%/90%),
asthenia/malaise (73%/49%), diarrhea (72%/28%), nausea (55%/29%}), abdominal pain
(45%/25%), vomiting (41%/25%), fever (34%/33%) and constipation (30%/28%).

Full prescribing information is available upon request, or at www.erbitux.com.
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June 6, 2004
ASCO Abstracts: 3512 & 3513

Clinical Triais Show Erbitux Prqvide.__s New Treatment Options for Patients
With Colorectal Cancer

Merck KGaA is encouraged by the results of two clinical trals with Erbitux®
(cetuximab) in metastatic colorectal cancer (CRC). Data presented today at the 40"
Annual Meeting of the American Society of Clinical Oncblogy demonstrate that Erbitux
may be safe and effective when combined with standard firstline chemotherapy
treatments (FOLFOX4 and FOLFIR!) for patients with metastatic CRC."?

These new data are consistent with earlier study resmjlts and support the potential use
of Erbitux in earier treatment settings, in tum promising new hope for patients with
metastatic CRC. Erbitux is the first and only approved monoclonal antibody specifically
targeting the epidermal growth factor receptor (EGFR). Erbitux has already obtained

market authorization in Switzerland, the United States, Mexico.and Argentina. Later
this month, Erbitux is expected to receive European Union approval for use in
combination with irinotecan for the treaiment of patients with EGFR-expressing
metastatic CRC who have failed irinétecan—incfuding cytotoxic therapy.

Data from one of the two studies, a Phase I'I study led by Dr. Josep'Tabemero, Vall
d’Hebron University Hospital, Barcelona, Spain, suggest that Erbitux is well-tolerated
and effective when conbined with the standard firstline treatment of oxaliplatin, folinic
acid and 5-fluorouracil — known as ihe FOLFOX4 regimen.’ ' \
The study was designed to evaluate the efficacy and safety of Erbitux with the
FOLFOX4 regimen (ERFLOX) as first-line treatment. In 42 evaluable patients with
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EGFR-expressing metastatic CRC, two. patients (5 percent) demonstrated a complete
response, 32 patients (76 percent} demonstrated a partial response and 7 patients (17
percent) had stable disease. The ERFLOX combination demonistrated an acceptable
safety profile. The major grade 3/4 toxicities were diarrhea, neutropenia and acne-like

rash.

¥

“With five-year survival reported at only 3 percent in patlents with metastatnc CRC,

‘there is a real need to improve treatment opt:ons for these patlents sald Dr.

Tabernero. “The data from our study are significant findings, consistent W|th earfier
study results, and indicate the potential for earlier use of Erbitux in combination with
standard firstline therapies. | am delighted that these data have the potential to
improve outcomes for CRC patients.”

In addition to Erbitux appearing to be effective and to have an acceptable safety profile
when combined with the FOLFOX4 regimen, a separate study led by Professor
Philippe Rougier, Hopital Ambroise Paré, Boulogne, France, evaluqted Erbitux in
combination with the alternative standard first-line treatment of irinotecan, folinic acid
and 5-fluorouracil — the FOLFIRI regimen.2

This Phase |l study was designed to evaluate the safety and efficacy of Erbitux in
combination with FOLFIRI -(ERFLIR!) as firstline treatment in patients with EGFR-
expressing metastatic CRC. FOLFIRI was. administered once every two weeks as
follows: irinotecan 180mg/m?, FA 400mg/m?, 5FU 400mg/m? bolus plus infusion of
2,400mg/m*46h. Of the 40 patients evaluable for efficacy, 17 experienced a partial
response (43 percent) and 18’had stable disease (45 percent). Five patients with iitial
unresectable liver metastasis underwent surgery after achievement of confirmed partial
response. The most frequent grade 3/4 adverse events were diarrhea (14 percent),
leucopenia (17 percent), vomiting (11 percent), asthenia (7 percent) and skin reactions
(7 percent). Erbitux does not appear to aggravate the typical grade 3/4 toxicities of
FOLFIRI.

The new data support earlier findings from the pivotal, randomized Bowel Oncology
with cetuximab antibody (BOND) study, in which 329 patients were treated either with
Erbitux as a single agent or_in combination with irinotecan.® The study showed that
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'Erbitux, in combination with irinotecan, represents a significant advance in the
treatment of patients with metastatic colorectal cancer, slowing progression of disease
by more than four months in half of the patients and shrinking tumors bS/ 50 percent or
more in nearly 23 percent of patients. These data overall demonstrate that even in
patients whose CRC is no longer responding to the standard irinotecan-based
treatment, Erbitux, when combined with irinotecan, has been beneficial to more than
half of the patients.* ’

Appfoximately 25 percent of patients present with metastatic disease® and up to half of

newly diagnosed patients Will go on to ‘de‘velo‘p metastatic CRC.® However, around 50

percent of patients with metastatic CRC who are treated with {he firstline standard

treatments will develop progressive disease within seven to nine months."*%'® The
. need for improveq treatment is evident. The data resulting from these new studies point.
the way to improved cutcome for patients with metastatic CRC, by providing new.
treatment options. ‘ S ‘ S

About Erbitux

Erbitux is a firstin-class and highly active igG1 antibody targeting the EGFR. As a
monoclonal antibody, the mode of action of Erbitux is distinct from standard non-
selective chemotherapy treatments in that it specifically targets-and binds to the EGFR. -
This binding inhibits the activation of the receptor and the subsequent signal-
transduction pathway, which results in reducing both the invasion of 'nprmal tissues by

tumor cells and the spread of tumors to new sites.

CRC is among those tumors expressiﬁg high levels of EGFR, with EGFR expression

being apparent in up to 82 percent of tumors.'® " *2

EGFR is found in high numbers on the surface of mahy other cancer cells, in addition
to those in CRC, such as head and neck, and nonsmall cell lung cancer. As well as
the data presented at ASCO in CRC, other studies will be presented on head and neck

cancers, and non-small cell lung cancers:'*'**
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June 7, 2004
Abstract: 7020 ' v

IMC-BEC2 Cancer Vaccine Did Not Meet Primary Endpoint in
Phase Ill Clinical Trial in Patients With Small-Cell Lung Carcinoma

New Orleans, LA, and Darmstadt, Germany — Merck KGaA announced today that the
international, randomized Phase Il clinical trial done in. cooperation: with ImClone
Systems Incorporated (NASDAQ; IMCL) with the companies’ IMC-BEC2 cancer
vaccine did not meet its priméry endpoini of survival.

IMC-BEC2 is an investigational anti-idiotypic monoclonal antibody that mimics GD3, a
ganglioside expressed on the cell membrane of most smallcell lung cancer (SCLC)
tumors, The study was conducted in collaboration with the cooperative group European
Organisation for Research and Treatment of Cancer (EORTC). The results of the
clinical trial were presented tociay by EORTC investigator Giuseppe Giaccone, MD,
PhD, Department. of Oncology, Free University Medical Center, Arhsterdam,-in a
presentation at the American Society of Clinical Oncology annual meeting.

The clinical trial was designed to assess the survival benefit of vaccination with IMC-
BEC2 and the immune stimulant BCG over a two-year period. Patients in the trial were
randomized into either the treatment arm, receiving IMC-BEC2/BCG véccination, or
into the observation arm. |

The Companies intend to meet in the near-term to discuss the ongoing viahility of the
IMC-BEC2 development program.
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About ImClone Systems Incorporated . _ o

ImClone Systems Incorporated is committed to advancing oncology care by developing
and comrhercializing a portfolio of targeted biclogic treatments designed to address the '
medical needs of patients with a variety of cancers. The Company's three programs-
include growth factor blockers, angiogenesis inhibitors and cancer vaccines. ImClone
Systems' strategy is to become a fully integrated biopharmaceutical company, taking its
development programs from the research stage to the market. ImClone Systems'
headquarters and research operations are located in New .York City, with additional
administration and manufacturing facilities in Branchburg, New Jersey.

Contacts at ImClone Systems Incorporated:
Stefania Bethlen, Corporate Communications/IR,

Tel: (646) 638-5058, Stefania.Bethlen@imcione.com -

Your Investor Relations Team: .

Dr. Monika Buttkereit Tel.: +49 (0} 61 51 /72 25 84
Dr. Christian Raabe Tel.: +49 (0) 61 51 /72 62 85
Susanne Zeichner  Tel.; +49 (0} 61 51 /72 33 156
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June 7, 2004
Merck KGaA Returns Theratope Rights to Biomira
Companies Will Continue Collaboration on BLP25 Liposomal Vaccine

Damstadt, Germany, and Edmonton, Alberta, Canada - Merck KGaA of Darmstadt,
Germany, and Biomira Inc. (Nasdaq:BIOM) (TSX:BRA) announced today that the
parties have agreed that development and commercialization rights to the therapeutic
cancer vaccine Theratope will be returned to Biomira. This decision does not impact
Merck’'s and Biomira's on-going collaboration to develop BLP25 Liposome Vaccine {L-
BLP23) that the companies are investigating for non-small-cell lung cancer.

Merck decided not to pursue Theratope, which is being developed for the treatment of
metastatic breast cancer, because additional trials are likely to be required to support
registration, and the vaccine therefore no longer meets Merck's commercial timetable
for a nearsterm product launch. The parties will negotiate the detailed terms and
conditions under which the rights will be returned over the next 30 days.

Biomira is a biotechnology company specializing in the development of innovative
thérapeutic approaches to cancer management. Biomira's commitment to the treatment
of cancer currently focuses on.the development of synthetic vaccines and novel
strategies for cancer immunotherapy. '

Your investor Relations Team:

Dr. Monika Buttkereit Tel.: +49 (0) 61 51 /72 25 84
Dr. Christian Raabe Tel.: +49 (0) 61 51/72 62 95
Susanne Zeichner Tel.: +49 (0})6151/72 33 15
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June 7, 2004

Abstracts 7012 and 7084

Scientific Data Presented at ASCO Annual Meeting Evaluating Erbitux in

Advanced Non-Small-Cell Lung Cancer

New Orleans, LA, and Darmstadt, Germany - Merck KGaA. ImClone Systems
Incorporated {Nasdaq: IMCL), and Bristol-Myers Squibb Company (NYSE: BMY) today

~ announced the results of two clinical studies of Erbitux® (Cetuximab) Injection, an IgG1

moncclonal antibody, in combination with standard chemotherapy in the first-line
treatment of advanced non-small-cell lung cancer (NSCLC) and'as a single agent in
the treatment-of patients with late-stage recurrent or metastatic NSCLC who have
exhausted other treatment options. . These new data were presented at the American
Society of Clinical Oncology (ASCO) 40™ Annual Meeting.

Abstract #7012

A randomized Phase 1l study (EMR-011 or LUCAS) conducted by Merck KGaA

examined the addition of Erbitux to standard .chemotherapy’ with cisplatin and

vinorelbine as first-line treatment of Epidermal Growth Factor Receptor (EGFR)-

expressing advanced non-small-cell lung cancer compared to treatment with cisplatin

and vinorelbine alone. The primary endpoint was objective response rate.

Of 43 patients receiving Erbitux plus chemotherapy, 35 percént {86% Ck 21-51) -
experienced a confirmed response (54% including unconfirmed responses). Of 43°
patients receiving chemotherapy alone, 28 percent {85% CI. 15-44) experienced a

confirmed response (33% including unconfirmed response). Overall rate of disease

control, defined as partial response plus stable disease, was 84 percent in the: Erbitux

plus chemotherapy group versus 68 percent in the chemotherapy alone group.
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Median progression-free survival in the Erbitux plus chemothérapy group was 4.8
months (95% CI: 3.3-5.8) versus 4.2 months {95% Cl: 2.5-5.0) in the chemotherapy-
alone group. Median survival time was 8.3 months (95% Cl: 6.1-9.9) in the Erbitux'
group and 7 months (95% CI: 5.6-9.5) in the chemotherapy-alone group.

Commonly occurring grade 3/4 adverse events in the Erbitux plus chemotherapy arm
compared to the chemotherapy-only arm were leucopenia (50 percent vs. 37 percent;
grade 4, 10 percent vs. 10 percent), asthenia/fatigue (19 percent vs. 2 percent),
nausealvomiting (17 percent vs. 14 percent), skin reaction (12 percent vs. O percent},
fever/chills (10 percent vs. 5 percent), infection (5 percent vs. 2 percent}) and
thrombocytopenia (5 percent vs. 2 percent).

Abstract #7084

A Phase |l trial (BMS-012) examined response rates in patients with stage IIB/V
NSCLC who had recurrent or metastatic disease following one or more prior regimens
of chemotherapy, including prior platinum-based chemotherapy. Patients received
standard therapy with Erbitux until disease progression or the development of
unacceptable toxicity.

At a planned interim analysis of 33 patients with EGFR-expréssing NSCLC enrolled in
the trial, 6 percent experienced partial responses, 21 percent had stable disease and
73 percent had progressive disease.

Forty-nine patients were evaluable. for toxicity. Grade 3/4 adverse events.that may
have been related to therapy were asthenia/malaise {12.2 percent), acneform rash (4.1
percent), infusion reaction (2 percent) and nausea/vomiting (2 percent).

Erbitux Approved Indication L

Erbitux is approved by the FDA for use in combination with irinotecan in the treatment
of patients with EGFR-expressing, metastatic colorectal cancer who are refractory to
irinotecan-based chemotherapy and for use as a single agent in the treatment of
patients with EGFR-expressing, metastatic colorectal cancer who are intolerant to
innotecan-based chemotherapy. The effectiveness of Erbitux for the treatment of
colorectal cancer is based on cbjective response rates. Currently, no data are available
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that demonstrate an improvement in disease-related symptoms or increased survival
with Erbitux. : '

Qutside the U.S., Merck KGaA, Darmstadt, Germany, gained approval for use of
Erbitux in combination with irinotecan in patients with EGFR-expressing metastatic
CRC who have failed prior irinotecan therapy in Switzerland in December 2003, with
EU approval expected in June.2004. '

In May 2004, Merck KGaA also received approval for Erbitux in Argentina and Mexico
for use in combination with-irinotecan or as a single agent in patients with EGFR-
expressing metastatic CRC after failure of irinotecan-including cytotoxic therapy.

Merck KGaA, Darmstadt, Germany, licensed the right to market Erbitux outside the
U.S. and Canada from ImClone Systems Incorporated of New York in 1998. In Japan,
Merck KGaA has co-exclusive marketing rights with ImClone Systems.

Erbitux Important Safety Infofmation

Severe infusion reactions, rarely fatal and characterized by rapid onset of airway
obstruction (bronchospasm, stridor, hoarseness), urticaria, and hypotension, have
occurred (3%) with the administration of Erbitux. Most reactions (90%) are associated
with the first infusion of Erbitux despite the use of prophylactic antihistamines.

LL

Severe cases of interstitial lung disease (ILD), which was fatal in one case, occurred in
less than 0.5% of patients receiving Erbitux.

Dermatologic toxicities, including acneform rash (12% grade 3-4), skin'drying and = '
fissuring, and inflammatory or infectious sequelae (e.g. blepharitis, cheilitis, cellulitis, -
cyst) were reported. Sun exposure may exacerbate these effects.

Other serious adverse events associated with Erbitux in clinical trials were fever (5%),
sepsis (3%), kidney failure (2%), pulmonary. embolus (1%), dehydration (5%:-in patients
receiving Erbitux plus irinotecan, 2%. receiving monotherapy)} and diarrhea (6% in

patients receiving Erbitux plus irinctecan, 0% with monotherapy).

s
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Additional common adverse events seen in patients receiving ERBITUX plus irinotecan
(n=354) or ERBITUX monotherapy (n=279) were acneform rash (88%/90%), .
asthenia/malaise (73%/49%), diarrhea (72%/28%), nausea (55%/29%), abdominal pain
(45%/25%), vomiting (41%/25%), fever (34%/33%) and constipation (30%/28%). T

N
i

Full prescribing information is available upon request, or at www_erbitux.com.

Background Information

Erbitux binds specifically to epidermal growth factor receptor (EGFR, HER1, ¢c-ErbB-1)
on both normal and tumor cells, and competitively inhibits the binding of epidermal
growth factor (EGF) and other ligands, such as transforming growth factor-alpha. The
EGFR is constitutively expressed in many normal epithelial tissues, including the skin
and hair follicle. Over-expression of EGFR is also detected in many human cancers
including those of the colon and rectum,

According to the American Cancer Society, more than 173,000 Americans will be
diagnosed with lung cancer this year, and more than 160,000 will die from the disease.
Lung cancer is the leading cause of cancer deaths.

About ImClone Systems Incorporated

ImClone Systems Incorporated is committed to advancing oncology care by developing
and commercializing a portfolio of targeted biologic treatments designed to address the
medical needs of patients with a variety of cancers. The Company's three programs
include growth factor blockers, angiogenesis inhibitors and cancer vaccines. ImClone
Systems' strategy is to become a fully integrated biopharmaceutical company, taking its
development programs from the research stage to the -market. ImClone Systems'
headquarters and research operations are located in New York City, with additional
administration and manufacturing facilities in Branchburg, New Jersey.

About Bristol-Myers Squibb

Bristol-Myers Squibb is dedicated to the 'disc'overy, development and exhaustive
exploration of innovative cancer fighting therapies designed to extend and enhance the
lives of patients living with cancer. More than 40 years ago, Bristol-Myers Squibb built
a unified vision for the future of cancer treatment. With expertise, dedication and
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resolve, that vision led to the development of a diverse global portfolio of anti-cancer
therapies that are an important cornerstone of care today. Hundreds of scientists at
Bristol-Myers Squibb's Pharmaceutical Research Institute are studying ways to improve
current cancer treatments and identify better, more effective medicines for the future.
Bristol-Myers Squibb is a global pharmaceutical and related health care products
company whose mission is to extend and enhance human life.

Investor Contacts:

ImClone Systems Incorporated;
Stefania Bethlen, Corporate Communications/IR, Tel: (646) 638-5058, Stefania.Bethlen@imclone.com

Bristol-Myers Squibb:
Susan Walser, Investor Relations, Tel: (212) 546-4631, Susan. walser@bms.com
John Elicker, Investor Relations, Tei: (212} 546-3775, john.elicker@bms.com

Your Investor Relations Team: ‘ ' .
Dr. Monika Buttkereit Tel.: +49 (0) 61 51 /72 25 84
Dr. Christian Raabe Tel,; +49 (0)6151/7262 95
Susanne Zeichner Tel.: +49 (0Y6151/7233 15
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June 8, 2004
Abstracts 5502 and 5513

N Scientific Data Presented at ASCO Annual Meeting Evaluating Erbitux in
Head and Neck Cancer

.

New Orleans, LA, and Darmstadt, Germany - Merck KGaA, ImClone Systems
Incorporated (Nasdaq: IMCL), and Bristol-Myers Squibb Company (NYSE: BMY) today
announced the findings of two Merck KGaA-sponsored:studies of Erbitux® (Cetuximab)
Injection, an IgG1 monoclonal antibody, in patients with -advanced squamous cell

o

carcinoma of the head and neck (SCCHN), as presented at the American Socuety of
Clinical Oncology (ASCQ) 40‘“ Annual Meeting. '

The studies assessed Erbituk as a single agent in- patients with platinum-refractory
advanced SCCHN and in combination with platinum-based chemotherapy -and 5-
fluorouracil (5-FU) in patients with recurrent and/or metastatic SCCHN. The companies
. plan to discuss these study findings, as well:as the previously announced results of a
- large international Phase il study also presented today (IMCL-9815), with the Food
and Drug Administration (FDA) and the European Medicines Agency (EMEA).

Abstract #5502
A multicenter Phase |l study conducted by Merck KGaA (EMR-016) evaluated the -
response rate of Erbitux as a single agent in 103 patients with advanced recurrent

A

and/or metastatic SCCHN not suitable for local-therapy and refractory to platinum-
hased chemotherapy _ ! v

Preliminary data from an independent review demonstrated an overall response rate of
12.6 percent. The disease control rate was 45.6 percent (95% CI: 35.8-55.7), which
was defined as partial response (12.6 percent} plus stable disease (33 percent).
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Median time to progression was 2.3 months, median survival was 5.9 months, and
median duration of response was 5.9 months.

In 53 patients whose disease progressed during Erbitux monotherapy who then
received Erbitux in combination with platinum-based chemotherapy, there were 14,
patients with stable disease, 14 patients with progressive disease and 25 patients were
not assessable. Median time to progression in this group was 50 days.

The most commonly reported adverse events occurring in more than 20 percent of
patients, regardless of relationship to therapy, included acnhe-like rash (69 percent;
grade 3/4, 1 percent) and fatigue (24 percent; grade 3/4, 4 percent). Additional grade
3/4 adverse events included vomiting (2 percent), nausea (1 percent} and diarrhea (1
percent). There was one treatment-related death due to infusion reaction.

Abstract #5513

A randomized Phase | study conducted by Merck KGaA {EMR-008) evaluated the
safety and tolerability of Erbitux in combination with one of three doses of 5-FU and
either cisplatin or-carboplatin in 53 patients with recurrent and/or metastatic SCCHN.

An efficacy analysis of the pooled arms demonstrated a disease control rate of 69.8
percent, which was defined as complete response plus partial response pius stable
disease (95% CI: 55.7-81.7). The overall response rate was 35.9 percent (95% CI.
23.1-50.2). Median time to progression was 155 days (95% CI: 127-186), and median
survival was 297 days (95% CI: 242-418).

The most frequent adverse event (any grade) was skin reaction (74%, cisplatin group;
92%, carboplatin group). The most frequent grade 3/4 adverse events in-the group
receiving cisplatin (n=27) regardless of relationship to study medication were
leucopenia (56%), asthenia (33%), nausea/vomiting (26%), mucositis {(15%), anemia
(15%), thrombocytopenia (11%), diarrhea (7%) and anorexia (4%). Among patients
receiving carboplatin'(n=25), the most frequent grade 3/4 adverse events regardless of
rélationship to study medication were leucc;penia (20%), thrombocytopenia (20%),
asthenia (16%), mucositis {12%), anemia (8%), acne-like reaction (4%) and skin
reaction (4%).
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Erbitux Approved Indication

Erbitux is approved by the FDA for use in combination with irinotecan in the treatment

of patients with EGFR-expressing, metastatic colorectal cancer who are refractory to

irnotecan-based chemotherapy and for use as a single agent in the treatment of

patients with EGFR-éxpressing, metastatic colorectal cancer who are intolerant to’
irinotecan-based chemotherapy. The effectiveness of Erbitux for the treatment of

colorectal cancer is based on objective response rates. Currently, no data are available -
that demonstrate an improvement in disease-related symptoms or increased survival

with Erbitux. i

Outside the U.S., Merck KGaA, Darmstadt, Germany, gained approval for use of
Erbitux in combination with irinotecan-in patients with EGFR-expressing metastatic.
CRC who have failed prior irinotecan therapy in Switzerland in December 2003, with
EU approval expected in June 2004.

In May 2004, Merck KGaA also received approval for Erbitux in Argentina and Mexico
for use in combination with irinotecan or as a single agent in patients with EGFR-
expressing metastatic CRC after failure of irinctecan-including cytotoxic therapy.

Erbitux Important Safety Information '

Severe infusion reactions, rarely fatal and characterized by rapid onset of airway
obstruction (bronchospasm, stridor, hoarseness), urticaria,- and hypotension, have
occurred (3%) with “‘the administration of ERBITUX. Most. reactions (90%) are
associated with -the first infusion .of ERBITUX despite ‘the use of prophylactic
antihistamines.

Severe cases of interstitial lung disease (ILD), which was fatal in one case, occurred in .
less than 0.5% of patients receiving Erbitux. ..+~ . '
Dermatologic toxicities, including acneform rash (12% grade 3-4), skin drying and
fissuring; and inflammatory or infectious sequelae (e.q. blepharitis, cheilitis, cellulitis,
cyst) were reported. Sun exposure may exacerbate these effects.

Other serious adverse events associated with Erbitux in clinical trials were fever (5%),
sepsis (3%}, kidney failure (2%), pulmonary embolus (1%), dehydration (5% in patients
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‘receiving Erbitux plus irinotecan, 2% receiving monotherapy) and -diarrhea (6% in

patients receiving Erbitux plus irinotecan, 0% with monotherapy).

Additional common adverse, events seen in patients receiving Erbitux plus irinotecan
(n=354) or Erbitux monotherapy (n=279) were acneform rash (88%/90%),
asthenia/malaise (73%/49%), diarrhea (72%/28%), nausea (55%/29%), abdominal pain
(45%/25%}), vomiting (41%/25%), fever (34%/33%) and constipation (30%/28%).

Full prescribing information is availa-ble upon request, or at www.ERBITUX.com,

Background Information

Erbitux binds specifically to epidermal growth factor receptor (EGFR, HER1, c-ErbB-1)
on both normal and tumor cells, and competitively inhibits the binding of epidermal
growth factor (EGF) and other ligands, such as transforming growth factor-alpha. The
EGFR is constitutively expressed in many normal epithelial tissues, including the skin
and hair follicle. Over-expression of EGFR is also detected in many human cancers
including those of the colon and rectum.

According to the American Cancer Society, approximately 40,000 Americans will be
diagnosed with oral, head and neck cancer this year, including cancers of the tongue,
mouth, pharynx, and larynx. More than 11,000 will die from the disease in 2004.
Approximately 70,000 new cases are diagnosed annually in Europe, with more than
25,000 deaths each year. Treatment for head and neck cancer may include surgery,
radiation therapy and chemotherapy or some combination of these.

Merck KGaA, Darmstadt, Germany, licensed the right to market Erbitux outside the
U.S. and Canada from ImClone-Systems Incorporated of New-York in 1998. In Japan,
Merck KGaA has co-exclusive marketing rights with ImClone Systems. .

About ImClone Systems Incorporated

ImClone Systems Incorporated is committed to advancing oncology care by developing
and commercializing a portfolio of targeted biclogic treatments designed to address the
medical needs of patients with a variety of cancers. The Company's three programs
include growth factor blockers, angiogenesis inhibitors and cancer vaccines. ImClone
Systems' strategy is to become a fully integrated biopharmaceutical company, taking its
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development programs from the research stage to the market. ImClone Systems'
headqdaders and research operations are located in New York City, with additional
administration and manufacturing facilities in Branchburg, New Jersey.

About Bristol-Myers Squibb

Bristol-Myers Squibb is dedicated to the discovery, development and exhaustive -

exploration of innovative cancer fighting therapies‘ designed to extend and enhance the
lives of patients living with cancer. More than 40 years ago, Bristol-Myers Squibb built a
unified vision‘for the future of cancer treatment. With expertise, dedication and resolve,
that vision led to the development of a diverse global portfolio of anti-cancer therapies
that are an important cornerstone of care teday. Hundreds of scientists at Bristol-Myers
Squibb’s Pharmaceutical Research Institute are studying ways to improve current
cancer treatments and identify better, more effective medicines for the future.

Bristol-Myers Squibb is a global pharmaceutical and related health care products
company whose mission is to extend and enhance human life. '

Investor Contacts:

ImClone Systems Incorporated:

Stefania Bethlen, Corporate Communications/IR, Tel: (646) 638-5058, Stefania.Bethlen@imclone.com
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Bristol-Myers Squibb:
Susan Walser, Investor Relations, Tel. (212) 546-4631; Susan.walser@bms.com

John Elicker, Investor Relations, Tel: (212) 546-3775, john.elicker@bms.com

Your Investor Relations Team:

Dr. Monika Buttkereit Tel.; +49 {0) 81 51/722584. .
Dr. Christian Raabe Tel.. +49 (0)6151/7262 95
Susanne Zeichner . Tel: +49(0)6151/723315 -
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June 30, 2004 "
Erbitux Approved for Launch in European Union

New colorectal cancer treatment brings hope for patients when other treatments
have failed '

Merck KGaA announced today that the European Commission has granted EU
marketing approval for Erbitux® (cetuximab), a' new treatment for metastatic colorectal
cancer. Erbitux is the first monoclonal antibody specifically targeting the epidermal
growth factor receptor (EGFR) to gain marketing authorization. It is licensed for use in
combination with irinotecan for the treatment of patients with EGFR-expressing
metastatic colorectal cancer after failure of irinctecan-including cytotoxic therapy.

Erbitux will be available for supply in ali 25 member states of the European Union as
well as Iceland and Norway in accordance with local legal regutations.

“We are confident that Erbitux represents a significant step forward to meeting a large,
and increasing, unmet medical need,” said Professor Bernhard Scheuble, CEQ of
Merck KGaA. “The development of Erbitux is central to Merck’s commitment to people
with cancer and-to those who care for them.”

Colorectal cancer is the second ‘most common malignancy after lung cancer in men
and breast cancer in women. Almost half of the 260,000 people diagnosed with the
disease each year in the EU have metastatic cancer.

The use of Erbitux is supported by clinical study data showing consistent efficacy in
EGFR-expressing colorectal tumors in combination with chemotherapy. The licensed
indication is supported primarily by ‘data from the BOND (Bowel Oncology and
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Cetuximab Antibody) study, which showed that Erbitux, when used in combination with
irinotecan, benefited more than half of the patier.lts. The combined treatment shrank
tumors by more than half in 23 percent of patients and stopped tumor growth in an
additional 33 percent. Erbitux is the first EGFR inhibitor proven to enhance tumor
response in combination with chemotherapy even when this chemotherapy alone is no
longer effective.2

“The data: supporting Erbitux-are. robust,” said Professor David Cunningham, M.D.,
Head of the Gastrointestinal and Lymphoma Units at the Royal Marsden Hospital in
London and Surrey, United Kingdom, and lead investigator in the BOND study.
“Erbitux has shown efficacy in the most difficult to treat category of patients — those
who have metastatic disease and. previous treatment failure. The effectiveness of the
Erbituxfirinotecan combination is not influenced by the number or type of previously
administered chemotherapy regimens.”

Erbitux is well tolerated in combination with chemotherapy and does not increase the
typical side effects experienced with irinotecan. The most commonly reported side
effect with Erbitux is an acne-ike skin rash, reported in more than half of all patients.
This rash rarely leads to dose reductions or termination of therapy. It is generally
reversible after treatment is finished and may also be associated with a good response
to therapy.? In approximately 5 percent of patients, hypersensitivity reactions may occur
during treatment with Erbitux, about half of these reactions are sevére.

Erbitux specifically binds to and blocks the EGFR, a protein on the celi surface, which
is expressed in more than 80 percent of metastatic colorectal cancers. EGFR is
involved in regulating many of the key processes of cancer growth and survival, and its
expression in solid tumors is associated with more aggressive disease, increased
resistance to chemotherapy, increased metastasis, and poor clinical outlook.*® By
blocking this target, Erbitux inhibits tumor growth and spread, and may also impair
formation of the tumor blood supply {angiogenesis).

“The challenge in metastatic bolorectal cancer is to provide new hope for patients with
the disease. Effective treatments for this advanced stage may also increase the options
for patients at earlier stages of disease,” said Professor Eric van Cutéem, Director of
the Department of Gastrointestinal Cancers, University Hospital, Leuven, Belgium.
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“Evidence from the lab and recently reported data suppor moving forward rapidly with
a pivotal study of Erbitux combined with chemoltherapy earlier in colorectal disease,
potentially helping many more patients.”

Erbitux has been approved in Switzerland, the United States and, most recently, in
Argentina, Chile and Mexico.

Merck KGaA licensed the right to market Erbitux outside of the U.S. and Canada and
the co-exclusive right to market Erbitux in Japan from ImClone Systems Incorporated
of New York in 1998,

Regulatory update:

Merck KGaA, Darmstadt, Germany, gained approvall for use of Erbitux in combination
with irinotecan in patients with EGFR-expressing metastatic CRC who have failed prior
irinotecan therapy in Switzerland in December 2003. '

in May 2004, Erbitux was also approved in Afgen_tina and Mexico as well as in June
2004 in Chite, for use in cpmbination with irinolecan or as a single agent in patients
with EGFR-expressing metastatic CRC after failure of irlnotecan-including’ cytotoxic
therapy.

In February 2004, the FDA approved Erbitux in the USA for use in combination with
irinotecan for the treatment of patients with EGFR-expressing, metastatic CRC who are
refractory to irinotecan-based chemotherapy and for use as a single agent in the
treatment of patients with EGFR-expressing, metastatic CRC who are intolerant to
irinotecan-based chemotherapy.

Your Investor Relations Team:

Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Dr. Christian Raabe Tel.: +49 6151 72-6295
Susanne Zeichner  Tel.: +49 6151 72-3315
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Merck Raises Outlook, Sees 2004 Profit After Tax Rising +150%

4

o (2/2004 Profit After Tax Jumps to EUR 364 Milllion From EUR 84 Million
« Sales Excluding VWR Rise 9% to EUR 1.4 Billion :
¢ Liquid Crystals Sales~Ui3.71%; Erbitux Sales Reach EUR 11.5 Million

¢ Quarterly EPS Increases to EUR 1.91 vs EUR 0.47

The Merck Group's second-quarter profit after tax rose to EUR 364 million from EUR
84 million with the divestment of its laboratory distribution business, VWR International
Inc., and its joint venture Biomet-Merck. Group sales, excluding VWR, rose 9.0% to
EUR 1.4 biIIioh, again led by Liquid Crystals, where sales shot up71%. -.

Merck booked gains of EUR 293 milllion from the divestment of VWR. and EUR 47
million from the sale of the Biomet-Merck joint venture. Net profit after minority interests
rose to EUR 363 million'or EUR 1.91 per share compared to EUR 81 million or EUR
0.47 per share in the second quarter of 2003. In addition to this outstanding boitom
. line, Merck also is debt free. | - o LF

The operating result, excluding VWR, increased 2.1% to EUR 177 million in the second
quarter. Earnings before interest and.tax (EBIT), including exceptionai items, jumped to
EUR 513 million in the second quarter from EUR 175 million in the year-ago quarter. -

The return on sales (ROS) declined to 12.9% from 13.8% while return on capital
employed (ROCE) increased to 14.5% from 13 8% in the year-ago period: These ratios
exclude VWR, - ¥ '
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Merck improved its financial results by 29% as it retired debt. In addition, the underlying
tax rate dropped to 38.8% from 42.4% in the year-ago quaﬁer. Total taxes, including
EUR 70 million on the gain from VWR, amounted to EUR 130 million compared to EUR
64 million in the second quarter of 2003.

Merck sales (all figures exclude VWR) in North America declined 10% to EUR 207
million, while sales rose 6.5% to EUR 622 million in Europe, 4.8% to EUR 99 million in
Latin America and 27% to EUR 438 million in Asia, Africa and Australia.

The divestment of VWR, which posts about two-thirds of its sales in the United States,
dramatically changed Merck’s regional sales ratios. North America accounted for 15%
of total Merck sales in the second quarter of 2004 compared to 34% in the year-ago
quarter. Europe's percentage increased to 46% from 41%; Latin America increased to
7.3% from 5.4%; Asia, Africa and Australia rose to 32% from 19%.

Research and development costs declined 4.1% to EUR 153 million in the quarter. Of
that amount 83%, or EUR 126 million, was allocated to Pharmaceuticals. A large share
of that was used for the advancement of Merck's drug pipeline, including clinicat trials
to test Erbitux on various types of cancer. .

Business sectors

Pharmaceuticals sales in the second quarter rose 2.1% to EUR 861 million, boosted
by exceflent results from Generics and Consumer Health Care. The Pharmaceuticals
operating result fell 41% to EUR 64 million in the second quarter compared to EUR 108
million in the: year-ago quarter as payments basically ended from both Bristol-Myers
Squibb for Glucophage® diabetes. products and Schwarz Pharma on sales- of
omeprazole in the United States. Pharmaceuticals recorded a total of EUR 44 million in
exceptional gains — EUR 47 million on the divestment of the Biomet-Merck joint venture
and a charge of EUR 2.4 million for adjustments to existing exceptionals. Return on
sales (ROS) fell to'7.4% in the second quarter from 12.8% in the year-ago quarter.

Sales of Ethicals declined 4.3% to EUR 369 million as generic competition continued
to erode U.S. sales of Glucophage products.
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On June 29, the cancer drug Erbitux received marketing approval in all 25 member
states of the European Union as well as Iceland and Norway. Earlier in the quarter,
Erbitux won marketing authorization in Mexico, Argentina and Chile. The first approval
and launch of Erbitux came late last year in Switzerland. Merck's sales of Erbitux
continue to develop at the upper end of expectations and reached EUR 11.5 million for
the second quarter and EUR 16.4 million in the first half of 2004.

The lipid-disorder treatment Niaspan™ went on sale in Germany on May 3 and initial
sales results indicate .a successful launch. Its first European launch occurred: late last

‘year in the United Kingdom and Niaspan Is expected to be introduced in nine other

European countries yet this year.

Sales of Merck's Concor® product line of beta-blockers increased 8.9% to EUR 72
million in the second quarter. The company's thyroid medicines, such as Euthyrox®,
increased sales by 5.3% to EUR 25 million. Merck is number one in Europe and Latin
America for thyroid treatments and number three worldwide.

Generics sales increased 5.9% in the second quarter to EUR 402 million from EUR
380 million a year ago. The coverail 4.0% sales growth rate in Europe masks significant
movements in specific markets. For exafnple, sales were up 43% in France-mainly due
to the success of two widely prescribed antidepressants paroxetine (Paxil™) and
citalopram (Celexa“‘)‘, and the ulcer medicine omeprazole (Pritosec™) .Spain and
Belgium had doubie-digit sales growths and Portugal, Austria and Israel also improved
sales. Intense price pressure drove down sales in the U.K."and Germany. ;

In the U.S., Dey Inc. sales were up 16% in local currency on growing demand for
DuoNeb®, the unit-dose nebulization drug for chronic obstructive pulmonary disease
(COPD), and EpiPen®, an auto-injector device for emergency rescue from
anaphylactic allergic reéctions. Their-sales rose 32% and 14%, respectively.

Consumer Health Care sales increased 16% to EUR 90 million. The Sevén Seas
business in the U.K. showed a strong sales increase mainly due to geood development
of the cod liver oil business. The 6.4% rise in French sales was generally due to
dermatological products such as Apaisyl® and Exfoliac®. Bion3® and Médiflor® were
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also contributors. The 16% organic sales growth in Latin America was almost
completely eroded by strong currency effects.

Chemicals

Chemicals sales soared 23% to EUR 504 million, the first quarter in.which this
business sector surpassed the half-billion-euro mark. All four divisions reports excellent
growth, with Liquid Crystals sales up an amazing 71% compared to the year-ago
quarter. Chemicals’ operating result jumped 60% to EUR 124 million, boosted
especially by an excellent performance from Liquid Crystals, but also good results from
the other three divisions. The return on sales (ROS) rose to 24.7% in the second
quarter from 19.0% in the year-ago quarter.

Liquid Crystals again recorded an outstanding sales growth, swelling 71% to EUR
166 million from EUR 97 million in the year-ago quarter. Sales were driven by a brisk
demand for the patented VA (Vertically-Aligned) and IPS (In-Plane Switching) liquid
crystal materials for flat LCD-TVs. TFT (Thin Film Transistor) liquid crystal materials
sales for use in flat PC monitors and notebooks remained stable at a high level.
Electronic Chemicals continued its rebound in the second quarter with sales up 25%
to EUR 51 million. In the core business, Process Chemicals, Merck maintained its good
position in the market with an overall growth rate of 26%. This was aided by strong
sales in Asia, especially for new application fields in the flat-panel-display industry.

Pigments sales increased 10% to EUR 85 million in the second quarter, with double-
digit organic sales growth in North America, Latin America and Asia. Pigments used in
printing and plastics applications had a 24% increase in sales. Demand from the auto-
paint industry remained high- for Merck's color-intensive, crystal-luster Xirallic®
pigments. : .
Life Science & Analytics, formed January 1 from the former divisions of Life Science
Products and Analytics & Reagents, increased sales by 3.3% to EUR 202 million from
EUR 195 million in the y‘ear-agoquarter. The Formulation and Reagents business
contributed strongly to the increase. All regions except Europe showed growth.
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Outlook

The Merck stars of 2004 are, without a doubt, Liguid Crystals and Erbitux. Both
products are expected to reach “Blockbuster” status. Liquid Crystals sales in the first
half of 2004 already exceeded EUR 300 million and it won't be long before total annual
sales exceed EUR 1 billion. With only marketing authorization in Switzedand, Merck
sales of Erbitux still totaled EUR 186.4 million in the first half of 2004. Erbit_ux’s June 29
marketing authorization for the European Union should increase second-half sales

significantly.

With these two top products and solid performances expected to continue at the other
divisions, Merck expects second-half sales, excluding VWR, to grow at approximately
the same rate as the first half, i.e. high single digit. The operating result for 2004, also
excluding VWR, is expected to increase by a single-digit rate as Chemicals should
more than compensate for the anticipated decline at Pharmaceuticals, where payments
on U.S. sales of Glucophage products and omeprazole are coming to an end.

Based on this anticipated operating result and due to capital gains on the divestments
of VWR and the Biomet-Merck joint venture, better financial results and a better
underlying tax rate, Merck is further improving its earlier guidance that full year profit
after tax would increase by a high double-digit rate. Merck now expects that profit afier
tax for 2004 should increase by at least 150%. This guidance takes into consideration
the possibility of exceptional charges in the fourth quarter.

Your Investor Relations Team:
Dr. Monika Buttkereit Tel.: +49 (0) 61 51/ 72 25 84

~ Dr. Christian Raabe Tel.: +49 (0) 61 51/72 62 95

Susanne Zeichner _ Tel.: +49 (0) 61 51/7233 15
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July 29, 2004
FDA Approveé Campral For The Treatment of Alcohol Dependence

Forest Laboratories, Inc. (NYSE: FRX) and Merck KGaA of Darmstadt, Germany
announced today that the United States Food and Drug Administration (FDA) has
approved Campral® (acamprésate calcium) releasé_d delay tablets for the maintenance
of abstinence from alcohol in patients with alcohol dependence who are abstinent at
treatment initiation.” Treatment with Ca-mpral should be part. of a comprehensibve
management program that includés psychosocia! support: !
Foreslt. expects Campral to be available to ﬁhysiciéns; patienfs and pharmécies.around
the end of the year. Developed by Merck, Campral is the first new medication in 8
years to be approved in the U.S. for the treatment of alcohol dependence, a chronic
disease that accounts for approximately 100,000 deaths per year. Nearly 14 million
Americans have a problem associated with alcohol. (1)

“The approval of Campral offersA a new therapeutic option for alcohol-dependent
patients in the United States, which we hope will e'na'ble more patients to successfully
control this complex and chronic drsease said Howard Solomon, Chairman and Chlef
Executive Officer of Forest Laboratones Inc.

“We are very pleased to be able to bring Campral to US patients following years of
successful use in Europe,” said Elmar Schnee, Executive Vice President - Commercial
of Merck Pharma Ethicals.

Campral was licensed to Forest in 2001. Under terms of the licensing agreement,
Forest is responsiblé for sales and marketing activities of the product in the U.S.; Merck !
will manufacture and supply the product. " Forest will promote Campral to key
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healthcare providers, focusing on treatment centers, addiction specialists and
physicians most experienced with the medical management of alcoholism.

About Campral _

The mechanism of action of Campral In maintenance of alcohol abstinence is not completely understood.
Chronlc alcohol exposure Is hypothesized to alter the normal batance between neuronal excltation and
inhibition. Campral interacts with ‘neurotransmitter systems and is hypothesized to restore thé normal
balance. This mechanism of action is different than ihét ascribed to currently available medications, which
either block the "high” associated with aleohol or induce vomiting if alcohol Is ingested.

FDA approval of Campral is based on the Agency's review of safety and efficacy data
from four double-blind, placebo-controlted trials. In three of these trials, Campral
increased abstinence rates when used as part of a multidisciplinary approach that
included various types of psychosocial support. In a fourth study, the Campral-treated
group failed to show a difference on the primary efficacy endpoint, cumulative
abstinence duration. In the latter trial, patients were not required to be abstinent prior to
randomization as required in the positive studies. In the clinical trial program, side
effects for Campral were generally mild, with the most frequently reported side effect
being diarrhea. Campral is approved and available in 28 countries outside the United
States,

Ld
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August 26, 2004
Merck KGaA Acquires Generics Market Leader in Scandinavia

* Pfizer's NM Pharma business acquired for EUR 54 million -
* Merck to be Number Cne player in fast-growing Nordic Generics market
+ Strong operational platform established for future growth

Merck KGaA announced today that it will acquire most of NM Pharma, the generics
business of Pfizer in Scandinavia, for a purchase prize of EUR 53.8 million. The
transaction will be closed as soon as all necessary regulatory. approvals have been

granted.

By acquiring NM Pharma, Merck Generics consolidates its Ieadin'g position and will be
the number one player in the Nordic generics market, With headquarters in Stockholm,
Sweden, the acquired business achieved sales of EUR 39.1 million in 2003.

After closing of the transaction, Merck will integrate the product portfolio into its own
existing Merck Generics infrastructure in Scandinavia, Because of the strong NM brand
recognition, the new company will operate under the name of Merck NM. In 2003, the
generics market in the Nordic countries represented a volume of approximately EUR -
600 million, with an annual growth rate of 9 percent.

“The acquisition of NM Pharma provides Merck Generics with a clear number one
position in Scandinavia and a strong potential for future growth”, said Hank Klakurka,
CEOQ of the Merck Generics Group. “It is a perfect example for our strategy to grow
organically as well as through attractive acquisitions.”
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About Merck Generics

Founded in 1984 and a member of the Merck Group since 1994, the Merck Generics
Group is one of the fastest-growing generics businesses in the world. With global sales
approaching USD 2 billion in 2004, Merck Generics ranks among the top five
companies worldwide in this highty competitive market. Generics sales increased from
'roughly EUR 100 million in 1985 to EUR 1,5 billion in 2003, mainly through strong
organic growth and supported by acquisitions. The business focuses on the
development, manufacture and sale of generic and specialized pharmaceuticals and
holds leading positions in major markets. With a broad portfolio of products covering
nearly all the important therapeutic areas, Merck Generics is represented in more than
90 countries world-wide.

Your Investor Relations Team:

Dr. Christian Raabe Tel.: +49 6151 72-6295
Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315
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September 23, 2004

Merck KGaA Licenses Vilazodone to Genaissance Pharmaceuticals
Pharmacogenomics Trial Enrollment Expected to Begin in First Half of 2005

Merck KGaA announced today that it has granted the exclusive worldwide license for
its antidepressant Vilazodone to Genaissance Pharmacéuticals_, Inc. (NASDAQ:
GNSC) to further develop and commercialize the compound.- '

Vitazodone is a selective serotonin reuptake inhibitor (SSRI) and a.SHT1A partial
agonist. In Phase 1| clinical trials for depression, the product has shown signals of
efficacy and a favorable 'side-effects.proﬁle in more than 1,000 patients eprsed to the
product. '

During the first half-of 2005, Genaissance intends to commence enrollment for a Phase
I clinical trial” that will include pharmacogenomic characterization of patients.
Genaissance will- apply its HAP™ Technology and clinical’ genetics ‘experience and -
leverage the existing knowledge ‘of the genetics of depression and response to
antidepressants, especially to SSRIs. The primary goal of the clinical trial will be to find
genetic markers that can be used to identify a population of patients ‘who will respond
to the compound.  * e N

“This is an innovative approach for the further development of one of our compounds
that allows Merck:to be in the forefront of pharmacogenémic developments with a
leading company in this dynamic new field,” said Merck Chairman Bernhard Scheuble.
“At the same time, Merck can continue to focus its R&D resources on its main
therapeutic areas of Oncology and CardioMetabolic Care."
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Kevin Rakin, President and CEO of Genaissance, commented: “As compared to the
traditional drug-development process, we see this agreement as' representing a
compeliing value-creation template for Genaissance. In this instance, as opposed to

-traditional drug development, a relatively modest investment shoutd determine within

two years whether a Phase || compound can proceed to late-stage pivotal clinical
testing. :Moreover, the compound-has a novel mechanism of action with potentially
superior claims for what is currently a $13 billion market. We are also pleased to have
a paﬁner of - the caliber of Merck KGaA and that they have elecled to become a
stockholder in Genaissance.”

~ Under terms of the agreement, Merck KGaA will receive up to EUR 36 million worth of

common shares of Genaissance for the initial license fee and milestone payments up
to the first commercial sale. The license fee consisted of about 369,280 shares, of
which 84,000 were issued upon execulion of the letter of intent in April 2004. Merck
KGaA will also receive royalties on all product sales and a share of all sub-licensing
income from any third party.

“There is great potential to differentiate Vilazodone from other drugs targeted for
depression and anxiety,” said Carol R. Reed, M.D., Vice President, Medical Affairs of
Genaissance. “Not only is its mechanism of action unique, but a pharmacogenomic-
based drug should specifically target the problem of poor overall efficacy of current
firstdine treatments for depression. Since approximately 50% of patients do not
achieve initial relief of their depression, switching and discontinuation rates are very
high and patient and physician satisfaction are low. By using genetlics to target
Vilazodone, we believe that patients will achieve a satisfactory response and stay with

the drug.”

In any given year, 9.5% of the U.S. population, or about 18.8 million American adults,
suffer from a depressive illness’. Depressive illnesses interfere with normal functioning
and cause pain and suffering not only for those affected, but also for those who care
about them?. Sales of products for the treatment of depression represent one of the
largest therapeutic categories in the world. In 2003, sales of depression treatments
exceeded $13.2 billion the U.S. alone, with forecasts estimating that the U.S. market

“will grow to $22.9 billion by 2013 with a compounded annual growth rate of 5.7%>.
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' Robins LN, Regier DA (Eds). Psychiatric Disorders in America, The Epidemiologic
Catchment Area Study, 1990; New York: The Free Press.

2 National Institute of Mental Health website (www.nimh.nih.gov)
% IMS Healthcare website (www:ims-global.com)

About Genaissance:

Genaissance Pharmaceuticals, Inc. is developing innovative products based on its
proprietary pharmacogenomic technology.and-has a revenue-generating business in
DNA and pharmacogenomic products and services. The Company's product
development strategy is focused on in-licensing drug candidates with promising clinical
profiles and finding genetic markers to identify a responsive patient population. This
strategy enables Genaissance to leverage existing clinical data and, thus, reduce the
costs and risks asscciated with traditional drug development and increase the
probability of clinical success and commercialization. Genaissance intends to use this
strategy to build a late-stage, proprietary candidate drug pipeline. The Company's lead
product, vilazodone for depression, is in Phase |l of development. Genaissance also
markets its proprietary FAMILION™ Test, desighed to detect mutations responsible for
causing Familial Long QT and Brugada Syndromes, two causes of sudden cardiac
death, For more information on Genaissance, visit its website at;
www.genaissance.com.

Your Investor Relations Team:
Dr. Christian Raabe Tel.: +49 6151 72-6295

Dr. Monika Buttkereit Tel.: +49 6151 72-2584

Susanne Zeichner  Tel.: +49 6151 72-3315

Paged of 3




'\ MERCK

Your Contact

investor.relations@merck.de ¢

Investor Relations Information Fax +49 6151 72:90790

September 29, 2004

Merck KGaA and Biomira Inc. (Nasdaq: BIOM) (TSX:- BRA) announced today that the
U.S. Food & Drug Administration (FDA) has granted fast-track: status to the
investigation of L-BLP25 Liposome Vaccine for its proposed use in the treatment of
non-small cell lung cancer {NSCLC).

rs

The FDA'’s fast-track program is designed to facilitate the development and expedite
review of drugs that are intended to treat serious or life-threatening conditions and that
demonstrate the potential to address unmet medical needs. : : .

|
|
|
|
FDA Grants Fast-Track Status for L-BLP25 Liposome Cancer Vaccine
|

T

Biomira submitied a fast-track application to the FDA; which included encouraging
results from a controlled, randomized Phase lIb study in Stage HIB and IV NSCLC
patients. Results from the Phase |Ib study will be presented at the European Society of
Medical Oncology Meeting (ESMO) to be held in Vienna, Austria, on November 1.
Plans are also underway for a large, multi-center Phase 11l study.

“L-BLP25 is another example of Merck's goal of developing innovative targeted
therapies for the treatment of cancer,” said Dr. Bernhard Ehmer, MD, vice president
and Head of Merck’s Oncology Business Area. '

Under terms of a March 2001 agreement, Merck KGaA and Biomira will jointly market
L-BLP25 in the U.S. Merck KGaA will market the product through its U.S. affiliate, EMD .
Pharmaceuticals. Merck KGaA will have sole development and marketing rights in the
rest of the world with the exception of Canada, Israel and the Palestinian Autonomy

Area,
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About Lung Cancer
Lung cancer is the world's leading cause of cancer-related deaths. About 1.2 million
people are diagnosed with lung cancer worldwide every year.

About Biomira

Biomira is a biotechnology company specializing in the development of innovative
therapeutic approaches to cancer management, Biomira's commitment to the treatment
of cancer currently focuses on the development of synthetic vaccines and novel
strategies for cancer immunotherapy.

Your Investor Rela_tions Team;

Dr. Christian Raabe Tel.: +49 6151 72-6295
Dr. Monika Buttkereit Tel.: +49 8151 72-2584
Susanne Zeichner  Tel.: +49 68151 72-3315

Paga 2of 2



s

o |
0

aecevep . VMIERCK
|

1 12 -
U9 A 3n
GETI0E OF Iy Tene -
AR AN LY I :
LORPORATE £y 1y (y i Your Contict

LN

investor.relations@merck.de

|I1\{é$t0l' Relatlons Informatio Fax: +49 6151 72-90790

October 27, 2004
Merck 3™ Quarter Profit After Tax Rises 43% to EUR 121 Million

+ Sales Excluding VWR Rise 7% to EUR 1.4 Billion, Organic Growth of 10%

» 3™ Quarter Erbitux Sales Exceed Expectations at EUR 25 Million

¢ Liquid Crystals Sales Up 18%, Damped by Currency' Effects, Softened Demand
s Merck Reconfirms Full-Year Profit After Tax Increase May Exceed 150%

The Merck Group's third-quarter profit after tax rose 43% to'EUR 121. million, aided by
sales of Erbitux® and Liquid Crystals, a milestone payment for the U.S. approval of the
alcoholism treatment Campral®, and an improved Financial Resuit.

Group sales excluding VWR International, which was divested in the second quarter,
rose 7.2% to EUR 1.4 billion. The organic rate of sales growth was 9.8%. Sales of
Merck’s first cancer treatment Erbitux exceeded expectations during its first quarter on
the European Union market, reaching EUR 25 million. The Financial Result improved
40% as the company retired more débt and the nine-month Free Cash Flow soared to
EUR 1.9 billion, underscoring the company’s excellent corporate health and financial
strength. : .

The third-quarter operating result, excluding VWR, rose 42% on positive’ sales growth
in all divisions and éspecially strong performances by Ethicals and Liguid Crystals. In
addition, Merck booked a EUR 27 miillion-milestone payment from Forest Laboratories
following U.S. Food and Diug Administration approval of Campral. Forest is Merck's .
U.S. licensee for this alcohol-dependence treatment, ' oot

The return on sales (ROS) excluding VWR rose to 15.8% from 11.9% while return on
capital employed (ROCE) increased to 17.8% from 12.1% in the year-ago period. Both -.
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ratios exceeded Merck's mid-term goal of 15% for each. Earnings before interest and
tax (EBIT), including VWR, improved 20% to EUR 212 millien in the third quarter from
EUR 176 million in the year-ago gquarter.

Net profit after minority interests rose 43% to EUR 1168 million or EUR 0.61 per share
compared to EUR 81 million or EUR 0.43 per share in the third quarter of 2003.

Merck improved its financial result by 40% as it retired debt. In addition, the underlying
tax rate dropped to 38.1% from 43.4% in the year-ago quarter. Total income taxes
amounted to EUR 74 million compared to EUR 64 million in the third quarter of 2003.

Merck sales (all figures exclude VWRY} in North America rose 1.5% to EUR 222 miflion,.
while sales were up 6.9% to EUR 611 million in Europe, 3.3% to EUR 96 million in
Latin America and 12% to EUR 423 million in Asia, Africa and Australia. Merck's
regional sales ratios were dramatically changed by the second-quarter divestment of
VWR, which generated about two-thirds of its sales in the United States. North America
accounted for 16% of total Merck sales in the third quarter of 2004 compared to 34% in
the year-ago quarter. Europe’s percentage rose to 45% from 40%,; Latin America
increased to 7.1% from 5.2%; Asia, Africa and Australia rose to 31% from 21%.

Research and development costs ‘increased 1.1% to EUR 148 million in the quarter. Of
that amount 82%, or EUR 122 million, was allocated to Pharmaceuticals. Again in the
third quarter, a large share of that was used for the advancement of Merck's drug
pipeline, including clinical trials for the cancer treatments Erbitux, matuzumab (formerly
EMD 72000} and BLP25.

Business sectors

Pharmaceuticals sales in the third quarter increased 6.7% to EUR 889 million with a
double-digit growth spurt by Ethicals. The Pharmaceuticals. operating result jumped
72% to EUR 140 million in the third quarter from EUR 82 million in the year-ago quarter
as sales of Erbitux exceeded expectations. Also included in the operating result is the
milestone payment from Forest Laboratories. Pharmaceuticals return on sales (ROS)
rose to 15.8% in the third quarter frorh 9.8% in the year-ago quarter.
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Sales of Ethicals rose 13% to EUR 393 million in the third quarter from an adjusted
EUR 347 million in the year ago quarter. The division's organic growth rate was 16%.
More than half the EUR 46 million sales'increase for Ethicals can be attributed to
Erbitux. Following its June 29 marketing approval in the European Union as well as
Iceland and Norway, Erbitux has been launched in all EU countries that do not require
specific re-imbursement negotiations prior to launch. Erbitux sales in the third quarter
reached EUR 25 million. For the first nine months of 2004, sales totaled EUR 41
million. '

The Concor® (bisoprolol) product line of -beta-blockers, mainly Lodoz® and
Concor®COR, increased sales by 16 % to EUR 72 million in the third quarter. Sales of
thyroid medicines such as Euthyrox® increased 10% to EUR 25 million. Merck is
number one in Europe and Latin America for thyroid treatments and number three
worldwide. Niaspan®, the lipid-disorder treatment, now has marketing authorization in
13 EU countries. Sales uptake in Germany and the UK, where it was first launched, is
steadily increasing.

Generics sales increased 0.9% in the third quarter to EUR 410 million from an
adjusted EUR 406 million in the very strong year-ago quarter. Overall growth in Europe

- improved only slightly because of three key markets — intense price pressure continued

in the UK with sales declining despite volume increases, government policies lowered
sales in’ Germany, and- sales in Scandinavia suffered due to high stock levels at
Merck’s major customer. Still, there were notable performances in other markets. For
example, France was up 21% and Spain shot up 38%. Merck Generics businesses in
Belgium, the Netherlands, Ireland, Canada, ‘New Zealand and Australia also had
improved third-quarter sales.

In the U.S., Dey Inc. sales remained at last year's third-quarter level in local currency.
Sales of DuoNeb®; the unit-dose nebulization drug for chronic obstructive pulmonary
disease (COPD), rose 43% while sales of EpiPen®, an auto-injector. device for
emergency rescue from anaphylactic allergic reactions, were down 18% from record
sales in 2003.

Consumer Health Care sales rose 7.6% to EUR 86 million. The Seven Seas business’
in the U.K. maintained its momentum, with sales up 15% mainly due to Bion®3 and the -
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Seven Seas JointCare products. Results in France were mixed, with government cost-
containment measures and a downturn in demand for skin-care products offsetting the
growing demand for vitamins, minerals-and supplements.

Chemicals-

Chemicals sales rose 8.1% to EUR 464 million, damped by negative currency effects
of 4.4%. All four divisions reported sales growth with Liquid Crystals and Electronic
Chemicals producing double-digit rate increases. The operating result increased 7.8%
to EUR 89 million, boosted by a good performance from Liquid Crystals. The return on
sales (ROS) of 19.3% matched the year-ago quarter’s level.

Liquid Crystals sales rose to EUR 142 million, exceeding last year's strong third
quarter by 18%. Negative currency effects reduced sales by 6%. High-end liquid crystal
sales showed some softening during the quarter, mainly stemmi'ng from the Taiwanese
market. After demand growth for large LCD panels stabilized, Merck noticed a similar
trend for its liquid crystals used in monitors, notebooks and TVs. Continued demand for
colored mobile-phone displays contributed to excellent third-quarter sales of color filters
and ITO (indium tin oxide) coatings.

Electronic Chemicals continued its positive development with a 13% increase in third-
quarter sales to EUR 52 million. Process Chemicals and Functional Materials both
performed well above last year's levels with increases of 17% and 6%, respectively.
The Services business field posted an 11% decrease (EUR 0.5 million) compared to
the year-ago quarter partly due to-the loss of a contract in France.

Pigments sales rose 5.7% to EUR 81 million in the third quarter. Effect pigments sales
grew organically by 10%. As demand from the auto-paint industry remains Strong for
the color-intensive, crystal-luster Xirallic® pigments, Merck plans further expansion of
production capacity in 2005. Merck also is expanding in China. In September, it
d‘edicate'd the; newly enlarged Shanghai Technical Appiications Laboratory, which will
provide top-quality technica! support to local customers.

Life Science & Analytics sales rose 1.3% to EUR 189 million, hindered by negative
currency effects of 3.4%. With the exception of Actives Life Science, all core areas
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showed organic sales growth. The Custom Synthesis & Services and Processing Life
Science business fields in particular contributed strongly to the division's sales total.-
All regions except Europe showed organic sales growth.

i

Outlook

With Erbitux sales of EUR 41 million in the first three quarters of this year, including
EUR 25 million in the third quarter alone, it is clear that this new cancer treatment will
easily exceed Merck's initial expectation of EUR 40 million to EUR 50 million in full-year
sales.

Merck Liquid Crystals sales are expected to be, on average, in line with current
industry forecasts of at least a 30% annual growth rate for display surface area. Merck
is confident that full-year Group sales, excluding VWR International, should increase by
a solid single-digit rate. '

The third-quarter operating result for Pharmaceuticals was boosted by the EUR 27-
million-milestone payment from Forest Laboratories for the U.S. FDA approval of
Campral. The fourth-quarter operating result will likewise increase with the EUR 22.5
million initial milestone payment from Eli Lily and Company for the worldwiée
development and marketing rights to Merck’s insomnia treatment EMD 281014, which
was announced {oday, '

Merck now expects the Group operating result for 2004, excluding VWR, will rise by a
high single-digit rate with good overall performances expected from both' the
Pharmaceuticals and Chemicals business sectors. With this anticipated increase in the
operating result and due to capital gains on the. divestments of VWR and the Biomet-
Merck joint venture, a better Financial Result, and a better underlying tax rate, Merck -
expects that growth in profit after tax for 2004 may exceed 150%. This guidance takes
into consideration the possibility of exceptional charges in the fourth quarter.
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October 27, 2004
Merck KGaA Licenses Compound for Insomnia to Lilly

Merck KGaA and Eli Lilly and Compény (NYSE: LLY) announced today that Merck has
granted worldwide development and marketing rights to Lilly for its 5-HT2a antagonist
compound EMD 281014, a potential breakthrough' treatment for insomnia. EMD
281014 is currently in Phase [ clinical trials. ‘ ‘

Under the terms of the agreement, Merck will receive an upfront payment of EUR 22.5
million in the fourth quarter of 2004 as well as further potential milestone payments and
royaities on product sales in future periods. Merck also has retained rights for potential
co-promotion of the product in certain countries. The transaction is expected to close
next month upon approval by the U.S. Federal Trade Commission under the Hart-
Scott-Rodino Act. ‘ '

“Merck is pleased to entrust this unique molecule discovered and developed in-house
to Lilly, which is a world leader in central nervous system pharmaceuticals,” said Dr.
Inge Lues, executive vice president of Preclinical Research and Development at Merck
KGaA. “We believe Lilly can develop the considerable potential of EMD 281014 while
_we at Merck continue to focus our R&D efforts on our main therapeutic areas of
Oncology and CardioMetabolic Care.”

Insomnia affects more than 164 million people worldwide, iné!uding more than 49
million with chronic insomnia. Despite current therapies, there remain significant unmet
medical needs. The insomnia market would benefit from a non-scheduled
pharmaceutical option that could be used safely across a broader patient population
and that significantly improves patients' quality of sleep while eliminating the common
side effect of daytime impairment.
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"EMD 281014 represents a novel abproacﬁ to treating insomnia and potentially other

central nervous system (CNS) disorders," said Dr. Steve Paul, executive vice

president, science and technology, for Lilly. “This highly. selective and potent 5-HT2a

"antagonist complements our portfolio and reflects our continued commitment to

address important unmet medical needs of patients afflicted with CNS-related .
disorders." )

About Eli Lilly and Company ; . .

Lilly, a leading innovation-driven corporation, is developing a growing portfolio of first-
in-class and best-in-class pharmaceutical products by applying the latest research from
its own worldwide laboratories and from collaborations with eminent scientific
organizations. Headquartered in Indianapolis,. Ind., Lilly provides answers — through
medicines and information - for some of the world's most urgent medical needs.
Additional information about Lilly is available at www.lilly.com.

Your Investor Relations Team: , '
Dr. Christian Raabe Tel.: +49 6151 72-6295
SaschaBecker  Tel.: +49 6151 72-3321 ..
Dr. Monika Buttkereit Tel.. +49 6151 72-2584
Susanne Zeichner Tel.; +49 6151 72-3315
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November 1, 2004

Abstracts’ 262 & 339

- Clinical Trials Highlight the Potent:al of Erbitux® in First-Line

Treatment of Patients Wlth Metastatlc Colorectal Cancer

New data presented today at the 29‘h European Socrety for Medlcal Oncology (ESMO)
Congress indicate the potential benef ts of using Erbitux (cetux:mab) in earlier
treatment settings of metastatic colorectal cancer (mCRC). The data demonstrate that
the novel monoclonal antibody Erbitux may be safe and effective when combined with
standard first-line che.motherapy'.treatme_nts tFOLFOX-ét and FUF(Z?X)."2 ; l

‘

“With the fi ve—year survival rate of patlents wrth metastatrc colorectal cancer reported at

only three percent, there is-a clear need to improve therapy options for these patients,”
said Professor Van Cutsem, Director of t_ne D_epartment of Gastrolntesttnal Cancers,

University Hospital, Leuven, Belgium, who presented one of the studies.

Erbitux is the first and only approved monoclonai antibody ape_ciﬁcally targeting the
epidermal growth factor receptor (EGFR)}. Erbitux has already obtained market‘.
authorization |n _Switzerland, the Unlted States. Mekxico, Argentrna Chile, Iceland,
Norway and the European Union for the use in combmatlon with mnotecan in patlents
with EGFR-expressing mCRC who have farled prior mnotecan therapy. In the United '
States, Argentlna Chile and Mexrco Erbltux is also approved for smgle agent usage -

Data from one .of the two studies, an international Phase Il study presented by
Professor Eric Van Cutsem suggest that Erbttux is safe and effective when combined
with the standard F rst-line treatment of oxahptatln folinic acid and 5 ﬂuorouraml -

known as the FO_LFOX-4 regimen.’
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The study was designed to.evaluate the efficacy and safety of Erbitux in combination
with the FOLFOX-4 regimen as first-line treatmént of patients with mCRC. Of the 42
evaluable patients with EGFR-expressing mCRC, 81 percent had a response, disease
was controlled in 98 percent and the disease showed progression in only one patient.
Nine patients (21 percent), whose metastatic cancer could not initially be removed by
surgery, underwent surgery after treatment. The combination of Erbitux with the
FOLFOX-4 regimen demonstrated an acceptable safety profile,-with the major grade
3/4 toxicities being diarrhea (26 percent), acne-like rash (21 percent) and neutropenia
(14 percent). Erbitux did not increase the side effects associated with the FOLFOX-4
regimen. These results confirm preliminary data presented at the American Society of
Clinical Oncology (ASCO), 2004.2 -

“The data from this stddy are very promising, since they are consistent with earlier
study results and reinforce the potential for earlier use of Erbitux in combination with
oxaliplatin-based standard first-line therapies thus giving new hope to patlents with
metastatic colorectal cancer,” said Professor Van Cutsem.

In addition, a separate study presented by Professor Thomas Hoehler, Johannes-
Gutenberg University Hospital, Mainz, Germany, evaluated Erbitux in combination with
the FUFOX* regimen, a standard first-line treatment for mCRC, consnstmg of folinic
acid, 5-fluorouracil plus weekly oxallplatm ’

This Phase /|l study was désigned to investigate the efficacy of Erbitux in combination
with the FUFOX regimen', adminis;tered at recommended doses, as a ﬁrst-lfne
treatment for patients with mCRC, expressing EGFR. Erbitux, oxaliplatiri' and folinic
acid were adrﬁihisteréd at fixed doses, while two dose levels of S-fluorouracil were
investigated. The overall response rate was 55 percent. Of the 38 patients evaluable
for efficacy, one patient (2.6 percent) demonstrated a complete response, 20 patients
(52.6 percerit) demonstrated a parlial response and disease was stable for nine
patients (23-.7 percent). Th.e most frequent grade 3/4 adverse events were diarrhea (24
percent), skin reactions/acne-like rash (17 percent) and neutropenia (10 percent).

* FOLFOX-4 and FUFOX are first-line chemotherapies for the treatment of metastatic colorectal cancer. They consist of
combinations of chemotherapy drugs: oxaliplatin combined with 5-fluorouracil (5-FU) and laucovorin (folinic acid} for the treatment
of metastatic colorectal cancer. They differ in the dosage and duration of administration of oxaliplatin, 5-FU and leucovorin.
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Data from one of the two studies, an international Phase |l study presented by
Professor Eric Van Cutsem, suggest that Erbitux is safe and effective when combined

The new data support earlier findings from the pivotal, randomized Bowel Oncology
with cetuximab antibody (BOND) study, in which 329 patients were treated either with
Erbitux as a single agent or in combination with irinotecan after patients had failed
irinotecan-based therapy.* The study showed that Erbitux, in combination with
irinotecan, is a significant advance in the treatment of patients with mCRC, slowing"
disease progres'sion‘ by more than four months in half of the patients and shrinking
tumors by 50 percent or more in 23 percent of patients. Overall, these data show that
even in patients whose mCRC is no longer responding to standard irinotecan-based

-treatment, Erbitux in combination -with irinotecan, has been beneficial to more than half

of patients.’

Approximately 25 percent of patients present with metastatic disease® and up to half of
newly diagnosed patients will go on to develop mCRC.” Around 50 percent of patients

- with mCRC who are treated with the first-ine standard treatments will develop

progressive disease within seven to nine months.*'® The need for improved treatment

is evident. The data result‘ing from these new studies boint the way to better outcomes

* for patients with mCRC, by providing new treatment options.

About Erbitux ‘

Erbitux® is a first-in-class and highly active 1gG1 monoclonal antibody targeting the
EGFR. As a monoclonal antibody, the mode of action of Erbitux is distinct from
standard non-selective chemotherapy treatments in that it specifically targets and binds
to the EGFR. This binding inhibits the activation of the receptor and the subsequent
signal-transduction pathway, which resuits in reducing both the invasion of normal
tissues by tumor cells and the spread of tumors to new sites. .

CRC is among those cancers whose tumors express high levels of EGFR, with EGFR
expression being apparent in up to 82 percent of tumors.*''2 EGFR is found in high
numbers on the surface of many other cancer dells. in addition to those in CRC, such

as squamous cell carcinoma of the head and neck, and non-small cell lung cancer.
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As well as providing new hope for patients with CRC, Erbitux has shown promising
survival data in patients with locally advanced squamous cell carcinoma of the head
and neck. For patients treated with Erbitux in combination with radiotherapy, the overall
median survival is- 54 months compared with 28 months for ‘patients treated with

radiotherapy alone.'? '

About Merck KGaA

Merck KGaA has an ongoing commitment to the advancement of oncology treatment
and is currently investigating novel therapies in highly targeted areas, such as the use
of Erbitux in colorectal cancer, squamous cell carcinoma of the head and neck and
non-small cell lung cancer.’*'® The company, in collaboration with Biomira Inc, is also
investigating the L-BLLP25 Liposome Vaccine for use in the treatment of non-small cell
lung cancer. Phase llb study results for the vaccine will be presented at the ESMO
Congress. The vaccine was granted fast-track status in September 2004 by the FDA.Y

Your Investor Relations Team:

" Dr, Christian Raabe Tel.; +49 6151 72-6295

Sascha Becker Tel.: +49 6151 72-3321
Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315
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Merck KGaA Considers Potential Iji\)estment of Electronic Chemicals

Business

Merck KGaA today announced that it is considering the option to divest its global

Electronic Chemicals business. Merck is already in talks with potential partners to

evaluate the different options.

Merck Electronic Chemicals represents one of four divisions of the Chemicals business

of Merck KGaA. With a total of around 550 ehpfoyees at major sites in Europe and
Asia, Merck Electronic Chemicals achieved sales of EUR 153 million in the first nine

months of 2004,

Your Investor Relations Team:

Dr. Christian Raabe Tel.: +49 6151 72-6205
Sascha Becker Tel.: +49 6151 72-3321
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November 22, 2004

Early Clinical Study Results Show Encouragement in Treatmént of
Glioblastoma Brain Tumors

Merck KGaA of Darmstadt, Germany, is encouraged by the results of ‘a National Cancer
Institute-sponsored Phase | study of the angiogenesis inhibitor cilengitide in the treatment
of glioma, an aggressive form of brain tumor. The results support Merck's continuing clinical
development of the compound for which a Phase |l study in recurrent glioblastoma
multiforme was initiated in Octdber.

Data presented Saturday at the Ninth Annual Meeting of the Society for Neuro-OncbIogy in
Toronto show that out of 51 patients enralled in the multi-center dose-escalation study
designed to determine the maximum tolerated dose of cilengitide in patients with glioma,
two patients showed complete response, threé patients exhibited partial response, and four
patients had stable disease for more than six months.

“These data, although from an early study in & small number of patients, are encouraging in
the treatment of an aggressive, malignant tumor type for which there are few options,” said
L. Burt Nabors, M.D., associate professor. at the University of. Alabama-Birmingham and
lead investigator of the trial. “Certainly, these data warrant further study and support the
initiation of a Phase 1l trial.”

A randomized Phase [l trial of cilengitide was initiated by Merck KGaA in October 2004 in
patients with recurrent glioblastoma multiforme who are receiving cilengitide after first line
chemotherapy failed. The Phase Il exploratory study is intended to confirm the findings
from the Phase | study and provide proof of concept. The study is being conducted by
EMD Pharmaceuticalé Inc., a U.S. subsidiary of Merck KGaA.
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In addition to the Merck-initiated study, the NCI is sponsoring a number of clinical trials
under a Cooperative Research and Development Agreement (CRADA} with Merék for the
development of cilengitide. One Phase Il trial combines cilengitide and rituximab in patients
newly diagnosed with glioblastoma multiforme. A second Phase |l trial studies cilengitide in
the treatment of patients with .recurrent glioblastoma multiforme. Aaditional information
about the cilengitide trials is available at www.clinicaltrials.gov.

About Cilengitide

Merck KGaA developed cilengitide in cooperation with the Technical University of Munich.
Cilengitide is an inhibitor of alpha-v integrins designed to block the formation and growth of
a tumor's own blood vessels so as to contain the growth and spread of tumor cells.

About Glioblastoma
Glioblastoma multiforme (GBM) is a type of malignant brain tumor that starts in cells in the

- brain's supportive tissue. According to the American Cancer Society, in adults older than
. 45 years, 90 percent of brain tumors are gliomas, and here more than 70 percent are high

grade, meaning they are life-threatening, invasive and fast-growing. The average survival
of patients diagnosed with glioblastomas is approximately 12 months.

About EMD Pharmaceuticals Inc.

Located in Durham, N.C., EMD Pharmaceuticals Inc. focuses on meeting patient and
physician needs with pioneering pharmaceutical products and services with an initial
emphasis on launching new products in oncology.

Your Investor Relations Team:
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November 25, 2004
Merck KGaA Sells Pithiviers Production Site to Orgasynth

In a2 move ta consolidate its global production infrastructure, Merck KGaA today
announced that it has decided to sell its production site in Pithiviers, France, located
100 km south of Paris. The site will be acquired by Orgasynth SA, a Paris-based
chemical company specializing in the production of fine chemicals and intermediates.
Both parties signed the sale agreement today. The transaction will be closed as soon
as all necessary régulatory approvals have been granted.

Under terms of the agreement, Orgasynth will take over the production site including all
assets and liabilities. Of the total 94 employees, 77 will transfer to Orgasynth. The
remaining 17 employees\&'iil either retire or have accepted an offer of early retirement.
In-addition, Orgasynth will take over the existing business and continue to produce for
Merck.

The Pithiviers site was established in 1973 by Anphar Rolland Laboratories. In 1978,
the plant was acquired by Lipha, at that time a sﬁbsidiary of Air Liquide. Through
acquisitién of Lipha in 1991, the production site became part of Merck. As part of
Merck's globahl production network, activities lin Pithiviers focused on development and
production of finished products, intermediates and. active pharmaceutica! ingredients
used by several businesses of Merck.

‘With this move, we further optimize our global piroduction network o remain
competitive and we are able to secure employment for the majority of employees,” said
Elmar Schnee, President of Merck Santé in France. -
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December 3, 2004

Merck KGaA: Update of BLP25 Clinical Trial Shows Stage lIIB Lung
Cancer Patients Who Received Vaccine Have Not Reached Medlan
Survival 23 Months After Enrollment Ended - ' '

Data to be submitted for presentation and publication.

Mequ KGaA and Biomira Inc. (Nasdaq:BIOM) (TSX:BRA) announced today that the
updated survival analysis of their completéd Phase lib study of the investigational
immunotherapy BLP25 Liposome Vaccine (L-BLP25), used in this trial for the treatment -
of non-small cell lung cancer (NSCLC), showed that a median survival in the pre-
stratified subset of locoregional Stage IlIB patients on-the vaccine arm has still not-
been reached. Lung cancer. is the leading cause of cancer-related mortality for both
sexes in North America. -

An exploratory survival update of the randbmized, open-label Phase IIb trial of L-BLP25

in 171'men and women with NSCLC, whose disease was stable or who had responded -
to treatment following first-line standard chemotheraby or a combination of standard
chemotherapy and radiotherapy was just completed. This analysis showed that in the. -
subset of men and women with locoregional Stage 1B disease (locally advanced and

unresectable) who received L-BLP25, a survival median' has not yet been reached 23 )
months following the enrcliment of the last patient into the trial.

“The data-are encouraging ang support plan.s for Merck KGaA and its U.S. subsidiary, '
EMD Pharmaceuticals, to continue the collaborative development of L-BLP25 with

! Median survival is the time at which half of the patients are alive and half of tha patients are dead When it has not
been reached, this means that more than half of the patients are alive.

*
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Biomira,” said Bernhard Ehmer;, MD, Vice President and Head of Merck’'s Oncology
Business Area. “In the new year, the'corﬁpanieg plan to discuss a Phase I
muitinational registration trial with regulatory authorities.”

in preparation for a potential multinational registration trial, Biomira is already
scheduling “for the manufacture of ‘new vaccine supplies. These supplies will
incorporate manufacturing changes intended to secure the future commercial supply of
the vaccine. Scheduling these changes now ensures that Ihe resulting pivotal data will
be considered representative of the safety and effectiveness of the commercial supply
of the vaccine. To assure the successful initiation of a pivotal trial, a comparability plan
is now being developed.

“We believe that the results to date are very exciting, and we look forward to presenting ]
the data,” said Alex McPherson, MD, PhD, President and CEO of Biomira Inc.

The study’s investigators plan to submit the updated survival data from this analysis for
presentation at an upcoming scientific meeting and for publication in a peer reviewed

medical journal.

About L-BLP25

L-BLP25 is a synthetic MUC1 peptide vaccine. |.-BLP25 incorporates a 25-amino acid
sequence of the MUC1 cancer mucin, encapsulated in a liposomal delivery system.
The liposome enhances recognition of the cancer antigen by the immune system and
facilitates better delivery. L-BLP25 is designed to induce an immune response to
cancer cells.

About Lung Cancer

In 2004, approximately 174,000 new cases of lung cancer will be diagnosed in the U.S.
— 54 percent of them in men and 46 percent in women. Approximately 160,000 people
will die of this disease in the U.S. alone in 2004. In Canada, the mortality percentages
are sligjhtly higher for men — 57 percent of deaths from tung cancer will occur in men
and 43 pércent will be in women. NSCLC accounts for approximately 75 to 80 percent
of all primary lung cancers. At the time of diagnosis, only 25 percent of patients are
potentially curable by surgery.
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About the Companies

Merck KGaA has built a strategic oncology portfolio by developing and in-licensing
product candidates in four areas — monoclonal antibodies, therapeutic vaccines,
immunocytokines and angiogenesis inhibitors. Its U.S. affiliate, EMD Pharmaceuticals

. Inc,, is a fully integrated pharmaceutical company with an initiat emphasis on launching
new products in oncology. Located in Durham, N.C., EMD focuses on fneeting patient
and physician needs with pioneering pharmaceutical products and services.

Biomira is a biotechnology company specializing in the development of innovative
therapeutic approaches to cancer management. Biomira's commitment to the treatment

#

of cancer currently focuses on the development of synthetic vaccines and novel
strategies for cancer immunotherapy.
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December 14, 2004
Merck KGaA Acquires OLED R&D Project From Schott AG
Merck KGaA announced today that it will acquire the Lumitec OLED research and

development project of Schott AG of Mainz, Germany. All 20 employees involved in the
R&D project have been offered positions with Merck. ‘ ‘

N

Merck expects to complete the transaction in early January 2005. The purchase
includes unlimited exclusive licenses for the business-related patents and associated

assets of the project.

3
#

The Lumitec OLED (organic light-emitting diode) project involves ITO (indium tin oxide)
coated glass substrates, a product for which Taiwan-based Merck Display
Technologies (MDT), a unit of Merck KGaA's Liquid Crystal vaision, is one of the
leading suppliers worldwide. As MDT already manufactures ITO coated glass for the
liquid crystal display (LCD) industry, the Lumitec project will be integrated into Merck
KGaA's Liquid Crystal Division.

“We expect this R&D project and its staff will create immediate synergies with our own
activities in the areas of glass handling, ITO coating and color filter production,” said
Pau! Breddels, Executive Vice President, Liquid Crystals Division. “In addition, we see
it as a first step into the emerging OLED lighting and signage market, especially for
white goods, LCD backlights and automotive applications.”

OLEDs are extremely thin light sources suitable for a wide variety of applications, They
are made by placing a series of organic thin films between two conductors. When
electric current is applied, they emit light. ‘ ;
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Under the Lumitec project, Schott has developed sma!l- to medium-size area lighting
device prototypes based on OLEDs. Typical applications for such OLED products are
illuminated touch panels for ovens, interior lighting for automotive applications, as well
as orientation lights or backlights for small- to medium-size LCD's,
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Cover photo:

Napz {CA), United States | Our subsidiary Dey manufactures
drugs for the treatment of respiratory disorders. Mona el Badawi,
Jll Brians and Florence Abimora test the purity and content of
phammaceutical active substances,
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15t Quarter 2005

» Merck Group 1% quarter results show steady
growth, driven by Pharmaceuticals as well
as a good financial result and lower taxes

Sales: +7.6% to EUR 1,381 million®

» Results:

Qperating result increases 17% to EUR 198 million®

Earnings before interest and tax (EBIT) rise 4.0% to
EUR 196 million

Profit before tax increases 8.9% to EUR 178 million

Profit after tax jumps'20% to EUR 122 million '

» Expectations for the full .year:

Merck expects a continuation of the positive develop-
ments this year in both the Pharmaceuticals and Chemi-
cals business sectors. As a result, full-year sales* for

the Group should have a growth rate in the single-digit
range, unless unfavorable currency impacts increase.

* Figures for 2004 sales and operating results shown on pages
3 through 23 of this report reflect Merck's results exduding the.
Laboratory Distribution business sector, VWWR International, inc,
which was divested in the 2% quarter of 2004. All other figures
reflect the company's actual results including VWR, Due to the new
balance sheet structure (see page 28), the definitions of related
key indicators such as gearing, ROCE and free cash flow have also
slightly changed. The previous year's figures are presented accord-
ingly on a2 comparable basis.
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The Merck share

The Merck share price rose 8.7% during the 1% quarter to
EUR 55.00 oo March 31, 2005, from EUR 50.62 on December
31, 2004. Germany's DAX Index rose 2.2% during the same
quarter and the MDAX Index, which includes Merck, climbed
5.9%. The low for the quarter of EUR 48.45 occurred on
January 13. The high for the quarter, EUR 58.15, was
recorded on February 24.

The Meick share compared to DAX/MDAX

1 oax
I Merck 140%
12000
100%
0% ailzooa  [duly Oct Jan 2005 Masch 29%
Share data®
1 Quarter 2005 Year 2004
Earnings per share after tax .
and minority interest in EUR . s 063 3147
High share price in EUR (Feb. 28) .58.15 {June 8) 51.19
Low share price in EUR (Jan. 13) 4845 (Jan. 21) 32.00
End share price in EUR (Mar. 31) 5500 _ (Dec. 20) 5062

Market capi talization in miltions of EUR (Mar, 31) 10493  (Det 30) 9,622
© 1908  (Dec 30) 190.3
Actual number of shares in millions 2 B1. [Dec. 30) 506

U All figures relate to the dosing price in XETRA u;adin‘g on the Frankfurt Stock
Exchange -

3 The calculation of the theoretical number of shares is based on the fact that
the general partnei's equity capital is not represented by shares. Because the
share capital of EUR 1328 million is divided into 51.1 million shares, the corre-
sponding calculation for the general partner's capital of EUR 363.2 million l2ads
0 138.7 million theoretical shares, The number of shares increased due to stock
options exercised in the 1 quarter (see page 30).

Thearetical number of shares in millions?
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Merck Group

Merck Group sales in the 1% quarter rose 7.6% to EUR 1,381
million. Sales grew organically by 9.1% but were reduced by
1.5% because of negalive currency effects. The operating
result rose 17% to EUR 198 million. Return on sales {ROS:
operating result/sales) increased to 14,3% from 13.2% while
return on capital employed (ROCE) rose to 18.4% from
15.8%. Thus, Merck is pear to its mid-term goal of an ROS
of 15% and exceeds the mid-term goal of an ROCE of 15%.

]

Components of growth -
Merck Group (without VWR)

Saes growth compared to last year in %
W Quarter 29 Quarter 39 Quater  Jan.-March

Crganic growth 9.1 - - 91
Currency effects -15 - - -1.5
Acquisitionsf
divestitures 00 - - 00
Total 7.6 o _ 16

Business sectors’ shares of 1% quarter sales
totaling EUR 1.4 billion :

EUR million”

J Chemicals
| Pharmaceuticals .

-
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The operating result in the 1®! quarter rose 17% to EUR 198
million with a very strong performance by Generics and also
by Ethicals and Consumer Health Care. This very good
growth rate was due to Merck’s own good business efforts
rather than one-time large milestone or licensing payments
from third parties. : :

During the 1% quarter, Merck purchased the OLED (organic
light-emitting diode) materials and the polymer electronics
businesses of Avecia of Manchester, United Kingdom, for
EUR 50 million. Merck also announced plaps to sell its
Hectronic Chemicals business to BASF AG of Ludwigshafen,
Germany, for EUR 270 million. That transaction was closed
on April 15 and the proceeds will be booked in the 2** quar-
ter. There were negligible exceptional items during the

1" quarter.

Business sectors' shares® of 1% quarter
operating result totaling EUR 198 million

EUR million .

I Chemicals
[ Pharmaceuticals

*without sector Corporate
and Other
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Earnings before interest and tax (EBIT) increased 4.0% to
EUR 196 million from EUR 189 million in the year-ago
quarter that included results from VWR Internationat.

The divestments of VWR International and the BioMer joint
venture last year continue to have positive effects on the
company. Merck’s financial result was reduced by 27% to
just EUR -19 million.

Sales by quarter (without VWR)
2,000

1,500 ~

1,000 |l

EUR million
] 2004
I 2005

QI Qm  om QW

EUR miflion ~
—" ] 2004
§ 2005

Qv
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As a result of the improved financial result, profit before tax
rose 8.9% to EUR 178 million from EUR 163 million the
year before.

Profit after tax increased 20% to EUR 122 million from
EUR 102 million as Merck’'s tax rate continrued to decline,
dropping to 31% in the 1* quarter of 2005 compared to
38% in the year-ago quarter.

Effects of exceptional items

1" Quarter 17 Guarter Change

EUR million . 006 1004 in %
' Operating result 198.1 169.4 17.0

Exceptional items ) ~1.7 -1.8 -1

Profit before tax .

before exceptional items 782 1648 GL

Income tax before exceptional items -56.3 1.9 -92

Profit after tax L R

before exceptional items o 1230 . 1028 19.6

Tax rate before exceptional items < 3T.4% 37.6%

1% Quarter sales by region totaling EUR 1.4 billion

{
L |
b

)
[t}

EUR mil[ilon

§ Asia, Africa, Austatasia -
I Latin America ’
I North America - -

I Europe
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The number of Merck employees worldwide increased by
254 people, or 0.9%, 10 a total of 29,131 since December 31,
2004. The biggest increase during the 1% quarter occurred in
Europe, mainly because of the purchase of the Avecia busi-
nesses in Frankfurt, Germany, and Manchester, United King-
dom. The largest decrease was in Asia. Merck divested two
small pharmaceutical production plants in China during the
quarter.

Number of employees as of March 31, 2005 ;

[ Asia, Africa, Australasia
| Latin America

] North America

J Euiope
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Thvrmd preparahons Euthvrox\'IJ

Other Indication areas |
Alcoholism: Camptal®
Hormone replacement therapy Lutenyl®, Fem70

Generlcs
Off-patent Iow—prlce drugs for several indications

Chemlcals busmess sector

L1qu1d Crystals

““Components (LCs rro glass 3 Tor I|qU|d crystal dlsplays (LCDs)
in televisions, PC’'monitors, notebooks, mabile phones _..

reagents and fast klts for :ndustry, the research Iaboratory and

enwronmental analysu B

Electronic Chemicals® ,
Process cHemicafs and functional chemicals for chip manufacture

'The Electromc Chemlcals busmess was sold to BASF AG ofLudmgshafen
5\
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Business sectors

In the 1* quarter of 2005, the Pharmaceuticals business sec-
tor was the major contributor to the Group's sales growth

The Ethicals division led ail divisions with a sales rise of

13%, aided by the continued success of the cancer treatment
Erbitux®, The Group’s organic sales growth rate of 9.1% was
reduced by 1.5 percentage points due te negative currency
effects. Likewise, the 3.0% organic sales growth for the Chemi-
cals business sector was reduced to a nominal growth rate of
1.4% because of negative currency effects.

Components of growth in the 1% quarter (without VWR]

Change in sales compared to last yesr in 9%

Phamaceuticals Chemicals Merck Group

Otqganic growth 127 30 A
Currency effects -1.8 -1.1 . -1.5
Acquisitionsjdivestitures 03, -06 00 ,
Total 13 14 7.6

Sales analysis for the 1% quarter

in o
15
10 . %“%
1
-

£

§ Organic growth
. ¥ Currency effects
— —— ] Acquisitionsf

=5 Pharma- Chemicaks Merek divestitures
ceuticals . Group

.0 =

r
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-Pharmaceuticals business sector

The Pharmaceuticais business sector contributed 65% to -
sales and 45%" to the operating result in the 1% quarter. -

Sales rose 119% to EUR 900 millioa in the 1% quarter from
EUR 809 million in the same quarter of 2004 as Ethicals
and Geaerics both contributed double-digit sales increases.
According to IMS Health, drug sales in the key 13 pharma-
ceuticals markets grew 6% from Marck 2004 through to
February 2005,

The gross margin for Pharmaceuticals improved by 14%
as the result of individual improvements by each division.
The Generics gross margin was especially noteworthy with
a 21% increase,

The operating result jumped 58% to EUR 93 million in the
1# quarter from EUR 59 million in the year-ago quarter as
all three divisions reported remarkable rises in their individ-
ual operating results as improved sales outpaced costs. These
excellent results were accomplished without extraordinary
milestone payments or licensing fees from third parties dur-
ing the guarter.

The drop in the free cash flow stems from a large decrease
in the Ethicals divisicn due to the one-time effect from the
disposal of the stake in the BioMer joint venture in the

1% quarter of 2004.

Pharmaceuticals __ Key figures

1" Quarter 1% Quarter Change
EUR million 06 004 in %
Sales . 900.2 809.0 1.3
Gross margin A1 X ] 498.1 141
REtD ' A 1383 1.4
Opesating result 50,2 57.7
Exceptional items NI Y -18 -7.1
Free cash flow C,omy 2460 ' -832
ROS in % ] . o La08 .73
ROCE in % ; 157 . 9B

*without segrent Corporate and Other
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Ethicals

Sales by the Ethicals division increased 13% to EUR 395
million iz the 1* quarter from EUR 348 million in the year-
ago quarter. This division makes up 44% of Pharmaceuticals
sales and 29% of iotal Merck Group sales.

The key driver of the division’s 1*' quarter sales increase of
EUR 46 million was Merck’s new cancer treatment, Erbitux®.
Erbitux® sales in the 1* quarter totaled EUR 42 million,

a 17% increase compared to sales of EUR 36 million in the
4™ quarter of 2004, The positive experience with Erbitux®
by cncologists and patients suffering from colorectal cancer
continues to drive sales growth in all of Merck's territories.
Since the marketing approval in the European Union on
June 29, 2004, Merck now has marketing approval for
Erbitux® in 35 countries. Patients in countries such as
Argentina, Chile, Mexico or Singapore are now benefiting
from this treatment that specifically targets tumor cells.

Total sales of the beta-blocker bisoprolol, along with the
branded Concor® products that mainly include Lodoz® and
Concor®COR, increased 3.7% to EUR 75 million in the 1%
quarter. The bisoprolol group was thus the top-selling fam-
ily of products for the Ethicals division.

Sales of thyroid medicines such as Euthyrox® increased 11%
to EUR 25 million in the 1% quarter. Merck continues to
hold the number-one pasition in Eurcpe and Latin America
for thyroid treatments and is number three worldwide.
Euthyrox®, for example, is used by seven million patients -
with hypothyroidism in more than 60 countries,

Ethicals __ Key figures

1% Quarter 1" Quaster Change
BUR milkioa 7005 2004 in %
Sales PO t-% V-3 3484 132
Gress margin . _UU2%9 2850 120
RaD . 1048 mas -6.3
Operating result ‘ -1 28 108 1751
Free cash flow " 30 2104 -
ROS in %% 7.5 T3

ROCE in % . s <19 35
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Sales of the Glucophage® (metformin) family of oral anti-
diabetic products decreased 9.0% to EUR 60 million in the
1 quarter as sales remained stable in Europe but declined
significantly for Merck’s U.5. licensee Bristol-Myers Squibb.

Niaspan®, the lipid-disorder treatment, bas been launched in
seven European countries including Germany and the United
Kingdom; plus another three countries outside of Europe
Further lauuches are scheduled this year '

The Ethicals operating result nearly tr':pled to EUR 30 mil-
lion io the 1* quarter of 2005 compared to EUR 11 million
in the year-ago quarter as higher sales more than compen-
sated for the higher costs of marketing and selling for the
new products Erbitux® and Niaspan®. In addition, overall
research and development expenses declined 6.3% but con-
tinue to be at the high level of EUR 105 million, driven by
strong investments in late-stage clinical trials for oncology
treatments.

The division’s free cash flow in the 1* quarter declined sig-
nificantly compared to the extraordinary level in the year-

ago quarter when Merck disposed of tts stake in the BioMer
joint venture.

Generics

Genérics sales rose 11% in the 1 quarter to EUR 413 million
compared to EUR 373 million in the year-ago quarter despite

- negative currency effects of 2.7%. By sales, Generies is Merck’s

largest division.

A solid double-digit sales growth rate in Europe was achieved
as & result of a good performance across the region. Integra-
tion of NM Pharma, the Scandinavian generics business
acquired from Pfizer in 2004, has been completed success-
fully. Sales and profits there are fully meeting expectations.
The German business improved significantly with sales up
27% following a more targeted approach with key customers
and products. Strong growth continued in France, Portugal,
the Netherlands and Belgium. In the 1% quarter, Italy and
Austria joined the group of fast-growing countries.
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In the United States, Dey, Inc. increased sales by 32% on
the success of DuoNeb?, the unit-dose inhalation solution
for treating chronic obstructive respiratory diseases, and
EpiPen®, ag emergency auto-injector for the treatment of
fanaphylactic) allergic reactions. Sales of the Canadian sub-
sidiary Genpharm remained flat compared to the year-ago
quarter caused by agpressive competition in the generics
markets in Canada and the United States.

In the region Asia, Africa and Australasia (AAA), sales
increased 2.2% in euros and 5.8% in local currencies. In the
difficult Japanese market, Merck Hoei achieved an encourag-
ing 14% sales increase in local currency.

The division’s operating result jumped 28% to EUR 53 mil-
lion as the result of both improved sales and an improved
gross margin. Investment in research and development rose
significantly by 35% to EUR 33 million due to continued
portfolio expansion and increased efforts to develop higher-
margin “added-value generic” products with specialized dos-
age forms and drug-delivery systems.

Generics __ Key figures

1% Quarter 1 Quarter Change
EUR miflion 2005 2004 in %
Sales “4128 3726 10.8
Gross margin - 2103 174.4 206
ReD <) 246 348
Operating result : 527 410 284
Exceptional items -18 -1
Free cash flow 196 g1.1
- ROSinoe 1.0
ROCE in % 18.8
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Consumer Health Care

Sales by the Consumer Health Care division rose 5.4% to
EUR 93 million in the 1® quarter with excellent perfor-
mances in diverse markets, Sales in Poland juraped 64%,
mainly due to strong demand for Lacidofil®, a probiotic
anti-diarrhea product, and the cold remedy Nasivin®. Sales
in Spain were up 35%, driven by a good seasonal business
with the cold remedy Ilvico®. Sales in Mexico shot up 67%,
reflecting an unusually high stocking level by a major
wholesaler as well as improved distribution in the south-
eastern region. Sales in Germany and France were flat.
However, the Femibion® vitamin supplement for pregnant
women developed well in Germany and Bioo®3, the multi-
vitamin plus probiotics, had a 9.4% sales increase in France,

The gross margin improved as the result of higher sales.
The operating result rose a significant 49% to EUR 11 million
compared to a very weak year-ago quarter and also because
of accounting changes regarding goodwill depreciation.

The ROS and ROCE also improved significantly, and are
continuing to stay in the double-digit range. '

Consumer Heaith Ca_re __Key 'figures

1* Quarter 1* Quarter Change
EUR million 2008 004 in®
Sales . 228 88.1 54
Gross margin 613 58.6 46
R&D. asd 23 19 17.0
Operating result 73 486
Free cash flow 16.0 ~44.4
ROS in % 83 B

ROCE in 9% 10.1
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Chemicals business sector

The Chemicals business sector contributed 35% to sales
and'55%" to the operating result in the"1® quarter. °

Cheraicals sales rose 1.4% to EUR 481 milliot in the 1% quar-
ter, held back by a drop in Electronic Chemicals sales and
flat sales in the Pigments and Life Science & Analytics divi-
sions. According to the German Chemical Todustry Associa-
tion (VCI), sales of chemicals in Europe and the United States
have increased 7% and 10%, respectively, in January 2005
as compared to the year-ago month. A favorable but less
dynamic economic environment is expected

The business sector’s operating result fell 6.2% in the

¥ quarter to EUR 116 million as a 17% operating result
increase for Life Science & Analytics could not compensate
for declines in the other three divisions.

As a result, the ROS decreased to 24.2% from a high 26.1%
in the year-age quarter. The ROCE was 24.1%, compared to
26.3% in the 1* quarter of 2004, Both these percentages
remain well above Merck's mid-term goal of 15% for both
indicators and also high above chemical industry standards.

Chemicals__Key figu res

17 Quarter 1% Quarker Change
* BYR million 2004 in %
Sales -.. 4742 1.4
‘Gross margin 2533 -0
RED T 26.4.. 20
Operating result - 162 1239 -62
Free cash flow . . 351 100,1 -649
ROSinm ‘ S 242 26.1

ROCE in % ) 263

“without segment Corporate and Other
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Liquid Crystals

Sales by the Liquid Crystals division rose 7.5% to FUR 146
million in the 1% quarter compared to EUR 136 million ia
the year-ago quarter. Compared to the 4% quarter of 2004,
sales were up 5.5%, These increases indicate that demand for
liquid erystal monitors and flat-screen televisions is rising.
Merck's liquid crystals also can be found in computer note-
books, mobile phones, electronic camera displays and elec-
tronic games.

In order to maintain its leading position as a material sup-
plier to the liquid crystal display market, Merck’s investment
in research and development was significantly increased by

.24% to EUR 13 million in the 1% quarter. Furthermore, in

order to keep pace with the current and anticipated demands
of its LCD' customers, Merck is conhnuous]y 1nvestmg in
production capacity increases.

In spite of the increase of R&D costs and the costs of expand-
ing production capacities, the division posted ap excellent
operating result of EUR 68 million, ‘albeit, a decline of 9.4%
compared to the year-ago quarter. Tbe RGOS was a hea]tby
46, 8%.

]

The declines in free cash flow and ROCE are maizly due to

the acquisition in February of the OLED materials and poly-
mer electronics materials businesses of Avecia.

Liquid Crystals__Key figures

1"Quarter  §% Quarter Change
EUR million . 2005 2004 . in%
Sates , " 480 1358 5
Gross margin .. 95 208 29
RED - : REY 105 240
Operating result 68.3 754 -84
Free cash flow g21.  -854
ROS in 9 555
ROCE in &g 58.4
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Pigments

First-quarter sales for the Plgments division were flat at

FUR 87 million compared to the year-ago quarter. Negative
currency effects of 2.3% neutrallzed_ the division’s positive -
organic sales growth, '

Sales in the United States improved by 6.5% and were up
by a double-digit percentage.in the local currency. In Asia,
sales declined slightly due to a drop in demand for paint
applications. Sales in Europe were off 3.9% mainly due to
weak demand from the automotive paint industry.

Merck's color-intensive, crystal-luster Xirallic® pigments
moved into a prominent position in automotive coat-

ing applications. The use of Merck’s effect pigments also
develops well in printing and plastics applications. The new

_high-luster Ronastar® pigments for decorative cosmetic

applications show good market response. Also in the cos-
metic market, sales of the skin lightener Emblica® and of
non-skin-penetrating, h1ghly effective UV protections grow

_substannaliy

The division’s operatiog result fell 129% to EUR 18 million
compared to the year-ago quarter, which was boosted by

a ope-time effect. ROS at 20.6% and ROCE at 16.4% both
remain at high levels due to a profitable business and effec-
tive cost management,

Pigments__Key figures - .
1% Quarter 1" Quarter Change

EUR million 2004 in %
Sales 87.2 -0.4
Gross margin 518 -73
R&D 7.4 -1.8
Qperating result " 202 -11.6
Free cash flow 169 =250
ROS in % 231

ROCE in %% 17.7
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Life Science £t Analytics

First-quarter sales for the Life Science & Analytics division
rose slightly to EUR 202 million as an orpanic increase of
3.6% was-eroded by the effects of currency exchanges and
a divesiment made in 2004 -

Sales in North America and Asia grew by double-digit rates.
The division created synergies in North America by combin-
ing its various businesses under a common market presence.
In addition, the Bioscience sales force was considerably
expanded in order to ensure future success of this business
field. Latin America continued to post sales gains after an
impressive development in 2004,

Within the preduct portfolio, sales were mainly driven by
the Process Separations business field and food and environ-
mental tests.

The 1# quarter operating result rose 17% to EUR 27 million
as the division continued to focus oo profitable product lines,
cost containmen} measures and synergies following the
merger last year of the former divisions Apalytics & Reagents
and Life Science Products.

Free cash flow tripled in comparison te an unusually low
level in the year-ago quarter. ROS and ROCE also improved
substantially.

Life Science & Analytics__Key figures .

1" Quarter 1" Quarter Change
BUR million 7005 2004 in%
Sales i 2011 0.4
Gross margin 86.6 o
R&D 7.2 73 -0
Operating result B2} 230 17.4
Free cash flow - Y102 33 208.2
ROS in%h Coa .4

ROCE in % 152 124
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Electronic Chemicals

The Electronic Chemicals division's 1* quarter sales declined
as the semiconductor industry it serves came under pressure.
Merck announced on January 28, 2005, that it was selling
this business to BASF AG of Ludwigshafen, Germany, for
EUR 270 million. The sale was completed on April 15,

Electronic Chemicals__Key figures

ROCEinoe - 80

"1 Quarter 1" Quarter Change
EUR million 1006 T 2004 in %
Sales a9 50.1 -83
~Gross margin 2.1 139 -114
R&D 13 12 24
Operating result 31 53 -422
Free cash flow : 0.3 =21 -
ROS inab 6.7 107

127

Corporate and Other

Corporate and Other was established as a separate reporting
segment last year to more accurately report Group-wide
activities. This sector includes corporate overhead costs
incurred by group holding compaaies, taxes, and other items
that are not allocated to specific divisions.

Corporate and Other __Key figures

1" Quarter Change

17 Quarter
£UR million ' 2005 2004 in9b
Sales - - -
Operating result . =115 -137 ~166
-608 -11.8

Free cash flow -537
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Outlook

[N

The strategy of focused diversification is paying off for Merck.
In the 1 quarter, all three divisions in Merck’s Pharmaceuti-
cal business sector presented improved sales figures and excel-
lent operating results.

As part of this stragety to focus on ihnovative, high-margio
products, Merck con¢luded the sale of its Electronic Chemi-
cals business for EUR 270 million oa April 15. Second-quar-
ter results will be boosted by the.proceeds of this divestment

The sales'growth curve for Merck’s targeted cancer treatment
Erbitux® continues to climb and exceed expectations; reach-
ing EUR 42 million in the 1# quarter. Erbitux® was approved
for the treatment of colorectal cancer in Singapore and Croa-
tia in March, bringing the total number of countries that have

“approved it within Merck's sales territory to 35, Merck expects

to seek approval yet this year for the use of Erbitux® in the
treatment of head and neck cancer. Merck alse is conducting
clinical trials with Erbitux® for treating other types of cancer.

The Liquid Crystals division performed well in the 1# quarter
and is prepared for an expected uptake in the remainder of
the year. Merck’s customers expect that the over-supply of
LCDs will ease in the 2™ quarter as demand increases, espe-
cially for LCD computer moitors and flat-screen televisions.
Merck continues to expect that its liquid crystal sales will

be in line with the development of the LCD industry, Industry
analysts forecast that this will grow about 30% anoually oo
average ovet the next few years based on display area. Past
experience, however, suggests that this might oot necessarily
be a linear developmest.

Thus, Merck expects a continuation of the positive develop- .
ments this year in both the Pharmaceuticals and Chemicals-
business sectors. As a resuit, full-year sales for the Group -
excluding VWR International and Electronic Chemicals -
should have a growth rate in the single-digit range, unless
unfavorable currency impacts increase.

Darmstadt, April 26, 2005
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Interim financial statements
as of March 31, 2005

Balance sheet

Marth 31, 3005 Dee. 91,2004 Change
EUR million EUR mitlion in %
Current assets
Cash and cash equivalents 326.0 4.2
Marketable securities PR 495 225
Trade receivables 11,0323 960.9 7.4
inventories - 1,068.1 1,023.2 4.4
Other current assets’ 1722 1526 128
*Tax receivables 100.1 9.2
Non-current assets )
Intangivle assets 1,000.6 9490 54
Property, plant and equipment - L 1862.8 1,856.3 0.3
Investments at equity - 418 41.4 0.9
Non-current firancial assets R T 790 -433
Other non-current assets 1.5 100 161
Deferred tax assets 167.2 1742  -40
Total assets 59108 57221 | 33
Current liabilities
Current finandal liabilities 127.8 101.4 260
Trade payables 525.0 504.3 4.1
Other current liabilities | 4497 447.7 0.5
Tax ligbilities . 177.0. 167.8 5.4
Current provisions S 1984 2241 -114
Non-current liabilities ,_'.ﬂ.
Non-current firarial liabilities 4 2161 -145
Other non-current liabilities 8.1 2.5
Non-current provisions . 180.7 169
Pensions/post-employment benefits 9440 9311 1.4
Deferred tax liabilities . 535 458 167
Equity
Equity capital 0.3
Reserves and retained earnings 56
Minority interest i 4.7
Tor Ibilices and 7 | " o
shareholders‘equity >, ** - ‘3.3
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17 Quarter 17 Quarter Change
EYR rillion 2008 1004 in %
Sates 13808 18032 -234
Sales of discontinuing operations
{Laboratory Distribution) <E ~582.3 -
Intragroup sales £
(Laboratory Distribution) e 52.4 -
Sales of continuing operations . 1,380.8 12833 76
Cost of sales . 3594 5321 5.1
Gross margin G BILE 751.2 9.4
Matketing and selling experses XTIy 58
Administration expenses gy -738 0.1
Qther operating income and expenses _' 455 -27.0 69.9
Research and development 21688 -1647 26
Patent and license revenues 59 213 -72.4
frvestment result 0.0 24 -
Amortization of goodwill s -17.7 -
Operéting result "
(continuing operations) 4.198.1 169.4 17.0
Exceptional itermns Ry -1.8 -7.1
Earnings before interest and tax (EBIT) "Ci
{continuing operatiors) i 11964 167.6 17.2
Qperating result discontinuing ‘ .
operations (Laboratory Distribution) e 21.3 -
Exceptional items g — -
Earnings before interest and tax (EBIT) 168.8 40
Financial resaft -25.9 -27.0
Profit before tax 163.0 8.9
Income tax * -613 297
Profit after tax. . ) 161.7 2199
Minority interest -28 ~18.3
Net profit after minority interest X 58.9 209

083 0.52 212

Earnings per share EUR
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Cash flow statement :

EUR million

Cash and cash equivalents as of January 1

. 3760 2538

Net cash flows from operatirtd activities 1737
Net cash flows from investing activities ~ 1301
Free cash flow 303.8
thereaf discontinuing operations 407
Net cash flows from financing activities -2473
Exchange rate movements/ .-

_changes in companies consolidated 63 6.4
Cash and cash equivalents a of March 31 3306 6.7
Statement of changes in net equity
- induding minority interest -

EUR millian 2006 2004

Balance as of January 1

728948 23628

Profit after tax L1219 101.7
Capital incease - -
Dividend payments to shareholders of Merck KGaA - -396
Profits transferred by Merck & Cie to E. Merck -8.7 -85
Profits transferred by Merck KGaA to £ Merck =203 =231
Profits transferred by E. Merck to Merck KGaA ' 1%
Dividend payments to other minority

shareholders of the Merck Group -1.1
Stock-based compensation -
Currency translation difference 427
Fair market valuation ace. to 1AS 39 8.7
Changes in companies consolidated/other 0.0

Balance as of March 31

3,021.0 2,4442
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Segment reporting
1™ Quarter 17 Quarter Change
EUR million 1005 2004 in %
Pharmaceuticals o
Sales’ © .. 5002 809.0 1.3
Operating result j 59,2 577
Ethicals
Sales 348.4 13.2
Operating result 10.8 175.1
Generics - ’ il
Sales . . 4123 3726 108
Operating result 537 41.0 204
Consumer Health Care
Saleg 88.1 5.4
(perating result 7.3 48.6
Chemicals
Sales 4742 14
Operating result 123.8 -6.2
Liguid Crystals .
Sales 135.8 75
Operating resuit 75.4 -94
Pigrhents
Sales 87.2 -04
Qperating result 20.2 -11.6
Life Seience & Anatytics
Sales 201.1 0.4
Operating result 2.0 i7.4
Etectronic Chemicals L. .
Sales 45.9 50.1 -B.3
Operating result . -31 53 -422
Corporate and Other :
Sales o . ~62.4 -
Operating result -13.7 -1686
Discontinuing operations
{Laboratory Distribution) ,
Sales 5823 -
Operating result 2.3 -
Merck Group S -
Sales 1,380.8 1,803.2 -23.4
Sales (continuing operations) 1,380.8 1,283.3 7.6
Operating result ’ : 198.1 190.6 33
Operating result
[continuing operations) _ 1981 169.4 17.0
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Other key figures of the Merck Group

1™ Quarter 17 Quarter  Change

EUR million 2008 004 in%b
free cash flow 229 3038 -925
thereof discontinuing operations - 407 -
Investments in property,

plant and equipment (without VWR) 468  -40
No. of employees o

as of March 31 {without VINR) 29,131 28,505 22

Notes to the interim financial statements

Accounting and valuation methods

like the annual finandal statements, the interim finandal statements
of the Merck Group were prepared in accordance with the rules of the
International Accounting Standards Board (1ASB), London. The same
accounting and valuation polides apply as for the 2004 annual finan-
dal statements. The notes contained in the annex of the annual finan-
dal statements thus apply accordingly. The present interim finandal
statements of the Merck Group are prepared in accordance with the
interim financial reporting rules of the IAS 34,

Merck has applied the revised standard LAS 1 since January 1, 2005,
and structures its balance sheet according to the matunity of assets and
liabilities, With the implementation of the new standard, the definitions
of individual items in the balance sheet, and of the respective balance-
sheet-related key indicators such as gearing, ROCE and free cash flow,
have also slightly changed. The previous year's figures are presented
accordingly on 3 comparable basis. in accordance with [FRS 3 and the
revised standards [AS 38 and IAS 38, goodwill is no longer written down
by regular amortization, but is subject to an annual impairment test In
the same pericd of the previous year, regular goodwill amortization of
BUR 17.7 million was booked for continuing operations in the income
statement.

Companies consolidated

The consolidated finandal statements of the Merck Group have been
prepared with Merck KGaA as parent company. As of the balance sheet
date, 171 companies are fully consolidated in the finandial statements
of the Merck Group and 4 equity interests are induded using the equity
method, At the beginning of February 2005, Merck acquired Aveda's
(United Xingdom) business with organic light-emitting diodes (OLEDs)
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for EUR 50.2 million. The core of this transaction was the acquisition of
100% of the shares in Covion Qrganic Semiconductors GmbH, Frank-
furt. On January 28, 2005 (signing), Merck sold its global electronic
chemicals business for EUR 270 million. After receiving the approval of
the responsible antitrust authorities, the transaction was concluded on
April 15, 2005 (closing). Decansolidation witl thus take place in the 2
quarter, As of the balance sheet date, the Group finandal statements
conitain the following figures for the electronic chemicals companies:
EUR B1.0 million is attributable to short-term and EUR 63,7 million to
fong-term assets, and EUR 47.4 million to short-term and BJR 7.8 mil-
lien to long-term liabilities and provisions,

Discontinuing operations

Merck sold its Laboratory Distribution business sector in the 2™ quarter
of 2004. This segment was carried the previous year under discontinu-
ing operations. The income statement is prepared in line with this
presentation for the comparison with the previous year: sales, expenses,
and eamings before interest and tax (ERIT) are presented for continu-
ing operations. The contribution of the Laboratory Distribution business
sector to the operating result is reported separately. The itemns beneath
EBIT are thus representative of the Merck Group in the previous year,
induding Laboratory Distribution.

Notes to the financial position and results of operations

As of March 31, 2005, the total assets of the Merck Group amount

to EUR 5,911 million. The increase in total assets by 3.3% is primanly
attributable to the initial consolidation of the acquisition Covion and

to an increase in working capital rdating to business deveopment,

The balance sheet ratios have improved further: As of the balance sheet
‘date, the equity ratie is 51.3%, compared to 50.8% as of December 31,
2004, Gearing (ratio of net debt and pension provisions to net equity)

is 028 (previcus year 0.30). Free cash flow amounts to EUR 22.9 mil-
lion in the quarter under review; the acquisition of Covion led to a cash
outftow of EUR 502 million.

Sales in the 1% quarter amounted to EUR 1,381 million, This corresponds
to an increase in sales of 7.6%, based on continuing operations. Organic
growth amounted to 9.10b, The operating result of the Merck Group
increased by 178 to EUR 198 mitlion. Particulary worthy of mention in
this coninection is the good development of the Ethicals and Generics
divisions, Details on the development of sales and resutts of the individual
divisions are o be found in the section "Business sectors” {pages 11-22).
The low figure for exceptional itemsis due to adjustments for =xisting
items. The im prevement in the financial result as compared to the previ-
ous year is attributable to the settiement of finanaal obtigations follow-
ing the sale of VWR and BioMer in the 2™ guarter of 2004, The tax ratic
for the Group is 31.4%%,
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Other disclosures

Generzl Information on subscription rights of executive
body members and employees -

Within the scope of the stock option program resolved by Merck
KGaA's Annual General Meeting in 2000, members of the Excautive
Board and sznior executives hold 291,550 Merck KGaA stock options
2s of the balance sheet date, Additional information on this stock
oplion program can be found in our Annual Report,

Related party disclosures

As of March 31, 2005, there were liabilities by Merck KGaA and
Merck & Cie, Altdorf, to E. Merck OHG of EUR 174.2 million.

In addition, as of March 31, 2005, Merck KGaA was owed receivables
of EUR 0.1 million by E. Merck OHG. The balances result mainly from
the profit transfers by Merck & Cie to £ Merck OHG on the one hand,
and from the reciprocal profit transfers between Merek KGaA and

E Merck OHG on the other, The net am ounts are subject to standard
market interest rates. :

- Dividends

The Annual General Mecting on March 31, 2005, approved the
proposed dividend of EUR 0.80 per share, plus 3 spedial bonus of
EUR 0.20 per share, for fiscal year 2004, The dividend will be dis-
tributed in the 29 quarter of 2005

28 e By
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Executive Board of Merck KGe!A

Prof. Dr. Bernhard Scheuble | Chairman
Dr. Michael Rémer | Vice Chairman

Dr. Michael Becker

Prof. Dr. Dr. h.c, Thomas Schreckenbach

Dr. Jan Sombroek

Further reporting dates

July 21, 2008 interim Report 2 Quarter 2005

October 25, 2005 Interim Report 3@ Quarter 2005
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Executive Board of Merck KGaA

Prof. Dr. Bernhard Scheuble | Chairman
Dr. Michael Rémer | Vice Chairman

Dr. Michael Becker

Prof. Dr. Dr. h.c. Thomas Schreckenbach

Dr. Jan Sombroek

Further reporting dates

October 25, 2005 *‘Interim Report 3™ Quarter 2005
February 16, 2006 nnual Report 2005

March 31, 2006 Annual General Meeting 2006

-

Cover photo: ‘ .
Darmstadt, Germany | Merck employees had the opportunity
to view the company's latest developments at the ,innova-
tion forum 2005" in June. Kai Brandes explains the concept of
organic light-emitting diodes (OLED), a new field of research
within the Liguid Crystals division.
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20 Quarter 2005

+

» Merck Group 2™ quarter sales show
steady growth, driven by the Ethicals,
Generics and Liquid Crystals divisions

Sales: +8.6% to EUR 1,482 million®

» Results:

Operating result increases 15% to EUR 203 million”

Earnings before interest and tax (EBIT) decline 34%
to EUR 340 million

Profit before tax falls 35% to EUR 322 million

Profit after tax declines 319% to EUR 252 million

» Expectations for the full year:

Demand continues to grow for Merck's innovative
products such as the cancer treatment Erbitux® and
liquid erystals for flat-panel displays. As a result, the
company reconfirms its previous guidance that full-
year sales for the Group - excluding VWR International
- and Electronic Chemicals - should increase at a single-
digit growth rate. :

* Figures for 2004 sales and operating results shown on pages 3
through 23 of this report reflect Merck's results excluding the Lab-
oratory Distribution business sector, VWR International, Inc., which
was divested in the 2™ quarter of 2004, All other figures reflect the
company's actual results including the one-time exceptional gain
of EUR 292.5 million from the divestiture of VWR boaked in the 2n
quarter of 2004, Due to the new balance sheet structure (see page
28), the definitions of related key indicators such as gearing, ROCE
and free cash flow have also slightly changed. The previous year's
figures are presented accordingly on a comparable basis.
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The Merck share

The Merck share price rose 19.8% during the 2° quarter
to EUR 65.87 on June 30, 2005, from EUR 55.00 on March
31, 2005. Germany's DAX Index rose 5.5% during the
same quarter and the MDAX Index, which includes Merck,
increased 11.1%. The low for the quarter of EUR 56,50
occurred on April 4. The high for the quarter, EUR 68.56,
was recorded on June 21, -

The Merck share compared to DAX/MDAX

150% ¥t ynax 150%

1a0%m [ DAX 140%
1 Merck

1200%

1009%

80%

80% |Ju|y 2004 Ioct. Jan. 2005 April June

Share data"

2™ Quarter 2005  1* Ouarter 2005
Earnings per share after tax SRR

and minority interest in EUR 0.63
High share price in EUR , [(funi21) 68.56°  [Feb. 28) 58.18
Low share price in EUR LIAPE4) 5650 {lan. 13) 48.45
£nd share price in EUR ‘{un;30)-65.87. {Mar. 31} 5500
Market capitalization in millions of EUR Uui, 30)32,674°  (Mar. 31) 10,493
Theoretical number of shares in millions? - e 90:9 190.8
Actual number of shares in milllons T, B2 511

U All figures relate ta the dlosing price in XETRA trading on.the Frankfurt Stock
Exchange.

2 The calcutation of the theoretical rumber of shares Is based on the fact that
the general partner's equity capital is not represented by shares. Because the
share capital of EUR 1331 million is divided into 51.2 million shares, the cormre-
sponding calculation for the general partner’s capital of EUR 363.2 million leads
to 138.7 million theoretical shares. The number of shares increased due to stock
options exercised in the 2+ quarter (see page 20
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Merck Group

Merck Group sales in the 2™ quarter rose nominally by 8.6%
to EUR 1,482 million. Sales grew organically by 11% but the
divestment of the Electroni¢ Chemicals business reduced
sales by 2.9 percentage points. The operating resuit rose 15%
to EUR 203 million. Return on sales (ROS: operating result/
sales) increased to 13.7% from 12,9% while return on capital
employed (ROCE) rose to 18.5% from 16.7%. As the company
neared its mid-term ROS target of 15% and exceeded the
mid-term ROCE target of 150, the Chairman of the Execu-
tive Board of Merck KGaA, Professor Dr. Bermhard Scheuble,
announced on June 15 that mid-term targets have been
raised to 20% for ROS and 25% for ROCE,

Components of growth -
Merck Group {without VWR)

Safes growth compared te last year in %

1% Quarter 2™ Quarter 3" Quarter Jan—Jun, -
Organic growth 8.1 n.2 - 10.2
Currency effects =15 0.3 - -06
Acquisitions/
divestitures 0.0 =29 - -1.5
Total 7.6 B.6 - 8.1

2™ Quarter sales by business sector
totaling EUR 1.5 billion

EUR milfion

I Chemicals

I Pharmaceuticals -

| Corporate and Other

1
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Merck completed the sale of its Electronic Chemicals busi-
ness to BASF AG of Ludwigshafen, Germany, on April 15,
The sales price was EUR 270 million and Merck booked

a gain of EUR 138.7 million.

Eamings before interest and tax {EBIT) decreased 34% to
EUR 340 million from the year-ago figure of EUR 513 mil-
lien, which included the one-time extraordinary gain of
EUR 292.5 million on the divestment of VWR International.
All profit figures for the 2°¢ quarter of 2005 showed similar
decreases in comparison to the year-ago quarter because of
the gain from the disposal of VWR. .

2" Quarter operating result by business sector*
totaling EUR 203 million

EUR million

| Chemicats
I Pharmaceuticals

*without sector Corporate
and Other
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Profit before tax fell 35% to EUR 322 million from EUR 494

- million the year before. Profit after tax decreased 31% to
" EUR 252 million from EUR 364 million as Merck's underly-

ing tax rate remained at a lower level, declining to 33.4% in
the 2" quarter of 2005 compared to 38.8% in the year-ago
quarter, Excluding exceptional items, Merck's profit after tax
for the 2™ gquarter of 2005 would have increased 27% to .
EUR 123 millicn from EUR 96 million,

Sales by quarter {without VWR)

2,000

1,500

1,000
EUR million
J 2004
| zo0s

Ql _ Qu _ Qm QW

Operating result by quafter (without VWR)

250

... ; EURmilion . ’
- [ 2004
| 2005
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Gains from the divestments of VWR International and the

Biomet-Merck joint venture last year and the Electronic

Chemicals business this year are having a positive effect:
Merck's financial result decreased a further 4.3% in the 2

quarter to a very low EUR -18 million.

The number of Merck employees worldwide decreased by 59

people, or 0.2%, to 28,606 {as of June 30).

Effects of exceptional items

2 Quarter Change
EUR millian 2004 Inoa
Operating result 176.6 14.9
Exceptional items 44.2 - 210.6
Exceptional items (gain from
disposal of Labaratory Distribution) 2925 -
Profit before tax
before exceptional items 1525 17.2
Income tax before exceptional items =-61.1 1.0
Profit after tax
before exceptional items 96.4 275
Tax rate before exceptional items 38.8%

EUR million

[ Asia, Africa, Australasia
I Latin America '
] North America

] Europe
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After a nine-year legal battle, on June 13 the U.S. Supreme
Court agreed with Merck that pharmaceutical companies
have the right to use inventicns developed by other compa-
nies without-infringing patents if the use is reasonably related
to a drug-approval application. While Merck is a firm sup-
porter of the principle of patent protection, its persistence in
this case also underscores the company's commitment to
moving innovations forward. ‘

Number of employees as of June 30, 2005

[ Asia, Africa, Australasia
[ Latin America

[ North America

[ urope
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Business sectors

Again in the 2° quarter of 2005, the Pharmaceuticals business
sector was the major contributor to the Group's sales growth.
Sales by the Ethicals division - aided by the strong uptake of
the new cancer treatment Erhitux® - rose 19%, Sales by the
Generics division increased 16%. As the U.S. doltar strength-
ened against the curo in the quarter, currency effects were
minimal. The divestment of the Electronic Chemicals business
on April 15 reduced the Group's 11.2% organic sales growth
rate by 2.9 percentage points.

Components of groth in the 2™ quarter {without VWR)

Change in sales compared to last year in %

Pharmaceuticals Chemleals Merck Group
Organic growth 153 49 n.2
Currency effects 0o . 1.1 0.3
Acquisitions/divestitures 0.3 -0.3 =29
Total 15.5 5.6 ~ B.6

Sales analysis for the 2" quarter

in %
20

] Organic growth

I Currency effects

. —— [ Acquisitions/
=5  Pharma- Chemicals Merck divestitures
ceuticals Group
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Pharmaceuticals business sector

The Pharmaceuticals business sector contributed 67% to
sales and 50%" to the operating result of the Merck Group in
the 2™ quarter, c

Sales-increased 169% to EUR 994 million in the 2™ quarter
from EUR 861 million in the same quarter of 2004 as Merck's
two largest divisions, Ethicals and Generics, both contributed
double-digit sales increases. Merck is thus outpacing the
industry. According to IMS Health, global pharmaceutical
sales are growing in single digits and will maintain this '
growth rate to 2008. '

The Pharmaceuticals operating result soared 71% to EUR 109
million in the 2™ quarter from EUR 64 million in the year- -
ago quarter as the Fthicals and Generics divisions produced
outstanding increases in their respective operating results
with sales outpacing expenses,

The gross margin for.Pharmaceuticals improved by 20%,

" with Ethicals up 17% and Generics rising 30%. -

The large amount reccrded under exceptional items in the 274
quarter of 2004 was mainty due to the dispesal by the Ethi-

.cals division of the stake in the Biomet-Merck joint venture,

Return on sales (ROS) for the Pharmaceuticals business sec-

* tor rose to 11.0% in the 2° quarter of this year from 7.4% in

the year-ago quarter. Retum on capital employed (ROCE)
increased to 18,1% from 11.1%.

Pharmaceuticals __ Key figures
2™ Quarter 2¥0uarter  Change " Janelun Jan-un Change

EUR million 20056 - 2004 Inoy 2005 2004 in%
Sales ¥8943 8608 155 18945 16698 135
Gross margin _ 5225  .197 94l 10205 170
RE&D 40771260 1.2 12803 2643 6.0
Operating result 63.8 711 123.0 64,7
Exceptionat items 44,2 - 42.4 -
Free cash flow 41.5 49.4° 287.5 - =640
ROS in % 74 7.4

ROCE in % 1.1 10.0

*without segment Corporate and Other
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Ethicals

Sales by the Ethicals division rose 19% to EUR 438 million
in the 2% quarter from EUR 369 miliion in the year-ago’
quarter. This division accounts for 44% of Pharmaceuticals
sales and 30% of total Merck Group sales. Again in the 274
quarter, the key driver of the division's sales growth was
Merck’s new cancer treatment, Erbitux®, although some
mature products in Merck’s CardioMetabolic Care business
area also generated double-digit growth rates.

The impressive acceptance of Erbitux® by patients and doctors
led to sales in the 2™ quarter of EUR 52 million, a 22%
increase compared to sales of EUR 42 million in the 1% quarter
of 2005, Since its approval in the European Union just a year
ago, Erbitux® has been approved in 39 countries in Merck's
marketing territory, with Hong Kong, South Korea, Colombia
and Israel granting marketing authorization during the 2
quarter of this year. .

Oncologists are gaining more confidence in Erbitux® as evi-
dence of its efficacy grows. A Phase Ifll study announced in
June involving 21 patients with metastatic cplorectal cancer
who received Erbitux® and chemotherapy as a first-line treat-
ment resulted in a median survival time of 33 months with
almost 25% of them becoming candidates for surgery. Median
survival for such patients is usually about 20 months. Surgery
is the best hope for five-year survival. Three new large interna-
tional Erbitux® Phase III clinical tdals involving about 5,000
patients with colorectal cancer are underway.

Ethicals _ Key figures

Quarter 2%Quarter Change  Jan~jun.  Jan-Jun, Change
2004 In % 2005 2004 In %

369.4 186
2764 167 <6196 5414 14.4

EUR million

Sales

Gross margin

RED 102.5 -1.8
Operating result 0.6 401.3
Exceptional items 46.7 -
Free cash flow 139 -
ROS in % 0.2
ROCE in % 0.2
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Total sales of the beta-blocker bisoprolel, along with the

. branded Concor® products that mainly include Lodoz® and

Concor®COR, increased 20% te EUR 86 million in the 23¢
quarter, largely due to efficient life-cycle management and
marketing efforts. The bisoprolo! group is the top-selling
family of products for the Ethicals division.

Sales of thyroid medicines such as Euthyrox® increased '16% to
EUR 29 miltion in the 2™ quarter. Merck continues to hold the
number-one position in Europe and Latin America for thyroid
treatments and is nuraber three worldwide. Euthyrox®, for
example, is used by 7 million patients with hypothyroidism in
more than 60 countries. :

Sales of the Glucophage® (metformin) family of oral antidia-
betic products decreased 4% to EUR 66 million in the 208
quarter, in line with expectations. Sales of Glucovance® (met-
formin and glibenclamide) increased 21%, somewhat counter-
balancing the generic competition challenging Glucophage®.

Niaspan®, the lipid-disorder treatment, has been launched
in nine European countries so far, including Germany and
the United Kingdom, plus another five countries outsxde of
Europe, Further ]aunches are scheduled ﬂllS year,

The Ethicals operating result rose to EUR 27 million'in the 2
quarter of 2005 as higher sales more than compensated for the
high costs of marketing and sales for the new products
Erbitux® and Niaspan®. This compares with an operating result
of just EUR 0.6 million int the 2™ quarter of 2004, when pay-
ments from Bristol-Myers Squibb for Glucophage® diabetes
products decreased sharply and costs for Erbitux® and Nia-
span® rose considerably. Research and development expenses

" remained in the same range as in the year-ago quarter.

Proceeds from the divestment of the Biomet-Merck joint
venture in the 2™ quarter of last year resulted in an excep-
tional gain of EUR 46.7 million. Free cash flow decreased in
the 2™ gquarter of 2005 as inventories and accounts receiv-
ables grew as a result of higher sales.

Along with sales, the operating result improved signifi-
cantly. ROS declined from 7.5% in the 1* quarter of 2005
due to the negative impact of a one-off personnel-related
provision in Europe. The EUR 10 million up-front payment
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on the out-licensing of the novel oral contraceptive EMM
310066 to Organon announced on May 31 was not booked
in the 2°¢ guarter. :

Generics

Generics sales rose 16% in the 22 quarter to EUR 465 mil-
lion compared to EUR 402 million in the year-ago quarter.
By sales, Generics is Merck's largest division.

Good performances by Generics businesses throughout
Europe led to a solid double-digit sales growth rate for the
region. Especially strong growth continued in the Nether-
tands, Belgium, Portugal and France. As in the 1% quarter,
Germany and ltaly also posted sales growth in the double-
digit range. Merck NM in Scandinavia, acquired from Pfizer
in 2004, continues to fully meet expectations. In the United
Kingdom, Generics products contributed to a sales growth of
31% in a highly competitive market.

In the United States, sales of Dey, Inc. jumped 38% on the
success of DuoNeb?, the unit-dose inhalation solution for
treating chrcnic'obstmcﬁve pulmonary disease {COPD), and
EpiPen®, an emergency auto injector for the treatment of
{anaphylactic} allergic reactions. The success of DuoNeb® has
prompted five generics companies to apply to the U.S. Food
and Drug Administration (FDA) for approval to market their
generic versions of this value-added product before its patent
expires in June 2022, An FDA approval, if any, remains sub-
ject to the outcome of the patent litigation filed by Merck,

Generics __ Key figures

Moune Guanet Change  Jan=km.  bn-lun,  Change
EUR million 2005 2004 - Ino% 2005 2004 in%

Soles 4649 4009 157 J@778 7745 133

Gross margin 1874 301 1 3618 255
RELD 2 494 ) 458 416
Operating result 507 381 T 81,7 33.8
Exceptional items -2.4 -439 -4,2 -283
Free cash flow 239 43.5 145.0
ROS in % 12.6 1.8

ROCE in % 211 20.8
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. and Merck is using all legal means to viéorously defend its

patent. The five cases will be consolidated in a trial in Los
Angeles Federal District Court in 2006,

Aggressive competition as well as intense price pressure in
the generics markets in Canada and the United States has
driven down sales of the Canadian subsidiary Genpharm.

In the region Asia, Africa and Australasia (AAA), sales

increased 11% in euros and 9% in local currencies, In Aus-
tralia, Alphapharm achieved an encouraging 10% sales
increase in local currency. Japanese subsidiary Merck Hoei
continues to outperform the flat generics market with sales
growth of 8%.

The division's operating result jumped 38% to EUR 70 mil-
lion as the result of both improved sales and a gross margin -
increase of 30%. This is also in spite of the significant
increase in research and development costs, which rose by _
49% to EUR 32 million. Merck Generics is continuing to
invest in portfolio expansion and development of higher-
margin value-added generic products with specialized dos-
age forms and drug-delivery systems.

Our subsidiary Generics [UK] Limited and the Department of
Health (England) jointly announced settlement of the claims
brought against Generics [UK] for alleged anticompetitive
conduct. Under the terms of the settlement Generics [UK]
agreed, on a full and final basis and without admission of
liability, to compensate the National Health Service {(NHS)
with a payment of GBP 12 million. This was fully covered
by provisions.
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Consumer Health Care _ :

Sales by the Constimer Health Care division rose 2.1% to
EUR 91 million in the 2™ quarter. In Germany, sales contin-
ued to grow for Femibion®, the multivitamin supplement
for preguant women and nursing mothers, Sales in Poland
Jumped 42%, mainly mﬂuenced by the strong demand for
Lacidofil®, a probiotic antidiarrheal. The sales increase in
the United Kingdom was driven by a strong demand for
omega-3 products for children. Sales in Mexico declined
after a 67% increase in the 1** quarter mainly due to over-
stocking by a major customer. The pain reliever Sedalm-
erck® maintained its number one position in the Mexican
market, Sales in Spain declined due to the performance

of Biomandn as consumers shift purchasing of diet aids
from pharmacies 1o mass-market outlets. In South Africa,
sales growth continued for the nasal spray Nasivin® and
Diabion®, a vitamin-mineral tablet for diabetic patients.

The gross margin continued to improve in the 2" quarter
a5 the result of higher sales. Changes in amortization of
goodwill only partially offset higher investments in market-
ing and selling expenditures. This, along with the sales
decline in Mexico, led to an operating result decline of
5.8% to EUR 12 million,

The ROS and ROCE declined slightly but remain in the
double-digit range.

Consumer Health Care __ Key figures
Quarter 27Quarter Change  Jan~June  Jan~dun Change

EUR million 2005 2004 in% 2005 2004 in%
Sales ) E 896 2.1 i3 1776 37
Gross margin 58.8 08 & 17.3 7
RE&D 2.2 206 | 4.1 13.0
Operating result 126  ~58 : 19.9 14.2
Free cash flow 3.7 - 19.7 -6l.1
ROS in % 14.1 1.2

ROCE in % 12.7 13.6
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Chemicals business sector -

The Chemicals business sector contributed 32% to sales and
50%" to-the operating result of the Merck Group in the 2nd -
quarter. -

Chemicals sales rose 5.6% to EUR 478 million in the 2™ quar-
ter with gains posted by the Liquid Crystals and Life Science
Et Analytics divisions and a slight decline by the Pigments
division. . ' - :

The operating result for Merck’s Chemicals business sector
fefl 6.9% in the 2™ quarter to EUR 111 million as a 15% oper-

~ ating result increase for Life Science & Analytics could not

compensate for declines in the other two divisions. Liguid
Crystals was burdened not only by higher R&D costs for its
new OLED (organic light-emitting diode) business but also by
longer than expected start-up costs for the new liquid crystals
production facility in Darmstadt,

Asa feéult. ROS decreased to 23.3% from 26.4% in the year-

ago quarter. ROCE was 24.0%, compared to 27.3% in the 2
quarter of 2004, .

The sale of Merck’s Electronic Chemicals business to BASF AG
of Ludwigshafen, Germany, was completed on April 15. Sec-
ond-quarter results for the Electronic Chemicals division are
reported under the segment Corporate and Other. Second-quar-
ter figures for the Chemicals business sector have been adjusted
accordingly.

Chemicals__Key figures
2™ Quarter 2™ Quarter Chfnge Jan-Jun Janelune Change

EUR million 2004 inth KM in %
Sales 452.6 5.6 il 876.7 4.1

Gross margin 257.7 14 496.9 0.8

R&D 25.4 50.5 2.6

Operating result - 119.4 2380 -5.8
Free cash flow 10.3 2126 =365
ROS in % 26.4 274

ROCE in % 27.3 7.2

*without segment Corporate and Other
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Liquid Crystals

Sales by the Liquid Crystals division rose 9.9% to EUR 183
million in the 2°¢ quarter compared to record sales of EUR
167 million in the year-ago quarter. Compared to the 1%
quarter of 2005, sales were up 25%. Customer demand for
flat-panel displays with Liquid Crystal technology is mainly
being driven by fast consumer uptake of television and TFT
(thin-film transistor) monitors, Applications for smaller dis-
plays such as digital cameras, mobile phones and MP3 play~
ers are also helping to boost sales.

Merck focuses on providing its customers with the most
innovative materials. This commitment to innovation led to
a further increase in research and development activities,
mainly for the new OLED business, resulting in a 77% jump
in R&D expenses to EUR 19 million. In addition, the start-up
phase of the new production facilities in Darmstadt is taking
longer than expected. As a result, the 2% quarter operating
result fell by B.1% to EUR 78 million compared to the year-
ago quarter. This was a 14% increase compared to the 1%
quarter 2005 operating result of EUR 68 million.

Also because of the higher R&D and start—up costs, ROS and
ROCE declined in the 2% quarter.

Liquid Cwstals;Kcy figures

2% Carter 2% Quarter  Change Jan~Jun, Jam~jun, Change

EUR million 2004 In b 2004 in%
Sales 1665 = 9.9 80 3024 88
Gross margin - 107.9 52 £:2000 1988 41
R&D no 72 25 512
Operating result ‘B8 -81 % 1605  -8.7
Free cash flow 435 -100 1316 -57.0
ROS.in % 51.1 531

ROCE in % 618 59,2 -
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Pigments

Second-quarter sales by the Pigments division decreased
slightly to EUR 84 million compared to the year-ago quarter
mainly due to structural problems in the U.5. and Eurcpean
automotive industry, where big players are facing weak sales
that have a knock-on effect for coating suppliers. Only Latin
America generated a substantial regional business growth in
the_ 2™ quarter, posting a sales increase of 14%.

Cosmetics Pigments currently face lower market demand, lead-
ing to lower sales and profits compared to the year-ago quarter.
Excellent sales of the innovative high-luster Ronastar® pigments
could not fully compensate for reduced demand of traditional
cosmetics pigments. The Cosmetics Actives business grew by
3.8% as sales for the new Dihydroxyacetone (DHA) self-tan-
ning agent soared 47% and compensated for lower sales of
other product lines. The new application of DHA in moisturing
day-care products by far exceeded expectations. Sales and gross
profit of Industrial Pigments were at last year’s level. Declines
in decorative mica pigments were offset by the good develop-
ment of functional pigments such as Solarflair™ for greenhouse
shading. Price pressure due to higher oil prices and new compe-

tition hampered growth.

The division's operating result was unsatisfactory, declining
35% to EUR 8.3 million compared to the year-ago quarter due
to lower gross margins, affecting ROS and ROCE as well.

Pigments__Key figures

2%Quarter 2%Cuarter Change Jan-lun,  jan=jun, Change
EUR million T008 2004 in O 2005 2004 in O

Sales ;836 .45 -11 1f0a M7 08
Gross margin (v.437 863 =57 45916 981  -68
RE&D t78 713 56 14.7 1.9
Operating result . 129  -351 i 2330 -207
Free cash flow 173 =365 ;.7 342 308
ROS in % 15.2 19.2

n.3

ROCE in % 145
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Life Science & Analytics :

Life Science & Analytcs sales rose 4.8% in the 2% guarter
to EUR 211 million with positive contributions from all
regions, Life Science & Analytics continues to be a reliable
earnings generator for Merck.

Of special note this quarter was the good development in
Switzerland, where Merck's folinate business is booming.
Within the Life Science & Analytics product portfolio, Pro-
cess Separation and the food and envirenmental tests con-
tinued to show good results. - -

Life Science & Analytic’s 2*¢ quarter operating result rose
15% to EUR 25 million due to constant asset management.
This also led to improved rates for ROS and ROCE.

Life Science & Analytics_l(e'y figures ‘ ‘

2% Quarter 2Quaner’  Change  Jan~lun  Jan=lun, Change

" EUR'mifion 005 2004 in% 2005+ 2004 in%

Sales 113 2005 4.3 402.6 26
Gross margin .5 1035 0.0 200.1 1.4
RED L1 -43 143 -24
Operating resuft 214 14.7 44.4 161
Free cash flow 435° 25 468 170
ROS in % " 10,6 11.0

ROCE in % 15" 1.8
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Corpora'te and Other

Corporate and Other was established as a separate reporting
segment last year to more accurately- report Group-wide
activities. This sector includes corporate overhead costs
incurred by group holding companies, taxes, and other
items that are not allocated to specific divisions. Corporate
and Other sales for 2004 also include intragroup sales
between business sectors.

In order to enhance the comparability of the Chemicals busi-
ness sector, figures reported under the Electronic Chemicals
division in the previous and current years - including figures
for continuing contract manufacturing - were reclassified to
the segment Corporate and Other. The EUR 138.7 million gain
on the April 15 sale of the Electronic Chemicals business is
reported in this segment as an exceptional item.

Corporate and Other__Key figures

Quarter 2¥Quarter  Change  ln-jun  Jan~lun.  Change

EUR million W05 2004 in% 2005 2004 in%
Sales ' 802 53 ok 389 444
Gross margin ‘TE20 145 284 -50.4
R&D 1.2 24 -416
Operating result 7.5 -6.6 -150 72.2
Exceptional items 51387 - %13 - -
Free cash flow 312 =396 - [%778 -1025 -

Outlook

With the sale of the Electronic Chemicals business in the 24
quarter, Merck completed its strategic divestments. The Merck
Group remains focused on innovative, high-margin products in
both the pharmaceutical and chemical sectors. Currently, the
best examples of this focus are the very successful Erbitux®
cancer treatment and Liquid Crystals for flat-panel displays.

Having won approval in the European Union just a year ago,
Erbitux® already is posting quarterly sales of more than EUR 50
million and continues to surpass expectations. Merck expects
Erbitux® sales to continue to grow as it gains approval in more
countries. [n addition, Merck plans to seek approval for Erbitux®
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for the treatment of head and neck cancer in the European Union
still this year, possibly as early as the 3™ quarter. Large Phase I
clinical trials for Erbitux® are underway, which, if successful,
could expand its use to first- and second-line treatments for-
colorectal cancer and to other types of cancer. Merck has several
other promising cancer treatments in its development pipeline.
However, to quickly expand its oncology product portfolio, last
week it acquired most of the global rights for the cancer treat-
ment UFT® (tegafur-uracil) from Taiho Pharmaceutical Co. Ltd. of
Japan. As this oral chemotherapy for colerectal cancer is already
approved in approximately 60 countries, Merck will take over
already existing sales as soon as possible.

The Liquid Crystal division's operating result, as well as its ROS
and ROCE, suffered in the 2™ quarter from high R&D costs for
the new OLED business and from longer than expected start-up
costs for the new production facility. Nevertheless, Merck remains
confident in this dynamic business. It is especially encouraged by
the prospects in the growing flat-screen television industry.
Merck expects the Liquid Crystals sales growth rate to accelerate
in the 2™ half of this year. .

The Generics division continued its very satisfactory develop- _
ment in the 2" quarter. In fact, the success of its bestseller in
the United States, the DuoNeb® inhaler, has prompted five other
generics companies to apply to the FDA for approval to market
their generic versions of this value-added product before its
patent expires in June 2022, An FDA approval, if any, remains
subject to the outcome of the patent litigation filed by Merck,
and Merck is using all legal means to vigorously defend its
patent, The five cases will be consolidated in a trial in Los,
Angeles Federal Diswict Court in 2006.

As a result of ifs focus on innovative, high-margin products,
Merck expects its business to continue developing positively .
this year and in years to come. In June, the company raised its
mid-term financial targets. The ROS target increased to 20%
from 15% and the ROCE target rose to 25% from 15%, Merck
emphasizes that these are mid-term targets and not a guidance.

For this year, Merck continues to expect th:it sales for ﬂ_1c Group
- excluding VWR Internaticnal! and Electronic Chemicals -
should have'a growth rate in the single-digit range.

Darmstadt; July 21, 2005°
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interim financial statements
as of June 30, 2005

Balance sheet

Jun. 30, 20058 Dec. 31,2004 Change
EUR million EUR miltlon In %
Current assets e
Cash and cash eguivalents 3260 1248
Marketable securities 43,5 35.9
Trade receivables . - 860.2- 155
Inventories 1,023.2 a7
QOther current assets 152.6 0.6
Tax recelvables 100.1 3.8
26123 28,5
Non-current assets
Intangible assets 949.0 5.0
Property, plant and equipment 1,8563 -1.0
Investments at equity 41.4 3.0
Non=current financial assets 790 -40.0
Other non-current assets T 89 357
Deferred tax assets =7 1891 174.2 85
L. 3,125 3,100.8 0.5
#67221. =8
"Current liabilities
Current financial liabilitles 103.5 254.2
Trade payables 504.3 8.5
Other current liabilities 447.7 =237
Tax Nabilities 167.8 128
Current provisions 224Y =30
1,4454 14.8
Non-current liabilities
Non-current financial liabilities 2162 -89
Cther non-current labilities 8.1 8.0
Non-current provisions ° 180.7  17.7
Pensions/post-employment benefits 931.1 25
Deferred tax liabilities 45.8 ' 289
13819 3.6
Equity
Equity capital 494.7 0.3
Reserves and retalned earnings 23582 174
Minority interest 419 136
' 28948 145
Total liabilities'and: ", v 7 L AT

shareholders’ equity .
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income statement

Quarter 24Quarter  Change  Jan=un,  Jan-fun,  Change
EUR million 2005 2004 in % A0S 2004 ingh
Sales 14824 13645 86 (28633 31677 86
Sales of discontinuing - - . e
operations (Laboratory
Distribution) - ~582.3 -
Intragroup sales
{Lak. Distribution) - 62.5 -
Sales of continuing
operatiopns 26479 B.1
Cast of sales -1,102.1 4.7
Gross margin 10.6
Marketing and
selling expenses 7.0
Administration
LXPENSLS 3
Other aperating
income and expenses 450
Research and
development a1
Patent and license
fevenues 419 =69.5
Investment result 2.7 -69.0
Amartization
of goodwill ~34,1 -
Operating result {con~
tinuing operaticns) 3460 159
Exceptional items 42.4 2197
Earnings before o
interest and tax (EBMT} -5 %%
{tontinuing operations) 3403 2209 3885 . 342
Operating result [dis- }
continuing operations
{Lah. Distribution) 213 -
Exceptional items
{gain from disposal of
Laboratory Distribution) 2925 -
Earnings before
interest and tax (EBM) 7022 -23.6
Financial result —45.0 -17.3-
Profit before tax 657.2 =240

Minarity Interest

Net prafit after.
minority interest

Eamings per share EUR i
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Cash flow statement

EUR million 2004
Cash and ca;h equivalents as of January 1 253.8
Net cash flows from oia'era'tl'ng activities 271.2
Net cash flows from investing activities 1,509.8
Free cash flow 1,780.9
thereof discontinuing operations (incl. revenue

from disposal of Laboratory Distribution) 40.6
Net cash flows from financing-activities -1,621.3
Exchange rate movements/

changes in companies consolidated -825
Cath and ash equivalents a5 of dune 30~ " - 17 ", 330
Statement of changes in net equity

- including minority interest —

EUR million 2004
Bafance as of January 1 2,362.8
Profit after tax ‘ 456.1
Dividend payments to shareholders of Merck KGaA -39.6
Profits transfer by Merck & Cie to E Merck -12.8
Profits transfer by Merck KGaA to E. Merck -202.4
Profits transfer by £ Merck to Merck KGaA 0.6
Dividend payments to other minority

shareholders of the Merck Group -3.6
Appropriation to retained carnings/

profit brought forward by E. Merck -
Sto&::lé—based compensation L1585
Currency transation difference 97.7
Fair market valuation ace. to IAS 39 8.7
Changes in companies consolidatedfother =11
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Segment reporting

2 Qarter 2% Ouoarter
EUR miflion 2005 2004
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San-jun, Change
204 in%

Trange
n%

Pharmacc_uﬁcals

Sales 860.8 15.5 1.669.8 13.5
Operating result 63.8 7.1 123.0 64.7
Ethicals j )
Sales 368.4 18.6 N7 16.0
Operating result 0.6 - 1.4 4013
Generies i
Sales 4019 7745 13.3
Operating result 50.7 91.7 33.8
Consumer
Health Care
Sales 89.6 1776° © 37
Operating result 12.6 19.9 - 142
Chemicals
Sales 452.6 B76.7 4.1
Operating result 119.4 238.0 =58
Liquld Crystals
Sales 166.5 302.4 8.8
Operating result 85.1 160.5 -8.7
Pigments
Sales 84.5 =11 171.7 -0.8
Operating result 129 =351 330 =-20.7
Life Science
Bt Analytics ;
Sakes _INSE 4B ! 4026 2.8
Operating result . 21.4 14.7 44.4 16.1
Corporate
and Other el
Sales 51.2 -8 389 44.4
Operating result ~-6.6 1619 =150 7122
Discontinuing !
operations (Lab,
Distribution} ?
Sales ! - V5823 -
Operating result - - 213 -
Merck Group ’
Sales ) 1,.J64.5 8.6 3167.7 ~ -8.6
Sales (continuing : 5 : " :
operations) 14824 1,3645 8.6 28632 26479 8.1
Operating result - #72028 1766 149 #74010 _ 3673 82
Operating result R $
{eontinuin . : e
opcmﬂons? 029 1766 149 4010 3460 15.9
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Other key figures of the Merck Group

MOyarter 2MQuarter  Change  Jandun Jan-lun Change
EUR million 2005 2004 in% 2005 2004 n%

;2933 14772 =801 . 1,7809 -82.2

Free cash flow i

thereof discontinu-
ing operations fincl. %3
revenue from dispos-
al Lah, Distribution}
lnvestments in
property, plant
and equipment
{without VWR)

40.6 -

49.9 27.3 96.7 12.2

No. of employees
as of June 30
{without VWR)

Notes to the interim financial statements

Accounting and valuation methods

Like the annual financizl statements, the interim financial statements
of the Merck Group have been prepared in accordance with the finan-
cial reporting standards of the International Accounting Standards
Board {IASB), London. The same accounting and valuation policies apply
as for the 2004 annual financial statements. The notes to the annval
financial statements thus apply accordingly. The present interim finan-
cial statements of the Merck Group have been prepared in accordance
with the interim financial reporting standards sct forth by |AS 34.

Merck has applied 1AS 1 Revised since January 1, 2005, and structures
its balance sheet according to the maturity of assets and tiabilities. -
With the implementation of the new standard, the definitions of indi-
vidual items in the balance sheet and of the respective balance-sheet-
related key indicators, such as gearing, ROCE and free cash flow, have
also changed stightly. The previous year's figures are presented accord-
ingly on a comparable basis. In accordance with IFRS 3 and the revised
standards |AS 38 and |AS 36, goodwill is no longer amortized 2s sched-
uled, but is subject to an annual impairment test. In the same period of
the previous year, scheduled goodwill amortization of EUR 16.3 mitlion
was recorded for continuing operatiens in the income statement.
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1

Companies consolidated

The consolidated financfal statements of the Merck Group have been
prepared with Merck KGaA as the parent company. As of the balance
sheet date, 160 companies are fully consolidated and 3 equity interests
are accounted for using the equity method, The sale of our Electronic
Chemicals business closed in mid-April. The proceeds from this disposal
amounted to EUR 270 million. The sale led to the deconsolidation of 10
fully consolidated interests and one interest accounted for using the
equity method. '

Disposal of business areas

In the second quarter of 2004, Merck sold its Laboratory Distribution
business sector. This segment was reported under discontinuing opera-
tions in 2004. The income statement has been prepared in tine with this
presentation for comparisons with the previous year: sales, expenses
and eamings before interest and tax (EBIT) are presented for continu=-
ing operations. The contribution of the Laboratory Distribution business
sector to the operating result is reported separately. The items below
the EBIT line are thus representative of the Merck Group in the previous
year, including Laboratory Distribution. :

The sale of the Electronic Chemicals business is not reported under
discontinuing operations within the meaning of IAS. With the sale in
the second quarter, Efectronic Chemicals and the remaining contract
manufacturing were reclassified to the segment "Corporate and Other",
The figures for the Chemicals business sector are therefore reported on
a comparable basis excluding Blectronic Chemicals.

Notes to the financial position and results of operations

As of June 30, 2005, total assets amount to EUR 6,405,3 million, which
represents an increase of 12% over December 31, 2004, In addition to
the increase in working capital, cash and cash equivalents also rose
following the sale of our EC business. The balance sheet ratios have
improved further: the equity ratio is 51.7%, compared to 50.6% as of
Decemnber 31, 2004, Gearing (ratio of net debt and pension provisions to
net equity) is 0.21 as of the balance sheet date {previous year 0.30).

Sales in the second quarter amounted to EUR 1,482.4 million, car-
responding to an increase of 8,6% year on year. Almost alf divisions
contributed to this. Adjusted for currency effects and the effects of
acquisitions and disposals, organic growth amounts to 11%. The operat-
ing result increased in the same period by 15% to EUR 202.9 miflion,
Worthy of particular mention here is the continued good perfarmance
of the Ethicals and Generics divisions. Maore details on the develop-
ment of the sales and results of the individual divisions can be found in
the section entitled "Business sectors™ on pages 11-22 of this Interim
Report. Exceptional items in the second quarter include the gains on
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the disposal of the Electronic Chemicals business of EUR 138.7 mil-
lion, as well as minor adjustments to existing exceptional items, Due

to the gains on'the disposal of VWR and BioMer, which were reported
in 2004 as exceptional items, the profit aftér tax of EUR 252.1 million
was lower than in the year-ago quarter; however in the comparable
presentation excluding exceptional items, profit after tax increased by
27.5%. Exdudlng exceptional items, the tax rate is 33.4% in the second
quartcr compared to 38.8% thc prc\nous year

Free cash ﬂow arnounts to EUR 293 3 million. It mclud:s net cash
inflows of EUR 235.1 million from the sale of the Electronic Chemicals
business. In the comparison with the previous year, it should be noted
that the proceeds from the sale of VWR were received in the second
quarter of 2004,

General information on subscription rights of executive
body members and employees

Within the scope of the stock option program approved by Merck's
Annual Generaf Meeting in 2000, senior exécutives hold 178,600 Merck
KGaA stock options as of the balance sheet date, Additional information
on the stock option program can be found In our Annual Report.

Related party disclosures

As of June 30, 2005, the liabilities of Merck KGaA and Merck & Cie,
Altdorf, due to E. Merck OHG amounted to EUR 281.6 million. In addi-
tion, as of June 30, 2005; Merck KGaA had receivables of EUR 0,1
million due from E Merck OHG. The balances result from the profit
transfers by Merck & Cie to & Merck OHG, the reciprocal profit trans-
fers between Merck KGaA and E. Merck OHG, and from the granting of
Ioans, The net amounts are subject to standard market interest rates.
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3" Quarter 2005

» Merck’s 3™ quarter figures reflect the Group's
continued growth with the increase dnven by the
Ethicals and Liquid Crystals divisions '

Sales: +8.8% to EUR 1,472 million*

» Results:

Operating result increases 36% to EUR 291 million*

Earnings beforc interest and tax (EBIT) rise 310
to EUR 277 million S

Proﬁt before tax increases 37% to EUR 267 million

Profit after tax rises 53% to EUR 185 million -

» Expectations for the full year:

Aided by such innovative products as the cancer treat-
ment Erbitux® and liquid crystals for flat-panel dis-
plays, which are performing at or above expectations,
Merck is confident in predicting that full-year Group sales
- excluding VWR International - should have a growth
rate in the high single-digit range. The full-year operat-
ing result should improve by a double- d|g|t rate com-
pared to last year.

* Figures for 2004 sales and operating results shown on pages 3
through 23 of this report reflect Merck's results excluding the Lab-
oratory Distribution business sector, VWR International, tnc., which’
was divcstcdl in the 2™ quarter of 2004, All other figures reflect the
company’s actual results including the one-time exceptional gain of
EUR 292.5 million from the divestiture of VWA recorded in the 2
guarter of 2004. Due to the new balance shect structure (see page
28), the definitions of related key indicators such as gearing, ROCE
and free cash flow have also slightly changed. The previous year's
figures are presented accordingly on a comparable basis.
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The Merck share

The Merck share price rose 6.3% during the 3™ quarter

to EUR 70.03 on September 30, 2005, from EUR 65.87

on June 30, 2005. Germany's DAX Index rose 10.0% during
the same quarter and the MDAX Index, which includes
Merck, increased 12.4%, The Jow- for the quarter of

EUR 66.35 occurred on July 4. The high for the quarter,
EUR 74.90; was recorded on August 2.

The Merck share compared to DAX/MDAX

1609 1608
| Moax

] pax —

1400% I Merck 140%

120%

100%

|80ﬂb

80%|0ct 2004 [lan200s  fApil © [y Sen

Share data?)

3" Quarter 2005 2™ Quarter 2005

Earnings per share after tax

and minority interest in EUR 130
Share price high in EUR Uun. 21) 6B.56
Share price low in EUR {Apr. 4) 5650

Closing share price in EUR

Market capitalization in miltions of EUR
Theoretical number of shares in millions?
Actuzl number of shares in mlilllons

" Al figures relate to the dlosing price In XETRA trading on the Frankfurt Stock
Exchange. .

{Jun. 36) 8587
{Jun. 30) 12,674
190.9

51.2

3 The caleulation of the theoreticat number of shares is based on the fact that
the gtnera) partner's equity capital is not represented by shares, Because the
share capital of EUR 133.2 million is divided into 51.2 million shares, the corre=
sponding calculation for the general partner’s capital of EUR 363.2 million leads
to 139.7 million theoretical shares. The number of shares increased slightly due to
stock options exercised in the 3" quarter (see page 30).
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Merck Group

Merck Group sales in the 3% quarter rose nominally by
8.8% to EUR 1,472 million. Sales grew organically by 9.9%.
Divestments, mainly of the Electronic Chémicals business
in the 2% quarter of this year, reduced sales by 2.9 percent-
age points. ’

Y .
During September, Merck entered into a co-development
and co-commercialization agreement with Takeda Pharma-
ceutical Company of Japan for Merck's matuzumab
(development code: EMD 72000}, a-humanized monoclonal
antibody for the treatment of cancer. Under the agreement,
Merck receives an up-front payment of EUR 60 million,
which was booked in the 3™ quarter, In addition, Merck
may receive significant milestone payments in the future.

Components of growth - Merck Group (without VWR] -

Sales growth compared to last year in %

1% Quarter 2™ Quarter 3™ Quarter Jan-Sep,
Organie growth q.1 1.2 9.9 10.1
Currency effects -1.5 03 1.8 0.2
Acquisitionsf
divestitures 0.0 -2.9 =29 =20
Total 7.6 8.6 B.B 8.4

3" Quarter sales by business sector
totaling EUR 1.5 billion

19
10

70

EUR million

I Chemicals
§ Pharmaceuticals
1 Corporate and Other
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Income of EUR 60 million from Takeda Pharmaceutcial and
EUR 10 million from Organon boosted an already excellent
3" quarter operating result to EUR 291 million, an increase
of 36%. Return on sales (ROS: operating resultfsales)
increased to-19.7% from 15.8% while return on capital
employed (ROCE) rose to 26.4% from 20.00%.

Under exceptional items, Merck made a settlement of

EUR 10.0 million to resolve a dispute with an Electronic
Chemicais customer. The remaining EUR 3.1 million involved
legal fees. .

- T
Earnings before interest and tax (EBIT) increased 31%
to EUR 277 million from the year-ago figure of EUR 212
million. Merck's financial result continued to improve,
falling 35% to just EUR =11 million from an already low
EUR -17 million in the year-ago quarter.

Effects of exceptional items

3" Quarter 3" Quarter Change
EUR millian 2005 2004 in%
Operating result Fi7 290.6 2140 35.8
Exceptional items =21 -
Profit before tax
before exceptional items 197.3 41.8
Income tax before exceptionat items =751 1.6
Profit after tax e )
before exceptional items 1222, 603
Tax rate before exceptional items -38.1% '
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3" Quarter operating result by business sector*
totaling EUR 291 million : '

EUR millien -
I Chemicals
J Pharmaceuticals

“without sector Corporate
and Other

Sales by quarter (without VWR)

2,000
1,500 —
—_ L}
1,000 .
- EUR million
500 T 2008

) 5 B ] 2005
QI  Qm QO QW o

Operating result by quarter (without VWR)

EUR million
[ 2004,
] 2005
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Profit before tax rose 37% to EUR 267 million from EUR 195
million the year before, Profit after tax increased 53% to
EUR 185 million from EUR 121 million as Merck’s underly-
ing tax rate remained at a lower level, declining to 30.0% in
the 3™ quarter of 2005 compared to 38. l% i the year-ago

quarter. i F'
' Leh -

Merck had 28,888 employees worldwide on September 30
2005, a decrease of 0.2% from the year-ago date.”

> .

3™ Quarter sales by region totaling EUR 1.5 billion

FUR millfon

| Asia, Africa, Austratasia
I Latin America

§ North America

[ Europe

Number of employees as of September 30 2005

P A

§ Asia, Africa, Australasia
1 Latin America

I North America

I Europe
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Business sectors- :

The Pharmaceuticals business sector was responsible for about
two-thirds of the Group's total sales, but both Pharmaceuticals
and Chemicals contributed almost equally to the 3% quarter
increase in Group sales.

All six divisions posted sales increases, with the largest growth
percentage coming from Liquid Crystals. That division's already
impressive 34% organic sales increase was further improved
by a 5.4% positive currency effect, Overall, currency effects
added 1.8 percentage points to the Group's 9.9% organic sales
growth rate. Divestments, mainly the sale of the Electronic
Chemicals business during the 2" quarter of 2005, reduced
sales by 2.9 percentage points. '

Components of growth in the 3" quarter ‘
Change in sales compared 1o last year in %

Pharma- ~ Carperate Merck
teuticak Chemicals and Gther Group
Organic growth 7.6 1686 ~2.2 8.9
Currency effects 1.3 3.0 a1 1.8
Acquisitionsf oo T
divestitures . 0.2 - ~0.2 785 -29

Total 9.1 - 194 * =B0.6 8.8

Sales analysis for the 3 quarter

ln % N
20
|
0 = 0 Organic growth |
I Currency effects
—— 1 Acguisitions/

-20 . divestitures
%0
60
-80

fharma- Chemicals Corporite Merck
ceuticals and Other Group
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Pharmaceuticals business sector

The Pharmaceuticals business sector contributed nearly two-
thirds of the Group's sales and 60%" of the operatmg result
in the 3" quarter.

Sales rose 9.1% to EUR 970 million in the 3™ quarter from
EUR 889 million in the year-ago quarter, with all three divi-
sions contributing to the increase. As a comparison, sales in
key global pharmaceutical markets grew 5% (August 2004 -
July 2005) and are expected to grow at 6-9% until 2009,
according to IMS Health.

The Pharmaceuticals operating result jumped 32% to

EUR 184 million in the 3" quarter from EUR 140 million
in the year-ago quarter as the Ethicals and Consumer Health
Care divisions produced outstanding increases in their
respective operating results, with sales outpacing expenses.

The gross margin for Pharmaceuticals continued to improve,
this quarter by 7.8%, largety due to Ethicals. The improved free
cash flow can be attributed mainly to the Generics division.

Return on sales (ROS) for the Pharmaceuticals business sec-
tor rose to 19.08 in the 3™ quarter of this year from 15.8%
in the year-ago quarter. Return on capital employed {ROCE)
increased to 29.9% from 23.7%. Both these substantial
improvements were largely due to the EUR 60 million up-
front payment from Takeda Pharmaceutical but also te

the good results by the Ethicals and Consumer Health Care
divisions,

Pharmaceuticals _Key figures

3"*Quarter 3"Quarter  Change 7 Jan-Sep  Jan~Sep. Changc

EUR milllan 2005 2004 n% 2005 2004 in%
Sales 3,‘;'{55'7@}_5 889.2 9.1 12,8646 25500 1.9
1572.4 13.8

5518 7.8 &

Gross margin

R&D 217 160 §54214 3860 9.2
Operating result 140.1 5 ¥3es 2630 47.0
Exceptional items 21 419 8780 403 -
Free cash flow 107.3 585 2735 3948 -307
ROS in % 15.8 5. 103
ROCE in % 23.7 14.2

*without sector Cerporate and Other
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Ethicals

Ethicals division sales increased 12% to EUR 441 million in
the 3" quarter from EUR 393 million in the year-ago quar-
ter. This division accounts for 45% of Pharmaceuticals sales
and 30% of total Merck Group sales. In terms of sales, Ethi-
cals was Merck’s largest division in the 3™ quarter. Erbitux®,
Merck's new cancer treaiment, once again was the division's
key driver of sales growth in the quarter.

Erbitux® sales in the 3" quarter amounted to EUR 59 mil-
lion, a 15% increase compared to sales of EUR 52 million

in the 2*¢ quarter of 2005. Merck launched Erbitux® in the
European Union in July 2004 and now has marketing
authorization for Erbitux® in 45 countries around the world,
with Bulgaria, Guatemala, Panama, Ecuador, the Philippines
and Malaysia joining the growing list during the 39 guarter,

Merck continues its efforts to expand the indicated uses of
Erbitux®, For example, four large Phase III trials - two for
earlier stages of colorectal cancer, one for non-smail-cell
lung cancer and one for head and neck cancer - are under-
way. In addition, Merck applied in August to the European
Medicines Agency (EMEA) and Swissmedic to extend the
use of Erbitux® for the treatment of squamous cell carci-
noma of ﬂ{e head and neck {SCCHN).

Total sales for the beta-blocker bisoprolel, including

the branded Concor® products, mainly Lodoz® and
Concor®COR, increased 16% to EUR 83 million in the

3 quarter. This steady growth is largely due to efficient
life-cycle management. This includes the landmark study

Ethicals __ Key figures
’ 3"Quarter 3¥Quarter  Change  Jan-Sep. Jan-Sep.  Change
2005 2004

EUR million 2008 2004 in% int
Sales Faa3 3929 123 I737% 1,006 147
Gross margin - 290.5 13.4 B3t.S . 141
RED 931 166 § 075 - 38
Operating result 62.3 593 1564 737 123
Exceptional items - - 46.7 -
Free cash flow 10.8 1.1 2852 -79.4
ROS in % 15.9 8.6

ROCE in % 21.7 7.9
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CIBIS III, whose results were published in the 3 quarter.
The study proved that beginning chronic heart failure treat-
ment with Concor®COR is clinically as beneficial as starting
with the more commonly prescribed enalapril.- The bisopro-
lol group remains the top-selling family of products for the
Ethicals division. . o

Sales of the Glucophage® {metformin) family of oral antidia-
betic products decreased 15% to EUR 68 million in the 3™
quarter, in line with expectations. Sales of Glucovance® (met-
formin and glibenclamide) increased 65% but could not com-
pensate for the generic competition challenging Glucophage®.

Sales of thyroid medicines such as Euthyrox® increased
13% to EUR 28 million in the 3" quarter. Merck remains
the market leader in Europe and Latin America for thyroid
treatments and is number three worldwide, Euthyrox®, for
example, is used by a total of 7 million patients with hypo-
thyroidism in mere than 60 countries.

The Ethicals operating result increased 59% to EUR 99 mil-
lion in the 3" quarter of 2005. [n addition to the favorable
sales development of the division, an up-front payment from
Takeda Pharmaceutical of EUR 60 million for co-develop-
ment and co-commercialization rights to the cancer treat-
ment matuzumab (EMD 72000) contributed to this excellent
operating result. This humanized monoclonal antibody
currently is in Phase II clinical trials for the treatment of
non-small-cell lung, gastric and colorectal cancers.

The EUR 10 million up-front payment for the licensing
of Merck's oral contraceptive EMM 310066 to Organon
announced in May was also booked in the 3" quarter.

Research and development expenses rose 17% to EUR 109
million due to the high costs of clinical trials, mainly for
oncology products.

Along with sales and the operating result, ROS and ROCE
continued to improve significantly. ROS jumped to 22.5%
from 15.9% in the 3™ quarter of last year. ROCE rose to
34.5% from 21.7%. :



L

At

3™ QUARTER 2005 | 13

Generics

Generics sales rose 6.1% in the 3" quarter to EUR 435 mil-
lion compared to EUR 410 million in the year-ago quarter,

Again in this quarter, good performances by Generics busi-
nesses throughout Europe led to a solid double-digit sales
growth rate for the region, with businesses in the Nether-
lands, Portugal and France reporting especially strong sales
growth. Italy again posted a double-digit sales growth rate,
In the United Kingdom's highly competitive market, Gener-

- ics recorded sales growth of 23%,

In the United States, sales of Dey, Inc. jumped 29% on the
success of DuoNeb®, the unit-dose inhaler for the treatment
of chronic obstructive pulmonary disease {COPD), and
EpiPen®, an emergency auto-injector for the treatment of |
(anaphylactic) allergic reactions.

Sales at the Canadian subsidiary Genpharm, Inc. declined
due to aggressive competition as well as intense price
pressure in the generics markets in Canada and the United
States, In order to gain direct access to the United States
market, Merck established a new generic pharmaceuticals
business, Genpharm L.P., in New York during the 3™ quar-
ter.

Research and develepment ¢osts rose 17% to EUR 30 million
as Merck Generics continues to invest in portfolio expansion
and development of higher-margin value-added generic
products with specialized dosage forms and drug-delivery

Generics __ Key figures
I"Quarter 3™Quarter  Change  Jan-Sep. Jan-Sep.  Change

EUR millin 005 2004 inth 2005 2004 intn
Sales a3 ar0a 61 113127 1,1846 108
Gross margin ) 2045 0.5 566.3 16.5
R&D 260 169 % ne 327
QOperating result 671 45 & 158.8 21.4
Exceptional items =21 419 -6.3 -4.7
free cash flow 178 3557 & 61.0 2054
ROS in % 16.4 13.4

ROCE in % 289 22.8
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systems. Despite this increase, the division's operating result
rose 4.5% to EUR 70 million,

In the 3™ quarter, free cash flow improved significantly
compared to the year-ago figure, which was unusually low
due to the purchase of NM Pharma in Scandinavia.
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Consumer Health Care

The Consumer Health Care division's sales increased 8.9% to
EUR 94 million in the 3™ quarter, driven by demand for its
most popular brands. The Bion®3 line of probiotic vitamin
preparations generated excellent sales in Europe, especially
in the United Kingdom, France and Belgium.

‘The omega-3 (cod liver oil) dietary supplements under the
brand names Seven Seas® for adults and'Halibc:r.’:mg}:o for
children remain‘top sellers in the United Kingdom. In Sep-
tember, the division announced plans to launch its success-
ful Seven Seas® joint care products in the large Asian mar-
kets of Hong Kong, Singapore, Malaysia, Taiwan, Indonesia
and Thailand.

Merck Médication Familiale in France successful launched
the new skin care products Exfoliac® for oily and acne skin
and Iklen® depigmentation cream. Cebion® vitamin products
are doing-exceptionally well in Colombia and strong promo-
tional activities for major brands resulted in a 28% increase
in sales in South Africa.

In spite of higher-marketing and sales costs, such as for the
Iaunches of Seven Seas® products in Asia and new skin care
products in France, the operating result for Consumer Health
Care jumped 39% in the 3™ quarter to EUR 15 million. This
was due mainly to improved sales and lower pension costs
in the United Kingdom.

The ROS improved to 15.9% compared to 12.5% and ROCE.
rose to 20.6% from 15.1%, bath due to the much higher
operating result. -

Consumer Health Care __ Key figures
1" Quarter 3%Cusrtey  Change.  Jan-Sep. Jan~Sep.  Change

EUR milliors 2005 2004 ing% 2005 2004 in%%
Sales F3938 862 B9 Biz7@lil 2628 54
Gross margin 60T 569 1742 a7
RetD 2.6 6.7 64
Operating result 10.7 30.7 230
Free cash flow 19.0 ‘386 -31.6
ROS in % ) 125 - 1.6

g, 151 14.2

ROCE in %
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Chemicals business sector

The Chemicals business sector contributed one-third to sales
and 40%" to the Group operating result in the 3 quarter.

Chemicals sales increased 199% to EUR 492 million in the 3™
quarter with all three divisions - especially Liquid Crystals -
making positive contributions. As Merck produces specialty
chemicals for growth industries, its healthy sales increase
does not mirror the overall picture for German chemical
companies. According to the German Chemical Industry
Association {VCI), sales of chemicals by German companies
are expected to grow by about 4.5% in 2005.

Merck's investment in Chemicals research and development
rose 40% to EUR 35 million during the quarter, largely due to
a 50% jump in R&D spending by the Liquid Crystals division
but also double-digit increases by the Pigments and Life Sci-
ence & Analytics divisions, This reflects Merck's commitment
to developing the most innovative products for its customers.

Despite these higher R&D costs, the Chemicals operating result
rose 44% to EUR 123 million in the 3™ quarter, spurred by
exceptionally strong performances from all three divisions.

As a result, the ROS increased to 24.9% from 20.7% in the
year-ago quarter. The ROCE improved significantly to 26.4%
compared to 19.5% in the 3™ gquanter of 2004.

Chemicals__Key figures**
I¥Quarter 3¥Quarter  Change  Jan-Sep. Jan-Sep.  Change
2005 2004

ELR miflion 2004 In In %
Sales 4118 19.4 14044 1,28B5 9.0
Gross margin 157 23.0 Nnie 7.6
RED '282 396 B " 757 276
Operating result 853 438 E3469 3233 7.3
Free cash flow 146.3 -8.7 %2 3588 =252
ROS in % 20.7 251

ROCE in % 19.5 25.1

* without sector Corporate and Other

* The sale of Merck's Electronic Chemicals business to BASF AG of Lugdwigs-
hafen, Germany, was completed on April 15 As of the 2™ quarter of this -
year, results for the Electronic Chemicals division are being booked under
the segment Corporate and Other. Figures for the Chemicals business
sector have been adjusted accordingly.
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Liquid Crystals

Sales by the Liquid Crystals division jumped 40% to a record
EUR 199 million in the 3 quarter compared to the year—ago
quarter. This mcrease mduded a currency impact of +5.4%.
Compared to the 2™ quarter of this year, 3" quarter sales
were up 8. 6%, mdlcatmg the liquid crystal display. [LCD)
market has picked up sngmﬁcantly

The growth engme for the LCD industry is now flat-screen
telev1s1ons, with manufacturers attempting to shift customer
preference to large-screen models, This new trend to bigger
LCD-TVs undoubtedly had a positive effect on Merck's 3
quarter liquid crystals sales. Likewise, higher demand for
LCD monitors and smaller LCD applications such as mobile
telephones, cameras and MP3 players added to the dmsmn 5
excellent 3™ quarter results.

Despite a 50% jump in research and development expenses
and contmued ramping-up of the new production facility in
Darmstadt the division‘s 3™ quarter operating result
1mproved by 34% to EUR 92 million - also a record. ROS
declined slightly year-on-year but was still at a very good
46.4%, well above the 42.7% in the previous.quarter.

Liquid Crystals Key figures
3V0uarter 3"Cuarter  Change Jmp.‘:ep. Jan-Sep. Crange

EUA million 2005 2004 in% . 05 2004 in%
Sales t@‘"'s's’z} 1421 39.8 5277 4445 187
Gross margin 877 443 Bi37E 2865 164
R&D 122 502 E508 337 so8

688 340 Wa3sy 2203 4.1
726 -183 JA1I5E 2042 -433

. u---._;l
4 484 - BESSH 5ie
ROCE in % . Pl 480 ¥uard 568

Operating result
Free cash flow
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Pigments

Sales of the Pigments division increased 6.1% to EUR 85 -
million compared to the year-ago quarter. This growth
mainly stemmed from Asia, where sales rose 11%, and
Europe, where sales were up 5.7%, and was supported hy
strong demand for pigments for casmetics and autamative
paints. North American sales remained at last year's level,
as the automotive coatings business there has been partially
relocated from the United States to Mexico.

Cosmetics Pigments recovered with a 6.2% increase in the
3" quarter compared to the year-age quarter as improved
demand for the newer Xirona® multicolored pigments and
Ronastar® high-luster pigments more than compensated for
lower demand of traditional cosmetics pigments. The Cos-
metics Actives business field grew by 8.3% with good sales
of active ingredients and the new dihydroxyacetone {(DHA)
self-tanning agent used in sprays and creams.

Sales of Industrial Pigments rose 3.6% on improved demand
for functional pigments such as Selarflair™ for greenhouse
shading, and also for Xirallic® high-luster effect pigments
and Colorstream® optical-variable pigments.

Research and development investments rose 22% to EUR

8.8 million, but this increase was more than offset by lower
selling and administrative expenses, The Pigments division's
operating result improved to EUR 11 million compared to
the year-ago quarter. With an improved operating result, the
ROS rose to 12.8% from 8.4% in the year-ago quarter.

Pigments__Key figures

39 Cwarter 3Quarter  Change  Jsn-Sep. Jan-Sep.  Change
EUR million - 2005 2004 ino w05 204 in "’
Sales 5854  BOS 681 Fi2558 2522 1.4
Gross margin 42.1 43 fEi35E 1402 . -33
RED 72 224 Egdle 219 86
Operating result 6.8 36370 388 -G8
Free cash flow - 24,2 584 -208
ROS in % B.4 15.8
ROCE in % 6.1 n.9




L

oot

pR

20.] MERCK GROUP INTERIM REPORT

Life Science & Analytics

Life Science & Analytics increased its sales by 9.8% in the
3 guarter to EUR'208 million. The division's already strong
market position in Latin America continued to expand in ¢
the 3™ quarter resulting in a sales growth rate of 39%, And
once again, the folinate business in Switzerland achieved
outstanding results. Asia ~ especially China, Japan and
Thailand - continued to perform well.

Within the division's product portfolio, food and environ-
mental tests as well as customized products generated
above-average sales figures.

The operating result doubled to EUR 20 million from

EUR 9.7 million in the year-ago quarter due to continuing
cost controls and synergy effects from the combination

in January 2004 of the former divisions of Life Science
Products and Analytics & Reagents. This is also refiected
in significantly improved rates for the ROS and ROCE.

Life Science & Analytics__Key figures
37 (arter Cuarter  Change  Jan~Sep. Jan-Sep.  Change
2005

EUR milion . 2005 2004 b % 2004 in%
Sales #2077 188.2 9.8 3%8209 5918 43
Gross margin 858 104 Ef2 285.9 4
R&D 58 388 ¥ 20 9.4
Operating result 8.7 1016 § 541 . 314
Free cash flow T 49.5 44 963 106

ROS In 4% BEga s g aa
ROCE in % s 53 ze o8
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Corporate and Other

The sector Corporate and Other includes corporate overhead
costs incurred by Group holding companies, taxes, and other
items that are not allocated to specific divisions.

In order to enhance the comparability of the Chemicals
business sector, figures reported under the Electronic Chemi-
cals division in the previous and current years have been
reclassified to the sector Corporate and Other. Thus,

an amount of EUR 10.0 million to settle a dispute with an
Electronic Chemicals customer was recorded under this
sector's exceptional items. The Electronic Chemicals business
was divested during the 2™ quarter of this year,

Corporate and.Other __Key figures C
v IQuarter 3¥Quarter  Change  Jan~Sep. Jan-Sep.  Change
2004

EUR miilion 005 2004 in% 2005 In %
Sales 518 -80.6 fEEBEY 1532 568
Gross margin 154 -026 & 437 -653
R&D 1.2 - 36 -645
Operating resuit -3 438 i -264 600

Exceptional items

Free cash flow -687 678 FFIiT4 -1nga -782
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Qutlook

Merck stated already in its 2004 Annual Report, published
in February, that it was.“expecting all divisions of its -
Pharmaceuticals and Chemicals business sectors to continue
to perform well in 2005.” That has indeed happened. In

the first nine months of this year sales were up 8.4% and
the operating result jumped 23% compared to the year-ago

~ period (excluding VWR International).

This is because Merck remains committed to producing
innovative, high-margin products such as the cancer treat-
ment Erbitux® and liquid crystals. The Group also is diligent
in taking advantage of opportunities to optimize returns on
valuable assets, which in the 3" quarter led to the partner-
ship with Takeda Pharmaceutical for the co-development
and co-marketing of Merck's cancer treatment matuzumab
(development code: EMD 72000).

Erbitux® is developing ahead of plan and now has approval
in 45 countries in Merck's marketing territory. Merck's

3" quarter sales of Erbitux® reached EUR 59 million and
nine-month sales totaled EUR 153 million, leading the com-~
pany to expect that full-year sales should exceed EUR 200
million.

Merck continues to develop the potential of Erbitux®.

As announced, the company applied during the 3™ quarter
for approval of Erbitux® for the treatment of head and
neck cancer in the European Union and Switzerland. In
addition, large Phase III clinical trials for Erbitux® are
underway, which, if successful, could expand its use to

. first- and second-line treatments for colorectal cancer and

to other types of cancer.

As expected, the sales growth rate of the Liquid Crystals
division picked up in the 3" quarter and recent public state-
ments by leading LCD manufacturers would indicate that
this trend should continue for at least the next several
months. The division's 27 quarter return on sales did not
quite meet the very high expectations set for it but ROS for
the 3 quarter is moving in the right direction.
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Merck Generics took several steps during the 3" quarter to
position itself for future growth. For example, it established
an international respiratory medicines business field to
consolidate its expertise in this growing therapeutic area.

It also established a generics business, Genpharm L.P, in
the United States to access the world's fargest pharmaceuti-
cals market. While making strategic plans for the future,
Merck Generics is always ready to take advantage of one-
off opportunities, such as the agreement made in October
to be the exclusive distributor of the generic version of
Forest Laboratories blockbuster antidepressant Lexapro®.:

Mcrck‘cxpccts its positive business development trend to
centinue. In June, the company raised its mid-term finan-
cial targets to better reflect this trend, The ROS target
increased to 20% from 15% and the ROCE target rose to
25% from 15%. Merck emphasized at the time that these
were mid-term targets and not a guidance. However, influ-
enced by one-time effects, 3¢ quarter ROS at 19.7% nearly
reached the new target and ROCE at 26.4% exceeded it,
Merck is upgrading its guidance for the full year - the
company is confident that sales for the Group, excluding
VWR International, should have a growth rate in the high
single-digit range. The full-ycar operating result should
improve by a double-digit rate campared to last year.

Darmstadt, October 25, 2005
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Interim financial statements
as of September 30, 2005

Balance sheet
o Sep. 30, 2005 Dec 31, 2004 Change
EUR million EUR millien . in%

ot

Current assets

: . ,.-r{&.\t" 4 :
Cash-and cash ¢quivalents },‘.’:3}: 873.6; 3260 168.0

Marketable securities - -, 1A 495 457
Trade recelvables - 1336 960.9 180
Inventories . - SN 1,023.2 88
Other current assets b eat 1526 421
Tax receivables "f%m Llﬁ 004 260
5353 26123 353

Non=current assets
intangible assets 949.0 4.7
Property, plant and equipment 18663 -17
Investments at equity 41.4 1.3
Non-current financial assets 790 -422
Qther non=gurrent assets 9.9 17.3
Deferred tax assets 174.2 5.3
e 3,100.8 -0.3

Total assets ST :‘3‘*5'}%“ 2R

B5, 7221 ¥ 16.0i
Current liabilities ’

Currant financial Habilitles 1015 209.7
Trade payables %57 504.3 13.3
Other current ligbilities +ﬁ?' 384,71 4477 ~1441
Tax liabilities #‘m‘mao* 167.8 _ 28.7
Current provisions 2241 =5.6
14454 175
Nan=current liabilities
Non-cuirent finangial liabilities 2162 -99
Qther non-current liabilities 8.1 2.7
Non-current provisions 180.7  23.7
Pensions/post-employment benefits 931.1 3.t
Deferred tax liabilities 45.8 5.3
g‘-‘r" ’435.2f 1,381.9 kE:}
Equity e
Equity capital 4947 03
Reserves and retained earnings 29574 23582 254
Minority interest *‘3?&“5&45 419 203
2,834.8 2111

et w;{ Fgars oo

shareholdersequity; SH 6,637 £5722°H ﬁmo
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Income statement

N Quarter Quarter  Change Jan-Sep  Jan-Sep. | Change
EUR miTlion 2005 2004 in ok 2005 2004 in%
Sales fdng 13528 B8 143357 45205  -41
Sales of discontinuing 9‘"%1(% _ E R
operations (Laboratory it
Distribution) - - > -0823 -
Intragroup sales
(Lah. Distribution) =3 625 -
Sales of continuing g@gﬁ;ﬁ

_operatiors 8.8 F43351 40007 B.4
Cast of safes 55
Gross margin 23287 104
Marketing and
selling euperses =300.1 6.8
Administration
Expernses -241.2 61
Other operating
income angd expenses 21.9
Research and
development 1.6
Patent and license
TEVERULS 2
Investment result 766
Amortization
of goodwill -
Operating result {con- i
tinuing operations) 214.0 : 235
Exceptional {tems -2.1 512206 204.1
Earnings before . e
interest and tax (EBT) 3 %‘?s\ !

{continuing operations) B 500.4 356

Operating result {dis-
continuing operations
(Lab. Distribution)

Exceptional items
(gain from disposal of  E¢
Laboratory Distribution) E3ei=

Eamings before
interest and tax (EBIT}

Financial result
Profit before tax
Income tax
Profit afeer tansiin
Minority interest

Net profit after
minority interest

N3 -

Eamings per share EUR &
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Cash flow statement

EUR millien . 2004
Cas.h and cash equivalents as of January 1 253.8
Net cash flows from operating activities 511.4
Net cash flows from invc:;ting activities 1,404.2
Free cash flow ’ 19156
thereof discontinuing operations (incl. revenue
from disposal of Laboratory Distribution) 40,7
Net cash flows from financing activities -1,680.8
Exchange rate movements/
changes in co -B2.8
Beie0s8)
Statement of changes in net equity
- including minarity interest - '
EUR millien 2004
Batance as of January 1 2,362.8
Profit after tax 586.9
Dividend pafm:nts to shareholders of Merck KGaA -39.6
Profits transfer by Merck & Cie to E. Merck -19.9
Profits transfer by Merck KGaA to E. Merck -210.9
Profits transfer by E. Merck to Merck KGaA 1.5
Dividend paymcr-ns to ather minarity
shareholders of the Merck Group -5.4

Appro'priation to retained earnings/
profit brought forward by E. Merck

Stock-based compensation R 22.7
_ F e

Currency translation difference ég;;“gws.g; . 7

Fair market valuation acc. to IAS 39 o 22

Changes in companies consolldatedfother fy,‘;t{q 10..:@ 0.4

R Lo e e W‘%ﬁ;ﬁ.‘%?

AR g ¥ W ol
Balance 25,07 SePIEMDET S0 s 4 s Ahcorsiat ¥ it




Segment reporting

3 Quarter 3" Quarter
EUA million 2005 2004

a4 QUARTER 2005 | 27

Change Jan~Sep. Change
in % 2005 2004 in%

Pharmaceuticals

2,550.0 1.9

Sales 889.2 g1 !
Opersting result 140.1 N5 263.1 47.0
Ethlcals ' -
Sales 2929 123 1,110.6 14.7
Operating result 623 59.3 73,7 112.3
Generics E’i{?ij 5—‘;"“7“:&3

‘ mhes ]
Sales 2F4345 400 61 £1.3127 11848 10.8

Operating resutt &0, 671

45 [&i928 1588 21.4

Consumer %::1 "ré:j iﬁ;ﬁ:’iﬁ’ﬁ i
Health Care Em\;ﬁ“ %E%é,!%
Sales F4938  ee2 as- BooTey, 5.4
Qperating result 10.7 39.4 A 23.0
Chemicals
Sales 411.8 2.0
Operating eesult 85.3 1.3
Liquid Crystals
Sales 142.1 18.7
Operating result 68.B 4.1
Pigments
Sales 80.5 1.4
Operating result 6.8 -6.8
Life Science
& Analytics
Sales i 189.2 49
Operating resuit (1915 97 1016 i 3.4
Corporate 3
and Other ’ =
Sales 51.8 =80.6 ¥ P 1532, -he8
Operating result . -3 =264 60.0
Discontinuing
operations [Labor-
atory Distribution} ]
Sales - 5823 -
Intragroup sales - -62.5 -
Operating result - - 213 =
Merck Group ' g
Sales 471.9, 13528 8.8 43351 45205 -4.1
Sales {continuing  [PRaRe ' o AR
cperatians) £1.471'9 13528 88 Y43351 40007 B4
Operating result Bi290.6 2140 - .358 581.3 19.0
Operating result % %
{continuin ?gf o .
vperations; Lr2906 2140 358 560.0 23.5
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Other key figures of the Merck Group

IQuarter I"Guarter  Change  Jan-Sep.  Jan-Sep.  Change
BUR million ‘2005 2004 in% 2005 2004 in%

1.9 #5046 5825 -114

<=

Free cash flow
{without VWR)

Investments in

property, plant
and equipment

{without VWR) 17.8 148.1 14.1
No. of employees

as of September 30

{without VWR) 3z 28,942 -0.2

Notes to the interim financial statements

Accounting policles

Like the annual financial statements, the quarterly financial state-
ments of the Merck Group have been prepared in accordance with the
financial reporting standards of the Intemational Accounting Standards
Board (1ASB), London. The same accounting palicies apply as for the
2004 annual financial statements. The notes to the annual financial
statements thus apply accordingly. The present interim financial state-
ments of the Merck Group have been prepared in accordance with the
interim financial reporting standards set forth by IAS 34,

Merck has applied IAS 1 Revised since January 1, 2005, and structures
its balance sheet according to the maturity of assets and labilities.
With the implementation of the new standard, the definitions of indi=
vidual items in the bafance sheet and of the respective balance-sheet-
related key indicators, such as gearing, ROCE and free cash flaw, have
also changed slightly. The previous year's figures are presented accord-
ingly on a comparable basis. In accordance with IFRS 3 and the revised
standards IAS 38 and [AS 36, goodwill is no longer amortized, but is
subject to an annval impairment test. In the same period of the previ-
ous year, goodwill amortization of EUR 16.3 million was recorded for
continuing operations in the income statement.
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Companies consolidated

The consolidated financial statements of the Merck Group have been
prepared with Merck KGaA as the parent company. As of the balance
sheet date, 166 companies are fully consolidated and § equity interests
are accounted for using the equity method.

Disposal of business areas

In the second quarter of 2004, Merck sold its Laboratory Distribution
business sector. This segment was reported under discontinuing opera-
tions in 2004, By contrast, the divestment of the Electronic Chemicals
(EC) business in the second quarter of this year is not reported under
discontinuing operations within the meaning of IFRS. With the sale, the
remaining contract manufacture as well as the previous year's figures

_have been reclassified to the segment "Corporate and Other? The figures

for the Chemicals business sector are thus comparably stated without
the EC business. | :

Notes to the financial position and results of operations

The total assets of the Merck Group amount to EUR 6,637.1 millian

a3 of the balance sheet date. This represents an increase of 16% over
December 31, 2004. In addition to the increase in working capital, cash
and cash equivalents also rose considerably following the sale of cur
EC business. The equity ratio is 52.8%, compared to 50.6% as of ‘
December 31, 2004, Gearing (ratio of net debt and pension provisions
to net equity) is 0.15 as of the balance sheet date [previous year: 0.30)

Sales totaled EUR 1,471.9 million in the third quarter of 2005, This
corresponds to an increase of B.8% over the previous-year period.
Adjusted for the impact of currency and acquisitions, organic growth
amounted to 9.9%. All the divisions contributed to this; the develop-
ment in the Ethicals and Liguid Crystals divisions was especially pleas-
ing. The operating result increased during the same period by 36% to
EUR 290.6 million. This includes an up-front payment of EUR 60 million,

“which Merck received purseant to the agreement with Takeda Pharma-

ceutical of Japan to co-develop and co-market matuzumab {EMD 72000;
Ethicals division). The EUR 10 million up-front payment for the licensing
of Merck's oral contraceptive EMM 310066 to Organon announced in May
was also booked in the 3™ quarter. Further details on the business devel-
opment of the individual divisions can be found in the section entitled
"Business sectors” on pages 9-21 of this Interim Report. Profit after tax
amounted to EUR 185.1 million, this corresponds to an increase of 53%
over the previous-year period, The tax rate was 30.6%; adjusted for
exceptional items it was 30.0%.

Free cash flow amounted to EUR 188 million in the third quarter of
2005 as compared with EUR 185 million in the third quarter of 2004,
Income from the cooperation agreement with Takeda Pharmaceutical
{EUR 60 miltion) has been recorded as a receivable in the third quarter;
the payment will be received in the fourth quarter of 2005,
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General information on subscription rights of executive
body members and employees

Within the .scopi: of the stock option program approved by Merck's
Annual General Meeting in 2000, senior executives hold 144,850

Merck KGaA stock options as of the balance sheet date. Additional. - -

information on this stock option program can be found in our
Annual Report. -

Related party_disc!o.r»qres

* As of September 30, 2005, there were liabilities by Merck KGaA and -

Merck & Cie, Altdarf, to E. Merck OHG of EUR 259.6 million. In addi-
tion, as of September 30, 2005, Merck KGaA was owed receivables of
EUR 0.1 million by E. Merck OHG. The balances result fram the profit
transfers by Merck & Cie to £ Merck OHG, the reciprocal profit trans-
fers between Merck KGaA and E Merck OHG, and from the granting
of loans. Merck KGaA was also owed receivables of EUR 0.4 million by
E. Merck Beteiligungen OHG. The net amounts are subject to standard
market Interest rates,

General information on staff changes in executive
or supervisory bodies

E. Merck GHG has appointed Walter W, Zywottek as a General Partner
and member of the Executive Board of Merck KGaA, effective Septem~
ber 1, 2005.
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Executive Board of Merck KGaA

Prof. Dr. Bernhard Scheuble, Chairman
Dr. Michael Rémer, Vice Chairman

Dr. Michael Becker

Prof. Dr. Dr. h.c. Thomas Schreckenbach
Dr. Jan Sombroek

Walter W. Zywottek

Super'visory Board of Merck KGaA

Peter Ziihlsdorff, Chairman | Flavio Battisti*, Vice Chairman

‘Jon Baumhauer | Klaus Brauer* | Claudia Flauaus®

Michael Fletterich® | Dr. Michael Kasper®

" Dr. Kal-Ludwig Kley | Albrecht Merck | Dr. Arend Oetker
" Prof. Dr. Wilhelm Simson | Osman Ulusoy*

el

_ * Employee representative

Further reporting dates

February 16, 2006 Annual Report 2005
-April 27, 2006 Interim Report 17 Quarter 2006
July 26, 20086 Interim Report 2 Quarter 2006

October 24, 2006 Interim Report 3™ Quarter 2006
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January 28, 2005

Merck KGaA Sells Electronic Chemicals Business to BASF
For EUR 270 Million

¢ Merck EC business, with about 600 employees, will transfer to BASF.
s Merck to continue Darmstadt EC production for three years.

Merck KGaA announced today that it sold its worldwide Electronic Chemicals business
to BASF AG of Ludwigshafen‘for EUR 270 million in order to focus on its innovation-
driven businesses of pharmaceuticals and chemicals. The transaction is still subject to
approval by antitrust authorities and is expected to close in the second quarter. This
move reflects Merck's business strategy of “focused diversification,” concentrating an
innovation-driven pharmaceutical and chemical businesses with long-term profitability. .

The transaction includes Merck Electronic Chemicals management, technology. and
production facilities in Asia and Europe. Merck KGaA employeeé in Darmstadt, who
already toll manufacture for Merck Electronic Chemicals, will remain with Merck and
continue_to manufacture for BASF for the next three yéars. Merck Etectronic Chemicals
has operated as a legally independent company whglly owned by Merck KGaA since
January 1, 2003.

“This transaction will be positive for Merck, its EC employees and also BASF,” said
Prof. Thomas Schreckenbach, Merck's Executive Board Member responsible for
Chemicals. “It will allow Merck to focus its resources on highly innovative chemicals
such as liquid crystals, pigments and specialty reagents. Our employees will transfer to
another well-respected employer. BASF’s experience in electronic chemicals and in the

" production of large-scale wet chemicals makes it the ideal partner for this business.”

Page 1 of 2
Merck KGaA - Germany
Investor Relations Partnership limited by shares Executive Board and General Partners:
Frankfurter Strafie 250 Commercial Register AG Darmstadt HRB 6164 Bernhard Scheuble (Chairman),
64271 Darmstadt Registered Office Dartfistadt Michael Romer (Vice Chairman),
www.investors.merck.de  Chairman of the Supervisory Board: Michael Becker, Thomas Schreckenbach,

Peter Zithlsdorff Jan Sombroek
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Investor Relations Information

The electronic chemicals business sold to BASF had sales of EUR 155 million, a 16

percent increase, during the first nine months of 2004. It supplies the semiconductor

industry with a complete range of ultra-pure process chemicals and also offers chip

manufacturers a variety of analysis-related services. The electronic chemicals business -
has approximately 600 employees, who will transfer to BASF. '

The divestiture includes Merck's production sites and distribution centers for electronic

chemicals in Taiwan; Malaysia; China; France; Singapore, the Netherlands and

Germany.

For a given period of time — at the latest until the end of 2005 — Merck and BASF will
jointly manage the business in the key Taiwanese market under leadership of BASF.
This is intended as.a signal to both customers and employees that both parties are
particularly interested in ensuring a smooth transition and development of the business.
Following the end of the transition period — but by no later than the end of 2005 -
Merck has the right to transfer its share in the Taiwan operations to BASF.

Your Investor Relations Team:

Dr. Christian Raabe Tel.: +49 6151 72-6295

Sascha Becker Tel.: +49 6151 72-3321

Dr. Monika Buttkereit Tel.: +49 6151 72-2584

Susanne Zeichner  Tel.: +49 6151 72-3315 \

Page 2 of 2
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Merck KGaA Sells Electronic Chemicals Business to BASF

Darmstadt, Germany, January 28, 2005 - Merck KGaA announced today that it sold its
worldwide Electronic Chemiqals business to BASF AG of Ludwigshafen for EUR-270 million
in order to focus on its innovation-driven businesses of pharmaceuticals and chemicals. The
transaction is still subject to approval by antitrust authorities and is expected to close in the |

second guarter.

For a given period of time - at the latest until the end of 2005 - Merck and BASF will jointly
manage the business in the key Taiwanese market under leadership of BASF. Foliowing the
end of the transition period Merck has the right to transfer its share in the Taiwan operations

to BASF.

The electronic chemicals business sold to BASF had sales of EUR 155 million, a 16 percent
increase, during the first nine months of 2004. It supplies the semiconductor industry with a

Mgl

complete range of ultra-pure process chemicals and also offers chip manufacturers a variety'
of analysis-related services. The electronic chemicals business has approximately 600
employees, who will transfer to BASF. The divestiture includes Merck's production sites and
distribution centers for electronic chemicals in Taiwan; Malaysia; China; France; Singapore,

\ the Netherlands and Germany.

Parmstadt, 28.01.2005
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February 8, 2005
Merck KGaA Acquires Avecia's OLED and Polymer Electronics Units

Merck KGaA and Avecia of Manchester, U.K., announced today that Merck has

acquired the OLED (organic Iig'ht-emitting diodes) materials and the polymer

electronics businesses of Avecia for EUR 50 million in cash. The transaction, which is

subject to regulatory approval and_approval by E: Merck OHG, is expécted to-be
! completed during the first quarter of 2005.

The acquisition includes Covion Organic Semiconductors GmbH in Frankfurt,
Germany, a leader in the design, development and manufacture of high quality OLED
H materials. It also includes Avecia's polymer electronics research and development

Y

activities based in Manchester.

Both the Covion OLEDs and the polymer electronics activities will be integrated into
Merck's Liquid Crystals Division, Approximately 100 employees in these two units will

L

transfer to Merck upon completion of the sale. -

“It is apparent that liquid crystal displays will be the dominant flat-panel technology for
some years to come,” Merck Chairman Bernhard Scheuble said. “During 2004, Merck
further strengthened its world-market leadership position in liquid crystals, especially

ar

for the most promising high-end television épplications. We see this acquisition as an
opportunity to explore alternative technologies for the future, which is a prudent step for
any market leader.” :

Jeremy Scudamore, Avecia Chief Executive Officer, said: "Merck is a leading supplier
of organic materials for LCDs with an excellent infrastructure service for the fiat panel
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displays market. The company is, therefore, ideally positioned to take these new
technologies forward to the next stage of their development.”

While Covion is mainly focused on developing future applications for OLEDs, ‘it also
manufactures OLED materials for commercial applications. Covion had sales of
approximately EUR 8 million in 2004. It was formed in 1993 by Avecia and Aventis
Research & Technologies and was fully acquired by Avecia in 2002. Covion's

et

manufacturing and R&D operations. are located in the Hoechst Industrial Park in
Frankfurt. '

OLEDs are extremely thin semi-conducting organic polymers suitable for a wide variety

Ly

of applications, including light sources and displays. They are made by placing a series
of organic thin films between two conductors. When electric current is applied, they
emit light. ‘

Polymer electronics will increasingly be used in applications such as solar -cells,

L)

organic TFTs (thin film transistors), RFID (radio-frequency identification) tags, and
other high-tech products.

Merck is the world's leading maker of liquid crystals used in flat panel televisions,

Nt

computer monitors, laptops, cell phones and other display applications. Within its
Liquid Crystals Division, it is already investigating the future potential of OLEDs. In
December, Merck acquired the OLED research and development project of Schott AG
of Mainz, Germany, to further investigate lighting applications. Merck also has its own

e

polymer electronics research and development laboratory in Chilworth, U.X..

About Avecia

Avecia is a leading privately-owned specialty chemical company with key locations in
the UK and USA. The Company operates in two divisions where it holds leading
industry positions — Biotechnology and Chemicals (incorporating Pharmaceuticals, Fine
Chemicals and Electronic Materials).

Page 20f3
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Merck KGaA Reports: '2004 Is Best Year in 336-Year History’

Key Figures: '

Full-Year Profit After Tax Triples to EUR 672 Million

2004 Sales w/io VWR Rise 6.7% to EUR 5.3 Billion, Operating Result Up 15% °
First-Year Erbitux Sales Reach EUR 77 Million; Liquid Crystals Sales Soar 33%
Proposed Dividend: EUR 0.80 Plus One-Time Bonus Dividend of EUR 0.20
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Merck KGaA Reports: "2004 Is Best Year in 336-Year History’

The Merck Group reported today that its Profit After Tax for 2004 more than tripled to
EUR 672 million as the result of exceptional gains, good business results, improved
Financial Result and a lower tax rate. Liquid Crystals sales jumped 33% to EUR 583
million and Erbitux, with first-year sales of EUR 77 million, far exceeded expectations.

Merck's Executive Board will propose at the Annual_General Meeting of Shareholders
on March 31 that the company pay a dividend of 80 cents per share plus a one-time
bonus dividend of 20 cents per share.

This bonus dividend reflects the non-recurring exceptional items of EUR 267 million
that Merck recorded in 2004. Within this amount are exceptional gains of EUR 287
million from the divestment of its laboratory distribution business VWR International in
the second quarter and EUR 47 million on the first-quarter divestment of its stake in the
BioMer Joint Venture. In addition, there were exceptional charges totaling EUR 66
million, mainly for litigation provisions and goodwill impairments.

Full- -year sales, excluding VWR rose 6.7% to EUR 5,339 million with all divisions
reporting increases. Liquid Crystals sales soared 33% in the year. Fourth-quarter sales
rose 4.4% to EUR 1,339 million as Liquid Crystals sales were up only slightly in
comparison to a very strong year-ago quarter. The weak U.S. dollar resulted in
negative currency effects that reduced sales by 2.7% for both the year and the quarter.

The full-year Operating Result, excluding VWR, rose 15% to EUR 755 million as the
gross margin rose and operating expenses declined. The fourth-quarter Operating
Result improved by 19% to EUR 195 million. Merck's ROCE (return on capital
employed) for 2004 was 16.0%, exceeding the company's mid-term target of 15%.
ROS (return on sales) for the year was 14.1%, nearing the 15% target.

Full-year Earnings Before Interest and Tax (EBIT) without VWR jumped 60% to EUR

735 million as large exceptional charges in 2003 were not repeated. EBIT including
VWR for 2004 nearly doubled to EUR 1,044 million from EUR 538 million in 2003.

Page 2 of 11
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Not only are all divisions doing weli, Merck's financial house is als¢ in good order. The
company's Financial Result was improved by 28%, to —EUR 83 million in 2004
compared {o —=EUR 115 miilion the year before as the, company is now free of net
financial debt. The company's gearing ratio, net debt including pension provisions of
EUR 931 million compared to net equity, was 0.27 at the end of 2004 compared to 1.01
at the end of 2003. ‘

Free cash flow for 2004 was EUR 1,882 million, boosted by proceeds from the
divestments of VWR and the BioMer Joint Venture., Free Cash Flow for 2003 was 442
million. '

Merck paid 2004 income tax of EUR 289 million with a tax rate of 30.1% compared to
income taxes- of EUR 205 million and a tax rate of 48.5% in 2003. Net profit after
minority interests in 2004 rose to EUR 659 million, or EUR 3.47 per-share, compared to
EUR 208 million, qLEUR 1.15 per share, the year before.

Outlook for 2005

Economists are predicting global economic growthyin 2005 of 4.1%, euro-zone growth -
of 2.0% and growth in Germany of 1.0 to 1.7%. The Merck Group is expecting all

divisions of its Pharmaceuticals and Chemicals business sectors to perform well during

the year.

In Pharmaceuticals, Merck.is especially optimistic about th’é sales growth potential of
Erbitux. In just its first six months on the European Union market, it penetrated 18
individual markets within the 25-member EU and generated sales of EUR 62 million.’
So far in 2005, it has been launched in Spain. The six remaining EU countries will
follow scon as prices are agreed. Merck expects to file for additional approval of
Erbitux for the treatment of head and neck cancer in the EU and Switzerland in mid-
2005. Phase |l studies of Erbitux .are underway for first-line treatment of colorectal,
non-small cell' lung, and head and neck cancers', and second-line ‘treatment of
colorectal cancer. - ’

Pagse 3 of 11
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Besides continuing its good business practices, Merck Generics will be expanding its
research efforts to develop specially products with added. value, such as improved
delivery methods for existing off-patent medicines.

Industry projections. for. the growth of the LCD market, especially for large format
televisions, are very positive and Merck as the main supplier of high-end liquid crystals
expects its sales will follow the LCD industry. Sales of color filters and ITO (indium tin

_ oxide) coated glass for displays also show potential for growth. In addition, Merck is

planning to expand its share in the growing display market to include further
components. ,

As'a research-based company, Merck will continue to expand its core businesses in
Pharmaceuticals and Chemicals — mainly with its own resources through innovations
by its talented and entrepreneurial employees but also through strategic acquisitions of
research-driven and high-potential businesses.

Merck Reports Divisional Operating Results

Beginning with the full-year figures for 2004 announced today and continuing in future
quarters, Merck is reporting the Operating Results not only for the group and business
sectors but also for the divisions. This decision was made following the divestment of
VWR International in order to improve the transparency of the company’s financial
reports. Some of the divisions' individual Operating Results are becoming large enough
to be considered relevant to the Group as a whole. This situation became apparent as
the divisions now provide larger percentages of the Group's results since the
divestment of VWR.

Pharmaceuticals

Sales rose 4.5% for the year and 6.7% in the fourth quarter with all three divisions —
Ethicals, Generics and Consumer Health Care (CHC) — contributing to the increase. in
its first year on the market, the cancer treatment Erbitux far exceeded expectations and

recorded sales of EUR 77 million. Other top sellers in Ethicals were the Concor® beta-
blocker products, thyroid treatments and the diabetes medicine Glucophage®. Sales of
the specialty products DuoNeb® and EpiPen® from the Generics division continved to
grow. CHC sales rose with the aid of sirong brands such as Seven Seas® and Bion®3.

Page 4 of 11
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The Pharmaceuticals business sector's full-year Operating Result was little changed at:

EUR 391 million as higher sales and milestone payments for out-licensed products
were offset by the lack of licensing fees for omeprazole in 2003 and higher investments

in seiling and marketing, mairly for the launch of Erbitux. The fourth-quarter Operating -

Result jumped 27% to EUR 128 million largely due to a EUR 22.5 miliion milestone
payment from Eli Lilly for the insomnia treatment EMD 281014.

Ethicals _ .

Ethicals full-year sales rose 2.5% to EUR'1,504 million as sales of the new cancer
treatment Erbitux, the Concor® family of beta blockers and thyroid preparations more
than compensated for the declining sales of the Glucophage® franchise. Fourth-quarter
sales rose 8.9% as the Erbitux sales curve continued to climb.

The full-year Operating Result rose 15% to EUR 137 million. The increase .was mainly
due to payments for out-licensed products. Merck booked a EUR 22.5 million milestone
payment in the fourth quarter after transferring the development and distribution rights
for its insomnia treatment to Eli Lilly. Merck also received EUR 27 miillion in the third
quarter from Forest Laboratories, which has U.S. rights to Merck’s alcohol-dependence

treatment Campral®, after the product gained U.S. marketing authorization. Research -

and development costs declined but marketing and sales costs increased.

Page 5of 11
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Erbitux won its first marketing approval, for treatment of advanced colorectal cancer, in
Switzerland in December.2003. It was granted marketing authorization on June 29,
2004, for all 25 EU countries plus Iceland and Norway. By the end of 2004, it had been
launched in 18 EU countries plus Iceland, Norway, Mexico, Argentina and Chile, with
sales climbing from EUR 25 million in the third quarter to EUR 36 million in the fourth.
Full-year sales amounted to EUR 77 million, far exceeding company expectations and
making Erbitux one of the most successfully Jaunched cancer drugs ever in Europe.

Sales of the Concor family of drugs based on the beta-blocker bisoprolol increased
8.8% in 2004 with sales of Lodoz® for the treatment of hypertension up 20% and sales
of ConcorCOR for the treatment of chronic heart failure up 34%.

Sales of thyroid treatments rose 7.3% in 2004 to EUR 99 million, thus maintaining
Merck’'s position as one of the top three suppliers of these products worldwide. Sales of
the thyroid hormone Euthyrox® rose 11% to EUR 78 million. Sales of thyroid products
were up 23% in Asia and .24% in Latin America. Total sales of Glucophage and
metformin diabetes products declined 15% to EUR 274 million as generic competition
continued.

Generics

Full-year sales in the Generics Division rose 5.4% following an exceptionally strong
2003. Double-digit growth rates in Austria, France, Belgium, the Netherlands and Spain
were offset by price competition in the U.K. and lower sales in Germany. Genpharm in
Canada posted a sales growth of 17%, boosted by new products. Fuil-year sales at
Dey in California grew organically by 12% on the success of DuoNeb®, the unit-dose
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inhalation solution for treating chronic obstructive respiratory diseases, and EpiPen®,
an emergency autoinjector for the treatment of (anaphytactic) allergic reactions.

The full-year Operating Profit declined 7.5% due to missing omeprazole licensing
income from in the previous year. In addition, the division spent more on déveloping
new generic drugs. The free cash flow fell with the purchase of NM Pharma,_'Pﬁzer’s
s Scandinavian generics business. '

-

hi

Consumer Health Care

Consumer Health Care sales for the full year rose 9.6% with all three major market-
regions — Europe, Latin America and AAA (Asia, Africa and Australasia) - contributing
despite significant negative currency effects in the latter two. U.K. sales were up 25%, B
aided by the 2003 acquisition of Lamberts Healthcare and the 12% sales growth at the
Seven Seas subsidiary. Also posting double-digit growth rates were Brazil, Chile and -
South Africa. In 2004, 33% of CHC sales came from vitamins and minerals such as
Bion3, 29% came from plant and marine-based products such as Seven Seas® cod
liver oil products; 20% were cold remedies like Nasivin®; and 18% were other types of
over-the-counter treatments. Fourth-quarter sales rose 3.9% to EUR 88 million.

The full-year Operating Result rose 5.3% to EUR 40 million while the ROS and ROCE
both maintained double-digit rates. The‘Free Cash Flow more than doubled.

Page 7 of 11
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Chemicals sales in 2004 increased organically by 15% but that rate was reduced to an
| actual 11% increase due to currency effects. Sales growth was driven by strong
demand for Liquid Crystals and Electronic Chemicals, which both produced double-
digit sales increases. Fourth-quarter sales were unchanged from the year-ago period.

s
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The full-year Operating Result jumped 39% due to significant increases in all.divisions
(EC 136%, LSA 50%, LC 37%, Pigments 16%). Fourth;quarter Operating Results
increased 36% due to effective cost management in 2004 and one-time effects
{provisions for early retirements) in 2003. Both the ROS at 23.2% and the ROCE at
22.3% are very positive. The very strong full-year Free Cash Flow of EUR 427 million

nearly matches the Operating Resuit.

Pape 8 of 11
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Liquid Crystals
Sales in 2004 jumped 33% as demand for liquid crystal displays for monitors,
notebooks and especially wide-screen televisions continued to grow. Fourth-quarter
sales increased 1.2% to EUR 138 million compared to a very strong year—égo quarter.
The ITO (indium tin oxide) glass and color filter businesses performed very well in
2004, exceeding total sales of the previous year. '

In spite of the 25% increase in research and development fo EUR 45 million, the Liquid

~ Crystals’ Operating Result rose by 37% to EUR 299 million and the ROS was litlle

changed at 51.4%. This encouraging result is attributable to decades of investment in
the development of this business. It creates a sound basis for the anticipated costs of

~expanding production capacities and research facilities. This will ensure a continuous

supply to customers and update our product portfolio to keep pace with the extremely
dynamic growth of the LCD market. The strong increase-in the Free Cash Flow is the
result of effective control of working capital.

T
§ quid{Crystals’

Pigments

Pigment sales in 2004 grew organically by 9.3% but negative currency effects reduced
the growth rate to 5.0%. Growth drivers are the new innovative products. Merck’s best
seller in the coatings business was once again Xirallic®, which is a favorite for
automobile coatings because of its high crystal luster. The high -luster glistening
Ronastar® pigments are a favorite in the cosmetics industry. The Cosmetic Actives are
progressing well, especially the top-selling IR3535® insect repellent. Fourth-quarter

 sales were unchanged at EUR 78 million, as good sales in'Europe offset slower sales

in North America. The full-year Operating Result increased by 16%, supported by
innovative products and cost efficiencies. R&D spending rose due to an increased

Page 9 of 11
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focus on Cosmetic Actives. The Free Cash Flow improved substantially as major
investments in effect pigments in previous years were completed.

Life Science & Analytics

Full-year sales rose organically by 4.7% but negative currency effects of 3.6% reduced

most of the gain. In Latin America, where Merck is a market leader, sales were
; especiaily strong with a 17% organic growth rate. Fourfh—quarter sales were

unchanged at EUR 182 million.

merger of the former divisions Analytics & Reagents and Life Science Products are
starting to reap benefits. The full-year Operating Results jumped by an impressive
50%, while ROS and ROCE improved substantially.

Electronic Chemicals

Sales in 2004 grew organically by 16% but.currency effects reduced the rate to a still
very good 11%. Sales in Europe rose 14% and sales in Asia were up 8.9%. The
mainstays of Electronic Chemfcals, Process Chemicals and Functional Materiais, both

' A focus on profitable product lines, effective cost management and synergies from the
’ Page 10 of 11
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performed well above the previous year's level with organic rate increases of 21% and
8.2% respectively,

The business field “Services™ registered a 19% decrease compared to 2003, mainly
due to the phasing out of the CDS (chemical dispense systems) business. Fourth-
quarter sales declined 4.8% to EUR 47 million due to currency effects and lower sales

in the Service Business.

The full-year Operating Result improved considerably as sales rose at a -much higher
rate than the costs. for marketing and sales. In addition, the previous year was
burdened with substantial one-time negative effects. Merck announced on January 28,
2005, that it sold this business, Merck Electronic Chemicals, to BASF AG for EUR 270

million.

Your Investor Relations Team:
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April 13, 2005

Merck KGaA Clarifies Timeline for EU Approval Application of Erbitux as
Treatment of Head and Neck Cancer

Merck KGaA said today that the company has recently been informed by its pariner
ImClone Systems Inc., that more time will be needed for finalizing the data processing
for its application for marketing approval of Erbitux® for treatment of head and neck
cancer. '

As Merck's dossier for the European Medicines Agency (EMEA) is based partially on
ImClone data, Merck has determined that it cannot fully compensate for this delay as it
prepares its own Erbitux approval application for the same indication to the EMEA.
However, Merck will make every effort to submit its application still in the third quarter;
at the latest, before the end of 2005. S

Merck received marketing authorization for Erbitux for the treatment of colorectal
cancer in December 2003 from Swiss medical authorities and in Julne.2004 from the
EMEA. ImClone Systems and Bristol-Myers Squibb received U.S. marketing approval
of Erbitux for the same indication in February 2004,

Your Investor Relations Team:
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April 18, 2005

Merck KGaA Completes Sale of Electronic Chemicals Business
to BASF

Merck KGaA announced today that it successfully completed the sale of its Electronic
Chemicals business to BASF AG of Ludwigshafen, Germany, on April 15. Anti-trust
authorities approved the transaction unconditionally.

The divestment is in line with Merck's stated business strategy of “focused
diversification,” that is, concentrating on innovation-driven businesses in both the
pharmaceutical and chemicals sectors that have high potential for long-term

- profitability.

N

The sale includes Merck’s production sites and distribution centers for high-purity
chemicals in Taiwan, Malaysia, China, Singapore, France, the Netherlands and
Germany. Merck employees in Darmstadt, who have already been toll manufacturing
for Merck Electronic Chemicals, will remain with Merck and continue to manufacture for
BASF for the next three years.

Merck Electronic Chemicals has operated as a legally independent company wholly
owned by Merck KGaA since January 1, 2003. The business had sales of about EUR
200 million in 2004. About 600 employees will transfer to BASF.

Your Investor Relations Team:
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Q1 2005: Merck KGaA Produces Steadily Growing Results

Healthy growth of continuing businesses: Sales +7.6%, Operating Resuit +17%
» Erbitux continues strong growth, reaches Q1 sales of EUR 42 million

" Liquid crystals sales up 7.5%, reflecting continuihg growth of demand

Key Figures:
Merck Group (Mio EUR) Q1/2005 Q1/2004 . (+/- %)
Sales (w/o VWR) ' 1,380.8 12833 7.6
Operating Result (w/fo VWR) 198.1 169.4 17.0
Exceptionals : . 1.7 -1.8 =74
EBIT . - 196.4 188.8 4.0
Profit After Tax 121.9 1017 1998
Net Profit After Minorities 119.6 98.9 209
Eamings Per Share (EUR) 0.63 0.52 212

Merck Group sales in the first quarter rose 7.6 percent to EUR 4,381 million, mainly
driven by good organic business growth (+9.1 percent), but slightly affected by

currency effects (-1.5 percent). Only negligible exceptional items were reported.
i ) . { . '

The operating result in the first quarter rose 17 percent to EUR 198 million, based on a
very strong performance by Generics and also by Ethicals and Consumer Health Care.
This very good growth rate was supported by good business performance rather than
one-time effect. In the first quarter, return on sales {ROS) increased- to' 14.3 percent
from 13.2 percent, coming close to the mid-term goal of 15 percent. Return on capital
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employed (ROCE) rose to 18.4 percent from 15.8 percent, agaln exceeding Merck’s

4

During the first quarter, Merck acquired the OLED and the polymer electronics
businesses of Avecia of Manchester, UK, for EUR 50 million. In China, two small
pharmaceutical production plants. were divested. Proceeds from the sale of Merck's

. Electronic Chemicals business to BASF AG of Ludwigshafen, Germany, will be booked

in the second quarter. The transaction was closed on April 15.

Earnings before interest and tax (EBIT) increased 4.0 percent to EUR 196 million from
EUR 189 million in the year-ago quarter that included results from VWR International.

The divestments of VWR and the BioMer joint venture last year continue to have
positive effects on the company. Merck’s financial result was reduced by 27 percent to
just EUR -19 million. As a result of the improved financial result, profit before tax rose
8.9 percent to EUR 1l78_million from EUR 163 million in the year-ago quarter.

Profit after tax increased 20 percent 'to EUR 122 million from EUR 102 million as
Merck’s tax rate continued to decline, dropping to 31 percent in the first quarter of 2005
compared to 38 percent in the year ago quarter.

Since December 31, 2004, the number of Merck employees increased by. 254 people, .
or 0.9%, to a total of 28,131, mainly due to the acquisitions from Avecia.

Highlights

Merck's innovative colorectal cancer treatment, Erbitux®, achieved first-quarter sales
of EUR 42 million, a 17 percent increase compared to sales of EUR 36 million in the
fourth quarter of 2004. This development, a result of high acceptance by oncologists
and patients since its first marketing approval in the EU in.June 2004, makes Erbitux®
one of the most successful product launches in Oncology in Europe. Merck now has
marketing approval for Erbitux® in 35 countries.

First-quarter sales of Liquid crystals rose 7.5 percent to EUR 146 million, reflecting a

continuing high demand for LCD monitors and televisions. Compared to the fourth
quarter of 2004, sales were up 5.5 percent. In order to maintain its leading position as a
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material supplier to the LCD industry, the division increased investments in‘R&D (+24
percent to EUR 13 million) as well as in production capacities to keep pace with current
and anticipated demands.

Qutlook

N The strategy of focused diversification is paying off for Merck. As part of this strategy to

. focus on innovative, high-margin products, Merck closed the sale of its Electronic
Chemlcais business for EUR 270 million on April 15. Second -quarter results will be
boosted by the proceeds of this divestment.

_ : The sales growth for Merck’s targeted cancer treatment Erbitux® continues to exceed
expectations. Erbitux was approved for the treatment of colorectal cancer in Singapore |
and Croatia in March, bringing the total number of countries that have approved it

. within Merck's sales territory to 35. Merck expects to seek approval yet this year for the
) use of Erbitux in the treatment of head and neck cancer.

The L|quad Crystals division performed well in the fi rst quarter and is prepared for an

expected uptake in the remainder of the year. Merck’s customers expect that the over

supply of LCDs will ease in the second quarter as demand increases, espec:ally for

LCD computer monitors and flat-screen televisions. Merck continues to expect that its

liquid crystal sales will be in line with the development of the LCD industry, which

industry analysts forecast will grow about 30 percent annually on average over the next
few years based on display area. Past experience, however, suggests that this might
be not necessarily a linear development.

Merck expects a continuation of the positive developments this year in both the
Pharmaceuticals and Chemicals business sectors. As a result, full-year sales for the
Group -~ excluding VWR International and Electronic Chemicals — should have a
growth rate in the sin_gle-digit range, unless unfavorable currency impacts increase.
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Your Investor Relations Team:

Dr. Christian Raabe Tel.: +49 6151 72-6295
Sascha Becker Tel.: +49 6151 72-3321
Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner Tel.: +49 6151 72-3315

Forward-looking statements:

This press release contains forward looking statements or other statements of future expectations or
estimates of future performance, financial situation, development or results. These statements are based
on managements’ current view and assumptions. Various known and unknown risks, uncertainties and
other factors may cause actual future performance, financial situation, development or results, to differ
materially from what is expressed or implied in such forward locking statements.

Forward looking statements only speak as of the date they are made and the company disclaims any

intention or obligation to update or revise such forward looking statements, whether to reflect new
information or future events or circumstances or otherwise.
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April ;6, 2005
Walter Zywottek nominated Executive-Board Member of Merck KGaA

¢ Prof. Dr. Thomas Schreckenbach will retire -
¢ Change signals continuity and long-term orientation

E. Merck OHG nominates Walter W. Zywottek General Partner and Member of the
Executive Board of Merck KGaA with effect from September 1, 2005. '

Zywottek (57) will be responsible for strategy for the Chemicals business sector.
Professor Dr. Dr. h.c, Thomas Schreckenbach will continue to lead day-to-day’
operations. Considering Prof. Schreckenbach’s desire to retire on December 31, 2005,
Zywottek will assume responsibility for CHemicals at this time, ensuring management
continuity in the Chemicals business sector.

Prof. Schreckenbach (58) studied Chemistry in Munich andled research groups at the
University of Wuerzbﬁrg and at the Max-Planck-Institut for Biochemistry in Martinsried.
In 1983 he received his qualification as university lecturer in biochemistry (Habilitation)
at the Ludwig-Maximilians-University in Munich. 1986 he came to Merck as head of

Central Research Chemicals, and later headed the Pigments division. In 1991 he was

appointed Member of the Executive Board and General Partner of Merck KGaA. In
1992 he was appointed professor for biochemistry at the Technical University of
Darmstadt.

- Zywottek had worked with Merck successfully from 1966 to April 2004, Responsible for

the global laboratory distribution business, he acted as Chief Executive Officer of VWR
international, headquartered in the USA. Under his direction VWR became a global
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company, which Merck sold in April 2004 for USD 1.68 billion to a prlvate eqmty firm.
Zywottek remained President and CEO of VWR and returns noi to Merck. K

Before taking the helmet for Laboratery Distribution in 1998, he had already been
active for Merck as a Regional Manager for North America and Chairman of the Board
of EM Industries Inc. in the USA, His professional career development included the
responsibility for the Pigments division as well as leading positions in the laboratory
and specialty chemicals business of the Merck group in Brazil.
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- Abstracts: 3535, 3640, 3644

Trial results show that Erbitux® (cetuximab) high reeponse rates may

increase potential for surgery with curative intent in metastatic colorectal

cancer

‘ New data from three clinical trials demonstrate that Erbltux (cetuximab) in the first-line setting

shows a consistently high response rate, leading to an lncreased potential for surgical -
intervention in patients whose metastases have previously been tnoperabre = These
preliminary findings, presented today at the 41 annual meeting of the American Somety of
Ctinical Oncology (ASCO), reinforce the potential of Erbitux not only to delay time to disease
progressuon but also the abnhty to shrink metastases in “about one fifth of the patlents to allow

surglcal resection. ™

Five-year overal-l survival is less than 5 percent in patients with metastatic colorectal can'cer
(mCRC).* However for patients undergoing surglcal resection of their metastases with curative
intent, fi ve-year overall survival approximates 50 percent.’ Thls approach has been hmlted by
the ‘tumor response rate achreved by conventlonal chemotherapy To date Erbitux has shown
con5|stently high response rates in severa! treatment settings'3%2 and |ts ablllty to improve

long-term survival is being explored.

“Although only a small popuiation of patients has been studied, results underline the huge
potential of Erbitux in metastatic colorectal cancer,” said Professor Eric Van Cutsem, University
Hospital Gasthuisberg, Leuven, Belgium. "For pattents with unresectable metastases, it is
unlikely we can offer a curative option. Any advance Wthh brings us closer to this potentlal is
urgently needed.” '
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‘ Prelihinaw data from one of the three studies, an international Phase |l study {ACROBAT),’

show that Erbitux in combination with the standard first-line treatment of 6xaliplatin, folinic acid
and 5-fluorouracil (FOLFOX-4 regimen) yielded an overall response rate of 81 percent and
delayed time to disease progression by 12.3 months, with 52 percent of patients free from
disease progression at 12 months.) Nine out of 42 patients (21 percent) with previously
unresectable metastases were able to undergo surgery of their metastases (eight liver, one lung
and one suprarenal gland)." Data from this study are further supported by the resuits from two
additional' Phase /Il studies présented at ASCO.2? :

“These results are extremely encouraging as Erbitux in combination with FOLFOX-4 is showing
some of the highest response rates ever reported in the first-line setting,” said Dr Josep
Tabernero, Vall d’Hebron University Hospital, Barcelona. “Further long-term data will be
reguired, and we lock forward to the results of the.ongoi.ng Phase lll trials.”

The studies also showed that Erbitux has a favorable safety profile and few additional side
effects compared to those associated with standard chemotherapy. The most commonly
reported side effect with Erbitux is an acne-like skin rash that seems to be correlated with a
good response to therapy.® In approximately 5 percent of patients, hypersensitivity reactions
may oceur during treatment with Erl_)itux; about half of these reactions are severe.®

Based on the internétional Phase 1| BOND study,® Erbitux was approved in December 2003 in
Switzerland and in February 2004 by the US FDA for the treatment of mCRC in patients whose
tumors were no longer responding to irinotecan-based therapy. In June 2004, Erbitux was also
approved in the EU. Phase lll studies are now underway to explore the long-term survival
benefit of Erbitux in the treatment of mCRC. C
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About Erbitux

Erbitux® is a first-in-class and highly active 1gG1 monoclonal antibod'y targeting the epidermal growth factor receptor
(EGFR). As a monoclonal antibody, the mode of action of Erbitux is distinct from standard non-selective
chemotherapy treatments in that it specifically targets and binds to the EGFR. This binding inhibits the activation of
the receptor and the subsequent signal-transduction pathway, which results in redudng both the invasion of normal
tissues by tumor cells and the spread of tumors to new sites. ‘

Erbitux has already obtained market authorization in Switzerland, the US, Mexico, Argentina, Chile, Iceland, Norway,
the European Union, Peru, Australia, Croatia and Singapore for the use in combination with irinotecan in patients with
EGFR-expressing metastatic colorectal cancer who have failed prior irinotecan therapy. In the US, Argentina, Chile,
Mexico, Peru, Singapore and Australia, Erbitux is alse approved for single agent usage.

About Merck KGaA

Merck KGaA, Darmstadt, Germany, licensed the right to market Erbitux outside the US and Canada from ImClone
Systemns Incorporated of New York in 1998. In Japan, Merck KGaA has co-exclusive marketing rights with ImCione
Systems.

Merck KGaA has an ongoing commitment to the advancement of oncology treatment and is currently investigating
novel therapies in highly targeted areas, such as the use of Erbitux in colorectal cancer, squamous cell carcinoma of
the head and neck and non-small cell lung cancer, The company, in collaboration with Biomira Inc. of Edmonton;
Alberta, Canada, is also investigating BLP25 Liposome Vaccine (L-BLP25) for use in the trealment of non-small cell
lung cancer. The vaccine was granted fast-track status in September 2004 by the FDA.

For further materials including backgrounders, or to arrange an interview with a colorectal cancer or head
and neck cancer specialist, contact at ASCO: '

Rachel Cummings . " Priya Banerjee

Chandler Chicco Agency Chandler Chicco Agency

Mobile: +44 7787 523 123 ) Mobile: +44 7950 773 873
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Merck KGaA to Relocate Its Delmmunisation Research
From Scotland to U.S.

Merck KGaA announced today that during the course of this year it will relocate its
pharmaceutical research operations in Aberdeen, Scottand, to its larger biotech research
facility in the United Stales. The Aberdeen site focuses on research to eliminate
immunogenic properties from antibodies and other therapeutic proteins.

Delmmunisation™ technologies aimed at developing antibodies and other protein
therapeutics with superior tolerability profiles will continue to be an important asset in the
discovery and development of innovative biologibal drugs for Merck. In the future this
activity will be performed exclusively at Merck's U.S. research center, EMD Lexigen, located
in Billerica, near Boston, MA. An internal evaluation reveg!ed that sYnergies can be
expected from a full integration of these activities with the research for New Biolegic Entities
taking place at EMD Lexigen. In addition, contract Delmmunisation work for external
customers will no longer be offered. Eighteen employees in Scotland will be affected by the
consolidation and closure of the Aberdeen site.

Merck acquired the Aberdeen site as part of Biovation Ltd in 2000. Former industry
scientists founded Biovation in 1994 as a biotech start-up company.
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May 31, 2005
Merck KGaA Licenses Novel Oral Contraceptive to Organon

Merck KGaA announced today that its Monaco based affiliate Laboratoire Théramex, a
company specializing in woman's health, has grantéd worldwide development and
marketing rights for its novel oral contraceptive combination EMM 310066 to Organon,
the human pharmaceutical business of Akzo Nobel located in.Oss, The ‘Netherlands.
Théramex successfully concluded Phase Il clinical trials for this innovative treatment

H i

option.

Under the terms of the agreement, Théramex will receive an upfront payment of EUR
10 mitlion on signing as well as further potential milestone payments and royalties on
future product sales. Théramex also has retained rights for marketing and distribution
of the product in certain countries. The transaction is subject to approval by the U.S. .
Federal Trade Commission under the Hart-Scott-Rodino Act.

“Merck is pleased to entrust this unique combination discovered and developed .by
Théramex to Organon,” said Elmar Schnee, President Global Ethical Pharmaceuticals
at Merck. “We believe Organon is the perfect partner to further develop the potential of
EMM 310066 while we at Merck continue to focus our R&D efforts on our main
research areas”, ‘

"EMM310066 represents a novel approach for oral contraception with a unique
combination of Théramex's proprietary progestin and the natural estrogen estradiol,"
said Toon Wilderbeek, President of Organon International and Member of Akzo Nobel's
Board of Management. "This late stage opportunity complements our portfolio and
reflects our continued commitment to address important unmet medical needs of
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women seeking a safe and convenient method for contraception, be it oral or

e

otherwise.”

Oral contraceptives are used by more than 50 million women worldwide but the market
would clearly benefit from an innovative product such as EMM 310066.

About Organon:

Organon — with shared head offices in Roseland, NJ, USA and Oss, The Netherlands — .
creates, manufactures and markets prescription medicines that improve the health and
guality of human life. Through a combination of independent growth and business
partnerships, Organon strives to remain or become one of the leading pharmaceutical
companies in each of its core therapeutic fields: reproductive medicine, psychiatry and
anesthesia. Organon products are sold in over 100 countries, of which more than 60
have an Organon subsidiary. Organon is the human health care business unit of Akzo
Nobel.
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June 15, 2005

Merck KGaA: Mid-Term Outlook Prompts Rise in Financial Goals

+ Mid-Term ROS and ROCE Targets Raised to 20% and 25%, Respectively !
+ Merck Trades 2 Pipeline Products to Start-Up Firms for Equity Stakes, :

" Royalties

Merck KGaA Chairman Bernhard Scheuble énnounced today at the Goldman Sachs -
Annual Global Healthcare Conference that the company's key profitability indicators i
have improved to such an extent that mid-ferm goals for ROS (Return on Sales) and '
ROCE (Return on Capiial Employed) have been raiséd to 20% and 25%, respectively.-

Merck’s previous financial targets, established in 2001, were 15% for both ROS and’
ROCE. At that time, these indicators were 11.9% for ROS and 12.8% for ROCE. By the
first quarter of 2005, Merck's ROCE far surpassed the goal with 18.4% while the ROS

came near to it at 14.3%.

A |

“As you can see, Merck is doing very well,” Scheuble told investors at the Dana Paint, ;

California, conference: “It's time to raise the bar.” _ ' ’ l

Scheuble also revealed that through a new innovative program to exploit the
company’s intellectual properties, two promising pharmaceutical projects sitting on the
shelf in Merck’s laboratories have been traded to start-up firms financed with venture
capital. In return, Merck received equity stakes and potential future royalties.

projects sitting in our laboratories — Rembrandts in the attic, so to say,” Scheuble said.

“Today, | can tell you about two such\deals we have made so far.”
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Several Factors Lead to Increasing of Goals

Merck’s profitability indicators have improved in recent years as the company focuses
on its core businesses of innovative and profitable pharmaceuticals and chemicals
such as the cancer treatment Erbitux® and liquid crystals used in flat-screen computer
monitors and televisions. '

As part of this focus on innovative products with high-margin potential, Merck divested
its faboratory distribution business, VWR International, last year and its Electronics
Chemicals business this year. These divestments substantially improved Merck's
profitability as both businesses, especially VWR, have high sales volumes but relatively
low profit margins.

In addition, recent changes in the International Accounting Standards {IAS) were
advantageous to Merck's financial indicators. Slight changes in the IAS definitions of
some items in the balance sheet resulted in' improved balance sheet—relateq key
indicators such as ROCE and gearing. Also in accordance with the International
Financial Reporting Standards (IFRS} and the revised |AS rules, goodwill is no longer
written down by regular amortization but is subject to an annual iifnpairment test.

Innovative VINCIP Program Unlocks Value of Undeveloped Projects

Merck’s new VINCIP (Virtual INCubator for Intellectual Property) program seeks out
external partners and creative sources of ﬁhancing for the development of intellectual
properties that no longer fit into Merck's focus of developing treatments for cancer and
cardio-metabolic illnesses. Out-licensing intellectual properties to start-up drug
companies complements. Merck's policy of “intelligent Alliances,” which normally
involves in-licensing promising products from small companies.

A contract was signed this week that places Asimadoline, a proprietary new medicine
that Merck developed for irritable bowel syndrome (IBS), with a new company named
Tioga Pharmaceuticals. Tioga will initially be funded by Forward Ventures, a San
Diego-based venture-capital firm with approximately $500 million in capital under
management. Forward will be forming a syndicate to raise additional funds to conduct
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Phase lIb efficacy trials. Merck will receive an equity stake in Tioga and royalties on
sales of Asimadoline.

Encouraging clinical data are available from a Phase lla study suggesting that
Asimadcline may be an effective treatment for the pain associated with IBS. Merck has
decided the best way to continue development of this promising drug is via its new
entrepreneurial strategy involving venture capital rather than using a more conventional
type of licensing deal with Big Pharma. -

In a simitar VINCIP project, a potential ophthalmology product moved from Merck’s lab
in 2003 to a La Jolla, CA., start-up named Angiosyn Inc,, which was funded by the
venture capital firm Alta Partners. Merck also tock an equity stake in this new
campany. In February 2005, Pfizer Inc. bought 100 percent of Angiosyn, including
Merck’s stake, for a total of $527 million.

Besides the buyout payment from Pfizer, Merck will receive royalties on future sales of
this novel therapeutic for controlling angiogenesis, or uncontrolled blood vessel

formation that can cause blinding diseases such as macular degeneration.

The four employees who developed the VINCIP program won this year's Merck
Innovation Award. Scheuble presented the winners a EUR 12,500 prize on May 31.
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June 15, 2005
Merck KGaA Wins in U.S. Supreme Court Patent Appeal
Ruling could speed drug development, lower research and development costs

After a nine-year legal dispute, Merck KGaA of Darmstadt, Germany, won its appeal to
the US Supreme Court. The highest court in the United States ruled June 13 that
pharmaceutical companies have the right to use inventions develbped by other
companies without infringing patents if the use is reasonably retated toa drug-approval
application. Thehigh court ruled that it is not necessary to pay for use of the
technology or wait for years until the patent runs out.

“We are naturally pleased with the ruling and feel it is a victory not only for Merck but
also for patients waiting for better treatments for cancer and other illnesses and for the
whole biotech and pharmaceutical 'industry,” said Bernhard Scheuble, chairman of

"Merck KGaA.

All nine US Supreme Court justices agreed with Merck's argument that the 1984 US
Drug Price Competition and Patent Term Restoration Act (commonly called the Hatch-

Waxman Act) did not apply to just generic drug companies who use proprietary

research to prepare their products for launch as soon as patents expire on branded
pharmaceuticals. In addition, the justices ruled, the law applies to clinical studies and
even to.testing in animals and tesi-tube experiments in the pre-clinical phase when the
intent is to ultimately seek US Food and Drug Administration approval for the product.

Writing for the court, Justice Antonin Scalia said: “At least where a drugmaker has a N

reasonable basis for believing that a patented compound may work through a particular
biological process, to produce a particular physiological effect, and uses the compound
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in research that, if successful would be appropriate to include in a submission to the
FDA, that use is ‘reasonably related’ to the development and submission of information
under . . . federal law."

The case involves a dispute between Merck KGaA and Integra LifeScience Corp. of
Plainsboro, New Jersey. The patents in question covered a class of peptides
developed in the 1980s by Burnham Institute of La Jolla, California. Integra later bought
the rights 1o the peptides. In the late 1980s, Merck hired scientists at Scripps Research
Institute, also in La Jolla, to advance research on similar peptides to develop a method
for blacking the blood supply, and thus the growth potential, for cancerous tumors,

In 1996, the Burnham Institute sued Merck and Integra joined the suit when it acquired
Burnham's peptide patents. Initially, a jury awarded [ntegra $15 milllion. which later was
reduced to $6.4 million. Merck appealed, eventually to the US Supreme Court.

The Supreme Court returned the case, along with its broader interpretation of the
Hatch-Waxman Act, to the lower court for a final ruling on the facts.

The drug that resulted from the further investigation of the peptides, Cilengitide, is
being co-developed by Merck and the US National Cancer institute. This so-called
angiogenesis inhibitor is in Phase [l clinical trials for the treatment of glioblastoma, an
aggressive form of brain tumor. Cilengitide has received orphan-drug status in both the
United States and the European Union because of the ack of adequate treatments for
this deadly form of cancer. Cilengitide is expected to reach market after the Integra
patents expire.
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June 16, 2005
Abstracts: 053
Location: World Congress of Gastrointestinal Cancer, Barcelona, Spain, 2005

Merck KGaA: First Phase Il Survival Data Demonstrate the Potential for
Erbitux® to Prolong Survival in First-line Metastatic Colorectal Cancer

Merck highlights ongoing global phase [t clinical tfial program to explore long-
term survival potential of Erbitux in metastatic colorectal cancer

The first survival data td be reporfed for EFt;ifux (cetuxima‘\b)hin colorectal - cancer
demeonstrate its clinicalr pbtential in ‘improving survival time when added to first-line
ifnotecan-based chemotherapy in patients whose Eancér had spread beyond the
bowel and were classified as ineligible for surgery.! Median survival from a phase I/l
study of 21 patients was reported at 33 months, and aimost 25 percent of ‘patients

became eligible to receive ‘surgical resectlon for prevnously moperable liver

metastases Surgical resection of metastases with curative mtent provndes the best
hope for 5-year survival.2 For patlents who have not had surgery and who are treated
with the best available chemotherapy without Erbitux, median survival is approximately
20 months.’ ' '

[}

"We are very encouraged by the preliminary results reported here. today,” said Dr
Gunnar Folprecht, Dresden, Germany, lead inve§tig'ator of the study. “Survival time is

limited for patients with metastatic colorectal cancer and it is essential that we explore |

new and. better therapies. to improve management options for these patients. The
addition of Erbitux to chemotherapy has shown some of the highest response rates
ever reported within the first-line setting, and | look forward to. seeing. these results
explored further in larger-scale studies.” '
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At diagnosis, around 35 percent of CRC patients already have colorectal cancer that is
‘'metastatic.2 Therefore new therapeutic optidns are urgent'l’y needed to increase
patients’ chances of 5-year survival. Surgical resection of metastases is the only
curative option in mCRC and can increase 5-year survival rate from 5 percent to 50
percent.? However surgical resection is limited within this setting, predominantly due to
the limited response rate with the best available chemotherapy which prevents

Nt

metastases from being shrunk to a size that allows surgical resection.? -

Erbitux showed consistently high response rates when combined with first-line

irinotecan or oxaliplatin-based chemotherapy regimens, downsizing metastases and so
3 increasing the potential for resection of previously inoperable metastases."*® One of
these studies, the so-called ACROBAT study, in which Erbitux was combined with the
FOLFOX-4 regimen, an oxaliplatin-based therapy, reported a 81 percent response rate,
a resection rate of 21 percent in patients with' previously inoperable metastases, and a
progressioh free survival of 12.3 months.*

“This new data presented in Barcelona is from a small phase /Il trial but the survival
data are encouraging for patients with colorectal cancer,” said Dr. Bernhard Ehmer,
Vice President, Business Area Opcology, Merck KGaA. “Larger phase Il trials are
already underway to further explore the potential long-te?m survival benefit of Erbitux in
the treatment of metastatic colorectal cancer, and we look forward to reviewing these
results as they become available.”

Merck KGaA also announced today its extensive phase lli global, multi-center clinical

'

trial program investigating the use “of Erbitux in° mCRC in combination with
chemotherapies in the first- and secoﬁd-line setting. The program, involving about
5,000 patients from hundréds of centers around the world, is the largest in which Merck
has invested so far, highlighting not only its commitment to advancing treatment for
patients with CRC but also its confidence in Erbitux. All studies are combining Erbitux
with the best available chemotherapy treatments involving either irinotecan or
oxaliplatin. '

Page 2 of 4
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Phase |l studies exploring survival and disease free progression with Erbitux:

» Second-line treatment; the EPIC study will qompare Erbitux combined with
irinotecan to ifnotecan alone in patienté with mCRC who have previously failed
on first-line 5-FU/FA + oxaliplatin. Patient enrollment started in June 2003 and
1,300 patients from 250 centers across the EU, USA, Asia and Australia are
being recruited into the study. First safety results were presented at ASCO
2005.° | ’ 3 |

e First-line treatment: the CRYSTAL study will compare Erbitux combined with
FOLFIRI to FOLFIR! alone in patients with mCRC who have received no

previous chemotherapy except adjuvant treatment. The primary endpoint.is - '

progression-free survival and enrollment of 1,080 patients from 185 centers

across the EU, Australia, South Africa, Latin America and Asia began in August
2004.

In addition Merck supports the so-called COIN study, a phase Il trial conducted by the
Clinical Trials Unit of the Medical Research Council, United Kingdom. The COIN study
comprises three arms: continuous oxaliplatin-based chemotherapy (controi),
continuous: oxaliplatin-based chemotherapy' with Erbitux, and intermittent-oxaliplatin-

based chemotherapy in the first-line treatment of MCRC. Approximately 2,400 patients
will be randomized. '

h

Erbitux is generally well tolerated in combination with chemotherapy and does not

" increase the typical side effects experienced with irinotecan or oxaliplatin. It is being

explored as a potential treatrent option for all stages of mCRC and continues to be
investigated within other EGFR-expressing cancer settings such as squamous cell
carcinoma of the head and ne'ck,' non-small cell lung cancer, pancreatic, rectal and

gastric cancers.

Your Investor Relations Team: ™ -
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About Erbitux .

Erbitux"’ is a first-in-class and highly active IgG1 ‘monoclonal antibody targeting the EGFR. As a
monoclonal antibody, the mode of action of Erbitux is distinct from standard non-selective chemotherapy
treatments in that it specifically targets and binds to the EGFR. This binding inhibits the activation of the
receptor and the subsequent signal-transduction pathway, which results in reducing both the invasion of
nemal tissues by tumor cells and the spread of tumors to new sites. The most commonly reported side
effect with Erbitux is an acne-like skin rash that seems to be correlated with a good response to therapy. In
approximately five percent of patier{ts, hypersensitivity reactions may occur during treatment with Erbitux;
about half of these reactions are severe. :

Erbitux has-already cbtained market authorization in 39 countries: Switzerland, the US, Mexico, Argentina,
Chile, Iceland, Norway, the European Unlon, Peru, Australia, Croatia, Israel, Singapore, Hong Kong and
South Korea for the use in combination with irinotecan in patients with EGFR-expressing mCRC who have
failed prior irinotecan therapy. In the US, Argentina, Chile, Mexico, Peru, Singapore, Australia, Hong Kong
and South Korea and, Erbitux is also approved for single agent usage. ' '

About Merck KGaA

Merck KGaA, Darmstadt, Germany, licensed the right to market Erbitux outside the US and Canada from
ImClone Systems Incorporated of New York in 1998, In Japan, Merck KGaA has co-exclusive marketing
rights with ImClone Systems. ' )

Merck KGaA has an oﬁgoing commitment lo the advancement of oncology treatment and is currently
investigating novel therapies in highly targeted areas, such as the use of Erbitux in colorecta!l cancer,
squamous cell carcinoma of the head and neck and non-small cell lung cancer. The company, in

- collaboration with Biomira Inc. of Edmonton, Alberta, Canada, is also investigating BLP25 Liposome

Vaccine (L-BLP25) for use in the treatment of non-small cell lung cancer. The vaccine was granted fast-
track status in September 2004 by the FDA.

References:

1. Folprecht G et aI Presented at World Congress on Gastrointestinal Cancers,
June 2005.

Folprecht G et al. Ann Oncof 20085, in press.

Saad ED, Hoff PM. Curr Treat Optrons Gastroenterol 2005; 8(3): 239-247.
Diaz Rubio E et al. Presented at ASCO, May, 2005: abstr 3535.

Seufferlein T et al. Proc Am Soc Clin Oncol, May 2005: abstr 3644,

Sobrero A et al. Presented at ASCO, May 2005; abstr 3580.
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Merck KGaA Expands Cancer Drug Portfolio, Buys Global Rights to UFT'
Merck KGaA announced today that it will acquire most of the global rights for the
cancer treatment UFT® (tegafur-uracil), used for the treatment of colorectal cancer,
from Taiho Pharmaceutical Co. Ltd. of Japan. Taiho will supply the capsules to Merck

. for its territories and will retain rights in Japan, South Korea, Taiwan, Malaysia and 1
Singapore. Financial details were not disclosed. '

UFT, an oral chemotherapy that already has marketing approval in approximately 60
countries, will complement Merck’'s cumrent treatment for colorectal cancer, the
monoclonal antibody Erbitux®. Erbitux is approved in 39 countries around the world.

N

- “We see this as an excellent opportunity to extend our product portfolio, particularly in
the freatment of metastatic colorectal cancer,” satd Elmar J. Schnee, President of
Global Ethical Pharmaceuticals for Merck KGaA. “Our sales representatives are
already discussing Erbitux with oncologists who specialize in the treatment of gastro-

intestinal cancers. Adding UFT to the discussion is a natural fit, even though Erbitux
and UFT are intended for different stages of treatment.”

()

W,

UFT is an oral chemotherapy administered with folinic acid (FA) for first-line treatment
of colorectal cancer that has metastasized to other parts of the body. UFT shows
'comparable efficacy to intravenously administered 5-FU/FA, the mainstay treatment for
this type of cancer, and shows practicalty no disabling hand-foot syhdrome, a painful
condition that occurs with other oral 5-FU derivatives to a certain degree and is very

troublesome for patients. Erbitux is approved for the treaiment of metastatic colorectal
cancer when chemotherapy alone is no longer effective.
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Merck acquired UFT after Bristol-Myers Squibb returned worldwide rights of the
product to Taiho Pharmaceutical. Bristol-Myers Squibb decided to return UFT rights to
Taiho for strategic business reasons, including an increased focus on its global
oncology products in late-stage development. A smooth transition from Bristol-Myers
Squibb to Merck is anticipated, with Merck taking over sales and marketing
responsibility for UFT. as soon as possible.

UFT is approved in countries throughout Europe, Asia Pacific and Latin America. It is
not approved in the United States.

Your Investor Relations Team:
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Q2/2005: Merck KGaA Profit After Tax, Before Exceptionals +27%

« Robust growth of continuing businesses: Sales +8.6%, Operating Result +15%
« Erbitux Q2 sales exceed expectations, reach EUR 52 million
¢ Liquid Crystals sales grow 9.9% to EUR 183 million

Key Figures:
Merck Group (Mio EUR) Q2/2005 | Q2/2004 | (+/-%) | 1-6/2005 | - 1-6/2004 | (+/- %)
Sales {wfo VWR) 1,482.4 | 1,364.5 8.6 2,863.2 2,647.9 | 8.1
Operating Result (w/o VWR) 202.9 176.6 14.9 401.0 346.0 15.9
Exceptionals 1374 336.7| -59.2 - 135.7 -334.9 -59.5
EBIT 340.3 51341 -33.7 536.7 702.2 -23.6
Profit After Tax 2521 364.4| -3038 374.0 466.1 -19.8
Net Profit After Minorities 248.3 3626 | -315 367.9 461.5 -20.3
Earnings Per Share (EUR) 1.30 1.91{ -31.9 1.93 244 -20.9

Merck Group sales rose by 8.6% to EUR 1,482 million in the second quarter, aided by
good performénces "from the Ethicals, Generics and Liquid Crystals divisions.
Excluding exceptional items, Merck's profit after tax for the second quarter of 2005
increased 27% to EUR 123 mitlion from EUR 96 million.

The operating result rose 15% to EUR 203 million. Return on sales (ROS: operating
result/sales) increased to 13.7% from 12.9% while return on cabital employed (ROCE)
rose to 18.5% from 16.7%. Merck completéd the sale of its Electronic Chemicals
business to BASF AG of Ludwigshafen, Germany, on Apnl 15. The sales price was
EUR 270 million and Merck booked a gain of EUR 138.7 million.
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Earnings before interest and tax {EBIT) decreased 34% to EUR 340 million from the
year-ago figure of EUR 513 million, which included the one-time extraordinary gain of
EUR 292.5 million on the divestment of VWR International. All profit figures for the
second quarter of 2005 showed similar decreases in comparison to the year-ago
quarter because of the gain from the disposal of VWR.

Profit before tax fell 35% to EUR 322 million from EUR 494 million the year before.
Profit after tax decreased 31% to EUR 252 million from EUR 364 million. Merck's
underlying tax rate remained at a lower level, dropping to 33.4% in the second quarter
of 2005 compared to 38.8% in the year-ago quarter.

Gains from the divestments of VWR International and the Biomet-Merck joint venture
last year and the Electronic Chemicals business this year are having a positive effect.
Merck’s financial result was reduced a further 4.3% in the second. quarter to a very low
EUR - 18 million. "

The number of Merck employees worldwide decreased by 59 people, or (.2%, to

- 28,606 (as of June 30).

Highlights

The impressive acceptance of Erbitux® by patients and doctors led to sales in the
second gquarter of EUR 52 miltion, a 22% Increase compared to sales of EUR 42 million
in the first quarter of 2005. Since its approval. in the European Union just a year ago,
Erbitux® has been approved in 39 countries in Merck’s marketing térritory, with Hong
Kong, South Korea, Colombia and Israel approving it during the second quérter of this
year.

Sales by the Liquid Crystals division rose 9.9% to EUR 183 million in the second
quarter compared to record sales of EUR 167 million in the year-ago quarter.
Compared to the first quarter of 2005, sales were up 25%. R&D expenses, mainly for
the new OLED business, jumped.77% to EUR 19 million. In addition, the start-up phase
of the new production facilities in Darmstadt is taking longer than expecled. As a result,
the second-quarter operating result fell by 8.1% to EUR 78 million compared to the

Seite 2von 4
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year-ago quarter. This was a 14% increase compared to the first quarter 2005
operating result of EUR 68 million. L ‘

QOutlook

‘Merck expects Erbitux® sales to continue to grow as it gains approval in more
countries. In addition, Merck plans to seek approval for Erbitux® for the treatment of
head and neck cancer in the European Union yet this year, possibly as early as the
third quarter. ‘ ;

The Liquid Crystals division’s operéting result, as well as its ROS and ROCE, suffered
in the second quarter from high R&D costs for the new OLED business and from longer
than expected start-up costs for the new production facility in Darmstadt, Nevertheless,
Merck remains confident in this dynamic business. It is especially encouraged by the
prospects in the growing flat-screen television industry. Merck expects the Liquid
Crystals sales growth rate to accelerate in the second half of this year.

The Generics division continued its very satisfactory development in the second
quarter. In fact, the success of its bestseller in the United States, the DuoNeb® inhaler
for treating chronic obstructive pulmonary disease (COPD), has prompted five generics
companies to apply to the U.S. Food and Drug Administration (FDA) for approval to
market their generic versions of this value-added product before its patent expires in
June 2022, An approval from the FDA, if any, remains subject to the outcome of the
patent litigation filed by Merck, and Merck is using all legal means to viébrously defend
its patent. The five cases will be consolidated in a trial in Los Angeles Federal District
Court in 2008. ' '

As a result of its focus on innovative, high-margin products, Merck expects its business

to continue developing positively this year and in years to come. In June, the company -

raised its mid-term financial targets. The ROS target increased to 20% from 15% and

the ROCE target rose to 25% from 15%. Merck emphasizes that these are mid-term -

targets and not a guidance..
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For this year, Merck continues to expect that sales for the Group — excluding VWR
International and Electronic Chemicals — should have a growth rate in the single-digit

range.
ihr Investor Relations Team: ' N ¥
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Forward-looking statements:

This press release contains forward-looking statements such as statements of future expectations or
estimates of expectations of Merck KGaA's future performance, growth, financial situation or results.
These statements are based on management’s current view and assumptions. Various known and
unknown rlsks, uncertainties and other factors may.cause the company’s future performance, growth,
financial situation or results to differ materially from what is expressed or implied in such forward-looking
statements.

Forward-looking statements are as of the date they are made. Notwithstanding any legal obligations,

Merck KGaA disclaims any intention or obligation to update or revise such forward looking statements,
- whether to reflact new information or future events or circumstances or otherwise,
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Merck KGaA Provides information, Transparency on Clinical Trials

Merck KGaA announced today that it will provide up-lo-date information on its important
ongoing clinical studies. It will also disclose information on completed clinical studies. Making
this information available is intended primarily to help patients, their caregivers and
physicians find clinical trials that may be appropriate for them and for which they may qualify
and for the public to have access to key clinical study results.

For these reasons, Merck is supporting and implementing the Joint Position of the
International Federation of Pharmaceutical Manufacturers & Associations (IFPMA). Merck's

initiative affects all trials ongoing as of July 1, 2005, and subsequent trials and is formalized
under Merck's Global Policy on Clinical Trials Registration and Results Disclosure.

"Merck is committed to providing information and transparency about the clinical trials it
conducts," said Thomas Lander, Executive Vice President Global Clinical R&D. "It is our goal
to build mutual trust among all participants in the healthcare enterprise: physicians, patients,

healthcare providers, clinical trial investigators, government agencies and pharmaceutical
manufacturers”. '

Clinical Trial Registration

First, Merck will register key protocol information for all of its confirmatory trials at their
initiation in the publicly accessible, free clinical trial registry ClinicalTrials.gov.

Clinical Trial Results Disclosure

Second, Merck will provide a brief summary of the resulté of trials in the publicly accessible,
free clinical results database ClinicalStudyresults.org. The results will be provided only for
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trials of marketed products and be available within one year of product launch or subsequent
trial completion. ‘

Merck will also endeavor to publish results of all clinical trials in medical literature. and will.
continue to do so as stated in our Publication Policy. Posting of summary results in
ClinicalStudyresults.org will follow publication in these cases.

Further Information:
Clinical trials: http://www.merck-trials.def
Joint position statement: hitp://www.efpia.org/4 pos/sci regu/Clinicaltrials2005.pdf

Clinical trial registry: http://www.clinicaltrials. gov/ct/info/about
Clinical results database: http://www.clinicalstudyresults.org/
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Merck KGaA Acquires Avecia's OLED and Polymer Electronics
Units

Merck KGaA and Avecia of Manchester, U.K., announced today that Merck has acquired the
OLED (organic light-emitting diodes) materials and the polymer electronics businesses of
Avecia for EUR 50 million. The transaction is subject to regulatory approval and approval by

- the General Partner, E. Merck OHG.

The acquisition includes Covion Organic Semiconductors GmbH in Frankfurt, Germany, as
well as Avecia's polymer electronics research and development activities based in
Manchester. Both the Covion OLEDs and the polymer electronics activities will be integrated

into Merck's Liquid Crystals Division. Approximately 100 employees in these two units will
transfer to Merck upon completion of the sale.

While Covion is mainly focused on developing future applications for OLEDs, it also
manufactures OLED materials for commercial applications. Covion had sales of
approximately EUR 8 million in 2004.

Darmstadt, 08.02.2005
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August 8, 2005
Merck KGaA Establishes U.S. Generic Pharmaceuticals Unit

Merck KGaA announced today that it has established a generic pharmaceuticals business,
Genpharm, L.P., in New York to provide direct access to customers in the United States.

“This will increase Merck’s presence in the world’s largest pharmaceutical market and will
help solidify our position as the world’'s third-largest global generics company,” said Hank

Klakurka, CEO of the Merck Generics Group, a wholly owned business of Merck KGaA in
Darmstadt, Germany.

Raobert J. Mauro was named President of Genpharm, L.P. effective July 18, 2005, and will
report directly to Klakurka. Mauro will be responsible for Merck’s generics business in the
United States excluding the operations of Dey Inc., Merck's Napa, California-based
subsidiary that specializes in value-added respiratory treatments.

Mauro has more than 25 years of pharmaceutical experience in executive management

functions in the U.S., most recently as presidentv and chief operating officer of Able
Laboratories Inc., New Jersey. S
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August 30, 2005 )
Merck KGaA Applies to Extend Use of Erbitux® for Head and Neck Cancer

Merck KGaA announced today that it has submitied an application to the European
Medicines Agency (EMEA) and Swissmedic to extend the use of the targeted cancer
theraby, Erbitux® (cetuximab), for the treatment of squamous cell carcinoma of the head and
neck (SCCHN). -

The proposed new indication is for the use of Erbitux in combination with radiation for locally
advanced SCCHN and also as monotherapy in patients with recurrent and/or metastatic
disease where prior chemotherapy has failed. Erbitux gained its first approval for metastatic
colorectal cancer in Swit;erland in December 2003.

If approved for the treatment of SCCHN, Erbitux could bécome a new, active and well-
tolerated option for this challenging and’ incr‘eé‘si‘r.\gly prevalent cancer type. Erbitux is a
monocional antibody that blocks thenépidermal growth factor receptor (EGFR} responsible for
tumor growth and sbreéd ina numb‘er of different cancer types. Its benefits in various EGFR-
expressing cancer settings continue to be studied. These cancer types include first and
second line cqlorectal cancer, metastatic SCCHN, pancreatic, and non-small cell hung

cancer.

“Head and neck cancer poses a rea? challenge to the medical community,” said Dr.
Bernhard Ehmer, Head of Merck KGaA Oncology. “Only‘ abouf 33 percent of patients are still
alive five years after diagnosis and, unfortun'aie!;/, there are ‘still too'fc.aw' treétrﬁent options.
Erbitux has shown signiﬁcant benefits for patients with this disease, and we hope to see it
become a new, important :treat_ment option in the near future.” o ‘
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The license application for locally advanced and metastatic SCC_HN is based on the following
clinical study data: : A

» Locally advanced SCCHN, l.e. cancer that is inoperable and has spread throughout the

head and neck but has not yet spread to other parts of the body.

Results from. an international, Phase Il study of 424 patients, showed that combining Erbitux
with radiation significantly prolonged median survival and reduced the risk of locoregional
failure compared with radiation alone. ' These results were endorsed by an analysis from an
independent clinical review committee.

s , Metastatic and/or recurrent SCCHN, i.e. cancer that has spread beyond the head and

neck to other parts of the body or has progressed despite treatment with chemotherapy.
In a Phase |l study of 103 patients for whom prior platinum-containing chemotherapy failed,
Erbitux monotherapy was administered. In this advanced patient population, Erbitux
monotherapy demonstrated a median survival of 5.9 months compared to 3.4 months seen in
a (etrospective study of a comparable patient population. 23

In addition, ImClone Systems Incorporated and Bristol-Myers Squibb Corﬁpany, the
development and marketing partners for Erbitux in North America, announced today that they
have filed- a supplemental Biologics License Application (sBLA) to the U.S. Food and Drug
Administration (FDA) for approval of Erbitux as a single agent and in combination with
radiation for the treatment of SCCHN using a filing package similar to Merck’s.

Head and neck cancer .

Every year in Europe, about 100,800 people are diagnosed with head and neck cancer and
almost 40,000 die from the disease. * Head and neck cancer includes cancers of the tongue,
mouth, salivary glands, pharynx, larynx, sinus, and other sites !ocated in the head and neck
area. About 90 percent of head and neck cancers are of the squamous cell variety * and
moré than 90 pefcen.t‘ of these e)ébress' EGFR, which is critical for tumor growth, 5'making the
EGFR-targeted monoclonal antibody Erbitux a potential treatment approach. Although there
have been significant improvements in che}nothérapy and surgical techniques, the disease is
often particularly challenging to treat since most patients present with advanced disease,
have secondary tumors and suffer from other co-morbidities. 8
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About Erbitux

Erbitux® is a firstin-class and highly active IgG1 monoclonal antibody targeting the epidermal growth factor

receptor (EGFR). As a monoclonal antibody, the mede of action of Erbitux is distinct from standard non-selective -
chemotherapy treatments In that it specifically targets and binds to the EGFR. This binaing Inhibits the activation
of the receptor and the subsequent signal-transduction pathway, which resulté in redﬁcing both the invasion of
normal tissues by turmor cells and the spréad of tumors to new sites. 1t is also believed to inhiblt the ability of
tumor cells to repair the damage caused by chemotherapy and radiotherapy and to inhibit the formation of new
blood vessels inside tumors, which appears (o lead to an overall suppression of tumor growth. The most
commenly reported side effect with Erbitux. is an acne-like skin rash that seems to be correlated with a good
response to therapy. In approximately five percent of patients, hypersensitivity reactions may occur during

treatment with Erbitux; about half of these reactions are severe.

Erbitux has already obtained market authorization in 43 countries: Switzerland, the US, Mexico, Argentina, Chile,
lceland, Norway, the European Unlon, Peru, Australia, Croatia, Israel, Bulgaria, Panama, Guatemala, Colombia,

'Singapore, Hong‘Kong and South Korea for the use in combination with irinclecan in patients with EGFR-

expressing mCRC who have failed prior irinotecan therapy. In the US, Argentina, Chile, Mexico, Peru, Singapore,
Australia, Panama, Colombia, Guatemala, and Hong Kong Erbitux is also approved for single agent usage.

For further materials including backgrounders, or to arrange an interview with a specialist, contact:

Rachel Cummings Jemima Warrack

Chandler Chicco Agency Chandler Chicco Agency

Tel: + 44 (0) 207 318 8322 Tel; + 44 (0) 207 318 8308

Mobile: +44 7787 523 123 Mob: + 44 (0) 7815 904975

e-mail : r.cummings@cca-uk.com e-mail: jwarrack@cca-uk.com
. References:

1. Bonner J et al. Cetuximab (Erbituxm) Prolongs Survival in Patients with Locally Advanced Squamous Cell
Carcinoma of the Head and Neck: A Phase |l Study of High Dose Radiation Therapy with or without
Cetuximab. Proc Am Soc Clin Oncol 2004, .

2. Trigo ) et al. Cetuximab (Erbitux™) monotherapy is active in patients with platinum-refractory
recurrent/metastatic squamous cell carcinoma of the head and neck. Proc Am Soc Clin Oncol 2004; Vol 23:
abstr 5502. .

3. Vermorken J et al. Cetuximab (Erbitux ®) in recurrent/metastatic squamous cel! carcinoma of the head and
neck {SCCHN}) refractory to firstline platinum-based therapies, Oral presentation, ASCO 2005, ID:5505

4. hitp:www-dep.larc.friglobocan/globocan.html. April 2002,

5. Bourhis J and Pinto H. Redefining ‘State of the Art’ in Head and Neck Cancer. Oral presentation, g"
International Conference on Head and Neck Cancer 7-11 August 2004,

6. Forastiere A, Koch W, Trotti A, Sidransky D, et al, Head and neck cancer. N Engl J Med 2001:345(26),1890-

1800,
7. Lefebvre J-L. Redefining ‘State of the Art' in Head and Neck Cancer. Oral presentation, 8" International
Conference on Head and Neck Cancer 7-11 August 2004,
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September 5, 200!';
Annual Congress of the European Society of Cardiology, Stockholm, Sweden
Hot'Line Session: CIBIS Ill (Cardiac Insufficiency Bisoprolol Study Ill)

Merck KGaA: Beginning Chronic Heart Failure Treatment With
Concor®COR (Bisoprolol) Is as Clinically Beneficial as Starting With
Enalapril; May Offer Survival Benefit

Publlshed online in Circulation, the ofﬂclal journal of the American Heart Association,
September 4, 2005* '

Resuits of first prospectlve, randomized study of dlfferenl treatment-lnltlatlon
strategles in heart failure patlents CIBiS ]] ‘

Merck 'KGaA announced today that results of a clinical trial involvihg 1,010 patients with
chronic ‘heart failure showed that initiating treatment with Concor®COR (bisoprolol, a B;-

. selective beta-blocker) and adding an ACE-inhibitor (enalapril} after six months was clinically
comparable to starting with an ACE-inhibitor and adding Concor®COR after six months, in

terms of combined mortality or hospitalization.

Initiating therapy with Concor®COR rather than with the ACE-inhibitor enalapril showed a
similar incidence of the primary endpoint of all-cause death or hospitalization with a favorable
trend toward mortality reduction during the monotherapy phase and during the first year of
treatment. The trial, conducted at 128 centere in 20 countries, was sponsored by Me[ck
KGaA. )

These are the main results of CIBIS Ill (Cardiac Insufficiency Bisoproiol Study Il1), the first
large prospec_tive study to compare starting treatment with a beta-blocker rather than with an
* DO: 10.1181/CIRCULATIONAHA. 105.582320 ' '
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ACE-inhibitor. The study results were presented today during the Hot Line Session of the
European Society of Cardiology Congress in Stockholm, Sweden.

“While current guidelines recommend initiating treatment with an ACE-inhibitor and then
adding a beta-blocker, this strategy is based on tradition and not evidence,” said Professor
Ronnie Willenheimer, director. of -the Research Unit at the Department of Cardiology,
University Hospital Mali‘nb, Sweden, and co-chairman of the CIBIS Ill steering committee.
“There has-bgen no appropriate evidence on which to make this critical decision on how to
best initiate treatment of chronic heart failure. CIBIS lil addresses this vitally important clinical
question.”

The trend towards a benefit of a bisoprolol-first strategy in relation to early survival may be
clinically important, Professor W’lllenﬁeimer said. "To date, studies of heart failure have
focused on the benefits of combination (add-on) therapy in .chronic management of
progressive heart failure, where significant advances have been made. However, during the
initial treatment of chronic heart failure, the risk of sudden death is high. At this early stage,
when patients cannot be given combinations of several drugs, beta-blockade may be
particularly valuable in improving survival through its action on the sympathetic nervous

system.”

In CIBIS I, the survival benefits of early beta-blocker treatment were somewhat in contrast
with increased hospitalization due to worsening of heart failure. “This was probably due to the
known biphasic action of a beta-blocker seen in some patients with a slight and brief initial
worsening followed by improvement. It is an issue that can be addressed by greater
expérience in"starting with the béta-blocker and by a better identification of patients who are
potehtially more sensitive to such an adverse outcome during initiation of beta-blocker
therépy,“ Professor Willenheimer said.

lmphcatlons of CIBIS lil for starting heart failure treatment

Professor Philippe Lechat, ‘Service de Pharmacologie, Hopital Pitié-Salpétriére, Pans
France, and chairman of the CIBIS lll steering committee, said that for the first time clinicians
have a large, randomized study on which to make e_vidence-based decisions when initiating

treatment of heart failure.

Page 2 of 4



Ay

N

4

Nt

Investor Relations information

“Until now, the sequence of starting drugs in heart faiture (i.e. diuretic plus ACE-inhibitor
followed by beta-blocker) has reflected the situation where ACE-inhibitors were the first to
demonstrate their beneficial effects,” said Professor Lechat. “CIBIS 11l shows that beta-
blockade can be safely used to start therapy and, following the addition of an ACE-inhibitor,
will produce similar efficacy and safety in chronic manalgemenf to a regimen in which the
ACE-inhibitor pre;:edes the beta-blocker. Clea;rly, the underlying mechanism of the beta-
blocker ‘may offer advantages in early treatment wh;ere sympathetic nervous system activity is
particularly important.”

Your Investor Re!ations' Team:
Dr, C_:hristian Razabe Tel.. +496151 72-6295

. Sascha Becker Tel.: +49 6151 72-3321

Dr. Monika Buttkereit Tel.; +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315

About CIBIS Il

A total of 1,010 patients with a mean age of 72 years, mild-to-moderate chronic heart failure
(NYHA class Il and 11} and left ventricular ejection fraction (LVEF) < 35% were randomized to
bisoprolol (target dose 10 mg o.d.) or enalapril (target dose 10 mg b.i.d.) for 6 months
followed by combination therapy for 6-24 months. By the end of the étudy, there were no
clinically significant differences in the efficacy or tolerability of the two treatment arms
(measured by a combined endpoint). In additién, analysis suggested a potential benefit on
survival with a 28% mortality reduction during the Concor®COR  monotherapy phase and

31% mortality reduction during the first year of treatment. Although non-significant from a

strictly statistical point of view, these results may argue in favor of initiating therapy with a
beta-blocker.

About Chronic Heart Failure _ _

Chronic heart failura has become one of the largest medical and epidemiological problems. In terms of five-year
survival after diagnosis, CHF is more deadiy than most cancers. Its prevalence is increasing rapidly, due to the
aging pepulation and the much-publicized diabetes and obesity epidemics. It affects approximately 18.5 million

- individuals (7 biggest markels: US, Jap, F, UK, Ger, It, Sp); and this number may increase to 33.2 million by 2015,

according to Datamonitor (2005). Moreover, CHF treatment is associated with high costs, The estimated direct
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and indirect costs of heart failure in the United States are US § 27.9 billion in 2005 (AHA's 2005 Statistical
Update).

Reference
1. Willenheimer R, Lechat P, van Veldhuisen DJ, Silke B, Erdmann E, Follath F, Krum H,
Ponikowski P. Effect on survival and hospitalization of initiation of treatment for
chronic heart failure with bisoprolol followed by enalapf'il compared to the opposite
sequence: results of the randomized CIBIS-IIl trial. Abstract European Society of
Cardiology, Stockholm, 2005. -

About Concor®COR ‘

Merck KGaA is the maker of Concor®COR (bisoprolol}, one of the world’s leading B;-selective
beta-blockers. It is indicated in chronic heart failure (CHF) management, currently on top of
ACE inhibition.

Concor®COR has pioneered clinical development of beta-blockers in CHF. The landmark
study CIBIS Il contributed to establish beta-blockers such as bisoprolol as a leading
treatment option in CHF: bisoprolol reduces mortality by 34% as well as a reduction in
hospitalization, improvement of NYHA class and reduction of heart failure worsening.
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September 14, 2005

Merck KGaA Purchases Spanish Pharmaceutical Business Prasfarma

[

Nt

Merck KGaA announced today that its. Spanish subsidiary Merck Genericos SL has
purchased the pharmaceutical business of Prasfarma from Almirall Prodesfarma SA, for EUR

20 million, including inventories and other working capital. "A key element of our strategy in
Europe is to expand in fast growing Southern European markets like Spain," said Didier

A

Barret, Head of Merck Generics in Europ'e:.

The purchase includes refated industrial assets of the Aimirall Group and is expected to be
completed before the end of this year. Prasfarma’s total sales in 2004 amounted to EUR 13

A

million, including about EUR 2 million from contract manufacturing. Co-promotion rights for
Campto® (irinotecan) are not subject to the transaction and will remain with Almirall. Al of the
55 employees involved with the Prasfarma business are expected to transfer to Merck
providing continuity to the commercial and industrial activities.

AN

“Prasfarma, with its respected name, an established product portfolio and well-trained staff,

will provide immediate resources to fund the launch of Merck products in Spain,” said Alberto
Bueno, Managing Director of Merck Farma y Quimica. “As we launch new generic products in
oncology and other hospital-related treatments aimed at specialist physicians, Merck will be

et

able to take full advantage of this important new distribution channel.”

Prasfarma, founded in 1991 and located in:Barcelona, is a wholly owned subsidiary of
Almirall, a leading pharmaceutical company in Spain. Prasfarma’s focus is selling uro-
oncology treatments to specialists and hospitals vié an experienced, dedicated field force,

According to a recent survey involving specialist physicians, Prasfarma ranked among the top

three oncology companies in Spain. '
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Prasfarma’s management will remain in place and its activities will be folded into the existing
pharmaceutical business of Merck in Spain. '

About Almirall . .. : . -
\ Almirall focuses its research on therapeutic areas related to the treatment of asthma, COPD, psoriasis
- and rheumatoid arthritis. It is currently present in more than 100 countries with its own products and
licensed products from other companies. The company is strengthening its direct presence in Europe
and Latin America via affiliates. Almirall's aim is to consolidate its position by focusing on strategic
business areas both through its own R&D products and through licensing agreements. For more

: information please visit: www.almirall.es

. Your Investor Relations Team:
Dr. Christian Raabe Tel.; +49 6151 72-6295
Sascha Becker Tel.: +49 6151 72-3321,
Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315
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September 19, 2005
Merck KGaA Establishes International Respiratory Medicines Business

Merck KGaA of Darmstadt, Germany, announced today that it has established an
international respiratory medicines blsiness field in order to consolidate its expertise and,
thus, to better compete in this strategically important therapeutic area.

The announcement was made at the European Re_spiratory Society's 15" Annual Congress
being held in Copenhagen, Denmark from September 17-21. The new respiratory business
field is under the umbrella organization of the Merck Generics division, the world’s third-

largest generics company with operations across Europe, the Americas and the Asia/Pacific

1

region.

“Merck Respiratory aims to be a leading provider of effective respiratory medicines, improving
the lives of patients with asthma and chronic obstructive pulmonary disease,” said Hank
Klakurka, President of Merck Generics. “We intend to create a full range of respiratory
products underpinned by innovative, affordabie and ea‘sy-to-use delivery devices."

Merck Respiratory has been working with Innovata plc to develop respiratory medicines using
Innovata’s patented inhaler, Clickhaler®, a single-dose, dry-powder device.

Merck Respiratory already has gained markéting authorizations for its Budesonide
Clickhaler® for the treatment of asthma and Formoterol Clickhaler®, for the treatment of
asthma and COPD, in a number of European markets. Further approvals in other major
European Union markets are anticipated in the coming months. In addition, further
applications to health authorities for approval of additional innovative inhaler devices are
imminent. '
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In North America, Dey Inc. in Napa, California, is Merck Generics' well-known specialty

~ pharmaceutical company focused on the development, manufacturing and marketing of

prescription drug products for the treatment of respiratory diseases and respiratory related
allergies. lts best-known products are DuoNeb®, an Ipratropium/Salbutamol nebule for the
treatment of COPD, and EpiPen®, an auto-injector for the emergency treatment of life-
threatening allergic reactions. (for more information, see: www.dey.com) -

Your Investor Relations Team:

Dr. Christian Raabe Tel.; +49 6151 72-6295
Sascha Becker Tel.; +49 6151 72-3321
Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315
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September 29, 2005

Merck KGaA and Takeda to Co-Develop and Co-Promote Matuzumab
" ) Cancer Treatment

Agreement Covers the World's Major.Pharmaceutical Markets

Merck KGaA and Takeda Pharmaceutical Company Limited announced today that they have

-

entered into a co-development and co-commercialization agreement for Merck's matuzumab
(development code: EMD 72000), a humanized manoctonal antibody for the treatment of
cancer. ' '

(W

Under the agreement, Merck will receive an up-front payment of EUR 60 million, which will be
booked in the third quarter of 2005. In addition, Merck will receive significant milestone
payments. The companies have a formula for splitting profits, with Merck booking matuzumab
sales in all regions except Japan. Matuzumab was developed by Merck and currently is in

Phase Il clinical trials in patients with non-small cell lung, gastric and colorectal cancers.

‘Merck decided to enter into a cooperation with Takeda in order to put more resources and

expertise toward this important product for the treatment of cancer. Takeda's experience and
commitment in the field of oncology makes it a perfect fit with Merck. - -

“This.collaboration with Takeda, Japan's largest pharmaceutical company, will allow us to
move ahead quickly with development and commercialization of this potentially important
product for cancer patients,” said Elmar. J. Schnee, President of . Merck Ethical
Pharmaceuticals. “Our complementary strengths in. clinical development and
commercialization will help us bring matuzumab to cancer patients around the world.”
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The two companies will collaborate on development and commercialization efforts in the
major pharmaceutical markets of the world, ‘excluding Australia and Latin America,

Merck’s Other Oncology Activities .
Matuzumab is Merck's second EGFR (epidermal growth factor receptor)-specific monoclonal
antibody aimed at fighting cancerous tumors. Merck gained Swissmedic approval of Erbitux
for the treatment of colorectal cancer in November 2003 followed by European Union
approval in June 2004. Erbitux is now approved in more than 40 countries within Merck’s
marketing territory. Merck submitted applications to the EMEA and Swissmedic on August 30,
2005, for the use of Erbitux to treat head and neck cancer. Merck’s second-quarter sales of
Erbitux amounted to EUR 52 million.

Merck focuses on four therapeutic technology platforms in oncology:
s« EGFR-targeting monoctonal antibodies that may block tumor growth;
¢ Immunocytokines that may provide local stimulation of the immune system;
s Angiogenesis inhibitors that may starve tumors of the blood supply they need to grow
and spread; and
o Cancer vaccines that may stimulate a specific immune response against tumors.

-

Matuzumab Clinical Trials ,
Data from clinical trials involving matuzumab presented at the American Society of Clinical
Oncology conference in May 2005 included:

e Advanced non-small cell lung cancer (NSCLC). Response to treatment with
matuzumab and paclitaxel was not reliant on mutations in the kinase domain of the
EGFR.' These mutations are found in about 2 percent to 25 percent of NSCLC
patients and some research has shown that the efficacy of EGFR tyrosine kinase
inhibitors is correlated with the presence of mutations, whereas matuzumab appears
not to rely on this mutation, based on the data presented. '

» Advanced- esophago-gastric adenocarcinoma. Preliminary results from two studies
indicate that the combination of matuzumab and two commonly used chemotherapy
regimens — cisplatin, 5-fluorouracii and leucovorin (PFL), and epirubicin, cisplatin and
capecitabine (ECX) — appear to be well tolerated in the first-line setting.>?

1. Qechsle K et al. Proc Am Soc Clin Oncol, Orando, Florida, 2005: abstr 8166,
2. Trarbach T et al. Proc Am Soc Clin Oncol, Orlando, Florida, 2005: abstr 3156.
3. Cunningham D et al. Presented at ASCO, Crlando, Florida, 2005: abstr 4001.
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October 6, 2005

Merck KGaA Subsidiary Enters Agreement With Forest and Lundbeck
for Authorized Generic of Lexapro in the U.S.

Merck KGaA announced today that its Australian generic-medicines subsidiary Alphapharm
Pty Ltd. has entered into a settlement agreement with Forest Laboratories Inc.. of New York,
NY and its licensing partner Lundbeck AfS of Denmark, regarding pending patent litigation in
United States District Court, over Forest's blockbuster antidepressant product, Lexapro®

{escitalopram oxalate).

Subject to the terms of the settlement and review by the U.S. Federal Trade Commission,
Alphapharm will be appointed as Forest's exclusive distributor of generic versions of Lexapro
in the United States, and will enter into a consent judgment with respect to the patent
litigation. Merck KGaA's newest subsidiary,-Genpharm, L.P. in New York, will market the
product under agreed launch scenarios, upon either market entry by a generic competitor or
two weeks prior to patent ex;ﬁiration. ‘

Alphapharm will pay Forest a portion of the profit from the generic sales of Lexapro. In
addition, Forest and Lundbeck will reimburse certain of Alphapharm’'s legal costs in
connection with the patent litigation. '

Your Investor Relations Team:

Or. Christian Raabe " Tel.: +49 6151 72-6295
Sascha Becker Tel.: +49 6151 72-3321
Dr. Monika Butfkereit Tel.: +49 6151 72-2584
Susanne Zeichner Tel.: +49 6151 72-3315
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i October 25, 2005

Q3/2005: Merck KGaA Profit After Tax Jumps 53% to EUR 185 Million

Sales rise 8.8%, Operating Result increases 36% with all divisions contributing
Erbitux® Q3 sales again exceed expectations, reach EUR 59 million

Liquid Crystals sales advance 40% to EUR 199 million

AL

i Merck Group sales rose by 8.8% to EUR 1,472 million in the third quarter, with all six
‘ divisions — led by Liquid Crystals and Ethicals — making positive contributions to this growth.

Income of EUR 60 million from Takeda Pharmaceutical and EUR 10 million from Organon

K boosted an already excellent operating result to EUR 291 million, a 36% increase. Return on
sales (ROS: operating result/sales) rose to 19.7% from 15.8% while return on capital
employed {ROCE) improved to 26.4% from 20.0%. '

Under exceptional items, Merck made a settlement of EUR 10 million to resolve a dispute
i with an Electronic Chemicals customer. Another EUR 3.1 million involved legal fees.
' Earnings before interest and tax (EBIT) increased 31% to EUR 277 million from the year-ago
figure of EUR 212 million. Merck’s financial result continued to improve, declining 35% to just
EUR —-11 million. ‘

A

Soad’

Profit before tax rose 37% to EUR 267 million from "EUR 195 million the year before. Profit
after tax increased 53% to EUR 185 million from EUR 121 million as Merck's underlying tax

| rate remained at a lower level, dropping to 30.0% in the third quarter of 2005 compared to
38.1% in the year-ago quarier.

The number of Merck employees worldwide decreased 0.2% to 28,888 as of September 30,
2005, compared to the same date last year. - - . .
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Highlights

Erbitux sales in the third quarter amounted to EUR 59 millicn, a 15% increase compared to
sales of EUR 52 million in the second quarter of 2005. Merck launched Erbitux-in the
European Union in July 2004 and now has marketing authorization for this targeted cancer
treatment in 45 countries around the world, with Guatemala, Panama, Bulgaria, Ecuador,
Malaysia and the Philippines joining the growing list during the third quarter.

" Liquid Crystals f)iviéion sales jumped 40% to a-record EUR 199 million in the third quarter

compéred to the yeér-ago quarter, driven mainly by demand for large-screen televisions.
Compared to the second quarter of this year, third quarter sales were up 8.6%, indicating the
liquid crystal display (LCD} market has picked up significantly. Despite a 50% jump in
research and development expenses and continued ramping up of the new production facility
in Darmstadt, the division's third quarter operating result improved by 34% to EUR 92 million
— also a record. ROS declined slightly year-on-year but was still at a very good 46.4%, well
above the 42.7% in the previous quarter.

Outlook

Merck's third quarter sales of Erbitux reached EUR 59 million and nine-month sales totaled
EUR 153 million, leading the company to expect that full-year sales should exceed EUR 200
million.

As expected, the sales growth rate of the Liguid Crystals division picked up in the third
quarter and recent public statements by leading LCD manufacturers would indicate that this
trend should continue for at least the next several months. The division’s second quarter
return on sales did not quite meet the very high expectations set for it but ROS for the third
quarter, 46.4%, is moving in the right direction.

Merck expects its positive business development trend to continue and is upgradiné its
guidance for the full year. The company is confident that sales for the Group, excluding VWR
International, should have a growth rate in the high single-digit range. The full-year operating
result should improve by a double-digit rate compared to last year.
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Your Investor Relations Team:

Dr. Christian Raabe Tel.; +49 6151 72-6295
Sascha Becker Tel.: +49 6151 72-3321
Dr. Monika Buftkereit Tel.: +49 6151 72-2584
Susanne Zeichner  Tel.: +49 8151 72-3315

¥

Forward-looking statements:

This press release contains forward-looking statements such as statements of future expectations or estimates of
expectations of Merck KGaA's future performance, growth, financial situation or results. These statements are
based on management’s current view and assumptions. Various known and unknown risks, uncertainties and
other factors may cause the company’'s future performance, growth, financial situation or results to differ
materially from what is expressed or implied in such forward-looking statements.

Forward-looking statements are as of the date they are made. Notwithstanding any legal cbligations, Merck KGaA

disclaims any intention or obligation to update or revise such forward looking statements, whether to reflect new
information or future events or circumstances or otherwisa.
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November 2, 2005 -
Merck KGaA Advances Phase lil Clinical Trial Program for Erbitux

Phase il recruitment completed in study to explore survival benefits for Erbitux®
(cetuximab) in first-line treatment of advanced colorectal cancer

Merck KGaA announced today at the 13" Anriual European Conference on Clinical Oncology
{ECCO} that recruitment has been comp!eted'for its global phase 1l clinical trial, CRYSTAL,
examining first-line use of the targeted cancer therapy Erbitux® in the treatment of metastatic

) .

colorectal cancer (mCRC).

The study involves 1,212 patients who have received no prior.chemotherapy apart from the
adjuvant (post-surgery) setting. Erbitux, the first-in-class 1gG1 monoclonal antibody targeting
the epidermal growth factor receptor (EGFR), is-currently approved for patients with mCRC
where prior irinotecan-based chemotherapy failed. '

In the bhase [ study\, patients with mCRC were randomized to receive either Erbitux in
combination with 5-fluorouracil (5-FU) and folinic acid (FA) plus irinotecan or 5-FU/FA plus
irinotecan alone. The patients were recruited at 189 centers wdrldwide, including: Europe,
Australia, South' Africa, Latin America and Asia. Recruitment beéan in August 2004 and was
completed earlier than expected. The primary- endpoint of the study is progression-free
survival. Secondary endpoints are overall survival, response rate, quality of life and safety.

Erbitux blocks the EGFR, which is responsible for tumor growth and spread and is often
linked to poor prognosis. EGFR is expressed in various tumor types."® By blocking the
EGFR, Erbitux works on cancer cells in 'several ways to inhibit growth, invasion and spread
{metastases) of the tumor, repair to cancer ceils and angiogenesis (blood supply to' the

tumor).
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“With five-year survival reported at only 3 percent in patients with metastatic colorectal
cancer, there is a real need to concentrate efforts on clinical development programs that may
improve treatment options and long-term outcomes for these patients,” said Professor Eric
Van Cutsem of the University Hospital Gasthuisberg in Leuven, Belgium, and, CRYSTAL lead
investigator. “Preliminary studies of Erbitux in the first-line setting are showing consistently
high response rates and some very promising outcomes. It is now important to establish how
introducing Erbitux earlier in the treatment strategy may benefit patients in the long-term.”

Also announced at ECCO, being held this year in Paris, are the results of an independent
expert review of the ACROBAT study (phase 1l study of Erbitux in combination with FOLFOX-
4 in the first-ine treatment of 42 patients with mCRC). The independent expert review
confirmed a response rate of 78 percent (investigator assessment was 81 percent).*

The expert review also confirmed that 10 patients (23 percent) whose cancer had spread
beyond the bowel became eligible to receive surgical resection for previously inoperable liver
metastases. Nine of these patients (21 percent) had a R, resection.® Surgical resection of
metastases with curative intent provides the best hope for five-year survival.® For patients
who have not had surgery and wh6 are treated with the best available chemotherapy without
Erbitux, median survival is approximately 20 months.®

Ongoing clinical trial program A

“The CRYSTAL study is part of an extensive phase Il global clinical trial program for Erbitux
and an important milestone for Merck,” said Dr. Bernhard Ehmer, Vice President of Merck's
Business Area Oncology. “Our continued investment in research mirrors our confidence in
Erbitux and commitment to advancing treatment options for patients with cancer.”

Merck's phase |ll global, multi-center clinical trial program involves approximately 5,000
patients and is investigating the use of Erbitux in mCRC in combination with best available
chemotherapies. - irinotecan- and oxaliplatin-based - in the first- and second-line setting as
well as first-line settings in non-small-cell lung cancer (NSCLC) and squamous cell carcinoma
of the head and neck (SCCHN). .

Merck KGaA also supports the independently run COIN study, a phase Ili trial conducted by

the Clinical Trials Unit of the Medical Research Council, United Kingdom, that involves .2,400
pétients. The COIN study comprises three arms: continuous oxaliplatin-based chemotherapy
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(control), ‘continuous oxaliplatin-based chemotherapy with Erbitux, and intermittent
oxaliplatin-based chemothefapy in the first-line treatment of mCRC. In addition, Merck
supports an independently run European inter-group study led by the FFCD {Fédération
Francophone de Cancérologie Digestive) in collaboration” with the EORTC (European
Organisation for Research and Treatment of Cancer) and with the national groups invalved in
the PETACC (Pan-European Trials in Alimentary Tract Cancer)} structure; PETACC-8. This
controlled phase Il trial investigates the efficacy of Erbitux wheh given in combination with

A

the FOLFOX-4 regimen as adjuvant treatment of fully resected stage il colorectal cancer
patients. PETACC-8 will recruit 2,000 patients and starts at the end of the year:

The benefits of Erbifux in various EGFR-expressing tumor types continue to be studied, not

'S

only in CRC, SCCHN and NSCLC but also in pancreatic and rectal cancers. A marketing
authorization application was submitted by Merck KGaA on 30 August 2005 to Swissmedic
and the European Medicines Agency (EMEA) for approval to extend the use of Erbitux in the |
treatment of head and neck cancer.

About colorectal cancer , : . )

Colorectal cancer (CRC) Is the third most common malignancy worldwide.” in Europe alone, more than 360,000

people developed the disease in 2000, accounting for 12 percent of the total cancer burden and around 190,000

deaths.® In early disease, surgery alone may be curative, but because symptoms are often vague about 25
Ch percent of patients first present with disease that has already metastasized. !n addition, 40-50 percent of newly
' diagnosed patients eventually develop metastases. Few such patients survive beyond five years.

~

About Erbttux ' .

Erbitux® is a first-in-class and highly active 19G1 monoclonal antibody targeting the epidermal growth faclor

receptor (EGFR). As a monoclonal antibody, the mode of action of Erbitux is distinct from standard non-selective
' chemotherapy treatments in that it specifically targets and binds to the EGFR. This binding inhibits the activation
of the receptor and the subseguent signal-transduction pathway, which results in reducing both the invasion of
normal tissues by tumor cells and the spread of tumors to new sites. It is also believed to inhibit the ability of
tumor cells to repair the damage caused by chemotherapy and radiotherapy and to inhibit the formation of new .
blood vessels inside tumors, which appears to lead to an overall suppression of tumor growth. The most
commonly reported side effect with Erbitux is an' acne-like skin rash that seems to be correlated with a good
response to therapy. In approximately five percent of patients, hypersensitivity reactions may occur during
treatment with Erbitux; about half of these reactlons are severe,

Yaut

oL Erbitux has already obtained market authorization in 47 countries: Switzerland, the US; Mexico, Argentina, Chile,
Iceland, Norway, the European Union, Peru, Australia, Croatia, israel, Bulgaria, Panama, Guatemala, Colombia,

' Singapore, Hong Kong, South Korea, Canada, Ecuador, Malaysia and the Philippines for the use in combination
with irinotecan in patients with EGFR-expressing mCRC who have failed prior irinotecan therapy. In the US,
Argentina, Chile, Mexico, Peru, Singapore, Australia, Panama, Colombia, Guatemala, Hong Kong, Canada
Ecuador, and the Philippines Erbitux is also approved for single agenl use,
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About Merck KGaA

Merck KGaA, Darmstadt, .Gen'nany, licensed the right to market Erbitux cutside the US and Canada from ImClone
Systems Incorporated of New York in 1998. In Japan, Merck KGaA has co-exclusive marketing rights with
ImClone Systerns

e
-t

Merck KGaA has an ongoing commitment to the advancement of oncology treatmenl and is currently investigating
nove! therapies in highly targeted areas, such’ as the use of Erbitux in colorectal cancer, squamous cell carcinoma
of the head and neck and non-small cell lung cancer. The company, in_collaboration with Biomira Inc. of
Edmanton, Albenia, Canada, is also mvestnganng BLP25 Liposome Vaccine (L-BLP25) for use in the :reatment of
non-small cell lung cancer. The vaccine was granted fast-track status in September 2004 by the FDA.

For further materials or to arrange an interview with an Investigator, please contact:

Rachel Cummings’ ' Jemima Warrack

Chandler Chicco Agency ’ Chandler Chicco Agency

Tel: + 44 (0) 207 318 8322 Tel: + 44 {0) 207 318 8308
Mobile: +44 7787 523 123 Mob: + 44 (0) 7815 904975
g-mail: r.cummings@cca-uk.com . e-mail. j.warrack@cca-uk.com

Your Investor Relations Team:

Dr. Christian Raabe Tel.: +49 6151 72-6295
Sascha Becker Tel.: +49 6151 72-3321
Dr. Monika Buttkereit Tel.: +49 6151 72-2584 |
Susanne Zeichner Tel.: +49 6151 72-3315
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Merck KGaA: Independent Review Confirms Erbitux Improves Overall
Survival and Locoregional Control in Head and Neck Cancer

Adding Erbitux to radiotherapy improves median survival by 19.7 months and median
duration of locoregional control by 9.5 months compared to radiotherapy alone

Merck KGaA today announced independently reviewed results from an international,
randomized phase Ill study examining Erbitux® (cetuximab), an 1gG1 monoclonal antibody,
combined with radiotherapy in patients with locally advanced squamous cell carcinoma of the
head and neck (SCCHN). - '

The study demonstrated that the addition of Erbitux to radiotherapy resulted in a 19.7-month
improvement in median survival when comgpared: to radiotherapy alone and a 9.5-month
improvement in median duration of locoregional control, or the prevention of the spread of

" cancer beyond the heag and neck region. Both results were statistically significant. This is the

longest survival improvement ever observed in locally advanced SCCHN compared with any
randomized study with more than 100 patients per arm investigating chemoradiotherapy
versus radiotherapy alone. g

These results were presented today at the AACR-NCI-EQRTC' International Conference on
Molecular Targets and Cancer Therapeutics in Philadelphia, Pennsylvania. -

At a median follow-up of 45 months, radiotherapy plus Erbitux compared to radiotherapy
alone prolonged overall survival, representing a 26 percent reduction in the risk of death (p =

'AACR: American Association for Cancer Research; NCI: US National Cancer Institite; EORTC: European Organisatlon for
Research and Treatment of Cancer )
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0.03). The median survival with radlotherapy plus Erbltux was 49.0 months versus 29 3
months for radlotherapy alone. In addition, there was an advantage for the Erbitux reglmen
over radiotherapy alone in the 3-year (56.1 percent versus 45.0 percent) survival rate (p <
0.03 for all comparisons).

T

Treatment of patlents with Erbltux plus radlotherapy resulted ina 32 percent reduction |n the
risk of locoregional recurrence compared to radmtherapy alone (hazard ratio, 0.68; p=0. 005)

4

and a median duration of Iocoreglonal control of 24.4 months versus 14.9 months.

Erbitux did not significantly increase the radiotherapy-associated toxicities. The incidence of
grade 3 or greater toxicity, including mucositis, which often precludes combining
chemotherapies with radiation, did not differ significantly between the treatment arms.

Head and neck cancers comprise around 6 percent of all cancers world wide (excluding non-
melanoma skin cancers) and 10 percent of male cancers in the European Union." In most
countries, they are more common in males than in females and in people aged 50 and over.’

N

Head and neck cancers are linked to tobacco and alcohol use.? In Europe, approximately
100,000 new cases of head and neck cancer are diagnosed each year, including cancers of
the tongue, mouth, pharynx, and arynx, and more than 39,000 deaths occur.'

“Radiation therapy is the mainstay of treatment in this disease type, and is typically
supplemented by chemotherapy,” said James Bonner, M.D., University of Alabama, principal
investigator for the study. “The use of chemo radiotherapy, however, is counterbalanced by
increased and often prohibitive toxicity. These data show a consistent and clinically
meaningful advantage to adding Erbitux to radiation therapy, without demonstrating those

N

toxicities commonly associated' with concurrent chemotherapy and radiotherapy, and may
represent a new option for patients with this disease.”

This study and other Erbitux study data are included in regulatory applications in various
countries. Merck KGaA has submitted a marketing authorization application to the European

Medicines Agency (EMEA), the pharmaceutical regulatory body of the EU, and to
Swissmedic, the Swiss agency for therapeutic products. The US application submitted at the
same time by ImClone Systems Inc. was granted priority review, a désignation given to drugs
that potentially offer a significant therapeutic advance over existing therapies for serious or
life-threatening diseases. Base_d on the priority review designation, the US Food and Drug
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Administration (FDA) has until March 1, 2006, to take aclion on the supplemental Biologics

License Application filing. Erbitux is currently licensed for metastatic colorectal cancer that’

has progressed following prior treatment with irinotecan chemotherapy. Erbitux gained its first

approval for metastatic colorectal cancer in Switzerland in December 2003.

,About the Phase Il Study

The phase Ili trial (EMR 62-202-006, IMCL- 9815) included 424 patlents Wlth advanced
squamous cell carcinoma of the oropharynx (area of the throat at the back of the mouth)
tarynx (voice box) or hypopharynx (cavity at the back of the mouth that opens into the
esophagus} that has spread through the head and neck region. Patients were randomized to
receive radiotherapy plus weekly Erbitux therapy (n=211) or radiotherapy alone (n=213) for
up to 8 weeks.® Initial findings from the study 006/9815 were presented at the American
Society of Clinical Oncology (ASCO) annual meeting in 20042

About ERBITUX

ERBITUX® is a first-in-class and highly active IgG1 monoclonal antibody targeting the epidermal growth factor
receplor (EGFR). As a monoclonal antibody, the mode of action of Erbitux is distinct from standard non-selective
chemotherapy treatments in that it specifically targets and binds to the EGFR. This binding inhibits the activation
of the receptor and the subsequent signal-transduction pathway, which results in reducing both the invasion of
normal fissues by tumor cells and the spread of tumors to new sites. Itis also believed to inhibit the ability of tumor
cells to repair the damage caused by chemotherapy and radiotherapy and to inhibit the formation of new blood
vessels inside tumors, which appears to lead to an overall suppression of tumor growth. The most commanly
reported side effect with Erbitux is an acne-like skin rash that seems to be correlated with a good response to
therapy. In approximately five percent of patients, hypersensitivity reactions may occur during treatment with
Erbitux; about half of these reactions are severe.

Erbitux has already obtained market authorization in 47 countries; Switzerand, the US, Mexico, Argentina, Chile,
Iceland, Norway, the European Union, Peru, Australia, Croatia, Israet; Bulgaria, Panama, Guatemala, Colombia,
Singapore, Hong Kong, South Korea, Canada, Ecuador, Malaysia and the Philippines for the use in combination
with irinotecan in patients with EGFR-expressing mCRC who have failed prior irinotecan therapy. In the US,
Argentina, Chile, Mexico, Peru, Singapore, Australia, Panama, Colombia, Guatemala, Hong Kong, Canada
Ecuador, and the Philippines Erbitux is also approved for single agent use.

Erbitux is also being investigated as monotherapy in metastatic and/or recurrent SCCHN, i.e. cancer that has
spread beyond the head and neck to other parts of the body or has progressed despite treatment with
chemotherapy In a phase Il study of 103 patients for whom prior chemotherapy failed, Erbitux rmonotherapy was
administered.* In this advanced patient population, Erbitux monotherapy demenstrated a medlan survivat of 5.9
months compared to 3.4 months seen in a retrospective study of a comparable patient population.*

About Merck KGaA

Merck KGaA, Darmstadt, Germany, licensed the right to market Erbitux outside the US and Canada from ImClone
Systems incorporated of New York in 1998. In Japan, Merck KGaA has co-exclusive marketing rights with
ImClone Systems.

Merck KGaA has an ongoing commitment to the advancement of oncology treatment and is currently investigating
novel therapies in highly targeted areas, such as the use of Erbitux in colorectal cancer, squamous cell carcinoma
of the head and neck and non-smali cell lung cancer. Merck KGaA has also recently acquired the rights for the
cancer treatment UFT® (tegafur-uracil) — an oral chemotherapy administered with folinic acid (FA) for the first-ine
reatment of metastatic colorectal cancer.
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Merck KGaA, in collaboration ‘with Biomira !nc. of Edmonton, Alberta, Canada, is also investigating BLP25
Liposome Vaccing (L-BLP25) for use in the treatment of non-small cell lung cancer. The vaccine was granted fast-
track status in September 2004 by the FDA.
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November 17, 2005

Merck KGaA Announces Intent to Issue a Bond

Merck KGaA announced today that it intends to issue a Euro-benchmark bond in the debt
capital markets. This is the first time that Merck will tap the European capital market to meet
its liquidity needs. This issue implements a significant part of the company's long-term
financing strategy, one of the goals of which is to diversify Merck's refinancing sources, The
bond will be used for general corporate purposes and replaces expiring bilateral credit lines
provided to date by banks. Overall, the transaction will improve the maturity structure of
finance commitmehts.:At the same time, Merck intends to use fhe current favorable market
conditions to attract new investors.

ABN AMRO, Citigroup, and Dresdner Kleinwort Wasserstein have been engaged as joint
lead managers for the bond. The transaction will be presented to interested investors in
Europe over the coming days. Depending on ihe market situation, the bond should be issued
in the near future.. The bond will be issued by Merck-Finanz AG, which is domiciled in
Luxembourg, and guaranteed by Merck KGaA.

Merck KGaA is rated Baa1 by Moody's and BBB+ by Standard & Poor's, with a stable outlook

in both cases.
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November 18, 2005

Merck KGaA Acquires Survac ApS, Danish Biotech Company

Merck KGaA announced today that it has acquired the Danish bictechnology company
Survac ApS for EUR 11 miillion to gain access to novel technologies for the treatment of
cancer. The acquisition is expected to be completed this year.

The founders of Survac have developed a technology to identify and modify peptides that are
useful for therapeulic cancer vaccines. The acquisition includes all inteltectual property
owned by Survac, including a broad patent portfolio in the area of proteins that are essential
for the survival of cancer cells and, thus, are ideal targets for cancer treatments.

In explorétory clinical ti'ials, the lead candidate was able to generate strong immune response
to cancer cells in patients without the need for elaborated delivery technologies or specialized
adjuvants.

“A key element of Merck's strategy in oncology is to expand our clinical pipeline of innovative,
targeted cancer treatments and Survac’s lead candidate already shows highly encouraging
results in exploratory clinical trials,” said Dr. Woelfgang Wein, Senior Vice President
responsible for Merck's Commercial Unit Oncology. “The fit with Merck is excellent, as we
already have cfinical and production know-how in cancer vaccines and peptides.”

Merck KGaA will integrate Survac's activities into its research and development organization
and intends to initiate pre-clinical development of the first product in 2006,

Survac ApS was founded in 2003 in Copenhagen with financial support from a consortium of
Danish venture capital firms. The -company's business is run on a virtual basis in
collaboration with leading European academic institutes and clinics. '
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Merck KGaA Announces New Leadership

» Dr. Michael Roemer is named chairman of the executive board with immediate
effect.

« Former chairman of the executive board Prof. Dr. Bernhard Scheuble leaves the
company. .

¢+ Elmar Schnee joins the executive board and will be responsible for the
Pharmaceutical Business Sector.

The Chairman of the Executive Board of E. Merck OHG, Jon Baumhauer, announced that the
board unanimously decided to name Dr. Michael Roemer, 59, as chairman of the executive
board of Merck KGaA with immediate effect. Dr. Roemer will maintain his "current
responsibility for production, engineering, corporate purchasing, environmental issues and
logistips sectors.

Vice Chairman of the Executive Board of E. Merck OHG, Dr. Frank Stangenberg-Haverkamp,
stated: “With Michael Roemer we have appointed a chairman, who in his 27 years‘with the
company, has built a great reputation widely recognized internally and externally. We are
pleased that he will lead the company into the next management generation.”

Prof. Dr. Berﬁhard Scheuble, 52, is resigning with mutual agreement with immediate effect.
Jon Baumhauer, spokesman for the Merck family, said, “In the 24 years that Professor
Scheuble worked for our company, he achieved an impressive growth in our corporate value
and created new jobs. We are thankful for his great contribution and wish him well for the
future.” )
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Also with immediate effect, Eimar Schnee, 46, will become a member of the executive board
of Merck KGaA and will be reSp_onsibIe for the Pharmaceutical Business Sector, which until
now was also led by Professor Scheuble. Schnee has broad experience in the
pharmaceutical business and accomplished extraordinary achievements in’various markets
especially in France. He will keep his responsibility for the Pharma Ethicals division for the
fime heing. : e '

~r
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November 25, 2005

Merck KGaA Debut Euro Benchmark Bond Successfully Launched

Merck KGaA today successfully launched its debut Euro Benchmark Bond in the European
debt capital market. The issue has a size of EUR 500 million and a maturity of seven years.
The bond pays a coupan of 3.75 percent and was issued at a price of 99.716 percent. This
corresponds to a spread of 47 basis points over Mid-Swaps. The bond will be listed on the
Luxembourg Stock Exchange. '

The bond issue generated strong international demand, with the majority being placed in
Germany, France, the UK, Benelux and the remainder being spread among investors in the
rest of Europe and Asia. The transaction achieved a well-diversified distribution among a
wide range of institutional investors such as fund managers, insurance companies, pension

funds and banks.

Proceeds of the transaction will be used for general corporate purposes and the issue will
replace expiring bilateral credit lines provided to date by banks. In addition, the transaction
will improve the maturity structure of finance commitments. At the same time, Merck used the
current favorable market conditions to atiract new investors.

Joint lead managers for the transaction are ABN AMRO, Citigroup, and Dresdner Kieinwort
Wasserstein. The bond will be issued by Merck-Finanz AG, which is domiciled in
Luxembourg, and guaranteed by Merck KGaA.

Merck KGaA is rated Baa1 (positive outlook) by Moody's and BBB+ by Standard & Poor's
(stable outlook).
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Merck KGaA Receives Approval for Erbitux in Head and Neck Cancer

‘ Erbltux approval by Swissmedic paves way for first' targeted treatment optlon for head

and neck cancer patients.

~ Merck KGaA announced today that Swissmedic, the Swiss Agency for Therapeutic Products,

has granted marketing authorization to extend the use of the targeted cancer therapy

Erbitux® (cetuxlmab) in combination with' radlotherapy, for the treatment of head and neck

cancer. This is the first approval of Erbltux for.the treatment of head and neck cancer
anywhere in the world. S
An‘opinion by thé'Euro’bea'n Medicines Agency (EMEA) is expected to follow, which could
allow Erbitux to be made available as'a treatment for head and neck cancer-in all 25 member
states of the European Union as well as Iceland and Norway in accordance with local legal
regula{ions. Erblitu'x is alf'eady licensed for met'astatiq colorectat cancer in 48 countries.

. R . .
The license indication by Swissrhedic approves Erbitux for use in combination -with
radiotherapy for locally advanced squamous cell carcinoma of the head and neck (SCCHN),
i.e. cancer that has not yet spread to other parts of the body. The marketing decision is based
upon' results from an international, rénd(;mized phése Il study of 424 -patients, where Erbitux .
combined with radiotherapy, improved median survival by 19.7 months and sighificantly .
reduced the risk of locoregional recurrence compared with radiation alone.’ Results were
recently endorsed by an analysns from an mdependent clinical review committee

“We believe Erbitux is one of the most sighificant advances in the treatmént of hea_d and neck
cancer in the'last 30 years. This result exémpliﬂes Merck’'s commitment to cancer patients
and to those who care for them, at the same time highlighting the broad activity and \

_ ) Page 10f3
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combinability of Erbitux,” "said Dr. Wolfgang Wein, Merck Senlor Vice President Global
Onco!ogy Commercnahzatlon . '

James A. Bonner, M.D., University of Alabama at Birmingham, principal investigator for the
study stated, “Head and neck cancer is a challenging and increasingly prevalent cancer type.

.We‘ne.ed new therapeutic ,_approa}chf_zs for patients with“advance_d,:head ‘anq nggk- cancer, for

whom treatment options have been limited in the past and chances of long-term survival can
be pbor. By. offering the potential to improve control and significantly extend survival, the
approval of Erbitux to treat head and neck cancer represents a major advance to addressing
an escalating unmet medical need.”

Head and neck cancer

Head ‘and neck cancer is the sixth most frequently occurnng cancer worldwide and is
particularly prevalent.m regions where smoking and alcohol consumption is high.2 In Europe
alone, around 100,800 people are diagnosed with head and neck cancer and almost 40,000
die from the disease every year’ Head and neck cancer includes cancers of the tongue,
mouth, salivary glands, pharynx, larynx, sinus, and other sites located in the head and neck
-are‘_a. Abgut 90 percent of head and neck cancers are of the squamous cell variety* and
almost 100 percent of these express EGFR, which is critical for tumor growth.® Although there
have been significant improvements in chemotherapy and surgical techniques, the disease is
often particularly challenging to treat since most patients present with advanced disease,

" have secondary tumors and suffer from other co-morbidities.®

About Erbitux

Erbitgx is an 1lgG1 monoclonal antibody that blocks the epidermal growth factor receptor (EGFR), which is
re;ponsible for tumor growth and spread in many cancer‘types and is linked to poor prognosis. By blocking the
EGER, Erbitux works on cancer cells in several ways to inhibit growth, invasipp_hlanq'spread (rpgtastases_) g_f tl'!e k
tumor, repair to cancer cells and angiogenesis (blood supply to the tumor). Erp?tux also enhances the effects o;‘
chemo- and radiotherapy. The most commonly reported side leffecl with Erbltux is an acne-like skin rash that
seems fo be correlated vqiih a good response to therapy. In approximately 5 percent of patients, hypersensitivity
reactions may o;::cur during treatment with Erbitux; about half of thesa reactions are severe.

Erbitux Has already obtained market authorization to treat colorectal cancer in 48 countries: Switzerland, the US,

Mexico, “Argentina, Chile, lceland, Norway, the European Union, Peru, Australia, Croatia, Israel, Bulgaria,

- Panama, Guatemala, Colombia, Singapore, Hong Kong, South Korea, Canada, Ecuador, Malaysia, Philippines

Page 2 of 3
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and Taiwan for the use in combination with irinotecan in patients with EGFR-expressing mCRC who have falled
prior irinotecan therapy. In the US, Argentina, Chile, Mexico, Peru, Singapore, Australia, Panama, Colombia,

Guatemala, Hong Kong, Canada, Ecuador, and the Philippines Erbitux is also approved for single agent use.

Erbitux continues to be studied as first-line treatment of recurrent and/or metastatic SCCHN in a Phase |1l study of
420 patients. Erbitux combined with standard chemotherapy {cisplatin or carboplatin plus 5-fluorouracil) is

compared to cisplatin or carboplatin plus 5-fuorouracil alone, The primary endpoint is overall survival.

About Merck KGaA
Merck KGaA, Darmstadt, Germany, licensed the right to market Erbitux outside the US and Canada from ImClone

Systems Incorporated of New York in 1998. In Japan, Merck KGaA has co-exclusive marketing rights with

ImClone Systems.

Your Investor Relations Team:

Dr. Christian Raabe ~ Tel.; +49 6151 72-6295 :
Sascha Becker Tel.: +48 6151 72-3321

Dr. Monika Buttkereit  Tel.: +49 6151 72-2584

Susanne Zeichner Tel.: +48 6151 72-3315
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Cover photo

Darmstadt, Germany | Large facilities for Jiquid crystal production: In
order to manufacture the wide diversity of substances, Merck has invested
around € 250 million in a modern, organic polyproduction plant — the
complete infrastructure required for operation is in place at corporate
headquarters,
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» Merck’s 1% quarter.results increase significantly
-on strong performances in both Pharmaceuticals
and Chemicals

Sales: "+16% to € 1,576 million*
Operating result: ~  +46% to € 288 million
EBIT: +37% to € 269 million

Profit before tax:  +45% to € 258 million
Profit after tax: +51% to € 184 million

1

» Expectations for the full year:

Merck is upgrading its guidance for the full year.
The company is confident that its sales and operating
result for 2006 will increase at a double-digit rate.

* In order to harmenize accounting practices within the Merck Group,
as of 2008 certain customer rebates previously reported as marke-
ting and selling expenses now are reported as reductions in sales
revenues. Figures for 2005 are adjusted accordingly.
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Merck shares

The Merck share price rose 129% during the 1% quarter to € 78.43
on March 31, 2006, from € 69.95 on December 30, 2005,
Germany's DAX Index rose 10% during the same quarter and
the MDAX Index, which includes Merck, increased 19%.

The low for the quarter of € 69.59 occurred on January 5.
The high for the quarter, € §7.10, was recorded on February 2.

4 The Merck share compared to DAX /MDAX

160% 160%
IMDAX
@ DAX

B Merck

140% 140%

120% 120%

100% 100%

90% aprl2005  luly Oct - Jan. 2006 90%

4 Share data?

‘Year 2005
Earnings per share after tax
and minority interest in € 3.45
Share price high in € {Aug. 2} 7490
Share price low in € {Jan. 13) 4845

{Dec. 30} 69.95
{Dec. 30) 13,357
Theeretical number of shares In millions? % (ENE3 470170 190.9
512

Closing share price in €

Market capitalization In € million

" Al figures relate to the closing price in XETRA trading on the- Frankfurt Stock
Exchange.

7 The caleutation of the thearetical number of shares is based on the fact that
the general partner's equity capltal is not represented by shares. Because the
share capital of € 133.3 million is divided into 51,3 million shares, the corres-
ponding calculatian for the general partner's capits! of € 363.2 million leads
to 139,7 million theoretical shares. The number of shares increased slightly due
to stock options exercised {n the 1% quarter (see page 29}
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Merck Group

S Merck Group sales in the 1 quarter rose nominally by 16%

: to € 1,576 million compared to € 1,359 million in the year-
ago quarter, Sales grew organically by 14%. Divestments,
mainly of the Electronic Chemicals business in the 2% quarter
of 2005, reduced sales by 2.7 percentage peints. Positive cur-
rency effects added 4.6 percentage points.

S

During the 1* quarter, Merck acquired the Canadian crop bio-
science company Agribiotics Holdings Inc. for approximately
€ 21 million, as announced on March 28. The purchase of the
Danish biotech company Survac ApS for € 11 million, which
was announced in November 2005, also was completed.

’

The Group’s operating result jumped 46% to € 288 million
from € 198 million. This increase was due entirely to the
| good business development of the company. Return on sales -

St

4 Components of growth - Merck Group

, Sales growth compared to last year in % .

1% Quarter 2% Quarter 3™ Quarter  Jan-March

Organic growth 14,1 - - . 14.1
Currency effects 46 - - © 4B
Acquisitions/

s divestments -27 - - -2.7

Total 16.0 - - 16.0

4 1% Quarter sales by business sector totaling € 1.6 billion” -

1%

€ millian

0 Chemicals
0 Pharmaceuticals
1 Corporate and Other
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}
(ROS: operating result/sales) increased to 18.2% from 14.69%
while return on capital employed (ROCE) rose to 25.9% from
18.4%.

As was widely reparted in the media, on March 13 Merck -
made a public offer to acquire Schering AG for € 77 per
share, rcprcsenﬁng a total equity value of € 14.6 billion,
with the goal of combining the two companies and creating
a world-class pharmaceutical and chemical company,.

Ten days later, Bayer offered € 86 per share to Schering
investors. Merck announced on March 24 that it would not
increase its offer as it did not believe that offering a price
of € 86 or more per share was justified.

The € 19 million in fees associated with Merck’s efforts to buy
Schering AG were accrued as an exceptional item during the
1# quarter. It should be noted that Merck still owns 9,661,200
shares of Schering AG, or nearly 5% of its total shares, which
were purchased on the open market prior to March 13 at an
average price of € 57.50 per share.

First-quarter earnings before interest and tax (EBIT) increased
37% to € 269 million from the year-ago figure of € 196 mil-
lion. Merck's financial result continued to improve, to € -11
million from € -19 million in the year-ago quarter.

4 Effects of exceptional items

1" Quarter 19 Quarter Gsing:
€ milllon 2006 2005 in %
Qperating result ¥ 36,4 198.1 45,6
Exceptional items -1.7 -
Profit before tax
before exceptional items 179.2 54.8
Income tax before exceptional items ¥ —B6.3 381
Profit after tax CE _,n)’"”,. AR
before exceptional items 7 o.198.8: 1230,  B25

Tax rate before exceptional items ST 28.0%) 31.4%
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4 1% Quarter operating result by business sector®
totaling € 288 million” :

€ million '

E Chemicals

I Pharmaceuticals

*without segment
Corporate and Other

4 Sales by quarter

o 1
€ millien

i 2005
B 2006

291

192

€ milfion
Lemoen

" 12005
2 2006-

al _al___am__ aw
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Consequently, profit before tax rose 45% to € 258 million
from € 178 miilion in the 1¥ quarter of 2005. The underly-
ing tax rate dropped to 28% compared te 31% in the year-ago
quarter. Thus, profit after tax increased significantly, by 51%,
to € 184 million from € 122 million. S

.,,.,. N T

Merck had 29,624 employees worldwide on March 31 2006
1.7% more than on March 31, 2005, .~

o

) 4 1% Quarter sales by region totaling € 1.6 billion

) € million
8§ Asia, Africa, Australasia
4 tatin America
# North America

: 0 Europe

“

-

3 v

B Asia, Africa, Australasia
4 Latin. America

 North America

1 Europe

4 Number of employees as of March 31, 2006: 29,624

* March 31, 2005: 29,131 - Change: 1.7%
|
|
I
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Business sectors

The Pharmaceuticals business sector generated nearly two-
thirds of the Group's total sales. However, both Pharma-
ceuticals and Chemicals contributed substantially to the 16%
increase in Group sales in the 1% quarter, Ry

All five divisions posted sales increases, with the largest
absolute and percentage inciease — a € 87 million or 60%
increase - recorded by ’thc_ Liquid Crystals division. Al divi-
sions benefited from positive currency effects during the)
quarter.

4 Compoenents of growth in the 1% quarter
Change in sales compared to last year in %

Corporate Merck
Pharmaceuticals  Chemicals and Other Group
Organic growth 10.3 23,6 -3.5 14,1
Currency effects 4.3 5.7 o1 4.6
Acquisitions/
divestments .02 -0.4 =77.9 -2.7
Total 7147 28.8 -B81.4 160

4 Sales analysis for the 1" quarter
in %
40

) Fd E’ B Organic growth

. B Currency effects

—— 1 Acquisitions/
divestments

=20

-80
" Pharma- Chemicals Corporate  Merck
ceuticals and Other Group
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Pharmaceuticals business sector

The Pharmaceuticals business'sector contributed nearly two-
thirds of the Group's sales and about 44%' of the operating
result in the 1* quarter.

For the first time, Merck’s quarferly Pharmaceuticals sales
surpassed the € 1 billion threshold - rising 15% to € 1,008
million in the 1% quarter from € 879 millicn in the year-ago
quarter. All three divisions contributed to this increase. In
comparison, global pharmaceutical sales are growing at mld
single-digit rates, according to IMS Health,

The Pharmaceuticals operating result continuéd to improve,
Jumping 41% to € 131 millien in the 1® quarter from € 93
million in the year-ago quarter with the Ethicals division’
nearly doubling its operating result and the Generics division
recording a double-digit increase in its operating result.

L

The gross margin for Pharmaceuticals improved 'again. this
quarter by 169, aided by all three divisions. The improvement
in free cash flow was attnbutable to both the Etlucals and
Generics divisions,

Return on sales {ROS) for the Pharmaceuticals business sec-
tor rose to 13.0% in the 1* quarter from 10.6% in the year-
ago quarter. Return on capital employed (ROCE) increased to
21.5% from 15.7%. Both these improvements were due to the
good results by the Ethicals and Generics gdivisions.

*without segment Corporate and Other -

4 Pharmaceuticals __ Key figures

. 1% Quarter 1% Quarter Change
€ million . 2006 2005 in %
Sales ' 878.6 14.7
Gross margin 547.4 16.1
RED 140.2 14.3
Operating result 53.4 40.6
Exceptional items =17 -
Free cash flow - 415 §1.5
ROS in % 106
ROCE in % 15.7
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ETHICALS

Sales by the Ethicals division rose 21% tc € 474 million in the
1* quarter from € 393 million in the year-ago quarter. This
division accouants for 47% of Pharmaceuticals sales and 30%
of total Merck Group sales. By salcs, Ethicals is Merck’s larg-
est division. Erbitux®, Merck's new cancer treatment, has
solidified its position as the division's key driver of sales
growth, o

Erbitux® sales in the 1 quarter continued to climb, reaching
€ 74 million, a 14% increase compared to sales of € 65 mil-
lion in the 4% quarter of 2005. Merck launched Erbitux?® in
the European Union in July 2004 for the treatment of colorec-
tal cancer and now has marketing authorization for it in 53
countries around the world, with India, Lebanon, Nicaragua
and Venezuela joining the list during the 1® quarter.

Erbitux® reached another milestone on March 29, when it was
approved in the Furopean Union for the treatment of locally
advanced squamous cell carcinoma of the head and neck. The
data supporting the approval were the best cver reported in
the history of head and neck cancer. Erbitux?® is also approved
for treating this very aggressive type of cancer in Switzerland,
Argentina, Colombia and the United States,

The continued expansion of the indicated uses of Erbitux® is
a major goal of Merck's Commercial Unit Oncology. Merck
now has four large phase III Erbitux® studies in progress in
first-line and second-line treatment of colorectal cancer, first-
line treatment of head and neck cancer and first-line treat-
ment of non-small-cell lung cancer. In addition, a large phase
Il tial in first-line treatment of metastatic colorectal cancer is

4 Ethicals __ Key figures

1" Quarter 1" Quarter Change
€ million 2005 in %
Sales ) 393.0 20.6
Gross margin YEn3587 295.4 21.8
RE&D 230 104.8 174
Operating result ’ ; 29.8 859
Free cash flow -0 . -
ROS in % 7.6
ROCE in % 10.9
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underway. All five of these studies completed enrollment ear-
lier than planned, indicating the willingness of clinical oncol-
oglists to use this new targeted cancer medicine.

Merck is marketing UFT®, an oral chemotherapy for the treat~
ment of colorectal cancer, in many countries including Germany,
France, Denmark, Sweden, Belgium, Luxembourg, Portugal, the
United Kingdom, Austria, Spain, the Netherfands, Israel, Italy,
Hong Kong and Thailand. Merck acquired mest of the global
rights for this product in July 2005.

Preparations are underway for a phase IIY study for the can-
cer vaccine Stimuvax® {formerly known as L-BLP25), for
which Merck acquired the remaining global rights, excluding
Canadg, in January from Biomira Inc., Canada. This innova-
tive vaccine has produced the best survival data ever reported
in locally advanced non-small-cell lung cancer (about 17
months) in a randomized phase I study,

Merck’s Cardiovascular business, which includes the bisopro-
lo] family of beta-bleckers, nicorandil (Dancor®, Adancor®) for
the treatment of heart disease and naftidrofuryl (Praxilene®)
for circulatory disorders, generated another double-digit
increase in sales, this time 17% to € 124 million. Total sales
of bisoprolol, including the branded Concor® products such as
Lodoz® and ConcorCOR®, increased 23% to € 92 million. Sales
of the Glucophage® (metformin) family of oral antidiabetic
products increased 7.9% to € 65 million. The International
Diabetes Federation now recommends metformin as the goid
standard for the treatment of type 2 diabetes. Sales of thyroid
medicines such as Euthyrox® increased 22% to € 30 million.
Merck remains the market leader in this field in Europe and
Latin America and is number three worldwide.

The division's research and development expenses rose 17%

" to € 123 million as patient enrollments in encology clinical

trials were completed sooner than expected. In addition, costs
rose after Merck acquired further rights and development
obligations for Stimuvax®. Merck’s high level of R & D activ-
itly is not only accelerating the development of new treat-
ments but also enabled the company to submit 23 abstracts
on jts clinical trials for presentation at the prestigious Ameri-
cin Society of Clinical Oncology (ASCO) annual meeting to be
held in Atlanta in June:
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The operating result of the Ethicals division nearly doubled to
€ 58 million compared to the 1* quarter in 2005. Included in

this amount is € 7.2 million that the division booked from the
disposal of a site in France.

Both the gross margin and free cash flow improved consider-
ably. Likewise, ROS and ROCE continued to improve signifi-
cantly. ROS rose to 12.3% from 7.6% in the 1 quarter of last

. year. ROCE rose to 20.1% from 10.9%.

GENERICS

Generics sales increased 11% in the 1® quarter to € 435 mil-
lion compared to € 393 million in the year-ago quarter.’

Sales in Europe grew 4.2%b. Despite severe price cuts in
France, sales increased 3.4% and Merck Génériques expanded
its market share, Sales by the German subsidiary Merck Dura
rose 19% following a more targeted approach to key cus-
tomers and products. Double-digit growth rates continued in
Italy, Spain and Portugal. Aggressive price competition in the
United Kingdom led to a sales decline of 18%. In Spain, the
acquisition of Prasfarma, the uro-oncology unit of Almirall,
was completed and the integration is making good progress.

Sales by the U.S. subsidiary Dey, Inc. jumped 27% on the suc-

. cess of EpiPen®, an emergency auto-injector for the treat-

ment of (anaphylactic) allergic reactons. Patent litigation for
DuoNeb®, the unit-dose inhalation solution for the treatment
of chronic obstructive pulmonary disease (COPD), continues.

4 Generics __ Key figures

1% Quezrter Change
€ millian 2005 inte
Sales 393.0 10.8
Gross margin 1909 | 10.0
R&D 33.2 3.9
Operating result 52.7 18.4
Exceptional items -1.7 - .
Free cash flow 35.5 256
ROS in % 13.4
ROCE in % 209
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U.5. authorities are analyzing changes in Medicare reimburse-
ments for DuoNeb® but the outcome cannot be predicted. The
newly established generics pharmaceutical subsidiary in the
United States, Genpharm L.P., achieved its first direct sales in
the 1! quarter; meeting expectations. Sales of the Canadian
subsidiary Genpharm, Inc. rose 17% compared to the year-ago
quarter, partially helped by currency effects. In Latin America,
sales rose 28%. 8 .

In the region Asia, Africa and Australasia, Generics sales rose
4.7%. In Japan, Merck Hoei achieved an encouraging 10%

. sales increase,

Research and development spending rose 3.9% to € 35 mil-
lion due.to continued portfolio expansion and increased
efforts to develop higher-margin added-value generic prod-
ucts with innovative dosage forms and drug-delivery sys-
tems. .

The division's operating result increased substantially by

18% to € 62 million as the result of both improved sales and
a higher gross margin. Free cash flow and the profitability -- -
indicators ROS and ROCE were also higher.
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CONSUMER HEALTH CARE ' 5

Sales by the Consumer Health Care division rose 6.3% to € 99,
million in the 1% quarter, driven by the strong development of
the division's top brands. Sales of Diabion®, a vitamin-min-
eral tablet for.people with diabetes, jumped 191%, largely due
to_consumer demand in Mexico spurred by a television adver-
tising campaign. Sales of the Bion®3 probiotic vitamins rose
54% with especially strong activity in France and Belgium,
also aided by an advertising campaign, Haliborange® sales
were up 33% mainly as a result of strong performance in its
core market in the United Kingdom and also from a success-
ful first-quarter launch in Poland under the brand name Kida-
bion®. Sales of Femibion® vitamins for women rose 29% driven
by good sales in Germany and Poland. In addition, sales at the
Lamberts Healthcare mail-order business, located in the United
Kingdom, grew 17% in the 1 quarter.

The division's operating result declined slightly as expected to

€ 11 million because of high wholesale steck buflding In Mex-
{co during the 1% quarter of 2005. ROS and ROCE also declined
slightly.

4 Consumer Health Care _ Key figures

1% Quarter 1% Quatter Change
€ million 2006 2005 In
Sales 1 92.6 6.3
* Gross margin 611 8.0
R&D 22 24.2
Operating result 10.9 -2.9
Free cash flow 89 -21.2
ROS in % 1.8
ROCE in % 15.7
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Chemicals business sector

The Chemicals business sector contributed about one-third of
total Group sales and 5687 to the Group operating result in the
1* quarter, - “el

Sales by the Chemicals business sector im:rcased 29% to € 560
million in the 1* quarter, driven by Merck's strong performance
with key customers. The Liquid Crystals division, which contin-
ued to perform strongly, was the major contributor to this excel-
lent growth.

The new division Performance & Life Science Chemicals was
formed this year by combining the Pigments and Life Science &
Analytics divisions. This step is intended to utilize new opportu-
nities in existing markets and to maximize the effectiveness of
Merck’s Chemicals business sector around the world.

As Merck supplies specialty and fine chemicals to custom-

ers in segments showing dynamic growth such as liquid crys-
tal display and cosmetics manufacturers, its sales growth rate
far exceeds the average growth rate for German chemical com-
panies. According to the German Chemical Industry Association
(VCI), sales of chemicals by German companies are expected to
increase by about 2.5% dunng 2006 after a healthy increase of
7.1% in 2005,

*without segment Corporate and Other

4 Chemicals™ __ Key figures

1% Quarter Change
€ million 2005 in
Sales 4347 | 28.8
Gross margin 2409 353
R&aD 27.4 28.0
QOperating result kA 49,7
Free cash flow 34.8 58.9
ROS in % 260
ROCE in % 255

** Figures reported for the Electronic Chemicals (EC) business in the 1% quarter
of 2005 have been reclassified to the segment Corporate and Other. The EC
bustness was divested in the 2™ quarter of 2005,
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Merck's investment in research and development by the Chemi-
cals business sector rose 28% to € 35 miltion during the quarter.
This was due largely to a 46% jump in R £ D spending by the

. Liquid Crystals division but also to a significant rise of 12% in

the Performance & Life Science Chemicals division. This reflects
Merck’s commitment to developing innovative products that
contribute to the success of its customers.

Merck's pro-active investment in R & D and production facili-
ties is ensuring a steady supply of innovative praducts. Despite
these increased investments, the operating result of the Chemi-
cals business sector rose 50% to € 169 million in the 1™ quarter,
mainly driven by the exceptionally strong pcrformance of the
Liquid Crystals division.

ROS increased significantly to 30.2% from 26.0% in the year-ago
quarter. ROCE rose to 34.5% compared to 25.5% in the 1% quar-
ter of 2005,
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LIQUID CRYSTALS

Sales by the Ligquid Crystals division increased 60% to
€ 233 million in the 1® quarter compared to the year-ago
quarter. o :

Large LCD televisions in sizes from 30 inches to 39 inches are
now the norm while sizes larger than 40 Inches are quickly
filling showroom floors. LCD monitors and smaller LCD
applications such as mobile telephones, cameras and MP3
players also contributed to the division’s excellent results.

Apart from the established markets in Asia and Europe,
demand for large LCD-TVs is increasing significantly in the
United States and China.

Merck's continuous investment in R & D and production .
expansions ensured a secure supply of liquid crystal mix-
tures to satisfy the exacting demands of its LCD customers.
The division's 1* quarter operating result improved by 79% to
€ 122 million. ROS rose to 52.4% from 46.8% in the year-ago
quarter. ROCE improved to 58.5% from 43.50.

4 Liquid Crystals __ Key figures

1° Quarter 1% Quarter Change
€ milfion : 006 2005 inh -

Sales 133.2 145.0 59.7
Gross margin 93,5 £3.0
R&D 13.0 462
Operating result 68.3 78.9
Free cash fliow 12.0 -
ROS in % 4 46.8 !
ROCE in % t 3585 415
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PERFORMANCE & LIFE SCIENCE CHEMICALS

Sales by the newly established Performance & Life Science
Chemicals division rose 13% to € 327 million compared to the
year-ago quarter, This positive development stemmed from all
regions and across all business fields. Pigments for coating
applications performed especially well in a very competitive
environment. Indeed, contmumg demand for Xirallic® pig-
ments led to a production expansion in Japan. The increasing
popularity of the dikydroxyacetone (DHA) self-tanning agent
used in sprays and creams supported the positive sales gmwth
for the Cosmetics & BioActives business field.

Both the Laboratory Business and Life Science Selutions busi-
ness fields continued to win market shares in their main fields
of activity. For example, the positive development of the foli-
nate business, which serves the nutraceuticals industry, con-
tinued.

Merck's activities in the bioscience industry were expanded
during the 1% quarter by the acquisition of Agribiotics Hold-

" ings Inc., a Canadian company that specializes in biologic

yield enhancements for various crops. The € 21 million pur-
chase was completed on March 27.

The division's R & D expenses increased 12% to € 16 mil-
lion as a result of efforts to develop the innovative products
demanded by customers. Due to investments in harmoniz-
ing Merck's global information technology structure, the divi-
sion’s operating result increased only moderately, by 5.20,

to € 47 million, ROS decreased to 14.4% from 15.50 in the -
y€ar-ago quarter but ROCE rose to 16.8% from 15.7%.

4 Performance & Life Science Chemicals __Key figures

1% Quarter 1" Quarter Change”
€ million 2005 int
Sales 2887 - 132
Gross margin 147.4 13.9
R&D 14.4 1.8
Operating result . 448 5.2
Free cash flow 229 -
ROS in % - 155
ROCE in % 5.7
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!

The segment Corporate and Other includes corporate over-"
head costs incurred by Group holding companies, taxes, and
other items that are not allocated to specific divisions. Thus,
the € 19 million in fees connected with the attempted pur- ]
chase of Schering AG are reported in this s'egmcnt_ Likewise,
figures reported under the Electronic Chemicals business in
the 1% quarter of 2005 were reclassified to this segment. The
Electronic Chemicals business was divested during the 2 .
guarter of 2005.

4 Corporate and Other __Key ﬁgures ' :

1% Quarter 1% Quarter Change
€ million 2006 005 in %
Sales . : 45.9 -81.4
Gross margin 121 =88.7
RED 1.3 -
Operating result -8.4 45.3
Exceptional items - -
Free cash flow -53.4 84.0
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Outlook .

Merck's fiscal year got off to an excellent start and, as
already stated, the company expects a generally higher level
of performance throughout 2606 and 2007.

A Xey driver of this success is, of course, the growing
demand for Merck's high-quality liquid crystals. Merck's
customers have been expanding their production capacities
to meet the burgeoning demand for big-screen LCD-TVs not
only in Asia and Eurape but now also in the huge markets of
the United States and China. Demand for LCDs will continue:
to increase and Merck expects the sales growth of its-Liquid
Crystals division will be similar to the growth of display sur-
face area.

With the approval in the European Union of Erbitux® for the
additionat indication of treating head and neck cancer and
similar approvals expected to follow throughout the world,
sales of Erbitux® should continue to grow. New clinical stud-
ies involving Erbitux® in treating other cancer indications
aim to show improved survival times so it is impaossible to
forecast when the next uses might be approved.

Merck still expects to apply this year - following hope-
fully positive results during the second half of 2006 from a
phase III trial - for approval of sarizotan for the ireatment
of dyskinesia associated with Parkinson's disease. Sarizotan
was developed {n Merck’s own laboratories and, because the
drug will be prescribed by specialist physicians, the com-
pany plans to commercialize the product globally by itself.

Merck Generics results were above expectations in the
1* quarter and should continue near this level at least
through mid-year. ;

Based on the good start to the year by all divisions, the var-
ious factors listed above and the expected continuation of
the current world economic development, Merck is upgrad-
ing its guidance for the full year, The company now is con-
fident that its sales and operating result for the full year will
increase at a double-digit rate.

‘Darmstadt, April 27, 2006
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Interim Financial Statements
as of March 31, 2006

Income Statement

17 Quarter  Change
€ million 2008, .in%
Sales . 1,369.2 160
Cost of sales -5589 9.8
Gross margin 800.4 203
Marketing and selling expenses =3134 136
Administration expenses -799 161
Other operating income and expenses -459 =21.0
Research and development -1689 157
Patent and license revenues 59 =10
Investment result 00 . -
Operating result 1981 456
Exceptional items -7 -
Earnings before interest and tax (EBIT) 1964 369
Financial result 42,4
Profit before tax 145.3
Income tax 12.4
Profit Sfter tax 1.9 4617
Minority interest 55.6
Net profit after minority interest 51.2
Earnings per share € 50.8
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Balance Sheet

March 31, 2006 Dec 21, 2005  Change
€ million € million in %
Current assets i
Cash and cash equivalents 1,321.7 -38.7 .
Marketable securities
and financial assets 1542 4884
Trade accounts receivable 1,161.3 51
Inventaries 1,121.7 2.6
Other current assets 175.3 5.4
Tax receivables 97.5 144
4,031.6 8.8
Non~current assets,
Intangible assets 986.4

Property, plant and eguipment

Investments at equity

Non-current financial assets 69.6
Other non-current assets 65.6
Deferred tax assets 268.1
3,249.2
Totalassets URGNiT 2808
Current liabilities -
Current financial liabilities 291.3  -9.B
Trade accounts payable 6080 -04
Other current liabilities 546.8 1.5
Tax liabilities 172.2 4.1
Current provisions 182.1 69
1.800.4 =02
Nen-current liabilities
Non-current financia) labilities 6540 ~56
QOther non-current liabilitics 90 329
Non-current provisions 2185 -2.2
Provisions for pensions and other
post-employment benefits 1,2206 0.4
Deferred tax liabilities | 40.2 2.8
] q 2,151.3 =15
Equity - ;‘:
Equity capital 6.5 4565 00
Reserves ‘ 2,780.3 126
Minority interest 52.4 4.9

10.6

R T el
stockholders. equity;
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Segment Reporting

1# Quarter 1% Quartzr  Change
€ million 2006 2008 In %
Pharmacuticals '
Sales 878.6 14.7
Operating result 934 4086

Ethicals
Sales 3930 - 206
Operating result 298 959
Generies -
Sales 393.0 10.8
Operating result 527 184
Consumer .
Health Care
Sales 926 B3
Operating result 109 -29
Chemicals
Sales 434.7 28.8
Operating result 3.1 497
Liquid Crystals
Sales 1460 597
Dperating result 683 789
Performance &
Life Science Chemicals
Sales 2887 13.2
Operating result 448 52
Corporate
and Other
Sales 459 -84
Operating result -84 457
Merck Group ‘
Sales * 1,358.2 16.0
Operating result 1981 458
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€ million 2005
Net cash flows from operating activities 95.4
Net cash flows from investing activities -72.5
Net cash flows from financing activities "'-15.8
Changes in cash and cash equivalents .73
Exchange rate movements/

changes in companies consolidated 6.3
Cash and cash equivalents as of January 1

326.0

Cashi‘and cash equivalents a5 ‘of March 3

Free Cash Flow

M Quarter 1" Quarter
005

€ millien 2006
Net cash flows from operating activities i 95.4
Purchase of intangible assets -4.4
Purchase of property, plant and equipment —44.9
Purchase of non-current financial assets |
Changes in companies consolidated . —46.3
Dispasal of assets 40.2
Changes in securities =171
Free cash flow 22,9
1
Presentation of Comprehensrve Income
€ pillion 2006 2005
" Profit after tax + 121.9
GainsfLosses recognized in equity
(other comprehensive income)
Fair valde measurement
of financial instruments -1B.2
Actuarial gainsflosses
from defined benefit obligations - .
Deferred taxes recognized in equity R
Currency translation difference 465 27.8
Comprehensive income as of March - 149.7
Statement of Changes in Net Eqmty
including Minority Interest-
€ million 2006 2005
Balance as of January 1 A8 27906
Profit after tax 344 '121.9
Dividend payments s =29
Profit transfers toffrom E. Merck OHG U
including transfers to reserves -27.9
Capital increase due to the exercise of stock options 17.8
Other comprehensive income 27.8
Changes in compames cunsuhdat:d.fOther -1.3

i [129%8
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Notes to the Interim Financial Statements .

Accounting policies

Like the annual financial statements, the interim financial state-
ments of the Merck Group have been prepared in accordance with
the financial reporting standards of the International Accounting
Standards Board (IASB), Lendon, The same accounting poficies
apply as for the 2005 annual financial statements, The notes fo
the annual financial statements thus apply accordingly. The present
interim financial statements of the Merck Group have been pre-
pared in accordance with the interim financial reporting standards
set forth by |AS 34,

Disclosure changes

Pursuant to the realignment of the Chemicals business sector, the
former Life Science & Analytics and Pigments divisions have been
combined and are now reported as the Performance & Life Science
Chemicals division. The previous year's figures are presented on a
comparable basis. '

With a view to the harmonization of accounting practices in the
Merck Group, we changed the disclosure of certain customer
rebates as of 2006, In this connection, the relevant costs previ-
ously included under marketing and selling expenses are reported
as reductions in sales revenues. The previous year's figures are pre-
sented accordingly an a comparable basis,

Companies consolidated

The consolidated financial statements of the Merck Group have
been prepared with Merck KGaA as the parent company. As of
the balance sheet date, 172 companies are fully consolidated and
2 equity interests are accounted for using the equity method.

At the beginning of January, Merck acquired a 100% interest in
the Danish biotech company Survac ApS for a purchase price of

€ 11 million. The acquisition is expected to strengthen the oncal-
ogy research activities of the Ethicals division. At the end of March
2006 Merck's Performance & Life Science Chemicals division
acquired 100% of the shares in Agribiotics Holdings Inc., Canada,
for approximately € 21 million, This acquisition will give Merck
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access to new crop-enhancing technologies used in agriculture.
The company will be consolidated as of the second quarter of 2006.

Notes to the financial position and results of operations

The total assets of the Merck Group amount to € 7,599 million as
of the balance sheet date. This represents an increase of € 319 mil-
lion or 4.4% over December 31, 2005. The decline in liquid assets
and the sharp rise in current financial assets is dus to the acquisi-
tion of nearty 5% of the shares in Schering AG in connection with
the offer to acquire Schering AG. The stake is carried at fair value
as of the balance sheet date and has been recognized immediately
in equity. The increase in working capital is related to the expan-
sion of business. The equity ratio is 48.5%, compared to 45.7% as
of December 31, 2005, Gearing (ratio of net debt and pension pro—
visions to net equity) is 0.1 as of the balance sheet date (previous
year 0.21). The acquisition of nearly 5% of the shares of Schering
AB is reflected in the Cash Flow Statement under Net cash flows
from investing activities”, Free cash flow totaled € 38 million as
compared with € 23 miltion in the first quarter of 2005.

Sales increased to € 1,576 miflion in the first quarter, This cor-
responds to an increase of 16% over the year-earlier quarter.
Adjusted for the impact of currency and acquisitions, arganic”
growth amounted to 14.1%. All the divisions contributed to the
positive development. The operating result of the Merck Group
amounted to € 288 million, 45.6% more than in the first quarter of
2005. The development of the operating result of the Ethicals and
Liquid Crystals divisions was especially pleasing. “Exceptional items
include transaction costs in connection with the offer to acquire
Schering AG. Profit after tax of € 184 million rose year-on-year

by 51.3%; adjusted for exceptional items, the increase was 62.5%.
Adjusted for exceptional items, the tax rate was 28%, compared to
31% in 20065,

General information on subscription rights
of executive body members and employees

Within the scope of the stock aption program resolved by Merck's
Annual General Meeting in 2000, senior executives hold 96,660
Merck KGaA stock options as of the balance sheet date (December
31, 2005: 125,610 stock aptions). Additional information on this
stock option pregram can be found in our Annual Report.
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Related party disclosures

As of March 31, 2006, there were liabilities by Merck KGaA

and Merck E Cie, Altdorf, to E. Merck OHG in the amount of

€ 354.9 million, In addition, as of March 31, 2006, Merck KGaA was
owed receivables of € 0.1 million by E. Merck OHG: The balances
result mainly from.the profit transfers by Merck & Cie to E. Merck
OHG, the reciprocal profit transfers between Merck KGaA and

E. Merck OHG as well as the extension of loans by E. Merck OHG
to Merck KGaA. These financial fiabilities of € 153.8 million were
subject to a variable interest rate of 3.9% as of March 31, 2006,
From January to March 2006, Merck KGaA performed services for
E. Merck OHG with a value of € 0.2 million. from January to
March 2006, the companies of the Merck Group supplied goods
with 2 value of € 1.0 million to associates,
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Executive Board of Merck KGaA

Dr, Michael Rémer, Chairman
Dr. Michael Becker

Elmar Schnee
Dr. Jan Sombrock

Walter W. Zywottek

Supervisory Board
of Merck KGaA

. Prof. Dr. Wilhelm Simsen, Chairman

Flavio Battisti®, Vice Chairman

“Jon Bau_mh‘auq | Klaus Brauer* | Claudia Flauaus®

Michael Fletterich* | Dr. Michael Kasper®

' Dr. Karl-Ludwig Kley | Albrecht Merek | Dr. Arend Oetker

Osman Ulusoy®. | Peter Zihlsdorff

. Employee representative

S

Financial"calep_dar for 2006

June 30, 2006 Annual General Meeting

July 28, 2006 Interim Report 2 Quarter 2006

October 24, 2006 Interim Report 37 Quartér 2006
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Merck KGaA

Corporate Communications
64271 Darmstadt

E-mail: corpcom@merck.de

www.merck.de

W.B40480

070406




N
4

1eia

K]
-
*
.

(4
!-’.“
- f

(B
L
o

-

2
g-.

interim Report | 2" Quarter 2006




2 | Interim Report of the Merck Group

N

L

Cover photo

Sydney, Australia | Pharmacist Russell Benda Is a customer of Merck's
subsidiary Alphapharm, one of the country’s leading pharmaceutical
companies. Together with his assistant Karmen Moodley, he discusses
a product with a customer,




A

A

s

can Expéctatidns for the full year:

2™ Quarter 2006 | 3

2nd Quarter 2006

» Merck's 2" quarter results rose due-to good
performances by both Pharmaceuticals and
Chemicals and an exceptional gain on the sale
of the company’s stake in Schering AG

Sales: +4.5% to € 1,521 million®

Operating result: +240% to € 252 million
EBIT: +91% to € 649 million

Profit before tax: +99% to € 642 miilion
Profit after tax: +113% to € 538 million

-

‘Merck remains confident that its sales and operating
result for 2006 will increase at a double-digit rate.

* In order to harmonize accounting practices within the Merck Group,
as of 2006 certain customer rebates previously reported as market-
ing and selling expenses now are reported as reductions in sales
revenues, Figures for 2005 have been adjusted accordingly..
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Merck shares

The Merck share price fell 9.4% during the 2°¢ quarter to

€ 71.10 on Juné 30, 2006, from € 78.43 on March 31, 2006.
Germany's DAX Index fell 4.8% during the same quarter
and the MDAX Index. which includes Mcrck, declined 5.0%.
The low for the quarter of € 68 45 occurred 'on June 13.

The high for the quarter, € 89.10, was recorded on May 11.

4 The performance of Merck shares vs, the DAX/MDAX

150% 150%

130% 130%
120% 0%
110% Tow
100% 100%

July 2008 Oct, Jan. 2006 April

4 Share data"

2* Quarter 2006 1% Duarter 2008
Earnings per share after tax d

and minority interest in € .95
Share price high in € {Feh. 2) 87.10
Share price low in € {fan. 5) 69.59

Closing share price in € {Mar. 31) 78.43
Market capitalization In € million [Mar. 31) 14,978
Theoretical number of shares In millions? !,.veq,..f;‘rﬁk 151910, 191.0
Actual number of shares in miliions Pi,_ i:‘,‘}?f_jvﬁ’ﬂﬂ 51.3

0 Al figures relate to the closing price in XETRA trading on the Frankfurt Stock
Exchange.

4 The caleulation of the theoretical number of shares Is based on the fact that
the general partner's equity capital is not represented by shares. Because the
share capital of € 133.4 million is divided into 51.3 million shares, the corres-
pending eslculation for the general partner’s capltal of € 363.2 million leads
to 139.7 millien theeretical shares.
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Merck Group

Merck Group sales in the 2% quarter rose 4.5% to € 1,521
million compared to € 1,455 million in the year-ago quarter.
Neither currency effects nor acquisitions and divestments had
a major impact on sales during the quarter. -

The Group's operating result increased 24 0% to € 252 mil-
lion from € 203 million. Again in this quarter, this substantial
increase was.due to good business development and cost con-
trol measures rather than large one-off payments. Return on
sales (ROS: operating result/sales} increased substantially to
16.5% from 13.9% while return on capital employed (ROCE)
rose to 22.2% from-18.5%.

4 Sales by quarter

2,000
1,500
[i=]
B
1,000 X € million
500 £ . B 2005
i B i B 2006
al al om QW
4 Qperating resuit by quarter
400
Gmlllinp
¥ 2005

1 2006
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Merck announced on March 24 that it would not engage

in a bidding war for Schering AG by offering more than
Bayer's bid of € 86 per share. When it appeared that Bayer's
plan to acquire 75% of the Berlin-based company might fail,
between May 30 and June 14 Merck expanded its nearly 5%
stake to 219%,-or 41,529,770 shares, with a tota] value of € 3.7
billion in order to protect its long-term strategic interest in
Schering. Merck agreed to sel] its stake to Bayer for € 89 per
share on June 14 only after Bayer itself began to buy shares
of Schering and announced that it would launch a manda-~
tory offer. Having purchased the shares at an average price of
€ 79.35, Merck recorded an exceptional gain of € 397 million
in the second quarter.

As a result, 279 quarter earnings before interest and tax (EBIT)
nearly doubled to € 649 million from the year-ago figure of
€ 340 million. Merck's financial result continued to improve,
to € -7 million from € -18 million in the year-ago quarter.

Profit before tax doubled to € 642 million from € 322 millien
in the 204 quarter of 2005. Although Merck's 27 quarter tax
bil] rose 49% to € 104 million hecause of the gain on the sale
of the Schering stake, the underlying tax rate (before excep-
tiona)l items) dropped to 29.7 % compared to 33.4% in the

' year-ago gquarter. Profit after tax more than doubled to € 538

million from € 252 million in the 229 quarter of 2005.

4 Effects of exceptional items

2% Quarter 2% Quarter Change
€ million 2008 2005 n %
Operating result 202.9 24,0
Exceptional items 137.4 188.3
Profit before tax
before exceptional items 44 184.5 325
Income tax before exceptiona! items %au fn -61.7 12.8
Profit.after tax ’ L

" before exceptional items . 122.8 39.8.
Tax rate before exceptional items 33.4%
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4 Components of growth - Merck Group

Sales growth compared to last year in %

1% Quarter 2™ Quarter 3% Quarter Jan.~Jun.
Organic growth 144 T47 - 9,2
Currency effects 46 -0.2 - 21
Acquisitions/ .
divestments -2.7 0.0 - -1.3
Total 16.0 4.5 - 10.0

4 2™ Quarter sales by business sector totaling € 1.5 billion

€ milllen

B Chemicals
¥ Pharmaceuticals
H Corporate and Dther

P

A4 2™ Quarter operating result by business sector®
totaling € 252 million

€ miltion

I Chemicals
N Pharmaceuticals

'with::ut segment .
Carporate and Other
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Merck had 29,958 employees worldwide on June 30, 2006,
2.8%, or 825 people, more than on December 31, 2005.
The largest portion of these new employees were added to

-the payroll in Darmstadt as Merck ramped up production

of liquid crystals and expanded clinical research and devel-
opment. Merck hired more than 60 employees in Taiwan,
mostly for expanded liquid crystals mixture production.

A new subsidiary with 76 employees was established in

the United Arab Emirates. The other new employees were
hired because of expanding business around the globe,
mostly in Asia and Latin America,

4 2™ Quarter sales by region totaling € 1.5 billion .

€ million

1 Asia, Africa, Australasia
1 Latin America

¥ Morth America

I Europe

4 Number of employees as of June 30'. 2006:; 29,958

I Asia, Africa, Australasia
I Latin America

§ North America

0§ Europe

* December 31, 2005: 29,133 - Change: 2.8%
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Business sectors

Merck has two main business sectors - Pharmaceuticals and
Chemicals. The Pharmaceuticals business sector has three
divisions - Ethicals, Generics and Consumer Health Care. The
Chemicals business sector has two divisions - Liquid Crystals
and Performance £ Life Science Chemicals. This structure is
part of Merck’s strategy of focused diversification.

All five divisions posted increases in sales and all but Con-
sumer Health Care produced increases in their 2* quarter
operating results.

4 Components of growth in the 27 quarter
Change in sales compared to last year in % -

: Carporate Merck
Pharmaceuticals  Chemicals and Other Group
Organic growth 4.0 6.5 -17.7 4.7
Currency effects 00 0.7 0.0 -0,2
Acquisitions
divestments 0.3 ~0.5 - 0.0

Total . 4.4 53 =177 4,5

4 Sales analysis for the 2 quarter

in %

B Organic growth
N —— B Currency effects

-2 . e
\ Pharma- Chemicals Merck 4 Acquisitionsf
ceuticals Group divestments
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Pharmaceuticals business sector

The Pharmaceuticals business sector generated about two-
thirds of the Group's sales and about 45% of the operating
result* in the 2™ quarter '

Pharmaceuticals sales remained at a high level, increasing
4.4% to € 1,009 million in the 27¢ quarter from € 967 mil-
licn in the year-ago quarter. All three divisions contrib-
uted to this increase. In comparison, global pharmaceutical
szles are growing at mid smgle digit rates, according to IMS
Health

The operating result of the Pharmaceuticals business sector
rose 10% to € 120 million in the 2™ quarter from € 109 mil-
lion in the year-ago quarter due to solid improvements by the
Ethicals and Generics divisions.

Althoﬁgh research and development costs rose 12% during
the 224 guarter to € 157 million, the business sector’s operat-
ing result rose more than sales due to a higher gross margin

* and lower general expenses.

Return on sales (ROS) for the Pharmaceuticals business sector

improved to 11.9% in the 2" quarter from 11.3% in the year-
ago quarter. Return on capltal emponed (ROCE) rase to 19.4%
from 18.10%.

*without segment Corporate and Other

4 Pharmaceuticals __ Key figures
Quarter 2™ Quarter Change  Janejun,  Janejun, - Change

€ million ‘2006 2005 in o 2006 2005 in%
Sales 10043 90672 . 44 {20172 1,845.8 9.3
Gross margin 599,1 6.5 {1 1,146.5 W1
R&D 140.1 121 280.3 13.2
Operating result 1093 101 2006 242
.Exceptional items -4 - -3.0 -
Free cash flow 620 -368 3 103.4° 26
ROSin % 1.3 1.0

ROCE in % 18.1 16.8
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ETHICALS

Sales by the Ethicals division increased 7.2% to € 467 million
in the 2™ quarter from € 435 million in the year-ago quarter.
This division accounts for 46% of Pharmaceuticals sales and
31% of total Merck Group sales. By sales, Ethicals is Merck's
largest division. Erbitux®, Merck's targeted cancer treatment,
is the company's single best-selling medicine, .

[ .
Merck now markets Erbitux® for the treatment of colorectal
cancer in 52 countries around the world and for the treatment
of locally advanced squamous cell carcinoma of the head and
neck in 32 countries. The approval in the European Union at
the end of March 2006 for this new indication had an imme-
diate positive effect on 284 quarter sales. Erbitux sales in the
214 guarter rose 56% to € 81 million compared to € 52 mil-
lion in the year-ago quarter.

Merck has four large phase IIl studies in progress to test
Erbitux® as a first-line and second-line treatment of ¢olorec-
tal cancer, first-line treatment of head and neck cancer and
first-line treatment of non-small-cell lung cancer. In addition,
another large phase I trial for first-line treatment of colorec-
tal cancer is underway.

Merck acquired most of the global rights to UFT®, an oral
chemotherapy for the treatment of colorectal cancer, in July
2005 and in less than a year is already marketing it in 23
major countries including Germany, France, Denmark, the
United Kingdom and, most recently, Turkey.

A phase III study will begin by the end of the year for the
cancer vaccine Stimuvax® (formerly known as L-BLP25), for

4 Ethicals __ Key figures

2% Quarter 2™ Quarter Change  Jen-dun.  Jan-Jun, Change
€ million . - 2005 ° In % 20058 in%

B28.2 136
615.4 14.9
210.5 161

57.2 60.3

Sales

Gross margin 1
R&D
Operating result

Free cash flow -10.7 -
ROS in % 69
ROCE in % 10,3
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which Merck acquired the remaining global rights in January
from Biomira Inc, of Canada. This innovative vaccine pro-
duced the best survival data ever reported in locally advanced
non-small-cell lung cancer (about additional 17 months) in a
randomized phase II study for patients in stage IIIB of the dis-
€3ase,

Total sales of bisoprolol, including the branded Concor®
products such as Lodoz® and ConcorCOR® marketed by the
Commercial Unit CardioMetabolic Care, decreased 3.1% to
€ 84 million. Sales of the Glucophage® (metformin) fam-

ily of oral antidiabetic products also decreased 3.7 % to € 63
million. These declines were partially due to exceptionally
strong sales in the 2°¢ quarter of 2005. The American Diabe-
tes Association and the European Association for the Study
of Diabetes now recommend that metformin be given as the
initial drug therapy for type 2 diabetes at the time of diag-
nosis together with diet and exercise,

Sales of thyroid medicines such as Euthyrox® increased 5.5%
to € 31 million. Merck remains the market leader for thyroid
medicines in Europe and Latin America and is mzmber three
worldwide, t

The Ethicals division's 279 quarter investment in research
and development increased 15% te € 121 million due to
costs related to the five big clinical trials'for Erbitux®. Merck
announced on June 23 that two phase III clinical trials for
sarizotan in advanced Parkinson's disease patients suffering
from dyskinesia did not meet their primary end points.

As a result, Merck decided not to pursue further development
of sarizotan,

The operating result of the Ethicals division rose 22% to € 33
million from € 27 million in the 224 quarter in 2005. Included
in this amount is € 8.2 million that the division recorded from
the disposal of a site in France. ROS and ROCE continued to
improve. )
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GENERICS

In a very competitive environment, Generics sales rose 1.6%
in the 2% quarter to € 448 million from € 441 million in the
year-ago quarter, -

Sales in Europe remained at last year's level despite severe
price cuts affecting most markets, In France, sales increased
by 18, with Merck Génériques continuing to increase its
market share, Strong double-digit growth continued in Italy,
Spain and Slovakia. Price competition led to a 34% decline
in sales in the United Kingdom. In Germany, government
healthcare cost containment measures adversely affected
sales of the subsidiary Merck dura, which declined 17 9.

Sales of U.S.-based Dey, Inc. rose 6.0% on the success of
EpiPen®, an auto-injector for the treatment of allergic emer-
gencies (anaphylaxis) and DuoNeb®, the unit-dose inhalation
solution for the treatment of chronic obstructive pulmonary
disease {COPD). U.S. authorities continue to analyze changes
in the Medicare reimbursement for DuoNeb® and the final
decision cannot be predicted. The DuoNeb® patent litigation
continues. Sales in Canada rose 31% compared to the year-
ago quarter, helped by currency effects. In Latin America,
sales increased 13%,

In the region Asia, Africa, Australasia, sales declined 6.39b,
of which 4.0 percentage points were due to adverse currency
effects. In Australia, announced price reductions set to begin
in July affected sales negatively in the 2°¢ quarter, leading
to a decline of B.2%.

4 Generics __ Key figures
Quarter MCuartr  Change  JaneJun,  Jan-hm,  Change

€ million 2005 in % 2005 in %
Sales 440.7 B33.7 5.9
Gross margin 2202 4111 6.4
R&D .7 64,9 38
Operating result 70.0 1227 123
Exceptional items -1.4 =30 -
Free cash flow 7.0 -255 A 1065 -84
ROSin % 15.9 147

ROCE in % 77.3 BYI7d 242
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Research and development spending rose 3.8% to € 33 mil-
lion due to continued portfolio expansion and increased
efforts to develop innovative and often patent-protected dos-
age forms that offer patients additional benefits,

Despite the challenging market environment, the division's
operating result rose 7.8% to € 75 million as the result

of both improved sales and a higher gross margin. ROS
increased to 16.8% and ROCE rose to 29.8% - both impres-
sive margins for a generics business. *
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CONSUMER HEALTH CARE

Sales by the Consumer Health Care division increased 4.0%
to €95 million in the 27 quarter. Negative publicity for
some of the division's Omega-3 products and the withdrawal
of Seven Seas® products in some markets was more than
compensated for by strong development of the division’s
other main brands.. . -

Sales of Diabion®, a vitamin-mineral tablet for people with
diabetes, soared 257 9%, mainly due to activities in Mexico.
Sales of the Bion®3 probiotic vitamins jumped 38% with
strong performances in France, Belgium and Chile. Sales of
Femibion® vitamins for women rose 26 %, driven by good
results in Germany, Poland and Belgium. Sales by the UK-
based mail-order business Lamberts Healthcare rose 6.0% in
the 284 quarter.

The division’s operating result declined by 2.8% to € 12
million due to Seven Seas product-withdrawal costs in the
United Kingdom and Asia. ROS and ROCE remained at high
levels.

.

A Consumer Health Care __ Key figures
2% Quarter 2™ Quarter Change  Jan-lwn Ianclun, Change

€ milllon 2005 in % 005 in 0
Sales 912 - 40 i 183.8 5.2
Gross margin 589 6.4 % 1200 7.2
RED 27 47 2558 0 49 136

—

Operating result

na 28 it 228 -29

Free cash flow 12 N74 77 -432
ROS In % 130 : 124
ROCE in % 16.6 16.0
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Chemicals business sector

The Chernicals busmess sector contributed about one-third

of tatal Group sales and 55% to the Group cperating result*
in the 2" quarter.

Sales'by the Chemicals business sector rose 5.3% to € 503
million in the 27 quarter Wwith solid business developments in
all business fields. This is in Iine with the expected increase
in sales by German chemical companies for 2006 as pre-
dicted by the German Chemical Industry Association (VCI),

The operating result continued its cutstanding growth,
increasing 31% to € 146 million due to the performance of
both the Liquid Crystals and the Performance & Life Science
Chemicals divisions.

ROS increased significantly to 29.0% from 23.3% in the
year-ago quarter. ROCE rose to 29.0% compared to 24.0%
in the 2084 quarter of 2005.

+

*without segmcr;t Corporate and Other

A Chemicals™ __Key figures

Piuarter 2uarter Change  kn-jun lan-lun Change
€ mlllion 2006 2005 in % 2006 2005 In %6

477.9 5.3 {10637 9126 165
2607 - - 10.9-E6150 5016 - 226
40 -14 ﬁ"’sﬁ _§_ 61.4 B4

e

Sales

Gross margin
REaD

Operating result m.2 2243 408
Free cash flow - 100.1 1349 531
ROS in % ’ 233 24,6
ROCE in % 24.0 25.1

* ** Figures reported for the Electranic Chemicals (EC) business in the 1% quarter

of 2005 have been reclassified to the segment Corporate and Other, The EC
business was divested in the 25 quarter of 2605,



Ao

et

27 Quarter 2006 | 19

The new Performance & Life Science Chemicals division *
has been organized into three business fields - Laboratory

"Business, Life Science Solutions and Pigments. The goal of

this nmew structure {s to sharpen the focus of the division's
activities on specific target groups within defined markets.
This will be achieved by simultaneously improving the orga-
nizational structure and realigning product categories.

-
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LIQUID CRYSTALS

Sales by the Liquid Crystals division increased 8.4% to € 198
million in the 274 quarter. While this is lower than the excep-
tionally large sales growth recorded in the 1% quarter, it is
quite acceptable given the somewhat restrained 2*¢ quarter
business development of the liquid crystat display. manufac-
turers. LCD televisions continue to be the key growth driver
of the division's sales.

Merck’s liquid crystals sales in the 1% haif of 2006 rose 319
to € 432 million compared to the 1% half of 2005, confirming
the positive LCD market development predicted by indepen-
dent market research institutes,

In additon, leading display manufacturers are continuing to
invest in modern production facilities, which confirms the
continuing exceptionally positive development of the mar-
ket for large-screen LCD televisions. Merck expects that it will
participate fully in this dynamic growth industry.

Merck’s efforts in developing the new technology of organic
light-emitting diodes (OLEDs) are focusing on the area of dec-
orative lighting. The first fruits of this R&D effort were dis-
played in a very interesting presentation of design studies by
world-renowned lighting artists.

The operating result of the Liquid Crystals division continued
to develop positively in the 27 quarter, increasing by 34 %

to € 105 million compared to the year-ago period. To a large
extent, this was due to efficiency improvements in produc-
tion, The division’s ROS rose to 53.0% from 42.7 % and ROCE
increased to 48.20 from 44.4%, outstanding margins for any
business.

4 Liquid Crystals __ Key figures
2¥Quzrter 2% Quarter Change  Sn-hin lanc-lun 'Chunge

€ mitlion 2006 2005 in% 2006 2005 In %
Sales Eisea 1830 g 3290 312
Gross margin B34 nas 207.0 41.1
R&D 19.5 325 6.4
QOperating result 78.2 146.5 55.1
Free cash flow 44.6 565 1837
ROS in % 42.7 445

ROCE in % 44.4 45.0
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PERFORMANCE & LIFE SCIENCE CHEMICALS

Sales by the Performance & Life Science Chemicals divi-
sion increased 3.3% to € 305 million compared to the year-
ago quarter. Positive developments were especizally notable in
Latin America, which saw double-digit sales growth; and in
Asia, where improvements occurred in all business fields.

+ In the business fields of Laboratory Business and Life Sci-

ence Solutions, sales developments of solvents, organic chem-
icals and additives were especially strong. Sales of cosmetic
and bioactive ingredients also developed positively in the

2% guarter. Supporting this increase were the very successful
dihydroxyacetone (DHA} self-tanning agents used in sprays
and creams and ingredients used in sun-protection products.

In the Pigments business field, Merck posted double-digit
sales growth in applications for paints, with the innovative
Xirallic® product line generating a 50% increase in sales,
Merck’s innovative cosmetic pigments based on glass-flake
technology alse developed positively.

Research and development spending rose 9.5% in order to
create the innovative products demanded by Merck's custom-
ers in all three business fields. Despite the increase in R&tD
spending, the division posted a very satisfactory increase in
its operating result, rising 24% to € 41 million compared to
the year-ago quarter. Consequently, the ROS and ROCE also
improved substantially.

A Performance & Life Science Chemicals __Key figures
2 Quarter 7%Quarter  Change  Jan-fun.  Jan-fun. Change

€ million ’ 2008 2005 in % 2008 2005 in %

Sales 7 2949 33 Y631 saae . 82

Gross margin AT 147.2 5.3 g 2948 9.6

RED bE 145 a5 29.0 10.6

Operating result e{ 329 2386 778 - 130
- Free cash flow sy 555  -120 784 -410
"ROS in % # "2 13.3

ROCE in % ho 115 137
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Corporate and Other

The segment Corporate and Other includes corporate over-
head costs incwred by-Group holding companies, taxes, and
other jters that are not allocated to speciflc divisions. The

€ 397 million exceptional gain from the sale of Merck's stake
in Schering AG is reported in this segment. Likewise, the

€ 138 million from the divestment of the Electronic Chemi-
cals business to BASF AG in the 204 quarter of 2005 is also

included here.

4 Corporate and Other __Key figures

24 0uarter 2% Quarter Change  hn-hun  Jan-bin Change
€ mililon 2006 2005 in 2006 2005 In %
Sales 10.2 56.1 -69.8
Gross margin 2.0 141 -B5.6
R&D 0.0 1.3 -89.9
Operating result -17.5 ;=259 37
Exceptional items 138.7 it. 1387 1728
Free cash flow 1.2 77.8 -
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Qutlook - : .

Merck's good performance continued in the 2" quarter, albeit
at a more moderate rate than in the previous guarter.

Sales of liquid crystals for the 1® half of 2006 rose 31% to
€ 432 million compared to the 1% half of 2005, confirming
the positive LCD market development predicted by indepen-
dent market research {nstitutes.

As further confirmation of the positive trend in the market
development of large-screen LCD televisions, leading display
manufacturers are continuing to invest in modern produc-
tion facilities. Merck expects that it will participate fully in
this dynamic growth industry and that the sales growth of its
Liquid Crystals division will be similar to the growth of dis-
play surface area.

European Union approval for Erbitux® in the additional indi-
cation of head and neck cancer in March 2006 boosted sales
already in the 2™ quarter and Merck expects that the good
sales development for this important medicine will con-
tinue, Five major clinical studies involving Erbitux® in treat-
ing various cancer indications are underway but it is impos-
sible to forecast when these other cancer indications might
be approved. .
The trial in the United States regarding the patent litiga-
tion for DuoNeb® has been postponed again with a new date
scheduled in the 3™ quarter of. 2006, T,

. With positive figures for the 1* half of 2006 and the

expected continuation of the current world economic devel-
opment, Merck reconfirms its guidance for 2006 - sales will
increase at just a double-digit rate while the operating result
will rise at a comfortable double-digit rate. This is in line
with the company’s general guidance that it expects a higher
level of performance throughout 2006 and 2007.

Darmstadt, July 26, 2006
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Interim Financial Statements
as of June 30, 2006

Income Statement

, . 2 Quarter 2% Quarter han-jun. Change
€ million 2006 05 2005 in 9%
Sales 14553 28145 0.0
.Cast of sales -593.5 68 -1,1524 47
Gross margin 861.8 1.682.1 13.7
Mafkcting and ?ij?ﬂ;:g
selling expenses ~337.6 8.1 =7208 -6510 10.7
Administration ﬁ&’f@
expenses -86.0 9.5 AT1870 -1660 12.7
Other operating oy
ircome and
expenses =513 #m=698 -1148 =392
Research and E 9‘);53?1

et
development B4 gf';asm -343.0 12.0
Patent and Hpen
license revenues -233 ¥ ‘ﬁfﬁ 128 =131
Investment result § - ?f&ﬁ{'ﬁﬁ 0.8 -
Operating result 240 53589 4010 346
Exceptional items 55835 189.3 B 1357 1786
Earnings before 58 b
interest and tax
(EBM). 3403 907 567 .0
Financial result =183 -621 = =372 =K1
Profit before tax  §5 6420 3219 994 Y3900, 4995 802
Income tax 040  -63.8 49,0 ¥TiI78 1255 416
Profit after taxiss- Fed538.0 132500 (g4 il Bfeatt
Minority interest  ¥&5729.5 -39 1459 112.3
Net profit after  #3EES b
minority interest 2483 1129 92.8
Earnings .
per share € 130 131 92.2
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Balance Sheet i
June 30, 2006 Dec, 31,2005 Change
€ millign € million In %
Current assets
Cash and cash equivalents 1,321.7 1352
Marketable securities
and financial assets 154.2 -31.7
Trade accounts receivable 1,161.3 1.1
Inventories 1,121.7 7.5
Other current assets L. 1753 8.7
Tax receivables 975 161
40316 462
Non-current assets
Intangible assets ; 986.4 6.0
Property, plant and equipment 4 18580 -22
Investments at equity 1.5 -149
Non-current financial assets 69.6 2.5
Other non-current assets 65.6 -65.0
Deferred tax assets 2681 -1.2
' 32482 -0.6
'#7,2808 7253
Current liabilities
Current financial liabilities 291.3 4315
Trade accounts payable 608.0 0.6
Other current liabilities 546.8 _ 579
Tax liabilities 172.2 322
Current provisions 182.1 =183
1,800.4 891
Non-current liabilities
Non-turrent financial liabilities 654.0 -37
Other non-current liabilities 9.0 256
Non-current provisions 2185 -34
Provisions for pensions and ather
post-employment benefits 1,2286 09
Deferred tax liabilities 40.2 317
21513 03
Equity
£quity capital 4965 0.0
Reserves 2,780,3 8.7

Minority interest

Total liabilitiesand:
stocknolders.equity
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Segment Reporting

MQuarter 2Quarter Change  Jan-jun Jan-dun Change
€ million . 2006 2005 in% 2006 2005 in %
Pharmaceuticals ﬁ?g . %ﬂ .

gy SRR
Sales [1.009.3: 967.2 £ 2 18458 v 93
Operating result 3093 101 EE51E 2025 242
Ethicals TN
Sales 4353 72 REO406 8242 136
Operating result 274 7 EE91r  s72 . 603
Generics g‘é?%&;%
Tl
Sales 4407 1.6 8833 8137 59
Dperating result 700 78 #9378, 1127 12.3
Consumer &
Health Care
Sales 91.2 4.0 1838 5.2
Operating result 1.9 -28 228 -2.9
Chemicals
Sales 4779 53 912.6 165
Operating result 11.2 3.2 2243 40,5
Liquid Crystals
Sales 183.0 B4 3200 .2
Operating result ! 782 344 BB 1465 BG1
Performance & Life &% 3
Science Chemicals
Sales E 2949 1631, 583.6 8.2
" _Operating result __ + & 329 236 Migis 778 _ 130
3
Corporate
and Other s
Sales 102 177 561 _ -698
Opersting result -1756 _-161 -259 3.7
Merck Group % el

H P
Saies #1,520.7:  1,456.3 45 230972 28145 10.0
Optrating result B35S 2029 240 #5399 4010 348
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Cash Flow Statement

€ million 2005
Net cash flows from operating activities 228.5
Net cash flows from investing activities 86.7
Net cash flows from financing activities . 7.6
Changes in cash and cash equivalents ’ 387.8
Exchange rate movements/
changes in companies consolidated - 19.2
Cash and cash equivalents as of January 1 326.0
Cah and:cashiequivalentsas Bfine 3053 i} B733.0)
Free Cash Flow
. Jan-Jun
€ million 2005
Net cash flows from operating activities 2285
Purchase of intangible assets 3 -1
Purchase of property, plant and equipment ~108.5
Purchase of non-current financial assets/
changes in companies consolidated. -36.4
Disposal of assets- ' 277.7
Changes in securities ~25.1
Free cash flow \ 3162
Presentation of Comprehensive Income
€ millien 2005
Profit after tax . 374.0
Gains [losses recognized in equity
{ather comprehensive incom:S
Fair value measurement
of financial instruments =214
Actuarial gains/losses
from defined benefit obligations -
Deferred taxes recognized in equity -06 .
Currency translation difference 128.4 1064
Comprehensive income as of June 30 480.4
Statement of Changes in Net Equity
including Minority Interest )
€ million : 2005
" Balance as of January 1 2,799.6
Profit after tax 374.0
Dividend payments =-57.2
Profit transfers to/from E Merck OHG
including transfers to reserves -25.9
Capital increase due to the exercise of stock options 21.9
Other comprchensive income 106.4
0.6

ed father
—— 357400 32194
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Notes to the Interim Financial Statements .

Accounting policies L

like the annual financial statements, the quarterly financial state-

. ments of the Merck Group have been prepared in accordance with

the financial reporting standards of the International Accounting
Standards Board (IASB), London. The same accounting policies
apply as for the 2005 annual financial statements. The notes to
the annual financial statements thus apply accordingly. The present
interim financial statements of the Merck Group have been pre-
pared in accordance with the interim financial reporting standards
sct forth by I1AS 34,

Disclosure changes

Pursuant to the reatignment of the Chemicals business sector,
the former Life Science & Analytics and Pigments divisions have
been combined and are now reparted as the Performance & Life
Science Chemicals division, The previous year’s figures are pre-
sented on a comparable basis.

With a view to the harmonization of accounting practices in

the Merck Group, we changed the disclosure of certain customer
rebates as of 2006, In this connection, the relevant deductions
previously included under marketing and selling expenses are
reported as reductions in sales revenues, The previous year's figures
are presented accordingly on a comparable basis.

Companies consolidated

The consolidated financial statements of the Merck Group

have been prepared with"Merck KGaA as the parent company.

As of the balance sheet date, 173 companies are fully conselidated
and 2 equity interests are accounted for using the equity method.

The company Agribiotics Holdings Inc., Cambridge (Ontario),
Canada, which was acquired in the first quarter of 2008, has
been fully consolidated since April.
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Notes to the financial position and results of operations

The total assets of the Merck Group amount t6 €9,123 million as
of the balance sheet date. This represents an'increase of 25.3%
over December 31, 2005, The sharp increase was due mainly to the
liquid assets recorded after the sale of the shares in Schering AG.
The net balance of liquid assets increased sharply and amounts

- to € 1,032 million compared to € 531 million at the end of 2005,

Gearing (ratio of net debt and pension provisions to net equity) is
0.06 as of the balance shect date {previous year: 0.21), The equity
ratio is 39.2% compared te 45.7 % on December 31, 2005,

Sales increased by 4.5% to € 1,521 miilion in the second quarter,
Organic growth, i.e. growth adjusted for. the impact of currency
and acquisitions, amounted to 4.7 %. All the divisions contributed
positively to this development. The operating result is € 252 million,
corresponding to an increase of 24.0% over the previous year's fig-
ure, The development of the divisional operating result of Ethicals
{(+21.7 %), Liquid Crystals {+34.4 %} and Performance & Life Science
Chemicals (+23.6%} was especially pleasing. In the second quarter,
“Exceptional items™ includes the profits recorded on the sale of our
shareholding in Schering AG amounting to € 397 million. Adjusted
for exceptional items, profit after tax increased by 39.8% over

the year-carlier quarter. The tax rate before exceptional items was
29.7 % [2005: 33.4%).

Free cash flow was € 86 million in the second quarter. The year-
earlier figure (€ 293 million) included cash flows from the disposal
of the Electronic Chemicals business, The proceeds from the sale
of the Schering shares (€ 934 million) are not included in free cash
flow, but in cash flows from investing activities.

General information on subscription rights
of executive body members and employees

Within the scope of the stock aption program resclved by

Merek's Annual General Meeting in 2000, senior executives hold
73,010 Merck KGaA stock options as of the balance sheet date
(December 31, 2005: 125,610 stock options), Additional information
on this stock option program can be found in our Annuat Report.
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Related party disclosures

As of June 30, 2008, there were liabilities by Merck KGaA and
Merck & Cic, Altdorf, to E. Merck OHG of € 623.7 million. In addi-
tion, as of June 30, 2006, Merck KGaA was owed reccivables of

€ 0.1 million by E. Merck OHG. The balances result mainly from
the profit transfers by Merck & Cie to E, Merck OHG, the reciprocal
profit transfers between Merck KGaA and E. Merck OHG, and from
the granting of loans. The balances are subject to standard market
interest rates. From January to June 2008, Merck KGaA performed
services for E. Merck OHG and E. Merck Beteiligungen OHG with a
value of € 0.4 million and € 0.1 million, respectively. From January
to March 2006, the companies of the Merck Group supplied goods
with a value of € 2.3 million to associates,
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Ex:cutive Board of Merck KGaA

Or. Michael Rémer, Chairman
Dr. Michael Becker

Elmar Schnee

Dr. Jan Sombroek

Walter W, Zywottek

Supervisory Board
of Merck KGaA

Prof. Dr. Wilhelm Simson, Chairman
Flavio Battisti*, Vice Chairman
Jon Baumhauer |} Klaus Brauer*

Dr, Daniele Bruns® | Claudia Flavaus* | Michael Fletterich®

Prof. Dr. Dr, h.c. Rolf Krebs | Albrecht Merck

Dr. Arend QOetker | Prof. Dr. Theo Siegert | Osman Ulusoy’

- * Employee representative

" Financial calendar

October 24, 2006 Interim Report 3 Quarter 2006

February 15, 2007 Annual Report 2008

April 27, 2007 Annual General Meeting 2007




3
o
b
w»d
g
ol
=

- ~— e~

Corporate Communications

64271 Darmstadt

E-mail: corpcom@merck.de

www.merck.de

W.B40490
Q70706




Interim Report | 31 quarter 2006




2 | Interim Report of the Merck Group

Cover photo

Napa {CA), USA { Qur subsidiary Dey is the core of aur respiratory
business field within the Generics division. Carol Hicks, Jacqueline
Banzon and Vilma Mercado perform in-process inspections on a
drug packaging line. : .

Serono SA ~ No offer will be made in the United States of America

The public tender offer mentioned in this report will not be made
to, and Serono shares will not be accepted fram, holders of Serone
shares in the United States and no offer will be made for Serono
ADRs/ADSs. This communication Is not an extension of the offer
in the United States,
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3" quarter 2006

» Merck Group results remained on a solid foo_tix{g
in the 3™ quarter with sales increasing 5% as
chemicals slowed down. :

Sales: +5.0% to € 1,536 miilion®
Operating result: =-9.7% to € 262 million
EBIT: -23% to € 215 million
Profit before tax: -~23% te € 206 million
Profit after tax:  -20%to € 148 million -

» ‘éxpectan‘ons for the full year:

Merck expects the rate of full-year sales increase to end
up near 10%. The company continues to expect that the
_operating result for 2006 will increase at 2 comfortable
double-digit rate.

s

* In order to harmonize accounting practices within the Merck Group,
as of 2006 certain customer rebates previously reported as market-
ing and selling expenses now are reported as reductions in sales
revenues. Figures for 2005 have been adjusted accordingly.
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Merck shares

The Merck share price rose 189% during the 3™ gquarter to a
high for the period of € 83.62 on September 29, 2006, from

€ 71.10 on June 30, 2006. Germany's DAX Index rose 5.7%
during the same quarter and the MDAX Index, which includes
Merck, increased 8.49. The low for the quarter of € 63.96
occurred on July 18, .

4 The performance of Merck shares vs. the DAX/MDAX

130% 130%
120% f 1200
110% 110%
100% 100%
“90% Tonte

Oct. 2005 Jan. 2006 April July

4 Share datal
3 quarter 2006 2™ quarter 2006

Earnings per share after tax

and minarity interest in € 277
Share price high in € ﬁSeptﬁZQ}_’?ﬁalsz‘ {May 11} 88.10
Share price bow in € [uiE18) #63.96] (Jun. 13) 68.45

Clesing share price in € KERC7olBT62l  Uun 30) 7100
Market copltalization in € million {Sept220}415,971]  (Jun, 30) 13,580
Theoretical number of shares in millions? 191.0
513

Actual number of shares In millions

1 All figures relate to the dosing price in XETRA trading on the Frankfurt Stock
Exchange.

% The caleulation of the theoretical number of shares is based on the fact that
the general partner's equity capital is not represented by shares, Because the
share capital of € 1324 million Is divided into 613 millicn shares, the corres-
panding cafculation for the general partner's ﬂpitnl of € 3563.2 million feads
to 13%.7 milllon theoretical shares.
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Merck Group

Merck Group sales in.the 3™ quarter increased 5.0% to

€ 1,536 million compared to € 1,463 million in the year-ago
quarter. The organic growth rate was 7.0%. A negative cur-
rency effect of 1.9% stemmed mainly from Asia but also
North and South America.

The Group's operating result declined 9.7% to € 262 mil-
lion from € 291 millicn in the year-ago quarter when the
Ethicals division received two large upfront payments total-
ing € 70 million. Excluding this amount, the operating
result would have risen 19% on solid business performance.
Return on sales {ROS: operating result/sales) remained high
at 17.1% but was below the year-ago quarter's rate of
19.9% due to the lower operating result, Return on capital
employed {ROCE) declined to 21.9% from 26.40%.

4 Sales by quarter

£ miltion
¥ 2008
. . 1 2006
al all at aN ’
« Operating result by quarter
€ milllan
¥ 2005

8 2008
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Merck announced on September 21 that it had entered into
an agreement to purchase the majority stake of the Geneva-
based biopharmaceutical company Serono SA. While this
will transform the-future of the company, the effect on the
3" quarter was. minimal. S¢e pages 18 and 19"for more
details on the Serono acquisition. oo

The € 70 million in upfront payments to the Ethicals divi-
sion in the 3™ quarter of 2005, mentioned above, resulted
in detlines for all Group profit figures in the quarter under
review. However, 3™ quarter profit figures are quite satisfac-

- tory when compared to other recent quarters excluding one-

off effects.

Exceptional items duripg the 3™ quarter included expenses
of € 13 million in the Generics division for restructuring the
business in the United Kingdom and an impainnent of € 34
million in the Pigments business field of the Performance &
Life Science Chemicals division.

The 3™ quarter earnings before interest and tax (EBIT)
declined 23% to € 215 million from € 277 milllon in the
year-ago quarter. Merck’s financial result continued to
improve, to € -8.5 million from € ~11 million in the year-
ago quarter.

4 Effects of exceptional items

I quarter 3™ quarter Change
€ milllon 2008 2005 n %
Operating result %262;35 290.6 -97
Exceptional items s =134 262.0
Profit before tax
before exceptional items 279.7 -0.3
Income tax before exceptional items B ~-81.8 =209
Profit after tax [
before exceptional items 195.8 -4.3
Tax rate before exceptional items

30.0%
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4 Compaonents of growth — Merck Group
Sales growth compared to last year in %

1% quarter 2% quarter 3" quarter lan~Sept.

Organic growth 14.1 4.7 7.0 85
Currency effects 4.6 -0.2 -1.9 0.7
Acquisitions/ '

divestments -2.7 0.0 -0.1 -0.9

Total ' 16.0 45 5.0 8.3

4 3" quarter sales by business sector totaling € 1.5 billion

1%

€ million
8 Chemicals
¥ Pharmaceuticals

4.

i Co'rporate and Other’

43" quarter operating result by business sector®
totaling € 262 million

€ million - T
N

¥ Chemicals

# Pharmaceuticals

*without segment
Corporate and Other
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Profit before tax fell 23% to € 206 million. Merck's under-
lying tax rate (before exceptional items) dropped to 26.1%

compared to 30.0% in the year-ago quarter. Profit after tax
declined 20% to € 148 million.

Merck had 30,158 employees worldwide on September 30,
2006, 3.5% or 1,025 people more than on December 31,
2005. The largest portion of these new employees were
added to the payroill in Darmstadt as Merck ramped up pro-
dudtion of liquid crystals and expanded clinical research
and development.

4 3" quarter sales by region totaling € 1.5 billion

€ million
N Asia, Africa, Australasia
# Latin America
1 North America
N Europe

4 Number of employees as of September 30, 2006: 30,158°

" M. .
0 Asia, Africa, Australasia
8 Latin America
1 North America
¥ Europe

* December 31, 2005: 29,7133 - Change: 2.5%
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Business sectors and divisions
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Business sectors

. Merck has two business sectors - Pharmaceuticals and
Chemicals. The Pharmaceuticals business sector has three
divisions ~ Ethicals, Generics and Consumer Health Care.
The Chemicals business sector has two divisions - Liguid
Crystals and Performance £ Life Science Chemicals. This
structure is part of Merck's strategy of focused diversifica-
ton. . :

With the exception of Performance &t Life Science Chemicals,
all divisions posted increases in sales. Except for the -
Ethicals division, the'others increased their 3™ quarter oper-
ating results,

4 Components of growth in the 3™ quarter
Change In sales compared to last year in %

Corporate Mercll
Pharmsceuticals  Chemicals and Other Group
Organic growth 8.6 4.4 ~16.5 7.0
Currency effects -15 -2 -0.1 - =19
Acquisitions |
divestments 0.3 -0.8 0.0 -0.1
Total 7.3 09 «16.6 5.0

4 Sales analysis for the 3™ quarter
in %

)

# Organic growth
B Currency effects

T B Acquisitions/
divestments

_'4 . ‘
Pharma- Chemicals Merck
ceuticals Group
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Pharmaceuticals business sector

The Pharmaceuticals business sector generated about twao-
thirds of the Group's sales and about 50% of the opcmung
result® in the 3™ quarter,

Pharmaceutical sales rose 7.3% to € 1,031 million in the
3" quarter from € 961 million in the year-ago quarter. All
three divisions contributed to this increase. In comparison,
global pharmaceutical sales are growing at a rate of about
5%, according to IMS Health. i EE

The opemungnesult of the Pharmaceuticals business sector

fell 24% to € 139 million in the 3™ quarter compared to the
year-ago quarter when the operating result jumped to € 184
million due to € 70 million in upfront payments. for licens-

ing agreements with Takeda and Organon. Compared to the
2 guarter of this year, the operating result rose 16%.

Research and development costs rose 6.3% during the

3™, quarter to € 150 million as Merck continues to develop
innovative products not only in its Ethicals division but also
in its Generics and Consumer Health Care divisions.

Because of last year's one-off income, return on sales (ROS)
for the Pharmaceuticals business sector fell to 13.5% in the
3" quarter from 19.2% in the year-ago quarter. Return on

" capital employed (ROCE) declined to 20.4% from 29.9%.

*without segment Corporate and Other

4 Pharmaceuticals __ Xey figures
Fquarter guarter  Chanpe  Jan-Sept  Jan-Sept, Change

€ million 2008 205 in% 2006 2005 in %
Sales foar se0s 7.3 a0

Gross margin 586.2 1.8

R&D 141.1 . 83

Operating result 1393 1843 -244

Exceptional items %ﬁ =30 -

Free cash flow ”?’-33 4 170.1 -

ROS in %% 19.2

ROCE in % 299
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ETHICALS

Sales by the Ethicals division increased 7.7% to € 473 mil-
lion in the 3™ quarter from € 439 million in the year-ago
quarter. This division accounts for 46% of Pharmaceuticals
sales and 31% of total Merck Group sales. By sales, Ethicals
is Merck's largest division. Erbitux®, Merck's targeted cancer
treatment, is the company's.single best-selling medicine.

Erbitux?® is now approved in 52 countries within Merck's mar-
keting territory for the treatment of colorectal cancer. In addi-
Hon, it is approved in 37 countries to treat patients suffering
from locally advanced squamous cell carcinoma of the head
and neck. The recognition of the benefits of Erbitux by oncol-
ogists around the globe has resulted in 3™ quarter sales of

€ 87 million, a2 46% increase compared to € 59 million in the
same quarter of 2005. In the 3™ quarter of 2006, Erbitux® sales
started in the large markets of China and India.

Four large phase III studies are underway to test Erbitux®
as a first-line and second-line treatment of colorectal can-
cer, first-line treatment of head and neck cancer and first-
line treatment of non-small-cell lung cancer. In addition,
another large randomized phase II trial for first-line treat-
ment of colorectal cancer is underway.

4 Ethicals _- Key figures
: Pquarter Wquarter  Change Jan-Sept. Jan-Sept  Change

€ million . 2006 2005 in 9% 2008 2005 n%
Sales 420 . 7.7 ITRi3E 12673 15
Gross margln 327.1 95 {0655 9425

RED 108.5 8.2 36EE 280 134
Operating result 992 -58.9 324 1584 -153
free cash flow 7 - {4033 60.9 -
ROS In % 226 o 123
ROCE in % 345 i2 18.3

HA
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Merck now markets UFT®, an oral chemotherapy for the
{reatment of colorectal cancer, in 37 countries.

The first patient is expected to be earolled later this year

in a phase NI study for the cancer vaccine Stimuvax® (for-
merly known as L-BLP25). This innovative vaccine produced
the best survival data ever reported in advanced non-small-
cell lung cancer {an additional 17 months compared to best
supportive care) in a randomized phase II study for patients
with stage IIIB of the disease.

Total sales of bisoprolol, including the branded Concor®
products such as Lodoz® and ConcorCOR® marketed by the
Commercial Unit CardicMetabolic Care, increased 3.3% to

€ 86 million. Merck’s bisoprolol franchise remains an impor-
tant product group for the company and patients. Further
findings gleaned from the third Cardiac Insufficiency Biso-
prolel Study (CIBIS III) presented in September at the World
Congress for Cardiclogy in Barcelona showed that initiat-
ing chronic heart failure treatment with ConcorCOR® {biso~
prolol) leads to a 46% reduction in sudden deaths after one
year. Results from the Dutch Echocardiographic Cardiac
Risk Evaluation Applying Stress Echo (DECREASE II) trial,
also presented in Barcelona, suggest that preoperative car-
diac testing is unnecessary before non-cardiac surgery when
patienis are being given life-saving Concor® (bisoprolol).
Such trial results give physicians solid grounds for prescrib-
ing these well-established products.

Sales of the Glucophage® {metformin) famity of oral anti-
diabetic products decreased 8.1% te € 62 million.

Sales of thyroid medicines such as Euthyrox® increased 11%
to € 31 million. According to market research data Merck
remains the market leader for thyroid medicines in Europe
and Latin America and is number three worldwide.

The Ethicals division's 3™ quarter investment in research
and development increased 8.2% to € 117 million as five
major clinical trials for Erbitux® continued and clinical
development moved ahead for other candidates in the pipe-
line.
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The operating result of the Ethicals division dropped 59%
to € 41 million from € 99 million in the 3™ quarter of 2005
when Merck received two large upfront payments total-

ing € 70 million from Takeda and Organon. Excluding these
one-lime effects, the operating result increased 38%.

ROS and ROCE rates were not as.positive as in the year-
ago quarter, also because of the one-off payments. ROS
fell to 8.6% from 22.6% and ROCE dropped to 11.5% from
34.5%.
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GENERICS

Sales by the Generics division rose 6.4% in the 3™ quar-
ter to € 456 million from € 429 million in the year-ago
quarter. -

Good performances by Generics businesses throughout
Europe led to a solid 13% sales growth for the region.
Strong double-digit growth continued in France, Italy,
Spain and Slovakia. In Germany, government mea-

sures to reduce health care costs adversely affected sales,
which declined 1.5%. Price competition led to a sales
decline of 26% in the United Kingdom. In response to
the negative trend and to secure the future of the com-~
pany, Generics UK has announced it will close its man-
ufacturing plant in Potiers Bar near London. The UK
restructuring resulted in exceptional charges of € 13 mil-
lion in the 3" quarter.

In North America, sales rose 8.1% compared to the
year-ago quarter. Sales of the U.S.-based company Dey
rose 5.1% on the success of EpiPen® an auto-injec-

tor for the treatment of allergic emergencies {anaphy-
laxis) ard DuoNeb®, the unit-dose inhaler for the treat-
ment of chronic obstructive pulmonary disease {COPD).
U.5. authorities continue to analyze changes in the Medi-
care reimbursement for inhalation products and the final
decision cannot be predicted. During September Dey was
served with a complzaint from the U.S. Department of Jus-
tice. As in numerous other lawsuits against pharmaceu-

- tical companies in the U.S., the allegation is improper
reporting of drug prices that were reimbursed by Medi-
care and Medicaid programs. Merck strongly refutes

4 Generics __ Key figures
Changt  Jan-Sept  Jan-Sept Change

€ million in % in o
Sales 6.4 6.1
Gross margin 144 9.0
R&D a4 27
Operating result 24 10.4
Exeeptional items - -
Free cash flow -31.3 -182

ROSin %
ROCE in %
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this allegation but is investigating whether the provi-~
sion already set aside for similar lawsuits is sufficient,
Sales by the Canadian subsidiary, Genpharm, rose 21%
compared to the year-ago quarter. In.Latin America,
sales increased 8.2%. In the region Asia, Africa, Austral-
asia, szles fell 6.1%, influenced by strong price reduc-
tions. In Australia, price reductions led to-a decline of
11%. Merck's Japanese Generics subsidiary, with the new
name of Merck Seiyaku, posted a 11% increase in organic
sales. Investment in research and development remained

at last year’s relatively high level due to continued port-
folio expansion and increased efforts to develop innovative
and often patent-protected dosage forms that offer patients
additional benefits.

In spite of the very competitive environment, the
Generics division increased its operating profit by 7.1%
to € 75 million. ROS was steady at 16.5% and ROCE
improved to 29.3%.



L
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CONSUMER HEALTH CARE

Sales by the Consumer Health Care division rose 10% to
€ 103 million in the 3% quarter compared to € 93 million
in the year-ago quarter. This is the first time the divi-
sion’s quarterly sales exceeded the G'; 100 million level.

. . |

The increase was spurred by strong !ptrformanccs
. from the division's main brands - sales of Diabion®,

a vitamin-mineral tablet for. pcople with diabetes, nearly

doubled mainly due te business in Mexico; sales of
- Bion®3 probiotic vitamins mcreascd 36% on good results

in France and Belgium; sales of Femlblon‘ for women
* were tup 36%, mainly in Gcrmany, and sales of Nasivin®
nasal spray climbed 16% with: strong growth in Belgium,
Hungary, India and Poland. This more than offset the
continued soft sales of 0mega-3 products in the United
Kingdom. [

The operating result rose '57%!t0 € 24 million from € 15
million in the year-ago quartci', boosted by a € 4.0 mil-
lion gain on the sale of the Moustifluid brand of insect
repellents in;France to Laboratoires AIM. Excluding this
gain, the operating result would have risen 30%. Pro-
ceeds from the sale are being reinvestéd in the divmon s
strategic brands. | .
. (R

ROS rose considcrably to 22.9% from 16.1% and ROCE

. increased substantially to 32.9% from 20.6%.

4 Consumer Health Care __ Key ﬁgurcs '
Yquarter Mquarter - Change Jan-Sept  fan~Sept. Change
2008

€ mllicn 2006 ! in % In %
Sales @;E 932 | 101 6.8 -
Gross margin \ 59.4 | 162 10.2
R&D 22 | -a5 83 -
Operating result 150 | 572 21.0
Free cash flow 187 1 528 249
ROS in % 161 . -

ROCE in %6 20.6
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. Cperating result

;Exceptional items

Lo

Thc Chcmicals buslness sector coritributed about one-’
. thu-d of. total Group sales and 50%: to the Gmup operatmg
' rcsult‘ in. thie 31 quarter e

Sales by U:le Che.mlcals busmess sector rose sllghﬂy to
€ 496 million in the 30" quarter with the Liquid Crystals
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Ch'cmicals b_USiness sector

L

dlvmon postlng a 4.4% mcrease and the Performanct Et
Life Scxence Chemicals dmsxon declining 1.5%. The widely
publmzed imbalance between supply and demand for lig-

_ uid crystal displays (LCDs) at the end of the 2" quarter has

been replaced by a high level of activity in the 3™ quarter.
Merck’s liguid erystal sales performance recently began to
reflect this higher tevel of activity. Sales for the Chemicals
business sector rose organically by 4.4%. but were ham-

pered by negative currency effects of 2.6%.

A decision to no longer focus on high;volumc standard
pigment products led to a one-time impairment of € 34
million in the 3™ quarter on production equipment and

‘inventories.

*without segment Corporate and Other

4 Chemicals™ __ Key figures

l 3quarter  3dquarter Ohangt  lan~Sept  Jan-Sept Change
€ milllen 20086 - 2008 in % 2008 2008 inte
Sales 951 4918 V¥RE ! 1,404.4
Grass margin '266.2 '
RaD .. 382

Free cash flow -

ROS in %
ROCE in %

hd Figﬁrei mporﬁéd for the Electronic Chemicals business In the 1% quarter of
2005 have been reclassified to the sector Corporate and Qther, The Efectro-'
. nie Chemicals business was divested in the 2™ quarter of 2005,



! 3 quarter 2006 [ 21

Also as part of this focus en high-margin products, the
Chemicals business sector is investing heavily in research
and development, with spendmg amounting to € 35 mil-
lion in the 3" quarter. ‘At 7.0% of Merck's total Chemi-
cals sales, this is considerably more than the industry aver-
age of about 4%. For example, Merck scientists are con-
tinuously developing new hqu:d crystals with enhanced
properties demanded by tustomers in the fiat-panel dis~
play industry. Other promising research fields at Merck are
organic light-emitting diedes (OLEDs) and high perfor-
mance organic semmonductors

Scientists at Merck's,Southampton. United Kingdom,
research facility have won three awards this year and been
featured in a major scientific journal for their efforts to
boost the working speed of polymer-based semiconductors.
Their work is aimed at replacing or reducing reliance on
traditional silicone semiconductors with synthetic, pliable

semiconductors. ] i

The Chemicals operating result rose 12% to € 137 million
from € 123 million in the year-ago quarter. ROS increased
significantly to 27.6% from 24.9% in the year-ago quarter.
ROCE rose to 27.1% compared 1o 26.4% in the 3* quar-
ter of 20065.

.

i
1
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LIQUID CRYSTALS

Sales by the Liquid Crystals division increased 4.4% to -
€ 207 million in the 3™ quarter from € 199 million in the
,year-ago quarter. Organic sales growth in the quarter was
7.7%. Merck's liquid crystals are used around the world
in the majority of large-screen LCD televisions, computer
monitors and notebooks, and electronic displays for cam-
eras, games and mobile phones.

Going into the 3™ quarter, the liquid crystal display indus-
try was still dealing with inventory build-ups, mainly for
flat-panel televisions, that began in the 222 quarter due

to an.imbalance between supply and demand. This issue
appears to have been resolved toward the end of the 37
quarter.

As part of Merck’s strategy to focus on core businesses,

the company decided to divest its Indium Tin Oxide (ITO)
glass coating and color filter activities in Taiwan and
entered into an agreement with Shin An SNP Taiwan Co.,
Ltd, (SNP Taiwan), a subsidiary of the Korean company,
Shin An SNP.

4 Liguid Crystals __ Key figures
¥ quarter ?'qﬁmu Change  lan-Sept  dan-Sept Change

€ miMlian

Gross margin
RE&D
Operating result

Free cash flow
ROSin %
ROCE in %
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1
The division's Research and Dévelopmcnt spending
remained at a high level, € 18 "million or 8.7% of sales,
as Merck scientists work hand-:in-hand with display man-
ufacturers ta develop new liquid crystals with improved
performance. : : oo
The Liquid Crystals operating result rose 13% to € 104
million compared to the year-ago quarter. The division’s
ROS was 50.3%, The year-ago rate was 46.4%. ROCE was
46.8% compared to 49.7% in the 3™ quarter of 2005.




|
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PERFORMANCE & LIFE SCIENCE CHEMICALS

Sales by the Performance & Life Science Chemicals divi-
sien declined 1.5%- to € 289 million compared to € 293
million in the year-ago quarter. Organically, sales rose
2.2%.

Within the Pigments business fleld, Coatings, Cosmetics
and Bioactives continued to post positive sales while
sales in the Laboratory and Life Science Solutions busi-
ness ficlds remained at year-ago levels.

A strategic review of the Pigments business revealed
shifts in the market environment with increased com-
petition in the standard products segments. As a result,
Merck has decided to increase its focus on high-value,
high-margin products while de-emphasizing production
and marketing of high-volume standard pigments. The
consequent measures resulted in a one-time € 34 million
impairment on production equipment and inventories
during the 3t quarter.

The Performance & Life Science Chemicals division spent
nearly € 17 million, or 5.7% of total sales, on research
and development during the 3™ quarter to deliver the
innovative products and solutions demanded by its cus-
tomers.

4 Performance & Life Science Chemicals __Key figures

Fquarter Iquarter  Change  Jlam~Sept  Jan-Sept Change
€ mifiion 2006 2006 in % 005 2005 in %
Sales 2830 -5 3 8767 5.0
Gross margin 138.6 6.1 4333 85
RE&D 169 -2.0 459 6.0
Cperating result 30.4 7.1 108.2 1.3
Exceptional items 0.0 - 0.0 -
Free cash flow 743  -387 1527 =399
ROS in % 10.4 123
ROCE in % BEiE o9 129
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During the 3™ quarter, these efforts resulted in approval
from the U.S. Food and Drug Administration (FDA) for
Merck's innovative Candurin® silver-white and interfer-
ence pearlescent pigments for use in foods and phanna-
ceuticals. . i )

The division’s operating rcsu}t:rosc 7.1% to € 33 million
compared to the year-age quarter. ROS rose to 11.3%
from 10.4% in the year-ago quarter and ROCE improved
to 11.5% from 10.9%. :

I e -
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Corporate and Other

The segment Corporate and Other includes corporate
overhead costs incurred by Group holding companies,
taxes, and other items that are not allocated to specific
divisions. « :

For example the exeptional gain from the sales of Merck’s
stake in Schering AG was reported in this segment during
the 27 quarter 2006, Likewise, the gain from the divest-

ment of the Electronic Chemicals business to BASF AG in

the 2™ guarter of 2005 was also included here.

4 Corporate and Other__Key figures
Mquarter IVquartr  Change  JaneSept  jan-Sept Charge

€ million 2006 2005 In % 2008 2006 in %
Sales X 10.0
. Gross margin 1.1
ReD -
Operating result -16.3
Exceptional items -10.1
Free cash flow -115.2
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Merck’s financial results were solid in the 3% quarter,
albeit at a more moderate level than in the first part of
the year. This is especially true for the Liquid Crystals
division, whose customers were confronted with higher
levels of inventories than anticipated.

i

While increasing at a single-digit rate in the 3% quarter,
sales of liquid crystals for the first nine months of 2006
rose 21% to € 639 million compared to the same period
in 2005, in line with the market development. Merck's,
major customers in the LCD industry are confident that
they have overcome the issue of excessive inventories
that occurred in the 22¢ quarter and the beginning of the
3" quarter. !
1

With more countries approving Erbitux® for the addi-
tional indication of head and neck cancer, Merck expects
that the good sales development for this important med-
icine will continue. Five major, ‘clinical studies involv-
ing Frbitux® in chaung vanous cancer indications are
underway. However, it is lmpossxble to. forecast when '
these other cancer indications r!night be approved.

Based on the above and the coxfnpany‘s performance for
the first nine months, Merek is jadjusting its guidance
on its sales for 2006. It now expects the full-year sales
increase rate to end up near 10%. The company recon-
firms its guidance that the operating result for 2006 will
Hse at a comfortable douhle-dlglt rate.

' Darmstadt, October 24, 2006 !
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interim Financial Statements

as of September 30 2006

Income Statement

: quarter Change  Jan~Sept  Jan-Sepl.  Change

€ million 2005 oW 2006 2005 in %

Sales 14626 50 8.3

Cost of sales -610.1  -1.8 2 24

Gross margin "' 8518 99 § 12.4

Marketing and

selling expenses -339.3 B0 8.1

Administration

expenses -89.9 8.6 n.2

Other operating

income and e

expenses -330 165 M- -26.8

Research and .

development =176.4 49 B

Patent and

license revenues 3 768 -02.9 -81.5

Investment result BEEYGY © 02 - -768

Operating result {7633 16.0

Exceptional items N7 169.6

Earnings before -

interest and tax

(EBIT) 391

Financlal result =453

Profit before tax 444
13.9
759

Net profit after

minority Interest 55.4

Earnings

per share € 55.2
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Total aseet

Current liabilities

3,249.2

. Sept 30, 2006 Dec. 31,2005  Change
| € million € milkion in %
Current assets ;

Cash and cash equivalents 3 ; 1,321.7 _ﬂ

Marketable securities
and financial assets 1542 -Q1
Trade accounts receivable 1,161.3 5.7
Inventories 1121.7 100
Qther current assets 15314 1753 10,6
Tax receivables O 97.5 343
4,031.6 8.3

Non-current assets
Intangible assets 3 9864 62
Property, plant and equipment 68 1,858.0 E
Investments at equity 15 -61
Non-current financial assets 69.6 -
Other non—current assets 656 -8557
. Deferred tax assets 2681 _ 12
’ 13,4

Total fiabilitiesand
: s 5 E

tockholdars) equl

3,329.1

Current financial liabilities 2913 338
Trade accounts payable 6080 _ 1.8
Other current liabilities 546.8 465
Tax liabilities 1722 432
Current provisions - 182.1 209
1,8004 264
Non-current liabilities
Non-current financial liabilities 6540 -1.0
Other non-current liabilities 9.0 196
Nan-current provisions AL L)
Provisions for pensions and other
past-employment benefits 12286 24
Deferred tax liabilities 402 244
20513 05
Net Equity
- Equity capital 496.5
Reserves 2,780.3
Minority interest 52.4
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Segment Reporting

Iquarter Iquarter  Change Jan-Sept Jan-Sept  Change
' €milllan ., 2008 2008 In% 2006 2005 in %
Pharmaccuticals ,
Sales A 960.8 73 2,806.6 8.6
Operating result ; . 1843 -244 369 . 1.0
Ethicals ]
Sales 4381 7.7 12673 15
DEﬁﬁnE result §59.2 -58.9 156.4 -153
Generics : N
Sales 4286 B4 1,2623 &1
Operating result ] 0.1 7.1 1928 10.4
Consumer
Health Care
Sales © 932 0.1 2770 6.8
Operating result C 150 57.2 377 21.0
Chemicals
Sales 491,8 09 [E1S503 14044 1.0
Operating result 70 3469 303
Uguid Orystals B
) Sales : 527.7 201
Operating result — E¥i0423 2387 388
Perfarmance & Life &
Science Chemicals
Sales 876.7 5.0
Operating result e 108.2 13
Corporate
and Other
Sales B&.1 =61.7
Operating result —42.2 =34
Merck Group
Sales . 42772 a3
Operating result 5916 160
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Cash Flow Statement -

€ miflion . 2005
Net cash flows from operating activities 498.8
Net cash flows from investing activities, 4,8
Net cash flows from financing activities kiel
Changes in cash and cash equivalents ' } 535.2
Exchange rate movementsf L .
changts in companies consalidated | ‘ 12.5
Cash and cash equivalents as of January 1 : 3280

g CashiequivalentiTasiof L 36.3) FERTIE
Free Cash Flow 1

M . Jan-Sept.

€million | 2005
Net cash flows from operating activities 4 499.8
Purchase of intangible assets i ~25.7
Purchase of property, plant and equipment -165.0
Purchase of non-current financial assetsf
changes in companies consolidated . ~46.4
Disposal of assets ! . 2732
Changes in securities ' -27.2
Free cash flow : v} 504.6

Presentation of Comprehensive Income
€ millien i Jan-Sept. 2006 ©  lea-Sept. 2008
Profit after tax | Biieng 559.1
\
b

Gains flosses recognlzed in equity
{other comprehensive income)

Fair value measurement :
of financial instruments ¥
1
!

Actuariaf gains flosses -
from defined benefit obligations

Deferred taxes recognized in equity
Currency translation difference |
Comprehensive income !

=20
1354 1185
€78.6

Statement of Changes in Net Equity
including Minority Interest :
€ milllon 5 . 2006 20058

Balance as of January 1 i

Profit after tax ‘
Dividend payments P
Profit transfers to/from E. Merck OHG 'i
Including transfers to reserves T

Capital increase due to the exercise of stock options
Other comprehensive income |
Changes in companles consalidated /other
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Notes to the Interim Financial Statements

Accounting pd]icies

Like the annual financial statements, the guarterly financial state-
ments of the Merck Group have been prepared in accordance with
the financial reporting standards of the International Accounting
Standards Board (IASB), London. The same accounting policies
apply as for the 2005 annual financial statements. The notes to

the annual financial statements thus apply accordingly. The present
interim financial statements of the Merck Group have been pre-
pared in accordance with the interim financial reporting standards
set forth by 1AS 34,

Disclosure changes

Pursuant to the realignment of the Chemicals business sector,
the former Life Science £ Analytics and Pigments divisions have
been combined and are now reported as the Performance & Life
Science Chemicals division. The previous year’s figures are pre-
sented on a comparable basis.

With 2 view to the harmonization of accounting practices in

the Merck Group, we changed the disclosure of certain customer
rebates as of 2008. In this connection, the relevant deductions
previously included under marketing and selling expenses are
reported as reductions in sales revenues. The previous year's figures
are presented accordingly on a comparable basis,

Compaxiies‘; consolidated

The consolidated financial statements of the Merck Group have

" been prepared with Merck KGaA as the parent company. As of
the balance sheet date, 177 companies are fully consolidated and
2 equity interests are accounted for using the equity method.

Notes to the financial position and results of operations

The total assets of the Merck Group 2mount to € 8,051 million as
. of the balance sheet date. This represents an increase of 10.6%
over December 31, 2005. The rise is due mainly to a 10% increase
in working capital caused by the expansion of operating busi-
ness. In addition, as of September 30, 2006, Merck had purchased
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Serono 5A shares on the open market for € 455 million, which is
disclosed under "Non-current financial assets”, The net balance of
liquid assets amounts to € 543 million compared to € 531 million
at the end of 2005. Gearing (ratio of net debt and pension provi-
sions to net equity} is 0.20 as of the balance sheet date (previ-
ous year 0.21). The equity ratio is 44.9% compared to 45.7% on
December 31, 2005, !

1
Sales increased by 5.0% to € 1,536 million in the third quarter.
Adjusted for the impact of currency and acquisitions, growth
amounted to 7.0%. The operating Tesult totaled € 262 million in
the reporting period. This represents a decline of 9.7%, It should be
noted that the year-earlier period i|nc|uded upfront payments from
- the co-development and co-commercialization agreement with,
Takedz for matuzumab {€ 60 millian) and the licensing agreement
with Organon fer EMM 310066 (€ 10 million]. In the third quarter,
"Exceptional items® include expenses of € 13 mitlion due to restrue-
turing in the United Kingdom as well as impairment losses of € 34
million en production equipment and inventories in the Pigments
business of the Performance & Life;Science Chemicals division,
Profit after tax amounts to € 148 million. Adjusted for exceptional
items, the profit after tax is 4.3% fower than in the previous year
due to the upfront payments from !iccnsing agreements recorded
in the third quarter of 20065, The tax rate before exceptional items
was 26.1% (2005: 30.0%), ‘

Free cash flow in the third quarter is negative and amounts

to ~ € 293 million (previous year: €j 188 million). It should be noted
here that net cash flows from investing activities include the pur-
chase of Serono shares amounting to € 455 million,

General information on subscrj-iptiun rights
of executive body members and employees

Within the scope of the stock optioln pragram resalved by Merck's
Annual General Meeting in 2000, séniar executives hold 59,460
Merck KGaA stock options as of the balance sheet date (December
31, 2005: 125,610 stock options). Additional information on this
stock option program can be found!in our Annual Report,
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Related party disclosures

As of September 30, 2008, there were liabilities by Merck KBaA
and Merck & Cie, Altdorf, to E Merck OHG in the amount of
€4412 million. In addition, as of Scptember 30, 2006, Merck KGaA

_was owed receivables of € 0,2 million by E. Merck OHG. The bal-

ances result mainly from the profit transfers by Merck & Cle to

E. Merck OHG, the reciprocal profit transfers between Merck KGaA
and E. Merck OHG; as well as the extension of loans. These financial
liabilities of € 12.9 million are subject to'standard market interest
rates. From January to September 2008, Merck KGaA performed
services for E. Merck OHG, E Merck Beteiligungen OHG, and for

. Emanue! Merck VermBgens KG with a value of € 0,6 million, € 0.4

million and € 0.1 million, respectively. From January to September
2006, the companies of the Merck Group suppiied goods with a
value of € 3.2 million to associates.
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Executive Board of Merck KGaA
|

Dr. Michael Romer, Chairman
Dr. Kar-Ludwig Kley, Vice Chairm.';m
Dr. Michael Becker
Elmar Schnee

Dr. Jan Sombroek
Walter W. Zywottek

Supérvisory Board |
of Merck KGaA !

Prof, Dr. Wilhelm Simson, Chairman
Flavio Battisti®, Vice Chairman

" Jon Baumhasier | Klaus Brauer® |

Dr. Danicle Bruns® | Claudia Flaq'aus' | Michael Fletterich®
Prof. Dr. Dr. h.c. Rolf Krebs | Albrecht Merck
DBr. Arend Detker | Prof, Dr. Thec:l Siegert | Osman Ulusoy*

* Employee representative

.

Financial calendar
i

February 15, 2007 Annual Repart 2006

Interim Report 1% guarter 2007

April 27, 2007

Annual General Meeting 2007
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Merck KGaA 2005 Profit After Tax Remains at ngh Level
} .
‘;

Sales Rise 9.9%, Operating Resuit increas:es 17%:

Erbitux® sales reach EUR 218 million in 2005, EUR 65 milion in Q4
Ligquid Crystals FY sales advance 27%, lel sales surge 53%

Proposed Dividend: EUR 0.85 vs EUR 0.80 plus EUR 0.20 bonus for 2004

.- ]

v

i

Key Figures:
Merck Group {Mio EUR} Q4/2005 | Q4/2004 | {+/- %) FY/2005 FYi2004 (+ %)
: - | |
‘Sales (w/lo VWR) 1,535.1 1,338.8 14,7 5,870.3 5,339.5 9.9
Operating Result (w/o VWR) 1917 194.§ -1.6 883.3 754.9 17.0
‘Exceptionals . - - -50,3| - 65.4‘4 -231 _72_.3 - 267.3 -73.0 “+
EBIT . 141.4 129.4 9.3 9556 | 1 ,043.5 -8.4
Profit After Tax 113.6 8.5'0 337 _ 672.7 671.9 .01
Net Profit After Minorities 109.5 815 34.4 658.9 658.6 0.1
Earnings Per Share (EUR)} " [~ 0.57 0.43 326 - 345 347 -0.6
2 1 !’ .
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Merck KGaA Maintains Its High Level of Success in 2005

Merck Group sales from continuing operations for 2005 rose by 9.9% to EUR 5,870 million,
with all six divisions — led by Liquid Crystals and Ethicals — contributing to the positive growth.
Fourth-quarter sales were up by a robust 15% to EUR 1,535 million.

N The full-year operating result, also from continuing operations, rose 17% to EUR 883 million,

J surpassing the previous record high set in 2001. This figure includes an up-front licensing
payment of EUR 60 million from Takeda Pharmaceutical and EUR 10 million from Organon,
both of which were recorded in the third quarter. Another EUR 66 million is due to the fact
that goodwill can no Iongér be amortized.. Fourth-quarter operating result declined 1.6% to

/ ' EUR 192 million, mainly due to increased marketing and selling costs for Erbitux and much
higher investments in research and development costs by several divisions.

Return on sales (ROS: operating result/sales) for 2005 rose to 15.0% from 14.1% while
return on capital employed (ROCE) improved to 20.5% from 17.4%. For the quarter, ROS
was 12.5% versus 14.6% in the year-ago quarter and ROCE was 17.4% compared to 18.3%
in the fourth quarter of 2004. '

Major exceptional items during 2005 included a gain of EUR 139 million booked in the
second quarter on the sale of Merck's Electronic Chemicals business to BASF AG;aEUR 10
million charge in the third quarter o resolve a dispute with an Electronic Chemjcals customer;
and during the fourth quarter a EUR 10 million write down on assets and reé&ucturing costs
in connection with the acquisition of Covion and EUR 61 million in provisions for potential
claims for damages and the associated costs of the proceedings from a pricing case involving
Merck’s California subsidiary Dey, Inc.

Earnings before interest and tax (EBIT) in 2005 declined 8.4% to EUR 956 million from the
2004 figure of EUR 1,044 million, which was swollen by EUR 267 million in exceptional gains,
mainly from the sale of VWR International. Fourth-quarter EBIT rose 9.3% to EUR 141
million. '

Due to lower interest payments, the financial result for 2005 dropped 25% to just EUR -62
million. For the fourth quarter, the financial result fell 33% to only EUR -14 million. Thus, full-
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year profit before tax declined 7.0% to EUR ?93 million; fourth-quarter profit before tax rose *
17% to EUR 127 mitlion. ' i L
Merck's underiying tax rate dropped to 28.6"/;: for the full year from 32.4% in 2004, Despite
the' decline in EBIT, the excellent financial result and tax-rate put Merck’s 2005 bottom line -
slightly ahead of the record set in 2004. Merck was able to show a slight increase in full-year
profit after tax to EUR 673 million. Fourth-qdarter profit after tax jumped 34% to EUR 114
million. - S v o '

j
As a result of this good performance, Merckj'é Executive Board will propose at the Annual ‘
General Meeting of Shareholders o “June 30 that the company pay a dividend of 85 cents
per share. The dividend for 2004 was 80 cen‘ts plus a one-time bonus dividend of 20 cents
per share to reflect non-recurring exceptional ’Tgains of EUR 267 million, mainly from the sale
of VWR International. F

; . |
The number of Merck employees worldwide increased 0.9% to 29,133 as of December 31,

L

2005, compared to the previous year.

Highlights

|
|
r.

Merck’s sales of Erbitux grew steady throughr!:nut 2005, reaching EUR-65 million in the fourth
quarter and EUR 218 million for the full year. Merck has won marketing authorization in' 48
countries around the globe since this targbted cancer treatment was launched in the
European Union in mid-2004 for use again&t'colorectal cancer. -On December 21, 2005,
Swissmedic granted Merck marketing authorigation' for the additional’indication of head and . -
neck cancer: An opinfon by the Eu’ropean Me&icines"Agericy (EMEA) is expected in the near
future. ' j :
Merck's Oncology unit is part of the Ethicalé Division, which élong with the Generics and‘--‘
Consumer Health Carei(CHC)‘divisions, make up the Pharmaceuticals Business Sector. The:
sector's sales increased 13% to EUR 3,894 ;rnillion, accounting for two-thirds of total sales.
The Generics Division, the world’s third Iargest generics business, increased its full-year
sales by 13%. CHC annual sales rose 6.8% — double the industry average.

i
!
1

|
4 Page3of5
}
\
|




+

A

7

Investor Relations Information

'\ MERCK

Liquid Crystals sales Vin(':reased 27% to EUR 739 million in the year and jumped 53% to EUR
211 million in the fourth quarter, as demand for large-screen televisions accelerated. In order
to maintain its position as market leader in this dynamic field, Merck increased research and
development spénding by 53% to EUR 69 million-during 2005. For the full year, the division's
operating result rose 16% to.EUR 346 million. The fourth-quarter operating result soared 53%
to EUR 107 million as start-up costs for the new production facility in Darmstadt tapered off.
The: division's full-year ROS and ROCE were 46.8% and 50.3%, respectively, compared to
51.4% and 55.8% in 2004. In the fourth quarter, the division’s ROS and ROCE improved to
50.8% and 55.1%, respectively, from 50.7% and 49.0%. :

Liquid Crystals is part of Merck's Chemicals business sector, whose full-year sales improved
by 13% to EUR 1,900 million — about one-third of the Group's total sales. The other two
divisions are Pigments and Life Science and Analytics (LSA). Of special note, LSA’s full-year
operating resuilt jumped 41%.

Qutlook

While LCD monitors and notebooks remained the biggest market for liquid crystals in 2005,
the market for large-screen LCD televisions is the fastest growing. DisplaySearch, a leading
market research firm, forecasts an average annual grdwth rate of 10% through 2009 for the
LCD industry in general and more than 25% for the LCD-TV market. Merck assumes its
Liquid Crystal Division will mirror the growth of its customers in these industries.

With the anticipated approval of Erbitux for the. treatment of head and neck cancer in the
European Union, Merck sees sales of Erbitux cbntinuing to grow. Indeed, while the Generics
Division foresees stiff competition this year, Merck’s other five divisions should perform.above
their 2005 levels. '

Therefore, Merck assumes that the good business performance of the Group will continue
through 2007. For 2008, t.he company expects both sales and profit after tax — excluding
exceptional items — will increase by high single-digit rates. The tax rate, adjusted for
aexceptional items, is expected to be slightly less than 30%.
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Your Investor Relations Team: - - '
Sascha Becker Tel.: +49 6151 72-3706

Dr. Monika Buttkereit Tel.: +49 6151 72-2584 |
Susanne Zeichner  Tel.: +49 6151 72-3315

Forward-looking statements: ! :

This press release conltains forward-looking statements such as statements of future expectations or estimates of
expectations of Merck KGaA's future perfermance, growth, financial situation or results. These statements are
based on management’s current view and assumptions. Various known and unknown rlsks, uncertainties and
other factors may cause the company’s future performance, growth, financial situation or results to differ
materially from what is expressed or implied in such forward-looking statements.

Forward-looking statements are as of the date they are made. Notwithstanding any legal obligations, Merck KGaA

disclaims any intention or obligation to update or revise such forward looking statements, whether to reftect new
information or future events or circumstances or otherwise.
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Merck KGaA Receives EMEA Positive O'pinion for-Erbitux®
in Head and Neck Cancer Recomn:ending Approval in the EU

Darmstadt, Germany, Febfuafy 23, 2006 -EMérck KGaA ann'ounced today that it has
received a positive opinion from the Committee for Medicinal Products for Human Use
(CHMP), the scientific committee of the EMEA (European Medicines Agency), for its
application to extend the use of Erbitix® (cétuximab) to the treatment of head and neck
cancer. With this posmve opinion, the CHMP recommends the marketmg authorization of
Erbitux for this addmonal mducatuon by the Euro|pean Commission.

- . .
Erbitux is currently licensed in the Europeani Union for metastatic colorectal cancer after -
being first approved in Switzerland in December 2003. Since December 21, 2005, Erbitux is
approved' for the treatment of {ocally advénce!d squamous cell carcinoma of the head and
neck (SCCHN) in Switzerland. ' P S

t
!

When approved by the European Commissi%)n, Erbitux will be the first targeted cancer
therapy for the treatment of head and neck cancer in the EU. The license extension endorses
the use of Erbitux as a firstline treatment ;in combination with radiotherapy for 1oca||'y.
advanced squamous cell carcinoma of the head and neck.

L . i

“This is encouraging news for batien’ts who priesent to their physician for the first time with
locally advanced head and neck cancer, a;s five-year survival rates have traditionally
remained poor at around only 33 percent,” :said Elmar Schnee, Deputy Member of the
Executive Board, Business Sector Pharmaceut:icals, Merck KGaA. “This confirms the strong
and broad activity as well as combinability of Erbitux. We believe that Erbitux is one of the
most significant advances in the treatment of head and neck cancer in the fast 30 years. It
offers the potential for improved control and p:rolonged survival in this challenging disease.

; Page 10f 4
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We are confident that the clear survival benefit demonstrated by Erbitux in head and neck
cancer patients reinforces the potential of this medicine in 6ther cancer types.”

Today's CHMP decision marks an important milestone in the search for new therapies for
head and neck cancer as Erbitux when combined with radiotherapy has sho(Nn éigniﬂca;wt
survival improvements and control of locoregional spread of the tumor in patients with this
challenging and increasingly prevalent cancer _typé.Erbitux is an |9gG1 monoclonal antibody
that blocks the epidermal growth factor receptor (EGFR), which is responsible for‘ tumor
growth and spread in various different cancer types and is linked to poor prognosis. By
blocking the EGFR, Erbitux works on cancer cells in several ways to inhibit growth, invasion
and spread (melastases) of the tumor, repair to cancer cells and angiogenesis (blood supply
to the tumor). Erbitux enhances the effects of chemotherapy and radiotherapy.

~ The license application for locally advanced SCCHN is based on the resuits from an

international, Phase 1ll study of 424 patients, which showed that combining Erbitux with
radiotherapy signiﬁcanily prolonged median survival by 19.7 months (48.0 months vs. 29.3
months, respectively) and increased the median time until locoregional failure by 9.5 months
compared with radiotherapy alone (24.4 months vs. 14.9 months, respectively).’ These
statisticaily significant results are based on an analysis from an independent clinical review

committee.

Erbitux is also being studied as a first-line treatment for recurrent and/or metastatic SCCHN
in combination with platinum-based chemotherapy. In a Phase il study of 442 patients,

"Erbitux combined with standard chemotherapy (either cisplatin plus 5-fluorouracil or

carboplatin plus S-fluorouracil} is compared to chemotherapy alone. The primary endpoint is
overall survival. Recruitment of this study was recently completed.

Page 2 of 4
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Head and neck cancer ) 1 £ B

in' Europe alone, around 100,800 people are diagnosed Wi_th' head and neck cancer and
almost 40,000 die from the disease every yéar.2 Head and neck cancer.'is tﬁe sixth most
frequently occurring. ca‘nce.r worldwide.? Heaﬁ and neck cancer includes cancers of the
tongue, mouth, salivary glands, pharynx, larynx sinus, and other sites located in the head
and neck area. About 90 percent of head and'neck cancers are of the squamous cell varlety
and nearly all express EGFR, Which is crmcal for tumor growth.® Although there have been
significant improvements in chemotherapy and surgical techniques, .the disease is often
panicularly challenging to treat since most pétients present with advanced disease, have
secondary tumors and-suffer from other c:o-mo}.bidities.6

About Erbitux
ERBITUX® is a first-in-class and highly active IgG1 monoclonal antibody targeting the epldermal growth factor
receplor (EGFR). As a monoclonal antibedy, the mode of action of Erbitux is distinct fram standard non-selective
chemotherapy treatments in that it specifically targets and binds to the EGFR. This binding inhibits the activation
of the receptor and the subsequent signal-transduction pathway, which results in reducing both the invasion of -
normal tissues by tumor cells and the spread of tumors to new sites. I{ is also believed to inhibit the ability of tumor
cells to repair the damage caused by chemotherapy and radiotherapy and to inhibit the formation of new blood
vessels inside tumors, which appears to lead to an overall suppression of tumor growth. The most commonly
reported side effect with Erbitux is an acne-like skin rash that seems to be correlated with a good response to
therapy. In approximately five percent of patients, hypersensntwlty reactions may occur during treatment with
Erbitux; about half of these reactions are severe.

. b
Erbitux is also being investigated as monotherapy in metastatic and/or recurrent SCCHN, i.e. cancer that has
spread beyond the head and neck to other parts of the body or has progressed despite treatment with
chemotherap¥ In a phase |l study of 103 patients for whom prior chemotherapy failed, Erbitux monotherapy was
administered.” In this advanced patient population, Erbitux monotherapy demonstrated a median survival of 5.9
months compared to 3.4 months seen in a retrospective study of a comparable patient population.’

Erbitux has already obtained market authorization to treat colorectal cancer in 50 countries: Swilzerland, the US,
Mexico, Argentina, Chile, Iceland, Norway, the European Union, Peru, Australiz, Croatia, Israel, Bulgaria,
Panama, Guatemala, Colombia, Singapore, Hong Kong, Scuth Korea, Canada, Ecuador, Malaysia, the
Philippines, Taiwan, China, and tndia for the use in combination with irinotecan in patients with EGFR-expressing
mCRC who have failed prior irinotecan therapy. In the US, Argentina, Chile, Mexico, Pery, Singapore, Australia,
Panama, Colombia, Guatemala, Hong Kong, Canada, Ecuador, the Philippines and India Erbitux is also approved
for single agent use. !

In addition Erbitux in combination with radiotherapy has been approved for the treatment of locally advanced
squamous cell carcinoma of the head and neck (SCCHN} in Switzerland and Argentina. In Argentina Erbitux is
also approved 'as monotherapy in patients with recurrent and/or metastatic SCCHN who failed prior
chemotherapy. Merck- KGaA, Darmstadt, Germany, licensed the right to market Erbitux outside the US and
Canada from ImClone Systems Incorporated of New York in 1998. In Japan, Merck ‘KGaA has co-exclusive
marketing rights with ImClone Systems. \

References: i [
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AII Merck Press Releases are dlstnbuted by e-mail at the same hme they become available on the
Merck Website. Please go to http://www. subscnbe merck.de to reglster online, change your selection
or discontinue this service.

Merck is a global pharmaceutical and chemical company with sales of EUR 5.9 billion in 2005, a history thatl
began in 1668, and a future shaped by 29,133 employees In 54 countries. its success is characterized by
innovations from entrepreneurial employees. Merck's operating acliviies come under the umbrella of Merck
KGaA, in which the Merck family holds a 73% interest and free shareholders own the remaining 27%. The former
.S. subsidiary, Merck & Co., has been completely independent of the Merck Group since 1917,

Your Investor Relations Team;

Sascha Becker Tel.: +49 6151 72-3706
Dr. Monika Buttkereit Tel.. +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315°
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Merck KGaA Announces Takeover Offer for Schering AG g?}g =S
« Transaction to create a world-class pharmaceutlcals and chemicals compa“yf tr:_;
« Cash offer of EUR 77 per Schering share, representmg total eqmty value of '~

EUR 14.6 billion

Merck KGaA announced today its decision to make a public takeover offer to Schering AG
shareholders with the goal to combine the two companies and create a world-class

pharmaceuticals and chemicals.company with cbmbined pro-forma annual revenues of EUR
11.2 billion. | ' B |

i +

|
Merck will offer EUR 77 in cash for each Schenng share or ADS (American Deposrtary‘

Share) representing a total equnty value of EUR 14.6 billion. This offer prrce represents a

35% premium to the three-month average unaf‘fecied share pnce and 24% more than the
unaffected share prlce i

“This is an ideal combination for both companles " said Michael Roemer, Chairman of the
Executive Board of Merck KGaA. It provides both companies with the unique opportunity to
take a quantum leap and become more cgmpetltrve and continue to thrive in the
consolidating global pharmaceuticals industry.;We want to build on the complementary
strengths of both companies and we believe thet‘by combining'eur‘businesses we can'create
"a more competitive global platform for further sustamable and profitable growth, through

stronger resources and focus on R&D, through a larger and more balanced portfollo in key
therapeutrc areas and through increased geographrc reach.”

"We have informed Schering's CEO and the Chairrr{an of "its Supervisory Board of our
intention and hope the Management Board and ,the Superwsory Board will recommend that
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the shareholders accept our offer. Irrespective of the Management Board's recommendation,

the decision to accept our offer lies with the shareholders. We are confident that they will :
consider this offer, which represents full and immediate value, as attractive,” Michael Roemer
said.

E. Merck OHG intends to make EUR 1 billion mvestment _

Jon Baumhauer, Chairman of the Merck Family Councnl commented *We strongly support
this transaction. It is the right transaction at the right time as it builds on the achievements to
date and improves the growth prospects of both companies. E. Merck OHG intends to make
an equity contribution of EUR 1 billion.”

Increased scale and critical mass in ethical pharma business to compete

more effectively

With combined ethical pharmaceutical sales of EUR 5 6 billion in 2005 and a combined R&D
budget of EUR 1.3 billion, the combined company is expected to have greater resources to
more effectively compete while remaining focused on specialist markets. The combined
company's enhanced product pipeline will comprise more than
30 projects in clinicel development, 15 of which are in phase Il or filed. The increased R&D
budget and pipeline is expected to impl;ove the combined organization's probability of getting
products approved and enable them to reach the market faster. The companies together
would also have the sales reach to effectively launch these new products in the two biggest
markets in the world, the United States and Japan. Also, the new ethicals business will be a
more attractive development and commercialization pariner to more effectively compete for
attractive licensing opportunities.

Oncology will be the future growth-driver of the ethical pharma business

The comblnatlon will. brlng together two very complementary oncology businesses with
signifi cant near-term growth potential drlven by Merck’s highly successful Erbitux® franchise.
Future product launches from the combined company’s strong and inncvative oncology
. pipeline would benefit from the enhanced global sales and marketing plétform. Schering's
leading gynecclogy and andrology franchise, including Yasmin®, the leading oral
contraceptive worldwide, is expected to provide the combined ethical pharma bosiness with
consistent revenue growth and new product launches. The two companies together will also
have the opportunity to build a Central Nervous System franchise around Schering's flagship
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multiple sclerosis product Betaferon and the potenual Iaunch of Merck's promising Phase
1 product for Parkinson's disease patients, Sarizotan.

Strategy of focused diversification remains a competitive advantage .
Merck's successful business model of competing in both. pharma and- chemicals is .
strengthened by this combination. The Company’s continued emphasis on innovation in
niche/specialized markets combinéd with the commitment to continually invest in high-growth
opportunities, should position the combined businesses for sustainable growth. Fuelled by
the success of the Liquid Crystals business and a focused set of more stable cash-generating
businesses, the combined: business is expected to be able to invest in a promising ethical
pharmaceuticals pipeline that will provide future profits from Erbitux and other innovative
pharmaceuticals products. ‘

Significant value creation, EUR 500 million cost synergy potential

The combination is expected to be signiﬁcantly value enhancing because it gives the
opportunities for accelerated growth throufgh an enhanced global platform in R&D and
Marketing and Sales. In addition, based 5on initia! estimates Merck expects a synergy
potential of approximately EUR 500 million aénnually to be realized by 2009. -

Merck expects the transaction to have a positive impact on adjusted earnings per share
(before transaction related charges and one time restructuring costs). Based on 2005 results,
the transaction is accretive to pro-forma adjgsted EPS by more than 10% even without {aking
into account synergies. .
Strong flnanCIaI profile o
The tender- offer wilt be dnitially funded through emstlng Merck KGaA cash and. bridge .
fi nancmg facilities provided by Bear Stearns Deutsche Bank and Goldman Sachs. The total
cash con5|derat|0n of EUR 14. 6 billion will be refinanced through a combination of existing
Merck funds, debt and equity. The equity will be raised after the completion of the tender offer

_through a capital increase of EUR 0.5 billion to EUR 4.0 bllhon {based on 51% to 100% take-

up), as well as the EUR 1.0 billion equity contribution from the Merck Family. Mérck KGaA is
committed to retain its investment-grade rating and expects a rapid de-leveraging driven by
strong operatlng cash flow. In addltlon the Company will-carefully consider a compensation
of bond holders invested in Merck-Fmanz AG's 3.75% EUR 500 million bond in order to avoid
deferioration in their actual investment position.
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Offer Details .

The offer will be subject to customary conditions, including the receipt of antitrust clearances,
the absence of certain. material adverse changes and a minimum acceptance threshold of-
51% of Schering AG’s share ca'pital at the end of the acceptance period. The full details of
the conditions will be disclosed in {he offer document, which is expected to be published in
early April 2006 "

Merck is being'advised on the transaction by Bear Stearns, Deutsche Bank and Geoldman

.Sachs. The planned capital increase after the completion of the tender offer will be managed

by Goldman Sachs and Deutsche Bank.

Your Investor Relations Team:

Sascha Becker Tel.: +49 6151 72-3706 .
Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315

Important Information ' -

This is neither an offer to purchase nor a solicitation of an offer to sell shares or american depositary shares of
Schering Aktiengesellschaft. The terms and conditions of the offer will be published in the offer document onty
after the permission of the German Federal Financial Supervisory Authority (Bundesanstalt fOr
Finanzdienstléistungsaufsicht, BaFin) has been obtained. At the time of publication of.the offer document and
commencement of the tender offer, Merck Vierte Allgemeine Beteiligungsgesellschaft mbH will file a tender offer
statement with the SEC with respect to the takeover offer. Investors and holders of shares or american depositary
shares of Schering Aktiengesellschaft are strongly advised to read the tender offer statement and other relevant
documents regarding the takeover offer filed by Merck Vierte Allgemeine Betelligungsgesellschaft mbH with the
SEC when they become available because they will contain important information. Investors and holders of shares
or american depositary shares of Schering Aktiengesellschaft will be able to receive these documents, when they
become available, free of charge at the SEC's web site (httpi/fwww.sec.gov), or at the web site
http;!fww.merck.de.

This is not an offer of Merck KGaA's securities forsale in the United States. No such securities have been
registered under the U.S, Securities Act of 1933, as amended, and no such securities may be offered or-sold in
the United States absent registration or an exemption from registration. Any public offering of securities to be
made in the United States must be made by means of a prospectus that contains detailed information about the
issuer and management as well as financial statements.
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Possible purchases outside of the tender offer

Merck KGaA has obtained exemptive relief from the provisions of Rule 14e-5 under the U.S. Securities Exchange
Act of 1934, as amended, permitting it (or certain of its affiliates or financial institutions on its behalf) to make
purchases of shares of Schering Aktiengesellschaft outside of the offer from and after the first public
announcement of the offer until the end of the offer period, subject to certain conditions. Accordingly, to the extent
permissible under applicable securities laws and in accordance with normal German market practice, Merck
KGaA, or Its nominees, or its brokers (acting as agents) may from time to time make certain purchases of, or
arrangements to purchase, shares of Schering Aktiengesellschaft outside the United States, other than pursuant
to the offer, before or during the period in which the offer is open for acceptance. These purchases may occur
either in the open market at prevailing prices or in private transactions at negotiated prices. Any information about
such purchases will be disclosed as required by applicable securities laws.

Note regarding forward-locking statements

The information in this document may contain “forward-tocking statements.” Forward-looking statements may be
identified by words such as "expects”, "anticipates”, “intends”, “plans”, “believes”, “seeks”, “estimates”, "will® or
words of similar meaning and include, but are not limited to, statements about the expected future business of
Schering Aktiengesellschaft and of Merck KGaA resulting from and following the proposed transaction. These
statements are based on the current expectations of management of Merck KGaA, Merck Vierte Allgemeine
Beteiligungsgesellschaft mbH and E. Merck OHG, and are inherently subject to uncertainties and changes in
Y circumstances. Among the factors that could cause actual results to differ materially from those described in the
forward-looking statements are factors relating to satisfaction of the conditions to the proposed transaction, and
changes in global, political, econornic, business, competitive, market and regulatory forces. Merck KGaA, Merck
Vierte Allgemeine Betelligungsgesellschaft mbH and E, Merck OHG do not undertake any obligation to update the
forward-looking statements to reflect actual results, of any change in events, conditions, assumptions or other
factors.
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March 13, 2006
Merck KGaA: Karl-Ludwig Kley Named Executive Board Deputy Chairman

The Advisory Board of EMerck OHG has' named Dr. Karl-Ludwig Kley, 54, as deputy
chairman of the Merck KGaA Executive Board and general partner of E. Merck OHG,
effective September 1, 2006. The appointrhent is contingent on the termination of Kley's
current employment contract with Deutsche Lufthansa AG.

Kley will be responsible for the integration of Schering AG, Berlin. Merck‘énnbunced earlier
today its decision to make a public takeover of Schering, offering its shareholders EUR 77 in
cash per share. ,
Kley has been a member of the Executive Board at Deutsche Lufthansa AG since 1998 and a
member of the Supervisory Board of Merck KGaA as well as the Advisory Board of E. Merck
OHG since 2004. The latter company oversees the 73% stake the Merck family holds in
Merck KGaA, ? : '

“With his extensive background in the pharmaceuticals industry as well as his experience in
responsible positions at two leading German companies, Dr. Kley - unlike anyone else - is
well equipped fo create a major German phai‘maceuticals and chemicals company,” said Dr.
Frank Stangenberg-Haverkamp, chairman of the Advisory Board of E. Merck OHG. “We, in
conjunction with the Executive Board, agreed on Dr. Kley also because his participation on
the supervisory board guarantees the continLiation of the current successful course on which
Merck KGaA is proceeding.”

i
Before moving to Lufthansa, Kley .held various leadership positions at Bayer AG in
Leverkusen, Germany. There he led the pharma business's sales and marketing operations
in Africa, Asia and Latin America before takiipg over responsibility for corporate finance and
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Investor Relations Parmership limited by shares Executive Board: Michael Romer* (Chairman),
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investor relations. During his time at Bayer, he also spent eight years abroad, in Japan and
ltaly, : '

Kley completed his law degree in 1979 at the University of Munich and then went on to,
obtained a PhD. He is married and has a son.

The position of deputy chairman of the executive board has remained vacant since Dr.
Michael Roemer was named chairman of the board in November 2003.

. Your investor Relations Team:

Sascha Becker Tel.: +49 6151 72-3706
Dr. Monika Buttkereit Tel.. +49 6151 72-2584
Susanne Zeichner Tel.: +49 6151 72—331 5
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Schermg Aktlengesellschaft

ISIN DE00071 72009

!

Publication of the decision to make a takeover offer (Ubernahmeangebof)

pursuant to Section 10 Para. 1 of’ the German Securities Acquisition and
T:akeover Act (Wertpapiererwerbs- und Ubernahmegesetz, WpUG)

Bidder: : TR

i ' . 1
Merck Vierte Allgemeine Beteiligungsgesellschaft mbH
Frankfurter Stralke 250

64293 Darmstadt

Germany

Phone  +49 6151 72 2386

Fax: +49 6151 72:7707

Eij'—MaiI: steffen.mueller@merck.de -
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The offer document will be pubilshed on the internet at the web site:

' http /lwww.merck.de .‘ _ : <

‘ -
’ ' ‘ ' o ‘ » o
Information of the bidder: Merck Viertcl'a Allgemeine Beteiligungsgesellschaft mbH

Publication of the decision to make an offer pursuant to section 10 para.1in

c;onnection with section 34 of the German Securities Acquisition and Take-
ﬁver Act (Wertpapiererwerbs- und Ubernahmegesetz, WpUG)
|
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.Merck Vierte Allgemeine Beteiligungsgesellschaft mbH, Darmstadt; has decided

on March.13, 2006 to make an offer to the holders of shares and to the holders of
american depositary-shares of. Schering Aktiengesellschaft, Berlin, to acquire all
ordinary shares with no par value (auf den Inhaber lautende Stiickaktien) of
Schering Aktiengeselischaft (ISIN DE 0007172009) and all american depositary
shares of Schering Aktiengesellschaft, evidenced by american depositary re-
ceipts, (CUSIP 806585 20 4/ISIN US 8065852043) for EUR 77.00 per sh_aré or
american- depositary share, respectively, by way of a voluntary public takeover
offer (freiwilliges Gffentliches Ubernahmeangebot).

The bidder is a wholly owned subsidiary of Merck Kommanditgesellschaft auf Ak-
tien, Darmstadt.

The offer document will be published on the internet at the web site

“htip://www.merck.de after the German Federal Financial Supervisory Authority

(Bundesanstalt fiir Finanzdienstieistungsaufsicht, BaFin) has permitted its publi-

cation.

This is neither an offer to purchase nor a solicitation of an offer to sell shares or american de-
positary shares of Schering Aktiengesellschaft. The terms and conditions of the offer will be pub-

lished in the offer document only after the permission of the German Federal Financial Supervi-

sory Authority (Bundesanstalt ftir Finanzdienstleistungsaufsicht, BaFin) has been obtained. At
the time of publication of the offer document and commencement of the tender offer, Merck
Vierte Allgemeine Beteiligungsgesellschaft mbH will file a tender offer statement with the SEC
with respect to the takeover offer. Investors and holders of shares and american depositary

- shares of Schering Aktiengesellschaft are strongly advised to read the tender offer statement

and other relevant documents regarding the takeover offer filed by Merck Vierte Allgemeine Be-
feiligungsgesellschaft mbH with the SEC when they become available because they will contain
important information. Investors and holders of shares and american depositary shares of Scher-
ing Aktiengesellschaft will be able to receive these documents, when they become available, free
of charge at the SEC's web site (http://www.sec.gov), or at the web site http://www.merck.de.

'This is not an offer of Merck KGéA’s securities for sale in the United States. No such securities

have been registered.under the U.S. Securities Act of 1933, as amehded, and no such securities
may be offered or sold in the United States absent registration or an exemption from registration.
Any public offering of securities to be made in the United States must be made by means of a
prospectus that contains detailed information about the issuer and management as well as finan-
cial statements.

. Darmstadt, March 13, 2006

Merck Vierte Allgemeine _Beteiligungsges_ellséhaft mbH

Shares are listed on:

Official Market (Amtlicher Markt) in Frankfurt, Berlin-Bremen, Dusseldorf, Ham-
burg,-Munchen;

OTC Markets in Stuttgart, Hannover,
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asel, Genf, Ztirich, Switzerland
merican depositary shares are listed on the New York Stock Exchange, U.S.A.
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Merck KonimanditgesellsChéft aﬁf Aktien, Darmstadt, Gerniany

Ad hoc-Notification pursuant to Section 15 WpHG
i

i
Fmancmg of takeover offer for Schermg AG via credit facility; subsequent
capltal increase planned T

é)ur wholly owned subsidiary, Merck Vierte Beteiligungsgesellschaft mbH, Darm-
stadt, Germany has decided today to offer to all holders of shares and to all hold-
?rs of american depositary shares of Schering Aktiengesellschaft, Berlin, to ac-
quire all shares of Schering Aktiengesellschaft (ISIN DE 00071 72009) and ameri-
can depositary shares of Schering Aktiengesellschaft, evidenced by american
c:iepositary receipts (CUSIP 806585 20 4/ISIN US 8065852043), by a voluntary
public takeover offer. A respective notification thereof has been made according
t;o section 10 of the German Secu'rities Acquisition and Takeover Act (Wert-
paplererwerbs- und Ubemahmegesetz WpUG). Merck Kommanditgesellschaft
auf Aktien already holds 9,661,200 shares of Schering Aktiengesellschaft (4.98%
of the registered share capital).

“i’he liquid funds necessary for the offer are made available by a credit facility pro-
\)ided 'by Deutsche Bank AG, Bear, Stearns International Limited und Goldman
Sachs International. It is intended to syndicate this credit facility. Our general part-
ﬁer, E. Merck oHG, will make an equity contribution in the amount of 1 billion
Euro. Besides, it is planned that aftef completion of the public takeover, a portion
éf the funds provided by the bankisyndicate will be paid back with proceeds
r;aised in a capital increase conducted by us, and, potentially, a hybrid instrument.
The size of the capital increase, which presumably will take place in the 3" quar-
ter of this year, — inter alia — depends on the acceptance rate of the public take-
{;ver offer and will potentially range between 0.5 billion Euro and 4.0 billion Euro
(proceeds from the rights’ issue).

This is neither an offer to purchase nor a SO|ICltatIDn of an offer to sell shares or american de-
positary shares of Schering Aktiengesellschaft. The terms and conditions of the offer will be pub-
lished in the offer document only after the permission of the German Federal Financial Supervi-
sory Authority (Bundesanstalt fir Finanzdienstleistungsaufsicht, BaFin) has been obtained. At
the time of publication of the offer document and commencement of the tender.offer, Merck
Vlerte Allgemeine Beteiligungsgesellschaft mbH will file a tender offer statement with the SEC
with respect to the takeover offer. Investors and holders of shares and american depositary
shares of Schering Aktiengesellschaft are strongly advised to read the tender offer statement
and other relevant documents regarding the takeover offer filed by Merck Vierte Allgemeine Be-
telhgungsgesellschaﬂ mbH with the SEC when they become available because they will contain
important information. Investors and holders of shares and american depositary shares of Scher-

!
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ing Aktiengesellschaft will be able to receive these documents, when they become available, free
of charge at the SEC's web site (hitp.//www.sec.gov), or at the web site http://www.merck.de.

This is not an offer of Merck KGaA's securities for sale in the United States. No such securities
have been registered under the U.S. Securities Act of 1933, as amended, and no such securities
may be offered or sold in the United States absent registration or an exemption from registration.
Any public offering of securities to 'be made in the United States must be made by means of a
prospectus that contains detailed information about the issuer and management as well as finan-
cial statements.

Darmstadt, March 13, 2006

Merck Kommanditgesellschaft auf Aktien
Executive Board
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" March 17, 2006
|

. Merck KGaA Realigns Chemicals Business Sector

! Merck KGaA announced today that it has realigned its Chemicals Business Sector,
+ combining the divisions of Pigments and Life Science & Analytics (LSA), into one division to
" be called Performance & Life Science Chemicals. Liquid Crystals will remain a separate
division within the Chemicals Business Sector. The change is effective April 1, 2008.

i “In order to address the changes in the compietitive environment of specialty chemicals and to
*strengthen our Chemicals business, we are realigning the strategy of this business sector,”
| said Walter W. Zywottek, Merck Executive Board Member who assumed responsibility for the
EChemicals Business Sector on January 1. *However, the Merck Group’s long-term strategy of
\focused diversification, with the aim of creating a world-class chemicals and pharmaceuticals

icompany, remains firmly in place.”
!

;The customer bases of Merck's Pigments and LSA divisions are moving closer together and

;the Pigments and LSA divisions have duplic:ate management structures in many regions of
*‘the world, Zywottek explained.

!
jThis realignment will allow Merck to offer.customers a broader range of products and
services with “one-stop shopping” without neglecting special, application-oriented expertise.

|
1
:Your Investor Relations Team: ‘
Sascha Becker Tel.: +49 6151 72-3706|
:Dr. Monika Buitkereit Tel.: +49 6151 7’2-2584l

Susanne Zeichner  Tel.: +49 6151 72-3315
i
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March 24, 2006

‘Merck KGaA Will Not Increase Its Offer for Schering AG
Darmstadt, March 24, 2006 ~ Merck KGaA has announced today that it will not increase its

b . '

ioffer of EUR 77 per Schering share or ADS {American Depositary Receipt) announced on
! ’ . .
March 13, 2006. .

‘The Executive Board of Merck KGaA has reached the conclusion that a higher price per’
:Schering share is not justified in the view of Merck and has therefore decided not to pursue

¥

. the planned takeover of Schering. :
i A :

"We are still convmced that a comblnatlon would have been a good option for both
compames " said Mtchael Roemer, .Chairman of the Executive Board of Merck KGaA.

- Merck will continue to follow. its strategy of focussed diversification based on the two strong
pillars of pharmaceuticals‘and chemicals and will continue to assess all options to strengthen
!the Pharmaceuticals and Chemicals business sectors.

I ;

Important Information P -

ThIS is neither an offer to purchase nor a solicitation of an offer to sell shares or amerlcan depositary shares of
Schenng Aktlengeseltschaft The terms and conditions of the offer will be pubttshed in the offer document only after
the permission of the German Federal Financial  Supervisory Authority _(Bundesanstait  fdr
Frnanzdtensﬂelstungsaufstcht BaFin) has been oblamed At the time of publication of the offer document and
commencement of the tender offer, Merck Vierte Altgemelne Beteiligungsgeselischaft mbH will file a tender offer
statement with the SEC with respect to the takeover offer. Investors and holders of shares or american depositary
shares of Schering Aktiengesellschaft are strongly advised to read the tender offer statement and other relevant
documents regarding the takeaver offer filed by Merck Vierte Aligemeine Betelligungsgesellschaft mbH with the SEC
when they become available because they will contain important information. Investors and holders of .shares or
amencan depositary shares of Schering Aktiengesellschaft will be able to receive these documents, when they
become available, free of charge at the SEC’s web site (http:/fwww.sec.gov), or at the web site hitp:/Avww. merck.de.
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This is not an offer of Merck KGaA's securities for sale in the United States. No such securities have been registered
under the U.S. Securities Act of 1933, as amended, and ne such securities may be_ offered or sold in the United
States absent registration of an exemplion from registration. Any public offering of securities to be made in the United
States must ba made by means of a prospectus that contalns detailed information about the issuer and management
as well as financial statements.

Possible purchases outside of the tender offer

Merck KGaA has obtained exemptive relief from the provisions of Rule 14e-5 under the U.S. Securities Exchange Act
of 1934, as amended, permitting it {or certain of its affillates or financial institutions on its behalf) to make purchases
of shares of Schering Aktiengesellschaft outside of the offer from and afler the first _public announcement of the offer
until tHe end of the offer period, subject to certain ‘conditions. Accordingly, to the extent permissible under applicable
securities laws and in accordance with normal German market practice, Merck KGaA, or its nominees, or its brokers
(acting as agents} may from time to time make certain purchases of, or arrangements to purchase, shares of Schering
Akliengeselischaft outside the United States, other than pursuant to the offer, before or during the period in which the
offer is open for acceptance. These purchases may occur either in the open markel at prevailing prices or in private
transactions at negotiated prices. Any information about such purchases will be disclosed as required by applicable
securities laws.

Note regarding forward-looking statements

The information in this document may contain “forward-locking statements.” Forward-looking statements may be
identifled by words such as "expects”, "anticipates”, "intends”, “plans®, “belleves”, “seeks”, “estimates”, "will* or words
of similar meaning and include, but are not fimited to, statements about the expected future business of Schering
Aktiengesellschaft and of Merck KGaA resulting from and following the proposed transaction. These statements are
based on.the current expectations of management of Merck KGaA, Merck Vierte Allgemeine Beteiligungsgesellschaft
mbH and E. Merck OHG, and are inherently subject to uncertainties and changes in circumstances. Among the
faclors that could cause actual results to differ materially from those described in the forward-looking statements are
factors relating to satisfaction of the conditions to- the proposed transaction, and changes in global, political,
economic, business, competitive, market and regulatory forces. Merck KGaA, Merck Vierte Allgemeine
Beteiligungsgesellschaft mbH and E. Merck OHG do not undertake any obligation to update the forward-looking
statements to reflect actual results, or any change in events, conditions, assumptions or other factors.

Your lnvestor Relations Team:

- -

‘Sascha Becker .'+49 6151°72-3706

Dr. Monika Buttkereit Tel._: +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315
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Merck Kommanditgesellschaft auf Aktien, Darmstadt, Germany
Ad hoc-Notification pursuant to Section 15 WpHG

Merck KGaA: Merck KGaA Wlll Not Increase Its Offer for Schermg
AG

: Darlmstadt, Maich 24, 2006 - Merck KGaA has announced today that it

will not increase its offer of EUR 77 per Schering share or ADS:
(American Depositary Receipt) announced on March 13, 2006.

The Executive Board of Merck KGaA has reached the conclusion that a
higher price per Schering share is not justified in the view of Merck and
has therefore decided not to pursue the planned takeover of Schering.

1

Important Information

This is neither an offer to purchase nor a solicitation of an offer to sell shares or
american depositary shares of Schering Aktiengesellschafl. The terms and conditions
of the offer will be published in the offer document only after the permission of the
German  Federal Financial  Supervisory  Authority  {Bundesanstalt’ fir
Finanzdienstleistungsaufsicht, BaFin) has been obtained. At the time of publication of
the offer document and commencement of the tender offer, Merck Vierte Allgemeine
Beteiligungsgesellschafi mbH will file a tender offer statement with the SEC with
respect to the takeover offer. investors and holders of shares or american depositary
shares of Schering Aktiengesellschaft are strongly advised to read the tender offer
statement and other relevant documents regarding the takeover offer filed by Merck
Vierte Allgemeine Beteiligungsgesellschaft mbH with the SEC when they become
available because they will contain important information. Investors and holders of
shares or american depositary shares of Schering Aktiengesellschaft will be able to
receive these documents, when they become available, free of charge at the SEC’s
web site (http:/fwww_sec.gov), or at the web site hitp:/fwww merck.de.

This is not an offer of Merck KGaA's securities for sale in the United States. No such
securities have been registered under the U.S. Securities Act of 1933, as amended,
and no such securities may be offered or soid in the United States absent registration
or an exemption from registration. Any public offering of securities to be made in the
United States must be made by means of a prospectus’that contains detailed
information about the issuer and management as well as financial statements.

Possible purchases outside of the tender offer

Merck KGaA has obtained exemptive relief from the provisions of Rule 14e-5 under
the U.S. Securities Exchange Act of 1934, as amended, permitting it (or certain of its
affiliates or financial institutions on its behalf) to make purchases of shares of Schering
Aktiengesellschaft outside of the offer from and after the first public announcement of
the offer until the end of the offer period, subject to certain conditions. Accordingly, to
the extent permissible under applicable securities laws and in accordance with normal
German market practice, Merck KGaA, or its nominees, or ils brokers (acting as
agents) may from time to time make certain purchases of, or arrangements to
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purchase, shares of Schering Aktiengesellschaft outside the United States, other than
pursuant to the offer, before or during the period in which the offer is open for
acceptance. These purchases may occur either in the open market at prevailing prices
or in private transactions at negotiated prices. Any information about such purchases
will be d!sclosed as required by appllcable secuntles |aws

Note regardmg forward-loocking statements

The information in this document may contain “forward-looking statements.” Forward-
locking statements may be identified by words such as “expects’, “anticipates”,

“intends”, “plans”, “believes’, “seeks”, “estimates”, “will" or words of similar meaning
and include, but are not limited to, statements about the expected future business of
Schering Aktiengesellschaft and of Merck KGaA resulting from and following the
proposed transaction. These stalements are based on the current expeciations of
management of Merck KGaA, Merck Vierte Allgemeine Beteiligungsgeselischaft mbH
and E.' Merck OHG, and are inherently subject to uncertainties and changes in
circumstances. Among the factors that could cause actual results to differ materially
from those- described in the forward-looking statements are factors relating to
satisfaction of the conditions to the proposed transaction, and changes in global,
political, economic, business, competitive, market and regulatory forces. Merck KGaA,
Merck Vierte Aligemeine Beteiligungsgesellschaft mbH and E. Merck OHG do not

. undertake any obligation to update the forward-looking statements to reflect actual

results, or any change in events, conditions, assumptions or other factors,

Darmstadt, March 24, 2006
Merck Kommanditgesellschaft auf Aktien

Executive Board
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March 28; 2006 °
 Merck KGaA Acquires Agribiotics Holdings Inc.
Strategic investment in technologies for crop gnhancement

‘ Darmstadt, Maréh 28, 2006 - Merck KGaA announced today that its Canadian affiliate

o

Nitragin Holding Inc. has acquired 100 percent of the shares pf the crop bioscience company :
! Agribiotics Holdings Inc. for approximately EUR 20 million on a cash and debt free basis to

)

|

1

i gain full access to crop enhancing technologies used in agriculture.
| .

!

|

!

' Agribiotics, located in Cambridge, On_tario,i is a Canadian developer and manufacturer of
; legume inoculants, bacteria naturally occurring in soil that enhance legume crop vigor and
iyield by facilitating nitrogen absorption through the plant's root system. Most recently,
 Agribiotics expanded its technology portfolio to include novel, patented crop enhancing

| technologies for use with legumes as well as non-legume crops.

i N
! Nitragin, the crop bioscience arm of Merck KGaA's Performance & Life Science Chemicals
iDivision, has been commercializing plant health-promoting products since 2004 and
| established a global leadership position’ in this fast-emerging market. Through this

LWy

- acquisition, the company will secure exclusive rights to several crop-enhancing technologies

1 and their applications.
i

i“This acquisition fits well in our Life Science portfolio. It expands our successful line of
linnovative crop growth enhancers and provides our agricultural customers with a natural
| alternative to the traditionally used chemicals,” commented Walter Galinat, Head of the global

! Performance & Life Science Chemicals Divis}on.
| R
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About Nitragin

Nitragin was founded in 1898 after a Milwaukee entrepreneur purchased rights to a
commercial process for the production of nitrogen-fixing rhizobia. The business remained
privately owned until 1982. Merck KGaA, Darmstadt, Germany purchased the business in
1991. Now headquartered in Milwaukee, Wisconsin, Nitragin Holding Inc. is committed to
advancing yield-enhancing technologies and making these products available to growers.

About Agribiotics

Agribiotics Holdings Inc. is a Canadian company that develops, produces and
commercializes inoculant products for the agricultural industry. The company operates via
three legal entities, all fully owned by Agribiotics MHoldings Inc. With its main focus on
innovative technology development, Agribio{ics also commercializes legume inoculants in the

Canadian and US market. The company is located in Cambridge, Ontario.

Your Investor Relations Team:

Sascha Becker Tel.: +49 6151 72-3706
Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315
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1

Merck KGaA Receives EMEA Approval for Erbitux® in Head and Neck

|

Erbitux approiral‘ir'\ European Union heralds hope for head and neck cancer patients

Merck KGaA- announced today that ‘the European Commission has granted marketlng
authorlzatlon to extend the use of the targeted cancer therapy Erbitux® (cetuximab), i
comblnatron with radiotherapy, for the treatment of patients with locally advanced squamous
cell carcinoma of the head and neck (SCCHN). Erbitux will be available for the treatment of
head and neck cancer in all 25 member states of the European Union as well as Iceland and
Norway in accordance with local legal regulations. Erbitux is already licensed in 53 countries
for metastatic colorectal cancer after failure of irinotecan-based chemotherapy. ‘
'Erbitux is the first targeted cancer therapy to be approved for the treatment of SCCHN and
prowdes a much-needed new treatment optlon for this challenging and increasingly prevalent
cancer type The new indication granted by the European Medicines Agency (EMEA)
approves 'Erbitux for use in combination with radiotherapy for locally advanced SCCHN, i.e.
cancer that has not yet spread to other parts of the body S

Ll'he marketing authorization is based on results of an international, randomized phase Il
'study of 424 patients. For patients treated with Erbitux combined with radiotherapy, median
survival significantly improved by nearly 20 months (48.0 months versus 29.3 months} and
Tthe duration ‘of locoregional control (ie time from treatment start to spread of the tumor
lbeyond the head and neck) improved by 9.5 months (24.4 versus 14.8 months) compared to
radiotherapy alone.’ :

] .
' S * '

Ly - '
P
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“Erbitux takes head and neck cancer treatment an enormous step forward, providing more

_patients with the potential for a long-term benefit or cure. We are conscious that these results

open a new era in the management of locally advanced SCCHN," said Dr. Wolfgang Wein,
Merck Senior Vice President Global Oncology Commercialization. “The approval.of Erbitux
across the EU for a second indication is a continuation of our commitment to ongoing
research in the oncology field, with the aim of improving the health and quality of life for
cancer patients.” .

“Head and neck cancer is an extremely challenging cancer type, with five-year survival rates
typically low. The approval of Erbitux to treat head and neck cancer represents a major
advancement to addressing an escalating .unmet medical need,” said Dr. James Bonner,

- M.D., University of Alabama, principal investigator for the study. “Erbitux offers the potential

for improved control and extended survival even in severe disease.”

The most commonly reported side effect with Erbitux is an acne-like skin rash' which is
generally manageable®® and has been associated with a good response to therapy in a
number of tumor types.* Erbitux does not significantly increase typical radiotherapy related
side effects, in particular mucositis, in the treatment of locally advanced squamous cell
carcinoma of the head and neck.

Erbitux was granted approval by SwissMedic in December 2005 for use in combination with
ra_diothérapy in the treatment of patients with previously untreated advanced SCCHN. On
March 1, 2006, the FDA approved Erbitux for use in combination with radiotherapy for the
treatment of-locally or regionally advénc_:ed SCCHN and as a single agent in recurrent or

‘metastatic SCCHN where prior platinum-based chemotherapy has faited.® In Argentina,

Erbitux is also approved as a.single agent and in combination with radiotherapy. Erbitux
continues to be studied as a first-ine treatment in combination with platinum-based
chemotheraby in fecurrent or metastatic head and neck cancer (the EXTREME study}).

Head and neck cancer

Every year in Europe, around 100,800 people are diagnosed with head and neck cancer and
almost 40,000 die from the disease.® Head and neck cancer is the sixth-most frequently
occurring cancer worldwide.” Head and neck cancer includes cancers of the tongue, mouth,
salivary glands, pharynx, larynx, sinus, and other sites located in the head and neck area.
About 90 percent of head and neck cancers are of the squamous cell.variety® and more than

. Page2ofa
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90 percent of these express EGFR, which is critical for tumor growth.? Although there have
been sligniﬁcant improvements in chemotherapy and surgical techniques, the disease is often
particularly challenging to treat since most patients present with advanced disease, have
secondary tumors and-suffer from other co-r;norbildities.10 :

About Erbitux |

ERBITUX® is a first-in-class and highly active IgG1 monoclonal antibody targeting the epidermal growth factor
receptor (EGFR). As a monoclonal antibody, the mode of action of Erbitux is distinct from standard non-selective
chemotherapy treatments in that it specifically targets and binds to the EGFR. This binding inhibits the activation
of the receplor and the subsequent signal-transduction pathway, which results in reducing both the invasion of
normal tissues by tumor cells and the spread of tumors to new sites. it Is also believed to inhibit the ability of tumor
cells to repair the damage caused by chemotherapy and radiotherapy and to inhibit the formation of new blood
i vessels inside tumors, which appears to lead to an overall suppression of tumor-growth. The most commonly

reported side effect with Erbitux [s an acne-like skin rash that seems to be correlated with a good response to
therapy. In approximately five percent of patients, -hypersensitivity reactions may occur during treatment with
Erbitux; about half of these reactions are severe.

Erbitux has already obtained market authorization to treat colorectal cancer in 53 countries: Switzerland, the US,
i Mexico, Argentina, Chile, lceland, Norway, the European Union, Peru, Australia, Croatia, Israel, Bulgaria,
1 Panama, Guatemala, Colombia, Singapore, Hong Kong, South Korea, Canada, Ecuador, Malaysia, the
| Philippines, Taiwan, China, India, Lebanon, Venezuela and Nicaragua for the use in combination with irinotecan in
1 patients with EGFR-expressing mCRC who have failed prior irinotecan therapy. In the US, Argentina, Chile,

Mexico, Peru, Singapore, Australia, Panama, Colombia, Guatemala, Hong Kong, Canada, Ecuador, the
| Philippines, Lebanon, Venszuela and Nicaragua Erbitux Is also approved for single-agent use,

| In addition, Erbitux in combination with radiotherapy has been approved for the treatment of locally advanced
" squamous cell carcinoma of the head and neck (SCCHN) in Switzerland, Argentina and Colombia. In Argentina
. Erbitux is also approved as monotherapy in patients with recurrent andfor metastatic SCCHN who failed prior
| chemotherapy. In March 2006, FDA granted approval for both indications in the U.S.

} Merck KGaA, Darmstadt, Germany, licensed the right to market Erbitux outside the US and Canada from !mClone

ISystems Incorporated of New York in 1998. In Japan, Merck KGaA has co-exclusive marketing rights with ImClone
: Systems, .

| Extensive background ihforrnation, pictures and illustrations for Erbitux are available at:
‘}http:liwww.media-hiqh!iohts.merck.de :

;Your Investor Relations Team; ,
tSascha Becker Tel.: +49 6151 72-3706
'DOr. Monika Buttkereit Tel.: +49 6151 72-2584
'Susanne Zeichner  Tel.: +49 6151 72-3315
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April 27, 2006
Q1/2006: Merck KGaA Profit After Tax Jumps 51% to EUR 184 Million

! , . f
|

Sales increase 16% to EUR 1.6 billion with all divisions contributing
Liquid Crystals sales rise 60% to EUR 233 million

« Erbitux® sales continue to grow, reaching EUR 74 million in Q1

. Merck raises outlook, sees double-digit growth in 2006 sales and operating resutt
!

|

Key Figures:

\

!Merck ‘Group {Mio EUR)’ Q1/2006°| Q1/2005 | (+/- %) o
| . [ - . . '

1 Sales” 1,576.5 | 1,359.2 16.0

| Operating Result 288.4 198.1| 456

iExceptionals o -194) ¢ =17 |- -

'EBIT 269.0 1964 36.9

‘Profit After Tax . 1844 1219 513

iNet Profit After Minorities . 180.8 119.6 51.2

IEarnings Per Share (EUR} |  0.95 0.63] 508

*As of 2006 certain customer rebates are reported as reductions in sales revenues,
Figures for 2005 are adjusted accordingly.

NV Sy —

|
i
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Q1/2006: Merck Profit After Tax Jumps 51% to EUR 184 Million

Merck Group sales rose by 16% to EUR 1,576 million in the first quarter, with all five divisions

- again led by Liquid Crystals and Ethicals — making positive contributions to this growth,

The Group's operating. result jumped 46% to EUR 288 million from EUR 198 million. This
increase was due entirely to the good business development of the company. Return on
sales (ROS: operating result/sales) increased to 18.3% from 14.6% while return on capital
employed (ROCE) rose to 25.9% from 18.4%.

As was widely reported in the media, on March 13 Merck made a public offer for Schering AG
of EUR 77 per share, representing a total equity value of EUR 14.6 billion, with the goal of
combining thé two companies and creating a world-class pharmaceutical and chemical
company. Ten days later, Bayer offered EUR 86 per share to Schering investors. Merck
announced on March 24 that it would not increase its offer as it did not believe that offering a
price of EUR 86 or more per share was justified.

The EUR 19 million in fees associated with Merck’s efforts to buy Schering were accrued as
an exceptional item during the first quarter. It should be noted that Merck stifl owns 9,661,200
shares of Schering, or nearly 5% of its total shares, which were purchased on the open
market prior to March 13 at an average price of EUR 57.50 per share.

Merck's first-quarter earnings before interest and tax (EBIT) increased 37% to
EUR 269 million from the year-ago figure of EUR 186 million. Merck’'s financial result
continued to improve, from EUR —12 million in the year-ago quarter to EUR — 11 miillion in the
first quarter of 2006. . ’

Profit before tax rose 45% to EUR 258 million from EUR 178 million the year before. The

underlying tax rate dropped to 28% compared to 31% in the year-ago quarter. Thus, profit
after tax increased significantly, by 51%, to EUR 184 million from EUR 122 million.

The number of Merck employees worldwide increased 1.7% to 29,624 as of March 31, 2008,
compared to the number on March 31, 2005.

Page 2 of §
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Highlights

For the first btimhe, Merck's quarterly Pharmaceutical saies surpassed the EUR 1 billion
threshold — rising 15% to EUR 1,008 million in the first quarter from EUR 879 million in the
year-ago quarter. '

Erbitux® sales in the first quarter continued to climb, reaching EUR 74 million, a 14% i_ncrease

compared to sales of EUR 65 million in the founh quarter of 2005. Merck launched Erbitux in

the European Union in July 2004 for the treatment of cc_}lorectal cancer and now has

marketing authorization for it in 53 countries around the world, with India, Lebanon,
. Nicaragua and Venezuela joining the list during the first quarter. Erbitux reached another
" milestone on March 29, when it was approved in the European Union for the treatment of

locally.advanced squamous cell carcinoma of the head and neck.

Sales by the Chemicals business sector increased 29% to EUR 560 million in the first
quarter, driven by Merck's strong performance with key customers. The Life Science &

Analytics and.Pigments divisions have been combined to utilize new opportunities in existing
markets and to maximize the global effectiveness of Merck's Chemicals business sector. The

new division is named Performance & Life Science Chemicals

: Sales by the Liquid Crystals division increased 60% to EUR 233 million in the first quarter
compared to the year-ago quarter as demand for big-screen .CD-TVs spread to the United

States and China. The division’s first quarter operating result improved by 79% to EUR 122
\ million. ROS rose to 52.4% from 46.8% in the year-ago quarter. ROCE improved to 58.5%
* from 43.5%.

|

i
b
f
t Demand for LCDs will continue to increase, and Merck expects its Liquid Crystals division’s
| sales growth will be similar to the growth of display surface area.
E )
Wlth the approval in the European Union of Erbitux for-the additional indication of treating
. head and neck cancer afid similar approvals expected to follow throughout the world, sales of
i Erbitux should continue to grow.

Page 3 0f§
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Based on the good start in the year by all divisions, the factors listed above and the expected
continuation of the current world economic development Merck is upgradmg its gundance for
the full year. The company now is conf“dent that its sales and operatlng result for 2006 will
increase at a double—dlglt rate.

Your investor Relations Team:

Sascha Becker  Tel.: +49 8151 72-3706
Dr. Monika Buttkereit Tel.. +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315

Forward-looking statements:

This press release contains forwardooking statements such as statements of future expectations or estimates of
expectations of Merck KGaA's future performance, growth, financial situation or results. These statements are
based on management’s current view and assumptions. Various known and unknown risks, uncertainties and
other factors may cause the company’s future performance, growth, financial situation or results to differ
materially from what is expressed or implied in such forward-looking statements.

Forward-looking statements are as of the date they are made. Notwithstanding any legal obligations, Merck KGaA

disclaims any intention or obligation to update or revise such forward looking statements, whether to reflect new
information or future events or circumstances or otherwise.
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Merck KGaA Announces Proposed Supervisory Board Changes
Shange on the Board of Partners of E. Merck OHG Also Announced

The regularly scheduled election of the 12 members of the Supervisory Board of Merck KGaA .
will be held at the company's up-coming Annual General Meeting on June 30. The four

L

| representatives of the limited-liability shareholders are elected at the Annual General Meeting .
and two members are delegated. The six employee representative members have already
been elected in a separate procedure specified for this purpose.

f

F!’eter Zuehlsdorff and Dr. Karl-Ludwig Kley, who will assume the position of Vice Chairman of
the Executive Board of Merck KGaA on September 1,.2006, are not available for re-election.
The Supervisory Board proposes to the Annual General Meeting that these members be
replaced by Professor Dr. Dr. h.c. Rolf Krebs and Professor Dr. Theo Siegert. Dr. Arend

o ‘ Oetker and the Chairman of the Superwsory Board,- Professor Dr Wilhelm Simson, are.
avallable for re-election. The delegated members who represent the Merck family, are Jon
Baumhauer and‘Atbrecht Merck. | )

As of September 1, Professor Dr. Theo Siegert wrtl also become a member of the Board of,

s

: Partners of E. Merck OHG, succeeding Dr. Karl -Ludwig Kley in this capacity.

"We are very pleased that Professor Krebs and Professor Siegert have agreed to stand for
election to the Supervisory Board. Based on their extensive corporate experience with
Boehrlnger Ingelheim and Haniel — both of whlch like Merck, are family-owned compames
W|th a long-term-focus - they will be able to advise and support the successful efforts .of
Merck " said Jon. Baumhauer Chairman of the Board of Management of E. Merck OHG and
Chalrmah of the Farmly Board. "At the same time, | .would like to cordially thank Peter
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Zuehlsdorff for his ‘many years of service to the Supervisory Board, to wﬁich he belonged

since the formation of Merck KGaA until the end of last year, and which he chaired in 2004 -
and 2005."

Professor Krebs (66) has been a member of the Board of Partners of E. Merck OHG since
July 1, 2005, Until the end of 2003, he was Managing Partner of C.H. Boehringer Sohn and
Chairman of the Board of Managing Directors of Boehringer Ingelheim GmbH. During his
active years of employment, he represented the pharmaceutical industry in many capacities
including as a Member of the Board of the éerman Association of Research-Based
Pharmaceutical Companies (VFA) and as President of the European Federation of
Pharmaceutical Industries and Associations (EFPIA) and the International Federation of
Pharmaceutical Manufacturers and Associations {IFPMA).

Professor Siegert (59) had a career spanning more than 30 years with Franz Haniel & Cie.
GmbH, where until the end of 2005 he held various executive management positions, most
recently as Chairman of the Managing Board. He holds other offices as well, including
Chairman of the Foundation Council of the *Stiftung Marktwirtschaft” as well as Honorary
Professor focusing on Value-Oriented Company Managément at the Ludwig Maximilians
University in Munich.

Employee representative members of the Supervisory Board have already been elected. At
the conclusion of the Annual General Meeting on June 36, the following persons will belong
to the Supervisory Board: works council members Flavio Battisti, Claudia Flauaus and
Michael Fletterich; Dr. Daniele Bruns, representing the Senior Executives' Committee; and
Kiaus Brauer and Osman Ulusoy from the iG BCE (German Mining, Chemical and Energy
Industrial Union). ' .

The 'Bbard of Partners of E. Merck OHG is compérable to the Supervi;ory Board of an AG
(German stock corporation). This Board consists of the family members Jon Baumhauer,
Karl-Heinrich Kraft, Albrecht Merck, Dr. Norbert Schweickert and Dr. Frank Stangenberg-
Haverkamp, and the external members Dr. Karl-Ludwig Kley (until August 31, 2006),
Professor Dr. Rolf Krebs, Dr. Arend Oetker, Professor Dr. Theo Siegert (as of September 1,
2006) and Professor Dr. Wilhelm Simson. Chairman of the Board of Partners is Dr. Frank
Stangenberg-Haverkamp (57).

Page 2 of 3
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May 29, 2006

:Merck KGaA Annbunces Executive Board Change

Dr. Jan Sombroek to retire, Dr. Karl-Ludwig Kley will assume his duties

E :

Dr. Jan Sombroek, Member of the Executive Board of Merck KGaA and personally liable
general partner, will retire at the end of 2006.

Pr. Sombroek (59) has been a Member of the Executive Board since 1997. He is currently
responsible for the Group-wide Human Resources and Information Services functions as well
és for the Pharmaceutical and Chemicals businesses in Latin America, India, Indonesia,
Pakistan, the Philippines, Thailand and Vietnam. Externally, he is chairman of the Trade
Association of Southern Hesse and treasurer of the German Chemical Society (GDCh). After
earning a doctorate in Chemistry at the University of Cologne, Sombroek began his career
with Merck in 1975 as the head of a laboratory in Medicinal Chemistry. In 1983, he was
appointed Head of Cardiovascular within Medicinal Chemistry and in 1890 he took over the
(eadership of Medicinal Chemistry. After a research sabbatical at the National Institutes of
Health (NIH) in Bethesda, Maryland, he ireturned to Darmstadt to become Head of
Pharmaceutical Project Ménagement and Head of Preclinical Research and Development in

1993, ’
o

Dr. Michael Romer, Chairman of the Executive Board, who made the announcement at a
iglobal corporate meeting of Merck senior exécutives, emphasized the high esteem in which
br. Sombroek is held and the close personal ties they share, having “traveled together down
fthe same long road” that began with devélopment work on the successful beta-blocker

_ bisoprolol and will end after ten years together on the Executive Board.

+
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Dr. Karl-Ludwig Kley, Vice Chairman of the Executive Board and personally liable general
partner at Merck as of September 1, will take over Dr. Sombroek's responsibilitieé on Jar{uary
1, 2007. '

Elmar Schnee, Deputy Member of the Executive Board since November 2005 with
responsibility for the Pharmaceuticals business sector, will become a full Member of the
Executive Board and personally liable general partner as of July 1, 2006.

Your Investor Relations Team:

Sascha Becker Tel.: +49 6151 72-3706
Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315
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" June 6, 2006

‘Merck KGaA: Erbitux (cetuximab) Continues to Deliver Its Promise
i Merck KGaA releases wealth of new Erbitux {cetuximab) data at ASCO Meeting

‘Data presented at the 42"“' Annual Meeting of the Amerlcan Society of Clinical Oncology
(ASCO) from a clinical trial involving 1,147 patients whose metastatrc colorectal cancer
=(mCRC) has failed prior mnotecan hased treatment show that targeted cancer therapy,
‘Erbitux® (cetuximab) plus mnotecan demonstrated a median survival of 9.2 months.’ These
'results clearly confirm in more than 1,000 patlents the efficacy and safety of Erbitux plus
mnotecan in pretreated patients and prowdes further evidence that Erbitux is delivering on its
|prom|se ' '

“We are extremely encouraged by the results reported here said Professor:rtansjochen

Wllke Kliniken Essen Mitte, Essen Germany, lead lnvestrgator of the study. “Treating

: patlente‘whese disease is no longer responding to standard ch_emotheraples is a challenge

for physicians. Erbitux plus irinotecan is proving a highly effective treatment for these patients
and has been established as a standard. of care in patients failing prior irinolecan-based
Itherapy.” . o :

| .
The study, known as MABEL*, was conducted in 197 centers across eight European
icountries, and evaluated progression-free survival rates in patients with mCRC whose

" disease had failed prior irinotecan-based 'therapy. Patients were treated with Erbitux
_pombined with irinotecan. The progressien-free survival rate was 61 percent at

12 weeks and 34 percent at 24 weeks, clearly confirming the efficacy of this treatment option
L ,

seen in previous studies.

I

* Monoclonal Antibody Erbitux in a European Pre-License Study
|
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In addition, preliminary findings from a cliniéal trial of Erbitux and chemotherapy in previously
untreated patients with mCRC were reported by Alan Venook, M.D., Professor of Medicine,
University of California, San Francisco on behalf of the CALGB®. Patients with untreated
mCRC were enrolled in the study and randomized to receive either chemotherapy
(randomized between irinotecan/5FU/LV [FOLFIRI] or oxaliplatin/SFU/LV '[FOLFOX]) or
chemotherapy plus Erbitux. The study, CALGB 80203, was initiated in 2004 and was
originally plénf;ed to recruit approximately 2,200 patients. Enrollment was closed after accrual

e

.of 238 patients due to an evolving standard of care in the first-line treatment of mCRC. The
primary endpoint of the study was overall survival and secondary endpoints included
response rate, progression free survival and toxicity. As the study was closed prematurely, it
is not powered for statisticél analysis of progression-free and overall survival, and
conclusions are impossible o reach. However, response rate among patients treated with the
combination of Erbitux and chemotherapy was significantly higher than that for patients
treated‘ with chemotherapy alone (52 percent versus 38 percent, respectively, p=0.029).2

N

Investigation of an alternative dosing schedule for Erbitux

Further data presented at the ASCO Annual Meeting show that administration of Erbitux
every second week (rather than the current standard weekly dosing} could be an alternative
dosing schedute for patiénts.3 It could be demonstrated that Erbitux administered at 500 ‘
mg';lm2 every second week provided similar pharmacokinetic results compared to the current
weekly standard dosing regimen of 250 mg/m?. This result is of great importance, because it

provides the patients and oncologists with fiexible dosing convenience.

% The Cancer and Leukemia Group B

\ ’ Page 2 of §
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Erbitux phase lll studies will continue as planned

Also presented at the conference are early results from several international phase I clinical

trials involving over 4,000 patients revealing that the independent Data Safety Monitoring
Boards (DSMB) recommended that the Erbitux trials could continue.*” These phase !|
clinical trials J'are in challenging cancer types, including mCRC, squamous cell carcinoma of

the head and.neck (SCCHN) and non-small cell lung cancer (NSCLC).*?

Two large phase |ll studies are being conducted in mCRC: EPIC®* (examtnin'g the use of
Erbitux in combination with irinotecan after tailure of oxaliplatin-based chemotherapy in 1 30t
patients) and CRYSTAL®?® (investlgatlng Erbitux with irinotecan in 1,221 patlents as a first-
line treatment) These results allow for the contmuatlon of the phase Ill studles tnvestlgatmg
and burldlng=on the aiready exceptlonal phase’ |l studies that consnstently showed high
response rates up to-81 percent in the first-line treatment of mCRC. This has allowed nearty
one in four patlents to have their prewously moperable metastases that have spread to their
liver removed by sur_gery.a' %98 far, the (;nly approach in mCRC with the hope for cure is

surgical removal of metastases mainly found In the liver.""*?

The phase Il EXTREME trial®® is investigating -the firstline treatment. of Erbitux in
combination . with , chemotherapy (cisplatin plus 5-FU of'carboplatin plus 5-FU)
442 patients with recurrent and/or metastatic SCCHN.

H ' ’ ,

The phase III FLEX studyF 7 is examining the survwal benefits of first-line use of Erbltux with
_chemotherapy (msplatln ah'd_ wnoreiblne) . Versus chemotherapy alone .in
1,125 patients'with advanced NSCLC. - ' f C '

-
Wt

“Data on Erbitux presented at this S(ear’s ASCO Annual Meeting reinforce the outsta’n'ding

that Erbitux can be administered in an every second week schedule.”

] . - ]

[ . . - . +
-
)

© European Prospective Investigatiort of Cancer :

® Cetuximab oomb‘ined with iRinotecan in first-line therap¥ for metaSTatic colorectAL cancer

E ErbituX in ﬁrst-line Treatment of REcurrent or MEtastatic head & neck cancer

F First-line in Lung cancer with ErbituX - ' E

é

. . MERCK

i

efficacy in first and later lines of therapy in. patients with metastatic colorectal cancer failing
prior chemotherapy,” said Dr. Wolfgang Wein, Senior Vice President, Global Oncology
Commercialization at Merck KGaA. *We are also-very encouraged by the new data showing

Page3of5 .
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About ERBITUX

ERBITUX® is a first-in-class and highly active 1gG1 rnonoclonal antibody targeting the epidermal growth factor
receptor (EGFR),"As a monoclonal antibody, the mode of action of Erbitux is distinet from standard non-selective
chemotherapy. treatments- in that it specifically targels and binds to the EGFR. This binding inhibits the activation
of the receptor and the subsequent signal-transduction pathway, which results in reducing both the Invasion of
normal tissues by tumor cells and the spread of tumors to new sites. it is also believed to inhibit the ability of tumor
cells to repair the damage caused by chemotherapy and radiotherapy and_to inhibit the formation of new blood
vessels inside tumors, which appears to lead to an overall suppression of tumor growth. The most commonly
reported side effect with Erbitux is an acne-like skin rash that seems to be correlated with a good response to
therapy. In approximately five percent of patlents, hyperSEnsmwty reactions may occur during treatment with
Erbitux; about half of these reactions are severe.

Erbitux bas already obtained market authorization to treat colorectal cancer In 53 countries: Switzerdand, the US,
Mexico, Argentina, Chile, lceland, Norway, the European Union, Peru, Australia, Croatia, Israel, Bulgaria,
Panama,. Guatemala, Colombia, Singapore, Hong Kong, South Keorea, Canada, Ecuador, Malaysia, the
Philippines, Taiwan, China, India, Lebanon, Venezuela and Nicaragua for the use in combination with irinotecan in
patients with EGFR-expressing mCRC who have failed prior irinotecan therapy. In the US, Argentina, Chile,
Mexico, Peru, Singapore, Australia, Panama, Colombia, Guatemala, Hong Kong, Canada, Ecuador, the
Philippines, Lebanon, Venezuela and Nicaragua Erbitux is also approved for single-agent use.

In addition Erbilux in combiration with radiotherapy has been approved for the treatment of locally advanced
squamous cell carcinoma of the head and neck (SCCHN) in Switzerland, Argentina, Colombia, the US, the
European Union, Norway, lceland and the Philippines. In Argentina, the US and the Philippines, Erbitux is also
approved as monotherapy in patients with recurrent and/or metastatic SCCHN who failed prior chemotherapy.

Merck KGaA, Darmstadt, Germany, licensed the right to market Erbitux outside the US and Canada from ImClone
Systems Incorporated of New York in 1998. In Japan, Merck KGaA has oo—excluswe marketing rights with
ImClone Systems.’

Merck KGaA has an ongoing commitment to the advancement of oncology treatment and is currently investigating
novel therapies in highly targeted areas, such as the use of Erbitux in colorectal cancer, squamous cell carcinoma
of the head and neck and non-small cell lung cancer. Merck KGaA has also acquired the rights for the cancer
treatment UFT® (tegafur-uracil) — an oral chemotherapy administered with folinic acid (FA) for the firstdine
treatment of metastatic colorectal cancer.

Merck KGaA is also investigating among other cancer treatments the use of Stimuvax° (formerly referred to as
BLP25 Liposome Vaccine) in the treatment of non-small celt lung cancer. The vaccine was granted fast-track
status in September 2004 by the FDA. Merck obtained the exclusive worldwide licensing rights from Biomira Inc.
of Edmonton, Alberta, Canada, with the exception of Canada where the companies will share rights.
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t

Merck KGaA to Sell Its Schering Shares to Bayer AG

+ Value of the transaction EUR 3.7 billion,
- Cooperations to be considered

Merck KGaA told Bayer AG today that it will sell its 21.4% (21.8% according to SEC
calculations) $take in Schering AG to Ba):fer AG, This was agreed upon todéy during a
discussion between Werner Wenning, Bayer's Chief Executive, and Dr. Michael Roemer,
chairman of tﬁe Merck KGaA Executive Boafrd. '
{ Merck will sa!e its total. Schering stake — {11‘,529, 770 shares — at a price of EUR 89 per °
E share. The total value of the transaction is EUR 3.7 billion. This will result in an extraordinary

{
P
|
'

gain of EUR about 400 miltion, which Merck ;wilf book in the second quarter.

E In addition, Merck and Bayer have agreed in discussions to consider the possibility of
& expanding current cooperations and developing further ones.

N '. - x

We are convinced that we have reached:an agreement that is advantageous for all the

|
i : : . .
, companies involved and that it will strengthen their potential for the future,” said Dr. Roemer.
E ‘ '

i

! : , |
' its long-term strategic interest in Schering. Dr. Roemer commented: “Short-term profit gained
; ;

L

Merck's purchase of Schering shares between May 30 and June 14 was intended to secure

through speculation was never our goal and is certainlyl not a motive for a company that
 thinks in generations. But, when an option to secure ones position arises, a company has the
} respénsibility to make every possible effort right up to the very end.”

; ;

t i
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Merck KGaA: Merck to Transfer Its Schering Shares to Bayer

 Merck today agreed -- in the context of Bayer's current takeover offer to Schering

shareholders -- that it will transfer to Bayer its 21.4% stake. Merck will transfer its

. total holding of 41,529,770 Schering shares at a price of EUR 89 per share, resu]ting-'
. in a transaction value of EUR 3.7 billion.

' Darmstadt 14.06.2006
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Merck KGaA: Sarizotan Phase Hl Studies Did Not Meet Primary Efficacy
Endpomt ’

Merck KGaA announced today the completion of two Phase |l clinical trials of Sarizotan in
advanced Parkinson’s disease patients suffering from dyskinesia.

A

The two placebo-controlled double-blind Phase Il studies (PADDY-1 and PADDY-2) were
performed in 15 countries worldwide in over 1,000 Parkmson patients with dlsablmg
gysklnema. The treatment duration was six months with the first endpoint reached after three

fnonths. Sarizotan 1-mg tablets or a matching placebo were administered twice daily. The

e

primary target variable of efficacy was baséd on the Unified Parkinson's Disease Rating
b

Scale (UPDRS) and included measures of severity as well as duration of patients’ dyskinesia.
Treatment response was defined as a 25% improvement or greater in the primary endpoint.

| | ' .
The Phase [l studies in the present design did not confirm the Phase Il findings nor the

Qariable between Sarizotan and placebo could not be demonstrated in these studies.
. L]
' Therefore a filing and launch in this indication will not be possible. Merck does not plan to
3 pursue further development of this compound. )
a
|

I:t is planned to present the results of the PADDY-1 and PADDY-2 studies at the Movement

results from preclinical studies. A statistically significant difference of the primary target
I

l?isorder Society’s 10th Internaticnal Congress of Parkinson's Disease and Movement

"

|
! Disorders in Kyoto later this year.
B :

.
$arizotan is a full agonist at serotonin 5-HT:s receptors and also shows high affinity to

qopamine D5 and D4 receptors.

+
P
!
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Parkinson's disease is the second most common neurodegenerative disease after
Alzheimer's disease. The typical clinical symptoms of Parkinson's disease are tremor, rigidity
and bradykinesia (slowing down of movements). The prevalence of Parkinson's is estimated
at approximately 1 million patients in the US and 1.3 million in the EU. In the eary stage,
most patients can be treated sufficiently with available anti-Parkinson drugs. However, after
years of treatment, unavoidable complications occur such as motor fluctuations {unstable
response to treatment) and dyskinesia, which is characterized by involuntary turning or
twisting movements. To date, no drug is approved for this troubling condition.

Your Investor Relations Team:
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Merck KGaA: Development of Sarizotan to treat Parkinson’s patients will
not be pursued

Merck KGaA decided, after analysis of data from Phase Ill clinical trials of Sarizotan
in advanced Parkinson's disease patients suffering from dyskinesia, not to file for

approval and not to pursue further development of the compound. The studies
(PADDY-1 and PADDY-2) did not confirm Phase Il results or results from preclinical
studies. :

Darmstadt, 23.06.2006
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 July 20, 2006

Merck KGaA and ImClone Systems Amend and Supplement Erbitux
Agreement

Merck KGaA and ImClone Systems Incorborated (NASDAQ: IMCL) announced today that
they have entered into agreements amending and supplementing the 1998 development and
license agreement covering Erbitux® and certain other work in the field of EGFR-targeted

: antibodies.

I

|
|

——r e e — ———— —— ——— ——— —

|

!

As part of the agreements, ImClone Systems consented to Merck's sublicense of certain

. intellectual property rights surrounding the development and commercialization of an anti-

EGFR antibody to Takeda Pharmaceutical Company Merck and Takeda signed an alliance
. in September 2005 for the development and commermallzatlon of matuzumab (EMD72000),
a humanized EGFR-targeting monoclonal antibody.

The agreements also contain certain recnprocal rights, including the sharing of confidential
technical information which gives the companies freedom to operate in the development and
commercialization of Merck’s matuzumab outside the US and Canada and of ImClone
Systems' IMC-11F8 within the US and Canada. '

Merck agreed to pay ImClone EUR 2.5 million upon execution of the agreement and a further
EUR 5 million upon ImClone's written consent to the sublicense. In addition, Merck agreed to
increase its fixed royalty to 9.5% for all sates of Erbitux outside the US and Canada, effective
July 1, 2006.

“These agreements will allow Merck and Takeda to move forward as quickly as possible with
the development of their oncology pipeline:products," said Elmar Schnee, Merck Executive
Board Member with responsibility sfor the' Pharmaceutical business sector. “If is also a
recognition of both parties’ achievements in the fight against cancer.”
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- Q2/2006: Merck KGaA Profit After Tax Doubles to EUR 538 Million:

* -

i |
i » Sales increase 4.5% to EUR 1.5 billion with all divislons contributing

. Operating result improves by 24% to EUR 252 million

'« Merck confirms outlook: double-digit growth in 2006 sales and operating result

.. ' . ) v

Key Flgures. : ' S *

i Merck Group (Mio EUR) ' Q2/2006.| Q2/2005 | (+/- %) | . 1-6/2006 | 1-6/2005 | (+/- %)

! Sales* 11,5207 | - 1,455.3 45 3,097.2 28145 10.0

:| Operating Result 251.5 202.9 24.0 539.9 |- - 401.0 34.6

i Exceptionals 397.5 137.4 189.3 3781 135.7 178.6

/| EBIT 649.0| 3403 907 917.9 536.7 .o

i| Profit After Tax 538.0 2_‘52.1 1134 722.4 ' 374.0 a3.1

1 Net Profit After Minorities 528.5 2483 | 1128 709.3 367.9 92.8
Eamings Per Share (EUR) T277 1.30| 11341 37| 1.93 92.2

* As of 2006 certain customar rebates are reporied as raductlons in sales ravenues.
Figuras for 2005 are adjusted accordingly, I \
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Merck Group sales rose 4.5% to EUR 1,521 million in the second quarter, with all five
divisions — again led by Liquid Crystals and Ethicals ~ making positive contributions to this
growth.

The Group's operating result rose 24% to EUR 252 million from EUR 203 million. This
increase was dus to good business development and cost control measures rather than large
one-off payments. Return on sales (ROS: operating result/sales) increased substantially to
16.5% from 13.9% while return on capital employed (ROCE) rose to 22.2% from 18.5%.

Merck announced on March 24 that it would not engage in a bidding war for Schering AG by
offering more than Bayer's bid of EUR 86 per share. When it appeared that Bayer's plan to
acquire 75% of the Berlin-based company might fail, between May 30 and June 14 Merck
expanded its nearly 5% stake to 21.4%, or 41,529,770 shares, with a total value of EUR 3.7
billion in order to protect its long-term strategic interest in Schering. Merck agreed to sell its
stake to Bayer for EUR 89 per share on June 14 only after Bayer itself began to buy shares
of Schering and announced that it would launch a mandatory offer. Having purchased the
shares at an average price of EUR 79.35, Merck recorded an exceptional gain of EUR 397
million in the second quarter. '

As a result, second-quarter earnings before interest and tax (EBIT) nearly doubled to
EUR 649 million from the year-ago figure of EUR 340 million. Merck's financial result
continued to improve, to EUR ~ 7 million from EUR — 18 million in the year-ago quarter.

Profit before tax doubled to EUR 642 million from EUR 322 million in the second quarter of @
2005. Although Merck's second quarter tax bill rose 49% to EUR 104 million because of the
gain on the Schering stake, the underlying tax rate (before exceptional items) dropped to
29.7% compared to 33.4% in the year-ago quarter. Profit after tax more than doubled to EUR
538 million from EUR 252 million in the second quarter of 2005.

Highlights
Pharmaceuticals sales again surpassed the EUR 1 billion level in the second quarter,

increasing 4.4% to EUR 1,009 million. The Pharma operating result rose 10% to EUR 120
million.

Page2ol 4



Investor Relations Information

HERcK

Erbitux® sales in.the second quarter rose 56% to EUR 81 million. compared to EUR 52
million in the' year-ago quarter, aided. by the approval in the European Union in late March
2006 for the5r'rew_ indication of head and neck cancer. Merck now markets Erbitux in 52
countries around the world. }

. j
Merck Generics increased its operating result by 7.8% to EUR 75 million despite intense
price pressures and government cost-containment policies.

The Chemicals business sector’s sales rose 5. 3% to EUR 503 mitlion in the second quarter
and the operating result continued its outstandlng growth, increasing 31% to EUR 146 mllllon
due fo the performance of the Liquid Crysta1s division.

Sales by the Liquid Crystals division increased 8.4% to EUR 198 million in the second
quarter. While this is lower than the exceptionally large sales growth of the first quarter, it is
quite acceptable given the somewhat restrained second quarter business development of the
LCD manufacturers. LCD televisions continued to be the growth driver for the division’s sales.
The division’s operating result increased 34% to EUR 105 million, Iargely due to efficiency
improvements in productlon ROS rose to 53 0% from 42.7% and ROCE increased to 48.2%

I

from 44.4%. . . )

b

The newly created division Performance & Life Sclence Chemicals increased its operatlng '
result by 24% to EUR 41 million. '

Qutlook

-
-

Merck's saleé of liquid crystals rose 31% o EUR 432 million in the first half of this year,
confirming thé positive LCD markst development predicted by indepehderit researchers. In
addition, Ieacling display manufacturers 'are continuing to invest in modem. production .
facilities. Merck expects that it erI partrcrpate fully in this dynarmc industry wrth hqurd crystal '
sales growmg at a srmllar pace as dlspiay surface area. e . .

| -
s

European Union approval for Erbitux in thejadditional indication of head and neck cancer in
March 2006 helped to boost sales already in the second quarter and Merck expects that the I
good sales development for this important medicine will continue. ‘

i
4
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With positive figures for the first half of 2006 and the expected continuation of the current
world economic development, Merck reconfirms its guidance for 2006 — sales will increase at
just a double-digit rate while the operating result will rise at a comfortable double-digit-rate.

»

Your Investor Relations Team;

Sascha Becker Tel.: +49 6151 72-3706
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K

Forward-looking statements:

This press release contains forward-looking statements such as statements of future expectations or estimates of
expectations of-Merck KGaA’s future performance, growth, financial sifuation or results. These statements are
based on management’s current view and assumptions Various known and unknown risks, uncertainties and
other factors may cause the companys future performance, growth financial situation or results to dlffer
materially from what is expressed or implied in such forward-looking Statements.

Fdiwafd-lookfng statehents are as of the déte they ars made. Nomhﬁétanding ariy legal obligations, Merck KGaA

disclaims any intention or obligation to update or revise such forward looking statements, whether to reflect new
Information or future events or circumstances or otherwise.
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August 29, 2006 , !
Major investment in Germany: Merck KGaA Plans Biopharmaceutical
Production Plant in Darmstadt

« Capital investment of approximately EUR 190 million

i+ 190 new jobs
- Production of the oncology drug Ert;:itux®

‘ .
I':_Aerck KGaA, the German pharmaceutical and chemical company, announced today that it is
' p:lanning a biopharmaceutical production plant at its headquarters in Darmstadt, Germany.
The plant will be used to manufacture the latest generation of biological active ingredients for
the treatment of cancer. At an estimated cost of approximately EUR 190 million, this would be
the second-largest single investment ever made by the company. Approximately 190 new
p:ositions for highly qualified candidates would be created. Production is expected to
clommence in 2010. -
.6 :
Apart from Darmstadt, other sites in Germany and abroad were consudered “We decided in
favor of Darmstadt mainly for strategic reasons. This blophannaceutlcal productlon plant
represents a very important technology for Merck and will therefore be constructed at our
headquarters,” said Dr. Michael Roemer, Chairman of the Executive Board. The excellent
mfrastructure highly qualified workforce, mtematlonally acclaimed academic environment
and central geographic location were also decnswe factors in favor of Darmstadt, he added.

f ,
“The decision to start planning a new biophannlaceutical production plant here in Darmstadt is
ajclear indicator of the competitiveness and the competence of the people who work in
Dlarmstadt. The Works Council therefore welcomes this decisi_on. which we vigorously worked
towards in recent months,” said Merck Works Council Chairman Flavio Battisti.

|
I
i
i
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Initially, the new plant would mainly produce the monoclonal antibody Erbitux® (cetux:mab)
for the treatment of colorectal and head and neck cancer. Merck acquired the rights to
develop and market Erbitux outside the United States and Canada from ImClone Systems,
inc. {(New York). In Japan, Merck shares co-marketing rights with ImClone Sy"s'tems. Merck

first launched Erbitux in 2003 and now markets it in 52 countries. Erbitux is currently

manufactured for Merck by BOeHringer Ingetheim' and ImClone Systems. The oncology drug
is Merck's single top-selling pharmaceutical product, Qene}ating a 56% year-on-ﬁrear increase
in sales to EUR 81 million in the second quarter of 2006.

“Merck has made important contributions in the fight against cancer through our own
research and successful alliances,” said Elmar Schnee, Merck KGaA Executive Board
Member responsible for the Pharmaceuticals business sector. “With Erbitux, we have taken a
major step into this growth market. With our own production plant, we will be able to ensure a
long-term, rapid, sufficient and high-quality supply of our cancer drugs.”

ou stor Belatio eam;
Sascha Becker Tel.: +49 6151 72-3706
Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner Tel.: +49 6151 72-3315
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1 .
Bernd Reckmann Appointed to the Executive Board of Merck KGaA

+ E. Merck OHG has appointed Dr. Bernd Reckmann as a General Partner and Member of the
Executive Board of Merck KGaA effective January 1, 2007.

| * |

!Bernd Reckmann (50) will be responsii)te for Production (Polyproduction and Site
EMaﬁagement Darmstadt and Gernsheim), Process Development, Engineering, Purchasing
;and Environmental Protection. These functions were previously the responsibility of Dr.
Michael Rémer in addition to his duties as Chairman of the Executive Board. Rémer will

Fl

remain responsible for Legal, Audit and Communications.

“As an experlenced Merck manager, Bernd Reckmann ideally 'complements our new
. executive management team. Throughout his career, he has consistently demonstrated his
|ab|I|ty to align a customer orientation with cost awareness — whether as head of one of our
IChemlcals divisions or one of our largest subsidiaries,” said Dr. Frank Stangenberg-
| Haverkamp, Chairman of the Board of Partnérs of E. Merck OHG.

| A
iReckmann is currently Managing Director of the Merck companies in Korea, which play a
particularly important role in the Liquid Crystals business. He began his career with Merck in
'1986 as a Head of Laboratory in diagnostics research and as Head of the Life Science
Products division (now part of Performance & Llfe Science Chemicals), he was responsible
for the Laboratory Chemicals business. Reckmann holds a doctorate in blochemlstry He is
marned and has two children. ‘

|
|
|
l
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Merck KGaA mandates Bear Stearns, Dresdner Kleinwort and Société
Générale to finance Serono Acquisition

' Merck KGaA announced today that it has mandated Bear Stearns, Dresdner Kleinwort - the

investment banking division of Dresdner Bank AG - and Société Générale Corporate and
Investment Banking (“Société Générale”) as Mandated Lead Arrangers for the EUR 11.5 '

~ billion Syndicated Muiti-Currency Term Loan and Revolving Credit Facilities (“Facilities”).

The Facilities will finance the acquisition of the majority share in Serono SA, fund a public -

 tender offer and provide warking capital lines. The Facilities have been fully underwritten by

+

the Mandated Lead Arrangers.
Structure of the Facilities:

Term A: EUR 2.5 biilion (tenor 1 year)

Term B:  EUR 3.0 billion - (tenor 3 years)
Term C; EUR 4.0 billion (tenor 5 years)
R/C: EUR 2.0 billion  (tenor 5 years)

" It is intended to launch syndication by mid of October 2006. Dresdner Kleinwort and Soc1ete

Générale are the Bookrunners under the Faculmes

In case of any questions relating to the above, pleése contact:
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Dresdner Kleinwort Soclete Générale

Uwe Steinmetz Christopher Baines L -
Global Finance - Capital Markets Debt Capital Markets - Loan Distribution
Phone: +4969713 14916 Phone : + 44 20 7676 6505 ‘

Email: uwe.steinmetz@dresdnerkleinwort.com E mail : christopher.baines @sgcib.com

Bruno Bohlinger

Global Finance — Sales & Distribution

Phone: +4969 713 14916/ 14284

- Email:  bruno.bohlinger@drednerideinwort.com

Your Investor Relations Team;
Sascha Becker Tel.: +49 6151 72-3706

‘Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner Tel.: +49 6151 72-3315

Important Information

The information contained in this press release Iis neither an offer to acquire nor an invitation to sell or make an
offer to sell securities (especially shares or American depositary shares of Serono SA). The offer document for the
public tender offer will presumably be published in November 2006. Only the conditions contained in this offer
document will be decisive.

No Offer wili be made in the United States of America

The offer will not be made to, and Serono shares will not be accepted from, holders of Serono shares in the
United States and no offer will be made for Serono ADRs/ADSs. This communication is not an.extension of the
offer in the United States.

Note regarding forward-looking statements

The information in this document may contaln "forward—looklng statements.” Forward-looking statements may be
identified by words such as "expects”, “anticipates®, "intends”, *plans”, "believes®, "seeks”, “estimates”, “wil" or
words of similar meaning and include, but are not limited to, statements about the expected future buslness of
Serono SA and of Merck KGaA resulting from the proposed transaction. These statements are based on the
current expectations of management of Merck KGaA and E. Merck. OHG, and are inherently subject to
uncertainties and changes in circumstances. Among the factors that could cause actual results to differ materially
from those described in the forward-looking statements are factors relating to satisfaction of the conditions to the
proposed transaction, and changes in global, political, economic, business, competitive, market and regulatory
forces. Merck KGaA and E. Merck OHG do not undertake any obligation to update the forward-looking statements
to reflect actual resuits, or any change in events, conditions, assumptions or other factors.
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‘October 17, 2006

Merck KGaA and Glenmark Pharmaceuticals Announce Collaboration
Agreement on DPPIV Inhibitor for Type 2 Diabetes

i : .

Merck KGaA and Glenmark Pharmaceuticals S.A (Swutzerland) a wholly owned subsidiary of
Glenmark Pharmaceuticals India (GPL), have entered into an agreement for Glenmark's
|DPPIV inhibitor GRC 8200, a treatment for type 2 diabetes in Phase 1l of clinical
|development The transaction is expected to close this year upon approval of the exclusive
license to GRC 8200 by the U.S. anti-trust egencres under the HSR Act.

-

;L_Jnder the.lagreeme‘n't, Merck KGaA will.develop, register and commercialize GRC 8200 for

:mark.ets in North America, Europe and Japan, while Glenr'nark will retain commercialization
|rights for india. The partners will share commercialization rights for other markets in the
Tremalnder of the world. Merck KGaA will bear the cost of all ongoing studies and will be
responsnble for planning, managing and sponsorlng all development activities in the future.

!

{ The value of all payments to Glenmark could total up to EUR 190 million, including a EUR 25

I miltion up-front payrr'lent and various milestone payments upon successful development and
Iaunch of mono-therapy and comblnatlon products based on GRC 8200 Upon commercnal
. launch, Glenmark will supply the active mgredlent to Merck and will receive royalties on net

sales of the product.
| .

| “Merck is a world leader in the fight against diebetes and this agreement shows that we
' remain committed to the battle,” said Elmar Schnee, 'Merck 'Executive Board Member

I responsrble for Pharmaceuticals. “Our long-term expemse in research development and
rnarketrng of products for type 2 dlabetes makes us the perfect partner for GRC 8200.”

i
!

i
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Merck’s Glucophage® (metformin) has been on the market for nearly 50 years and still
remains the global gold standard for the oral treatment of type 2 diabetes.

According to Glenn Saldanha, MD and CEO of GPL, “This dea! is in line with our strategy to

collaborate with global partners for our new chemical entities program. The DPPIV inhibitor

market is expected to be highly competitive and we are delighted to partner with Merck, a

global market leader in orai diabetes medications. Within the scientific community it is widely

expected that DPPIV inhibitors will be used in combination with other anti-diabetics. Existing

and pipeline drugs from Merck KGaA are excellent candidates for the development of
combinations and this would prove a significant advantage for both pariners.”

About DPPIV inhibitors: .

DPPIV inhibitors are a class of drugs that work by inhibiting the activity of the DPP-IV
enzyme, thereby stimulating the secretion of higher levels of insulin. Several DPPIV inh-ibitors
are in development or under review for the US market. When approved, these drugs are
expacted to constitute a signifiéant part of diabetes therapy 'by managing blood-glucose
levels without the associated risk of hypoglycemia that may be experienced with other
diabetes medication. Analysts’ estimates project peak annual sales for the DPPIV inhibitor
class of products in excess of EUR 9 billion, '

About GRC 8200: .

GRC 8200, Glenmark’s lead DPPIV inhibitor, is a novel, oral DPPIV inhibitor in development
for iype 2 diabetes. It is currently in Phase |l clinical trials in South Africa and India. Phase |
studies were conducted by Parexel in the UK and were designed to study the safety and
bioavailability of GRC 8200 in humans using single and muliiple oral doses on 88 healthy
volunteers. The compound was very well tolerated by the subjects at all dosage levels and
there were no significant adverse events reported. The study design included eight single-
dose regimens with 800mg as the highest dose.

The pharfnacOkinetic profile of GRC’ 8200 was linear across the dosage range studied and
was found to be favorable to support a once-daily regimen. More than 90% inhibition of the
DPP-IV enzyme was observed within 1 hour at all doses tested. The study also included
three multiple-dose [10 days] regimens with 300mg/day as the highest dose.
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In preclinical studies, the compound appean to be effective and well tolerated when given at
pharmacoclogical doses. Patent applications have been fited for GRC 8200.

. About Diabetes

Globally, type 2 diabetes is one of the most common chronic diseases. The pathological
manifestations of the disease include obesity, hypertension, hyperlipidemia and

- cardiovascular diseases. Diabetes causes significant morbidity and mortality due to long-term

- micro and macro vascular complications. Based on current estimates, the global prevalence
i of type 2 diabetes will double from 171 million patients in 2000 to 334 million patients in 2025.

_——

The incidence of type 2 diabetes in the US is estimated to be 7% of the population while
expenditures on related treatments account for as much as 10% of all healthcare dollars in
the US. Furthermore, the incidence of type 2 diabetes is increasing globally at a rapid rate,
especially in Africa, South America and Asia, leading to the disease now being considered a |
worldwide epidemic. _

Your Investor Relations Team:
Sascha Becker Tel.: +49 6151 72-3706

Dr. Monika Buttkereit Tel.: +49 6151 72-2584

Susanne Zeichner  Tel.: +49 8151 72-3315
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Q3/2006: Merck KGaA Sales Rise 5% to EUR 1,536 Million
i . L .

« Outlook: Sales may end up near 10%, OR up comfortable double-digit
s Operating Result declines 9.7% to EUR 2:62 milllon on one-off payments in 2005

.: Profit after tax declines 20% to EUR 148 miilion due to exceptional tems

i

Key Figures: 4

1 : ! ’-

Merck Group (Mio EUR) Q3/2006 | Q3/2005 | (+/-%) | 1-9/2006 | 1-8/2005 | (+/-%) |
| L .

Sales* 1,536.1 | 1,462.6 50| 46333 42772 83|
Operating Result - 2623 2006| -97|  s021 691.6 16.0
Exceptionals - -47.5 -131|. 262.0]) - 3305 1228 169.6
EBIT o 2147  2774| -226| 1,1327| 8142 39.1
Profit After Tax 148.3 185.1 | -19.9 870.7 559.1 55.7
Net Profit After Minorities 144.3 181.5 | -205 853.6 5494 55.4
Eamings Per Share (EUR) 0.76 0.95 - 20.0 4.47 2.88 55.2

Al
* As of 2005 certain customer rebates are reported as reductzons in sales revenues,
Figures for 2005 are adjusted acoordingly
1 . , AR
| R . i
I
1
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Q3/2006: Merck KGaA Sales Rise 5% to EUR 1,536 Million

Merck Group results remained on a solid footing in the third quarter with sales increasing
5.0% to EUR 1,536 million as Chemicals slowed down.

The Group's operating result declined 9.7% to EUR 262 million from EUR 291 million in the
year-ago quarter when the Ethicals division received two large upfront payments totaling
EUR 70 million. Excluding this amount, the operating result would have risen 19%. Return on
sales (ROS: operating result/sales) decreased to 17.1% from 19.9% while retum on capital
employed (ROCE) declined to 21.9% from 26.4%.

Merck announced on September 21 that it had entered into an agreement to purchase the
majority stake of the Geneva-based biopharmaceutical company Serono SA. While this event
will transform the future of the company, the financial effect on the third quarter was minimal.

Exceptional items during the third quarter included expenses of EUR 13 million in the
Generics division for restructuring the business in the United Kingdom and an impairment of
EUR 34 million on production equipment and inventories in the Pigments business field of the
Performance & Life Sciences Chemicals division. As a result, third-quarter earnings before .
interest and tax (EBIT) declined 23%-to EUR 215 million from EUR 277 million in the year-
ago quarter. Merck’s financial result continued to improve, to EUR — 8.5 million from EUR -
11 million in the year-ago quarter. '

Profit before tax fell 23% to EUR 206 million from EUR 267 million in the third quarter of
2005. Merck’s underlying tax rate (before exceptional items) dropped to 26.1% compared to
30.0% in the year-ago quarter. Profit after tax declined 20% to EUR 148 million from EUR
185 million in the third quarter of 2005. |

Highlights
Pharmaceuticals sales rose 7.3% to EUR 1,031 million in the third quarter from EUR 961
million in the year-ago quarter. This marks the third consecutive quarter that Pharmaceuticals

has posted sales exceeding EUR 1 billion. The business field’'s operating result fell 24% to
EUR 139 million.
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Erbitux® sales in the third quarter rose 46% to EUR 87 million compared to EUR 59 million in

the year-ago quarter. Merck now markets -Erbitux-in 52 countries around the world. This
targeted cancer treatment helped boost sales in the Ethicals division by.7.7% to EUR 473

million.

- Merck Generics increased its sales by 6.4% to EUR 456 million and its operating result by
' 7.1% to EUR 75 million in spite of a very competitive environment. The Consumer Health
. Care division posted a sales increase of 10% to EUR 103 million and an operating result rise
. of 57% to EUR 24 million. | '

The Chemicals business sector's sales rose slightly to EUR 496 million in the third quarter
and the operating result increased 12% to EUR 137 million.

Sales by the Liquid Crystals division increased 4.4% (organically 7.7%) to EUR 207 million

in the third quarter. An inventory build-up in the liquid crystal display industry that began in
the second quarter and continued into the early part of the third quarter now appears to be
resolved. The division’s operjéting result .iné:re,ased 13% to EUR 104 million. ROS rose to
50.3% from 46.4% and ROCE declined to 46.8% from 49.7%. '

Sales by the Performance & Life Science. Chemicals division, created at the beginning of
2006, declined 1.5% to EUR 289 million but increased organically by 2 2%. The operating
result mcreased by 7. 1% to EUR 33 mlllxon *

|
!
; Outlook .
1 While increasing at a smgle digit rate in the third quarter, sales of liquid crystals for the flrst
nine months of 2006 rose 21% to EUR 639 million compared to the same period in 2005, in
line with the market development. Merck’s major customers in the LCD industry are confident
:that they have overcome the issue of excessive inventories that occurred in the second
quarter and the beginning of the third quarter
1
‘ Wlth more countries approving Erbitux for the additional indication of head and neck cancer
. Merck expects that the good sales development for this important medicine will continue. Five
%major clinical studies involving Erbitux in treating various cancer indications are underway.
However, it is impossible o forecast when these other cancer indications might be approved.
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Based on the above and the company’s performance for the first nine months of the year,
Merck is adjusting its:guidance on'its sales for 2006. It now ‘expects the full-year sales growth
rate will end up near 10%. The company reconfirms its guidance that the operating result for
2006 will rise at a comfortable double-digit rate.

Your Investor Relations Team:
Sascha Becker Tel.: +49 6151 72-3706

Dr. Monika Buttkereit Tel.: +49 6151 72-2584"
Susanne Zeichner Tel.: +49 6151 72-3315 .

Forward-looking statements: )

This press release contains forward-looking statements such as statements of future expectations or estimates of
expactations of Merck KGaA's future performance, growth, financial situation or results. These statements are
based on management’s current view and assumptions. Various known and unknown risks, uncertainties and
other factors may cause the company’s future performance, growth, financial situation or results to difter
matetially from what is expressed or implied in such forward-looking statements.

Forward-looking statements are as of the date they are made. Notwithstanding any legal obligations, Merck KGaA
disclaims any intention or obligation to update or revise such forward looking statements, whether to reflect new
infarmation or future events or circumstances or otherwise.

Serono SA — No offer will be made in the United States of America

The public tender offer menticned in this report will not be made to, and Serono shares will not be accepted from,
holders of Sercno shares in the United States and no offer wili be made for Serono ADRs/ADSs. This
communication Is not an extension of the offer in the United States.

» . '
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Merck KGaA: Survival Data Available From Two Randomized
IErbitux Studies in Metastatic Colorectal Cancer

* Erbitux improves overall survival in third-line treatment setting (NCIC-Cb.‘I?)

Phase lif study in second-line setting (EPIC) does not show significant difference in
overall survival due to post study therapy, however progresslon-free survival and '
response rate are highly in favor of Erbltux combined with irlnotecan

Merck KGaA announced today the resuits of two Phase il studies of Erbitux® in metastatic |
dolorectal cancer '(rriCFiC). In a Phase Il study (EPIC") Erbitux ‘strongly favored the
s'econdary endpoints of progression-free survival and responsé rate. However, the study did
not meet the primary endpoint of overall survival possibly due to the fact that a considerable
rlrumber of patients in the zrmotecan arm who had progressed on their therapy, subsequently
received Erbitux plus |r|notecan a hlghly active treatment. The improvement in-progression-
free survival in the EPIC ‘study is also very :mpodant for the CF{YSTAL2 study currently
underway in the first- Ilne setting of mCFlC which has progresswn-free sunnval as the primary

endpoint.
|

ﬁ:\nother Phase lI'study (NCIC-CO.17) conducted by the National Cancer Institute of Canada
CliniCaI Trials. Group (NCIC CTG) in collaboration with the Australasian Gastro-Intestinal
';Frials Group (AGITG), evaluated Erbitux monotherepy versus best supportive care after
failure of irinotecan, oxaliplatin, and fluoropyrimidines. A total of 572 patients' were recruited.
This study met its primary efficacy endpoint showing a statistically significant improvement in
sverall survival. These are the first data of an EGFH targeted antibody to demonstrate
overall survival in the third-line treatment setting.’

' ’

1:Europaan Prospective Invastigation of Cancer
2 Cetuximab combined with IRInotecan in first line therap for metaSTatic colorectAL cancer
" A : .
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“The observed differences in progression-free survival and response rate in EPIC, clearly

demonstrate the activity of Erbitux in the treatment of metastatic colorectal cancer. It is well
| known that survival differences are difficult to achieve in diseases where multiple lines of
active treatments are available,” said Dr Wolfgang Wein, Senior Vice President, Global
Oncology Commercialization at Merck KGaA. “The results of the Erbitux monotherapy study
are extremely encouraging as they reflect the power of Erbitux to attack cancer cells and
significantly improve p_atienf survival when all other conventional therépies have failed. This
clearly differentiates Erbitux from other EGFR-targeting therapies that did not show a survival
benefit in this setting.”

Erbitux in combination with irinotecan after irinotecan failure has been established as the
standai'd of care in many countries around the worid. Merck KGaA will continue to study
Erbitux in both the adjuvant and metastatic colorectal cancer settings. Phase |ll studies in
colorectal, non-small cell lung, pancreatic and head and neck cancers are also ongoing.
These trials reflect Merck KGaA's continued confidence in Erbitux and its commitment to
finding new treatment options for patients with cancer,

The EPIC study evaluated approximately 1,300 patients who had faille'd first-line oxaliplatin-
based chemotherapy. Patients were randomized to receive either irinotecan plus Erbitux, or
irnotecan alone. Patients were treated until their disease progressed. Upon disease
progression study treatment was stopped and further treatment was at the discretion of the
physician. The results showed that Erbitux plus irinotecan did not meet its primary efficacy
endpoint of improving overall survival, compared to irinotecan alone. However, the secondary
endpoints of progression free survival and response rate were strongly in favor of Erbitux.
The primary endpoint could have been impacted by the fact that a considerable number of
patients  received the active treatment of Erbitux plus irinotecan after failing irinotecan
therapy.. Analysis of the final data, including secondary efficacy endpoints, as well as the
impact of-subsequent therapies on overall survival, is-ongoing.

These positive results for both studies are expected o be submitted for presentation at an
upcoming medical conference in 2007.

*

CRC is a major health concemn, with more than 370,000 people developing colorectal cancer
in Europe per year, accounting for 13 percent of the total cancer burden and around 200,000
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deaths Apprommately 25 percent ‘of patients present with metastatlc disease.? Five-year .

.

survwal rates for patients with mCRC are as low as 5 percent.®
1

Your Investor Relations Team:
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About the studles 2
EPIC is a randomized Phase Ill study comparing Erbitux plus irinotecanto irinotecan. in irinotecan-naive,
epidermal growth factor receplor-expressing mCRC patients who have failed prior oxaliplatin-based
chemotherapy. Patients wara randomized to one of two arms:
+« Am 1 (n = 648): Patients received an initial dose of Erbitux (400mglm ) followed by a weekly dose of Erbitux
! (250mg/m?), and irnotecan 350mg/m?® every three weeks
s, Amm 2 (n = 650): Patients received irinotecan 350mg/m every thras weeks.
The primary endpoint is overall survival. The secondary endpoints are progression-free survival, overall response
rates, safety and quality of life. The study is being carried out In centres across Europe, Australia, Asta and the
us.
I
The best supportive care study is a randomized, open-label, multicenter Phase !ll study, sponsored by the
National Cancer Institute of Canada Clinical Trials Group and the Australasian Gastro-Intestinal Trials Group.
Platients wara randomized to ona or two treatment arms:
| Arm 1 (n = 287): Patlents received an initial' dose of Erbitux (400mgfm } followed by a weekly dose of Erbitux
(250mg/m?). Patients also recelved best supportive care, defined as measures desngned to provida palliation
of symptoms and improve quality of life as much as possibla.
*| Am2(n= 285) Patients received best supportive care as in arm 1.
In both arms, treatment continues in the absence of disease progression or unacceptable toxicity.

Ths primary objective of the study was to compare survival of patients with metastatic epidermal growth factor

receplor-expressing CRC treated with Erbitux and best supportive care versus best supportive care alone. The -

secondary objecﬂves include the time to disease progression, tumor response rate, quality of life, toxicity and
economlc analysis.

1

About ERBITUX

EFIBITUX° is a first-in-class and highly active igG1 monoclonal antibody targeting the epidermal growth factor
receptor (EGFR). As a monoclonal antibody, the mode of action of Erbitux is distinct from standard non-selective
chemotherapy treatments in that it specifically targets and binds to the EGFR. This binding inhiblts the activation
of the receptor and the subsequent signal-transduction pathway, which results in redueing both the invasion of
nommal tissues by tumor cells and the spread of tumors to new sitas. It is also believed to inhibit the ability of tumor
cells to repalr the damage caused by chemotherapy and radiotherapy and to Inhibit the formation of new blood
vessels inside tumors, which appears to lead to an overall suppression of tumor growth. The most commonty
reported side effect with Erbitux is an acne-like skin rash that seems to be correlated with a good response to
therapy. In approximately five percent of patients, hypersensitivity reactions may occur during treatment with
Erbitux- about half of these reactions are severe.

Erbltux has already obtalned market authorization in 59 countries. I has been approved for the treatment of
colorectal cancer in 58 countries so far: Argentina, Australia, Bulgaria, Canada, Chile, China, Colombia, Croatia,
Ecuador, El Salvador, the European Union, Guatemala, Hong Kong, Iceland, India, Israel, Lebanon, Malaysia,
Mexico, Montenegro, New Zealand, Nicaragua, Norway, Panama, Peru, the Philippines, Romania, Serbia,
Singapore, South Korea, Switzerland, Taiwan, the US and Vensezuela for use in combination with irinotecan in
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patients with EGFR-expressing mCRC who have failed prior irinotecan therapy. Erbitux is also approved for
single-agent use in: Argentina, Australia, Canada, Chile,” Colombia, Ecuador, El Salvador, Guatemala, Hong
Kong, Lebanon, Mexlco, New Zealand, Nlcaragua Panama, Peru, the Philippines, Smgapore the US and
Venezuela.

in addition, Erbitux in combination with radiotherapy has been approved for the treatment of locally advanced
squamous cell carcinoma of the head and neck (SCCHN) in 44 countries: Argentina, Brazil, Bulgaria, Chile,
Colembia, the European Union, Hong Kong, Icéland, India, Israel, Malaysia, Mexico, Montenegro, Norway, the
Philippines, Romania, Serbia, Switzerland, Taiwan and the US. In Argentina, Chile, Israel, Mexico; thé Philippines
. and the US, and Erbitux is also approved as monotherapy In patients with recurrent and/or metastatic SCCHN
who failed prior chemotherapy.

Merck KGaA, Darmstadt, Germany, I|censed the right to market Erbitux outside the US and Canada from ImClone
Systems Incorporated of New York in 1998. In Japan, Merck KGaA has co-exclusive ‘marketing rights with
ImClene Systems.

References: .

1. Ferlay J et al. GLOBOCAN 2002: Cancer Incidence, Mortality and Prevalence Worldwide 1ARC Cancer Bass
No. 5. version 2.0, IARC Press, Lyon, 2004.

2. Cunningham D et al. Eur J Cancer 1993, 28A: 2007-20789.

3. MacDonald JS. CA Cancer J Ciin 1999; 49 (4): 202-219.
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November 24, 2006

Merck KGaA completes Financing of Serono Acquisition

|
M,erck KGaA announced today that it has successfully completed the syndication of their
EUH 11.5 billion Syndicated Multi-Currency Term Loan and Hevolwng Credit Facilities
(“Facﬂltles ). These Facilities will be used to finance the acquisition of the majority share in
' Serono S.A, to fund a public tender offer and to provide' working capital Imes The
syndlcatlon recelved an outstandmg support from the international banking market resultlng

i
mi a substantial oversubscription with 46 banks from 12 countries having acceded to the
transactlon

!
kd

Tﬁe Facilities had been fuliy underwritten by ‘Bear, Stearns . International Ltd, Dresdner'
Kilelnwort and Soczété Générale Corporate and Investment Banking (“Socnété Générale") in
September Dresdner Kielnwort and Société Générale acted as the Bookrunners under the
Facumes '

i

|
i

i .
Ypur Investor Relations Team;
Sascha Becker Tel.: +49 6151 72-3706

Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315
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In case of any guestions relating to the above, please contact:

Dresdner Kleinwort Societe Générale

Uwe Steinmetz Christopher Baines

Global Finance — Capital Markets Debt Capital Markets - Loan Distribution
Phone: +4869713 14816 Phone : + 44 20 7676 6505

Email: uwe.steinmetz@dkib.com: .- . Emall: christopher.baines @sgcib.com.

Important Information .
The information contained in this press release Is neither an offer to acquire nor an tnvltatlon to sell or make an
offer to sell securlties (especially shares or American depositary shares of Serono SA).

Presumably no Offer will be made in the Unlted States of America

The offer will presumably not be mads to, and Seronc shares will not be accepted from, heolders of Serono shares
in the United States and no offer will be made for Serono ADRs/ADSs. This communication is not an extanslon of
the offer in the United States.

Note regarding forward-looking statements

The information In this document may contain “forward-looking statements.” Forward-looking statements may be
identified by words such as “expects”, “anficipates®, “intends”, "plans”, "belleves”, “seeks”, "estimates”, “wil" or
words of similar meaning and include, but are not limited to, statements about the expected future business of
Serono SA and of Merck KGaA resulting from the propdsed transaction. Thase statements are based on the
current expectations of management of Merck KGaA and E. Merck OHG, and are inherently subject to
uncertainties and changes in circumstances. Among the factors that could cause actual results to differ materially
from those described In the forward-looking statements are factors relating to satisfaction of the conditions to the
proposed transaction, and changes in global, political, economic, business, competitive, market and regulatory
forces. Marck KGaA and E. Merck OHG do not undertake any obligation to update the forward-looking statements
to reflect actual results, or any change in events, conditions, assumptions or other factors.
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December 18, 2006.

Merck KGaA: European Antitrust Authorities Clear Acquisition
of Serono

The European Commission has approved the planned acquisition of Seroné SA by Merck
KGaA without any restrictions. The transaction already received U.S. antitrust approval on
October 30, 2006. - ' :

Following the closing of the agreement with the Bertarelli family, which remains planned for
early January 2007, Merck will make a public tender offer under Swiss law to the
shareholders of Serono for Sfr 1,100 per share.

Your Investor Relations Team:;

SaschaBecker  Tel.: +49 6151 72-3706
Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner  Tel.: +49 6151 72-3315
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‘tmportant Information

The iriformation contained in this press release Is neither an offer to acquira nor an invitation to sell or make an
offer to sell securities (especially shares or American depositary shares of Serono SA).

Presumably no Offer will be mada in the United States of America

The offer will presumably not be made to, and Serono shares will not be accepted from, holders of Serono shares
in the United States and no offer will be made for Serono ADRS/ADSs. This communication is not an extension of
the offer in the United States. )
Note regarding forward-looking statements

The information In this document may contain “forward-tooking statements.” Forward-looking statements may be
identitied by words such as “"expects”, “anticipates”, “intends”, “plans”, “believes”, "seeks”, "astimatas®, "will" or
words of similar maaning and Include, but are not limited to, statements about the expected future bus[ness of
Serono SA and of Merck KGaA resulting from the proposed transaction. These statements are based on the
current expectations of management of Merck KGaA and E. Merck OHG, and are inherently subject to
uncertainties and changes in circumstances. Among the factors that could cause actual results to differ materially
from those described In the forward-looking statements are factors relating to satistaction of the conditlons to the
proposed fransaction, and changes in global, political, economic, business, competitive, market and regulatory
forces. Merck KGaA and E. Merck OHG do not undertake any obligation to updata the torward-looking statements
to reflect actual rasults, or any change in events, conditions, assumptions or other factors.
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January 5, 2007

Merck KGaA to Explore Divestiture of Its Generic Business

Merck .KGaA confirmed, that it is evaluating the divestiture of its Generics division (Merck
- Generics) as one strategic option. Merck is not engaged-in Initial discussions with any
potentfal buyers. Irrespecti\{e of this strategic evaluation Merck still plans to make a capital
increase of EUR 2 billion to EUR 2.5 billion within the first quarter of 2007.

" Merck Generics has sales in more than 90 countries and is the number 3 ranked generics

business in the world. In 2005 Merck Generics reported sales of
EUR 1.8 billion and an operating result of EUR 238 million. The division employs
“approximately 5,000 people worldwide. -

“Merck Generics has a strong business with excellent leadership and good growth prospects
for the future. However it will need continued investment to fully realize its potential and
strengthen its market presence,” said Dr. Michael Roemer, Chairman of the Executive Board
of Merck KGaA. “In light of the far-reaching changes occurring in the market we are.
considering as an option the divestiture of Merck Generics to a dualified buyer.”

Your Investor Relations Team;
Sascha Becker Tel.: +49 8151 72-3706

Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner Tel.; +49 6151 72-3315
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Important Information o
This document does not constitute an offer of securities for sale or a solicitation of an offer-to purchase securities

in the United States. The shares raferred to herein have not been and will not be registered under the U.S.
Securities Act of 1933, as amended (the “Securities Acr’), and may not be offered or soid In the United States
absent registration under the Securiies Act or an available exemption from such registration, The issuer of the
shares does not intend to register any portion of the offering in the United States or to conduct any public offering
of the shares in the United States. .
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January 8, 2007
Merck Serono Is Launched

« Top management appointed
. lntegration process begins
* Erbitux production consolidated in Switzerland

Darmstadit, Germany, January 8, 2007 - Following the successful closing of the Share
Purchase Agreement (SPA) and the resolutions passed during the Extraordinary Generai
Meeting of Serono S.A., Merck KGaA today announced the official launch of Merck Serono
SA.

“With the. combined innovative power of two strong -companies, we have the unigue -
opportunity to create a superb union of pharmaceutical chemistry and biotechnology,” said
Elmar Schnee, new Chief Executive Officer of Merck Serono S.A. “We want to utilize the best
of both companies. A total of 28 projects in clinical development, a combined R&D budget of .
approximately EUR 1 billion and the two key growth drivers Erbitux® for oncology and Rebif®
for the treatment of multiple sclerosis, give us the best foundations for a successful future.”

Top management appointed
Merck Serono S.A. will be managed as a subs:d:ary of Merck KGaA by a Management Team

comprising:
¢ Elmar Schnee, CEO of Merck Serono S.A. and Member of the Executwe Board of
Merck KGaA

e Olaf Klinger, Chief Financial Officer of Merck Serono S.A.
o' Francois Naef, Chief Administrative Officer of Merck Serono S.A. .

The Board of Directors was already elected at the Extraordinary General Meeting of Serono

S.A. on January 5. It comprises: - : _ ",
Page 10of4

Merck KGaA - Germany .

Investor Relations Partoership limited by shares Executive Board and General Partners:

Frankflurter StraBe 250 Commercial Register AG Dannstadt HRB 6164 Michae! RBmer (Chairman),

64271 Darmstiadt Registered Office Darmstadt Karl-1ndwig Kley (Vice Chairman),

www.investors.merck.de Chairman of the Supervisory Board: Michael Becker, Bernd Reckmann,
- Wilhelm Stmson Elmar Schimee, Walter W. Zywottek



Investor Relations Information

' MERCK
|

Michael Becker (Chairman), Peter Bohnenblust, Josef Dubacher, Carlo Lombardini, Elmar
Schnee, Axel von Wietersheim and Philippe Tischhauser.

Integration process begins

With the closing of the Share Purchase Agreement, the integration process will now move
forward. Following the conclusion of the planning phase, 25 integration teams consisting of
about 170 integration managers will rapidly implement the integration processes throughout
the company. The project will be led by an Integration Steering Committee headed by Karl-
Ludwig Kley, Vice Chairman of the Executive Board of Merck KGaA. “The aim is to achieve a
clearly performance-criented organization — a structure based on transparency, fairness,
honesty and mutual respect,” said Kiey.

The Merck Serono division

In the course of 2007, Merck Serono S.A. will be combined with the current Merck Ethicals
division and operate as the new Merck Serono division within the Pharmaceuticals business
sector of Merck KGaA. The headquarters of this division will be in Geneva, Switzertand. This
move will create a leading global supplier of biopharmaceutical products with pro forma sales
(2005) of around EUR 3.6 billion and about 14,500 employees worldwide. The R&D budget
amounts to about EUR 1 billion.

The Executive Management Board of the Merck Serono division will comprise an
international team of experienced executives from both companies: -

Elmar Schnee (Head), Franck Latrille (Deputy Head, Development, International), Roland
Baumann (Strategy, Mangement Process & Compliance), Vincent Aurentz (Business
_Development, Portfolio Management), Bernhard Kirschbaum (Research), Richard- Douge
(Marketing), Wolfgang Wein (Oncology), Roberto Gradnik (Europe), Fereydoun Firouz (U.S.),
Hanns-Eberhard Ere {Production) Frangols Naef (Human Resources) and Dorothea Wenzel
(Controlling). '

Special emphasis will be placed on the therapeutic areas of oncology, neurology and
autoimmune and inflammatory diseases. In addition, Merck Serono will have a presence in
the markets for infertility, metabolic endocrinology, type 2 diabetes and cardiovascular
treatments. ' '
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Globally, Merck Serono will operate under the new name and with a new fogo, which will

appear on buildings, letterhead and business cards. Pharmaceutical packaging will also be
changed to the new design in the coming months and years. In the United States, the
business will operate under the name EMD Serono. ‘

“MERCK.  “HEMD .
i 'SERONO. - #¥; SERONO

Erbitux production to be consolidated in Corsler-st_xr-\levey
For efficiency reasons, the planned production facility for Erbitux will be consolidated in
Corsier-sur-Vevey, Switzerland. Merck will continue to invest in its Pharmaceuticals and
Chemicals business sectors at headquarters in Darmstadt.

Further steps o )
Subject to ciearancg:by the Swiss Takeover Board, on January § Merck expects to publish
the prospectus for the public-‘t_ender. offer under Swiss law for the remaining Serono bearer '

-

'shares infreefloat. -~ . . . cL

In the first quarter of 2007, Merck plans to conduct a capital increase of EUR 2 billion to EUR
2.5 billion to refinance the Serono takeover. In addition, a bond is planned to be issued in the
second half of the year.

Your Investor Relations Team;
Sascha Becker Tel.: +49 6151 72-37086

Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner Tel.; +49 6151 72-3315
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Important Information
The information contained in this press release is neither an offer to acquire nor an invitation to sell or make an
offer to sell securities (especlally shares or Amarican depositary shares of Serono SA).

In particutar, this docurment does not constitute’ an offer of securiies for sale or a solicitation of an offer to
purchase securities in the Unlted States. The shares referred to herein have not been and will not be reglstered
under the U.S. Securities Act of 1933, as amended (the “Sectirities Act), and may not be offered or sold In the
United States absent registration under the Securities Act or an available exemption from such registration. The
issuer of the shares does not intend to register any portion of the offering In the United States or to conduct any
public offering of the shares in the United States.

.

No Offer will be made In the United States of America

The public tender offer referenced hersin is not being made, directly or mdirectly. in or Into the United States, or by
use of the United States mails, or by any means or instrumentality (Including, without limitation, the post, facsimile
transmission, telex and telephone or electronic transmission by way of the intemet or otherwise) of United States
interstate or foreign commerce, or of any facility of a United States national securities exchange, and the offer
cannot be accepted by any such use, means or instrumentality or from within the United States. Copies of the
offer prospectus or any related documents are not being mailed or otherwise distributed or sent [n or into the
United States and persons receiving such documents (including custodians, nominees and trustees) must not
distribute or send them in, Into or from the United States and doing so will render Invalid any related purported
acceptance of the offer.

This communication is not an extension of the offer in the United States.

Note regarding forward-looking statements

The information in this document may contain “forward-looking statements.” Forward-looking statements may be
identified by words such as “expects”, “anticipates”, "intends®, “plans®, “believes®, “seeks”, “estimales®, "wil" or
words of similar meaning and include, but are not limited to, statements about the expected future business of
Serono SA and of Merck KGaA resulting from the proposed transaction. These statements are based on the
current expectations of management of Merck KGaA and E. Merck OHG, and are inherently subject to
uncertainties and changes in circumstances. Among the factors that could cause actual results to differ materially
from those described in the forward-looking statements are factors relating to satisfaction of the conditions to the
proposed transaction, and changes in global, political, economic, business, competitive, market and regulatory
forces. Merck KGaA and E. Merck OHG do not undertake any obligation to update the forward-looking statements
to reflect actual results, or any change in events, conditions, assumptions or other factors.
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January 9, 2007

Merck KGaA Announces Public Tender Offer for Merck Serono Shares:-

Merck KGaA announced today that following its acquisition of the majority shareholding in
Serono S.A., its renaming to Merck Serono and clearance of the offer prospectus by the
Swiss Takeover Board, it is launching a public-tender offer to Merck Serono shareholders for

.all Merck Serono bearer shares in free fioat.
. : \

The offer is for CHF 1,100 net in cash for each Merck Serono S.A. bearer share with a par
value of CHF:25. The offer period runs from January 8 to February 5, 2007, 4 p.m. CET and
may be extended. The offer is not contihgent upon the fulfillment of any conditions.

v ' . . . *
The offer is not being made to holders of American Depositary Shares (ADS) or American
Depositary Receipts (ADR) or to shareholders residing in the United States of America.

-

Your Investor Relations Team:
Sascha Becker Tel.: +49 6151 72-3706

Dr. Monika Buttkereit Tel.: +49 6151 72-2584
Susanne Zeichner Tel.: +49 6151 72-3315
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Important Information
The information contained.in thls press rolease Is neither an offer to acqulre nor an invitation to sell or make an
ofter to sell securities (especlally shares or American depositary shares of Serono SA).

No Offer will be made In the United States of America

The public tender offer referenced herein is not being made, directly or indirectly, in or info the United States, or by
use of the United States mails, or by any means or instrumentality (including, without limitation, the post, tacsimile
transmission, telex and telephone or electronic transmission by way of the intemet or otherwise) of United States
Interstate or forelgn commerce, or of any facility of a United States national securities exchange, and the offer
cannct be accepted by any such use, means or instrumentality or from within the United States. Coples of the
offer prospectus or any related documents are not being mailed or otherwise distributed or sent in or into the
United States and persons recelving such documents {Including custodians, nominees and trustees) must not
distribute or send them in, into or from the United States and doing so will render invalid any related purported
acceptance of the offer.

This communication is not an extension of the offer in the United States.

Note regarding forward-looking statements

The information in this document may contain “forward-looking statements.” Forward-looking statements may be
identified by words such as “expects”, “anticipates”, “intends”, “plans™, “believes”, "seeks®, "estimates®, “will* or
words of simllar meaning and include, but are not limited to, statements about the expected future business of
Serono SA and of Merck KGaA resulting from the proposed transaction. These statements are based on the
current expectations of management of Merck KGaA and E. Merck OHG, and are inherently sublect to
uncertainties and changes in circumstances. Among the factors that could cause actual results to differ materially
from those describad in the forward-looking statements are factors relating to satistaction of the conditions to the
proposed transaction, and changes In global, political, economic, business, competitive, market and regulatory
forces. Merck KGaA and E. Merck OHG do not undertake any obligation to update the forward-looking statements
to reflect actual results, or any change in events, conditlons, assumptions or other factors.
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January 10, 2007

Merck KGaA: Erbitux Meets Primary Endpoint in First-Line Phase Il
Metastatic Colorectal Cancer Study

" Merck KGaA announced today ;hat a Phase lll study of Erbitux® (cetuximab) plus irinotecan-
based therapy met the primary endpoint of increasing median duration of progression-free

~ survival in patients with previously untreated metastatic colorectal cancer (mCRC). This
randomized Phase Il international trial, known as CRYSTAL', studied patients treated with
Erbitux ptus FOLFIRI (irinotecan-based chemotherapy) compared with FOLFIRI alone.

“We are delighted with these results. The data from this controlled clinical trial of an EGFR- .
targetlng monoclonal antlbody demonstrate an Improvement: |n progressron -free survival in .
the first-line treatment settlng, said Dr Wolfgang Wein, Semor Vice President, Global
Oncology Commercialization ‘at Merck KGaA. “They demonstrate the benefit of addmg
Erbitux to chemotherapy in mrtral first- I|ne treatment.”

In the CHYSTAL study, more thén 1000 patfents‘ from around the world were recruited to
detect a c_iifference in progression-free survival for the Erbitux plus FOLFIRI arm compared
with the_' FOLFIRI arm alone. Resuilts have been submitted for presentation at the 2007

-

American Society of Clinical Oncoiogy Annual Meeting in Ch_icago in June..

CRC is a major health concern, with more than 370,000 people developing colorectal cancer - -
in Europe per year, accounting for 13 percent of the total cancer burden and around 200, 000
deaths.? Apprommately 25 percent of patients present with metastatic disease.® Five-year
survival rates for patlents W|th mCRC are as low as 5 percent 4

L

! Cetuximab combined with iRinotecan in first line therapY for metaSTatic colorectAL cancer
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Your Investor Relations Team;
Sascha Becker Tel.: +49 6151 72-3706

Dr. Monika Buttkereit Tel.: +49 6151 72-2584 '
Susanne Zeichner Tel.: +49 6151 72-3315

Notes for editors
About the study

" CRYSTAL is a randomized Phase Il study comparing Erbltux plus FOLFIRI to FOLFIRI alone in epldermal growth

factor receptor-expressing mCRC patients who have not previously been treated. Patients were randomized to

one of two arms:

¢«  Am 1. Patients recelved an initial dose of Erbitux (400mg!m) followed by a weskly dose of Erbitux
(250mglm }. and FOLFIRI.

s Arm 2. Patlants received FOLFIRI alone.

The primary endpoint was progression-free survival. The secondary endpoints are overall survival, rasponse rate,

disease control rate, quality of life and safety. The study Is carried out in centers across Europe, Australla, Asia,

South Africa and Latin America.

About ERBITUX

ERBITUX®.is a first-in-class and highly active 1g@1 monocional antlbody largetmg the epidermal growth factor
receptor (EGFR). As a monocional antibody, the mode of action of Erbltux is distinct from standard non-selective
chemotherapy treatments In that it specifically targets and binds to the EGFR. This binding Inhibits the activation
of the receptor and the subsaquent signal-transduction pathway, which results In reducing both the Invasion of
nommal tissues by tumor cells and the spread of tumors to new sites. It is also believed to inhibit the ability of tumor

-cells to repair the damage caused by chemotherapy and radiotherapy and to Inhibit the formation of new blood

vessels inside tumors, which appears to fead to an overall suppression of tumor growth. The most commonly
reparted side effect with Erbitux is an acne-like skin rash that seems to be correlated with a good response fo
therapy. In approximatety five percent of patients, hypersensitivity reactions may occur during treatment with
Erbitux; about half of these reactions are severe.

Erbitux has already obtained market authorization In 59 countries. It has been approved for the treatment of
colorectal cancer in 58 countries so far: Argentina, Australia, Bulgarla, Canada, Chile, China, Colombla, Croatia,
Ecuador, El Salvador, the European Union, Guatemala, Hong Kong, Iceland, India, Israe), Lebanon, Malaysia,
Mexico, Montenagro, New Zealand, Nicaragua, Norway, Panama, Peru, the Philippines, Romania, Serbia,
Singapora, South Korea, Switzerland, Talwan, the US and Venezuela for use in combination with irinotecan In
patients with EGFR-expressing mCRC who have failed prior irinotecan therapy. Erbitux is also approved for
single-agent use in: Argentina, Australla, Canada, Chile, Colombia, Ecuador, El Salvador, Guatemala, Hong
Kong, Lebanon, Mexico, New Zealand, Nicaragua, Panama, Peru, the Philippines, Singapore, the US and
Venezuela.

In addition, Erbitux In combination with radiotherapy has been approved for the treatment of locally advanced
squamous cell carcinoma of the head and neck (SCCHN) In 44 countries: Argentina, Brazil, Bulgaria, Chile,
Colombia, the European Union, Hong Kong, Iceland, India, Israel, Malaysia, Mexico, Montenegro, Norway, the
Philippines, Romania, Serbia, Switzerland, Talwan and the US. In Argentina, Chile, Israel, Mexico, the Philippines
and the US, and Erbitux [s also approved as monotherapy in patients with recurrent and/or metastatic SCCHN

‘who failed prior chemotherapy.

About Merck KGaA

Merck KGaA, Darmstadt, Germany, licensed the right to market Erbitux outside the US and Canada from ImClone
Systems Incorporated of New York in 1998, In Japan, Merck KGaA has co-exclusive marketing rights with
imClone Systems.

Merck KGaA has an ongoing commitment to the advancement of oncology treatment and is currently investigating
novet therapfes in highly targeted areas, such as the use of Erbltux in colorectal cancer, squamous cell carcinoma
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of the head and neck and non-small cell lung cancer. Merck KGaA has also acquired the rights for the cancer
treatment UFT® (tegafur-uracil) — an oraf chemotherapy administered with folinic acid (FA} tor the first-line
treatment of metastatic colorectal cancer. '

Merck KGaA is also investigating among other cancer treatments the use of Stimuvax® (formerly referred to as
BLP25 Liposome Vaccine) in the treatment of non-small cell lung cancer. The vaccine was granted fast-track
status in September 2004 by the FDA. Merck obtained the exclusive worldwide licensing rights from Biomira Inc.
of Edmonton, Alberta, Canada, with the exception of Canada where the companlies share rights.
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